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OPTIMISM THAT PAYS. 


Into modern business methods has entered an ele- 


ment, intangible—almost if not quite sentimental— 


that in an earlier, more materialistic business 


age 


would have been regarded as radical, foolish, icono- 


clastic. It is the element of greater cheerfulness, an 
atmosphere that facilitates the progress of commerce. 
he dingy office that older usage had sanctioned as 
almost a business essential has as a rule given place 


to its extreme opposite; brutally severe discipline has 


been replaced by more considerate though none the 
logemtioay marked lines of relationship; for the em 
4 


4 Alovet's former rough dicta that a gen- 


eration, even a decade, ago were con- 
sidered on essential of his dignity have 

en substituted kindly expressed orders 
vf respectful tone and self respecting 
efiect. The change has effected equally 
buyer and seller, and from the intru 
sion of this intangible element has evo 
luted no weakening of commercial meth- 
ods but rather their substantial better- 
ment, 

I'he newly received component in the 
conduct of affairs has been carried into 
latter 


Some have 


and has influenced tne lives of 
day business men generally. 
acquired it by education; with some it 
is inherent. Of the latter, perhaps more 
fortunate, class is he who is the subject 
of these briefly biographical lines; a 
whose first striking characteristic 
is @ptimistic jovialty of tone, a breezi- 
that, 


influences 


ness \°f cheerful heartiness con- 


sciously or unconsciously, 
those around him, The one general or- 


yanization of lumbermen in this coun- 


try has for its shibboleth a sentiment 
that is the concentration of optimism, 
cheerfulness. Perhaps through an exer- 
cise of its subeonsciousness it builded 
better than it knew in the matter of 
consisteney when it chose for its highest 
ofticer William Henry Norris, business 
man of Houston, Tex., Snark of the Uni- 
verse of the Conecatenated Order of Wioo 
Hoo, apostle of the principle of looking 
on the brighter side of things. 

William H. Norris was born in Not- 
tingham, N. H., on April 10, 1868, the 
fourth of that name, with but one break 
in four generations, of those who first 
saw the light in the same room in the 
He is the 
son of Abbott and Caroline (Hoag) Nor- 
ris. The first William Norris and his 
brother, Silas Norris, cai .e from Warwickshire, England, 
early in the eighteenth century and settled at Notting- 
ham. Silas went to Canada, where a branch: of the 
family still flourishes. The great-grandfather and 
grandfather of the subject of this sketch remained in 
New Hampshire and ran an “up and down” water saw 
mill that was still in operation in 1876. 
was about 2,000 feet a day. 
William H. 
grandfather and uncle were saw mill men. 


same old family homestead. 


Its capacity 
Lumbering came by inher- 
itance to Norris; his great-grandfather, 
His father 
was a general merchant. Their best attributes are 
combined im their Texan descendant. 

Mr. Norris obtained his first rudiments of education 
at the country schools in the vicinity of Nottingham 
and then attended Putnam Academy at Newburyport, 
Mass., where he followed. the general lines of instruc- 
tion and passed an examination for the Institute of 
Technology of Boston, supplementing his studies by a 


eourse in mechanical engineering, but before he could 


A Happy Type of the 


enter the technical school conditions arose whereby it 
was necessary for him to go to work, and young Norris 


with characteristic cheerfulness abandoned his prom- 


ised career and cast about him for a means of liveli- 


hood. He the 
house of Boyd, Leeds & Co., of Boston, remaining with 


went to work for wholesale grocery 
them until the latter part of 1889, when he was taken 


rheumatic fever and several 
months. He then went south to recuperate at the 
home of his uncle, W. B. Norris, of Westlake, La., and 


being there attracted by the lumber business he joined 


sick with laid up for 


his uncle in the management of his saw mill business. 
W. B. Norris erected at Westlake just after the close 





WILLIAM HENRY NORRIS, OF 


HOUSTON, 


Lumbermen of the South. 


TEX., 
Stronger Young 


of the civil war a saw mill which is still in operation. 
W. H. Norris stayed at Westlake until 1893, when he 
went to Houston, Tex., and entered the employ of the 
T. M. Richardson Lumber Company, of Oklahoma City, 
as traveling salesman for its Houston office, remaining 
with that concern nearly a year, until it sold its Hous 
ton business to J. I. Campbell, leaving Mr. Norris to 
cast about with his usual light hearted sang froid for 
another opening. Mr. Norris fourd this in a partner- 
ship with J. B. Beatty, in a w holesale and commission 
business, as Norris & Beatty, a partnership \vhich con- 
tinued two years, or until 1896, 

Few, perhaps no, business men of ability \and self 
confidence are satisfied to continue in the eniploy of 
others. Mr. Norris’ mental make-up both ele- 
ments have always eutered prominently. strengthened 
by a marked independence of.spirit. He sought an inde- 
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Norris Lumber Company, in which an old friend who 
recognized his abilities—W. A. Russell, of Boston, Mass. 
-became a silent partner, advancing his old school 
friend sufficient means to inaugurate and conduct the 
earlier operations of the enterprise. On January. 1, 
1902, the W. H. Norris Lumber Company was incor- 
porated by Mr. Norris, W. E. Ramsay, of Lake Charles, 
La., and C. W. Penoyer, of Saginaw, Mich. The capital 
stock of the company is $100,000. The W. H. Norris 
Lumber Company conducts a strictly wholesale lumber 
business, taking also the output of small mills and 
buys mill cuts outright. The company has a half inter- 
est in the Gebert Shingle Company, of New Iberia, La., 

and indirect 


interests in six or seven 


other manufacturing plants which it 
backs financially. 

Formed in 1902, the W. H. Norris Lum- 
ber Company, with the prestige of a 
personnel whose names are synonymous 
in lumberdom of worth and 


ability, has since its corporation built 


sterling 
up a large clientele. It has strengthened 


its resources, finangial and other, is 


now a well known factor in the Texas 
lumber trade and is prospectively a most 
prominent one. Its connections in its 
and in the north 
are of the kind that bear the unqualified 
banks 


the personnel of its member- 


own section, in the east 


indorsement of and commercial 
agencies ; 
ship, as before stated, is of the highest 
character known in the lumber trade 
and its sources of supply are adequate to 
the heaviest demands. Through its New 
Iberia (La.) connection and its outright 
purchases of mill cuts, made under ad- 
vantageous conditions laggattase of its am- 
ple control of funds, it is enabled to sup- 
ply demands immediately upon request, 
and it# facilities for prompt shipment 
are of the best. 

In the foregoing brief outline of Wil- 
liam H. Norris’ commercial career dis- 
advantageous circumstances have been 
only hinted at. This is due to the fact 
that that wholesomely cheerful gentle- 
and successfully 


sought to ignore adverse conditions that 


man has uniformly 
would have discouraged one of pessimis- 
tic temperament. In his youth, his early 
manhood and in his career as a lumber- 
man he has been confronted by episodes 
that to many another would have begn 
But he has 

had unwavering faith in himself; he has 

been strong of mind and purpose and he 

has made of his optimism an asset that 
has been a real factor in his suecesses already accom- 
plished and that will inevitably be of similar import in 
has demonstrated that the ele- 
ment of cheerfulness, the ignoring of “the stings and 
is a substantial factor 


practical discouragements, 


his future career. He 


arrows of outrageous fortune,” 
in commercial success. 
Cheerful at morn, he wakes from short repose, 
Breasts the keen air and carols as he goes. 

With all his buoyant temperament, Mr. Norris is 
anything but a man of unsettled or frivolous disposi- 
tion. He is courteous without condescension, jovial 
without indignity. He does not intrude his personality 
except that his wholesome optimism is infectious with 
out his volition. 

Mr. Norris is a good illustration of the best interpre- 
tation of fraternalism. He is a Mason, an Odd Fellow, 
a member of the Benevolent Protective Order of Elks 


pendent or practically independent ystatus, the offtgofe ES a FR tw: jeatehated Order of Hoo-Hoo, the last named 


of which was his estcblishment, in¥1896, of the W, H. RECEIVED 
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NEW YEAR’S RESOLUTIONS. 


The beginning of each new year is an epoch in itself. 
ak . 

The natal day of each year is set apart for self exam- 
ination—an interspection which is made after all the 
errors, follies and bad debts of the previous year have 
either been cancelled or forgiven. In the matter of for- 
giveness the debtor is usually as quick to see and appre- 
ciate the unselfishness of the act as the more vitally 
interested creditor. 

_ Having straightened up all mundane matter pertain- 
ing to the past, the average lumberman then sits down 
with a clean white page before him on which he writes 
a list of the things, both personal and impersonal, 
which he considers it his Christian duty to do at odd 
intervals during the succeeding twelve months. This 
annual practice is to be commended. On one day of 
all the 365 man is at peace with himself, his neighbor 
and his servant; on this one day he bears no malice, 
petty envy, spite or jealousy; the white dove of peace 
rests undisturbed in a presence freed from all peace- 
expelling thoughts and emotions. This is one of the 
blessings enjoyed only by those who are identified with 
the lumber trade. 

For the benefit of the newer members of the profes- 
sion—those who have nov as yet absorbed all its teach- 
ings and who may possibly be in need of some help or 
suggestion as to what to write upon spotless Page One, 
Volume One, Record for the Year 1903—the Lumper- 
MAN timidly offers the following suggestions: 

Resolved, That I am not ashamed of being a lumberman. 

Resolved, That having become a lumberman I will re- 
main one as long as there is a worm eaten tree on the 
+ a once proud forest or a sun-cupped board in the 
yard. 

Resolved, That having entered the profession I will not 
andeavor to do a wholesale business on a stock resembling 
the contents of a sample case. 

Resolved, That I will not try to do all the business, re- 
membering the scripture which saith, “Blessed are the pigs, 
for verily they shail become hogs.” 

_ Resolved, That as a manufacturer I will cut all the tree 
into lumber and make paper from the leaves thereof, wast- 
ing not one whit of nature's gifts. 

Resolved, That the railroads do much business and leave 
much undone, but that they do all they can, for all they 
can, 

Resolved, That as a retailer, wholesaler or manufacturer, 
I will live the next twelve months in peace with those en- 
gaged in the same branch of trade as myself, realizing that 
our interests are mutual. 

Resolved, That I will faithfully attend all meetings of 
associations whose purpose is the advancement of the in- 
dustry, on pain of treating myself to soda-water in event 
of the alternative. And I further 

Resolve, That I will read during the coming year each 
and every issue of the AMERICAN LUMBERMAN, as through 
its columns and in no other manner can I keep in touch 
ge the strides made by the great lumber industry. It 
is also 

Resolved, That I keep each and every one of the fore- 
going resolutions whenever and wherever it is possible, at 
all times, at all places and upon all occasions. 











EXPORTS AND IMPORTS. 


The treasury bureau of statistics has issued its bul- 
letin for November, which includes a statement for the 
eleven months of the calendar year. A comparative 
statement of imports and cxports classified by grand 
divisions for the eleven months of 1901 and 1902 is as 
follows: 

IMPORTS. 
Lleven months ending November, 












3 1902. 
Food and animals ......... $203,448,487 $193,133,017 
Crude manufacturers’ materials 274,356,147 318,110,083 
Manufacturers’ materials, partly 
pT era 79,061,141 89,493,516 
Manufactured articles ....... 126,055,692 149,611,848 
Luxuries, and articles of volun- 
ee Oe cccncudes wawewus 117,504,764 124,617,093 
Total ImMperts «<6. scse $800,426,231 $874,965,557 
DOMESTIC EXPORTS. 
Agricultural products ....... 845,678,850 $ 715,771,314 
DRUIMCIONOD  6.ccdbsewseesnne 362,392,181 377,635,961 
Products of the mines........ 37,614,960 33,207,024 
Products of the forest....... 46,761,217 48,261,040 
Products of the fisheries.... 6,314,222 7,863,430 
Miscellaneous articles ....... 3,999,105 4,638,695 
Total domestic ......... $1,302,760,535 $1,187,377,464 
POreigm GEPOTIS occ cc cevtcces 25,425,596 25,332,599 
Total exports ..........$1,328,185,131 $1,212,710,063 


It will be observed that there is a substantial balance 
in favor of this country, though it falls far below what 
it was during 1901. A gratifying feature is the in- 
crease in manufactures. All the decrease is accounted 
for by the failing off in agricultural exports. In im- 
ports there is a heavy increase in crude manufacturers’ 
material and also in material partly manufactured. In 
the above figures is reflected the phenomenal activity in 
the manufacturing interests of the United States. 


—_—~ 


RETAIL TRADE FOR THE YEAR. 


Although on the whole the volume of business during 
1902 may not have exceeded that of 1901 the retail 
men turn into the new year fairly satisfied with the 
past twelve months’ work. The yard men have felt 
a degree of relief from the fact that stock was more 
easily obtained the past year than the one preceding it. 
Shipments from the west have in many instances been 
a long time reaching their destination, but in the south 
the searcity of stock at the mills was less pronounced 
than in 1901. There was constantly a more even distri- 
bution of the woods of the south and west, yellow pine 
dimension, for instance, every month going into mar- 
kets in which previously it had not been sold. The 
territory in which white pine is distributed has not 
of course been enlarged, and probably never will be. 
Owing to the decreasing supply the limit of distribu- 
tion has been reached, and there are yards in which 
formerly white pine was handled exclusively but which 
now can supply little or even none except in the form of 
doors and sash. 

While portions of the west and east were extraordin- 
arily dry the rainfall in the middle west was of a vol- 
ume to make a record. In this latter section there was 
much inconvenience and at times damage, in some in- 
stances the yards being so deluged that the lumber 
floated. To season the lumber which came from the 
mills or wholesale yards partly dry was out of the ques- 
tion. The sheds could not properly care for it, to pile 
it in the open meant that it would be soaked every other 
day, and as a result a large amount of unseasoned ma- 
terial went into buildings. During the months the rain 
was pouring builders regarded themselves fortunate to 
secure half dry dimension. Regarding the condition of 
stocks there was little complaint on the part of car- 
penters and contractors, as it was plainly chargeable 
to an act of providence instead of to the men who sold 
the lumber. 

The invoices will show no surplus of stock in the 
vards. Not infrequently stocks are decidedly light. 
There are many dealers who, for the past few months, 
have not been in a buying mood. They said they would 
wait and see the trend of prices. It is a business policy 
of some to buy heavily when prices are low and lightly 
when they are high. With the advent of the coming 
building season, if it shall prove a lively one a large 
amount of lumber will move from wholesale to retail 
hands. It is a foregone conclusion that in many cities 
and villages there will be a good building movement as 
there are no houses for rent, a condition that invari- 
ably means more to go up in the immediate future. 
Prices of farm products are not of a nature to excite 
fear in that direction, though it is doubtful if the build- 
ing of large barns will be carried on at the rate that pre- 
vailed the two years previous. For some reason, unex- 





plained except that things are wont to go in groups, 
the volume of barn building in 1901 and 1902 was ex- 
traordinary. A decline in this branch of their busi- 
ness would work little damage to the yard men, how- 
ever, these big barn bills being sold in many sections at 
a profit that hardly pays for the handling. If all the 
buildings erected were houses the retail lumbermen 
would have reason to think that the flood tide of their 
business had come. 

There are those in the ranks of the retail dealers 
whose fear is that having made a purchase of any 
amount prices may decline. Such a condition has not 
confronted them the past year. Neither did wholesale 
prices advance in a degree to interfere materially with 
the prices which were already established at retail. 


DISTRIBUTION OF LUMBER PROFITS. 


There are some who may not agree with the proposi- 
tion, but it seems generally to be conceded that the 
trade of 1902 was better distributed and more generally 
satisfactory than that of 1901. In the later year the 
manufacturers probably made as much or possibly more 
money than in 1902, but all during that year there 
was much complaint from retailers that they were un- 
able to raise prices to their customers to such an ex- 
tent as to give them their customary and necessary 
margin and the wholesalers complained that this con- 
dition with the retailers affected their prices so that 
their margin also was light. It was a year when 
the lumber producers greatly prospered but when those 
branches of the trade which had the further handling 
of the product did not do so well. 

During 1902, however, the consumers’ had _ been 
brought up to a proper standard of value as compared 
with cost of production, with the result of a better 





division of the aggregate margin between producing 
cost and the price that the consumer paid. Manufac- 


turers, wholesalers, jobbers, retailers, all shared with 
reasonable fairness in the division. 

About the only complaint has come from the consumer 
and he for the most part has discovered that complaints 
are useless and that if he expects to do business he 
must consent to pay the prices asked. Furthermore, 
most. buyers of lumber known perfectly well that the 
present price lists are based on actual value as de- 
termined by supply and demand, and that they are not 
the production of any trust or combination except the 
combination of a large demand and an inadequate sup- 

ly. 

4 Tt is this better distribution of the profits of the lum- 
ber trade that in our opinion has characterized the 
trade of 1902 as compared with that of the previous 
year, and which accounts for the general satisfaction 
expressed by retailers and wholesalers as well as manu- 
facturers. 

The present price conditions seem likely to continue 
during the new year. Prices are well established. buyers 
have become accustomed to the new basis, and while dur- 
ing the past two years probably some building opera- 
tions have been postponed in the hope of more favor- 
able prices for building materials that cannot longer be 
done, but lumber consumers of all sorts must admit 
prices are on a solid basis. The only thing that could 
lead to a reduction would be a marked decline in busi- 
ness prosperity and a general readjustment of vaiues 
in all lines. Nothing of the sort seems in prospect 
now, and so the present lumber values, which are based 
on supply and demand and backed by the higher cost 
of production, are likely to continue indefinitely, with 
only natural adjustments from time to time either in 
the way of advanced or lower prices in particular 
items. 


APPLICATION OF THE PER DIEM SYSTEM. 


‘A well posted railroad man admits that in many 
eases the complaints of lumber shippers that the per 
diem system of car accounting has worked a _ hard- 
ship to them is well founded. He makes this admission 
while claiming that on the whole the change is bene- 
ficial to shippers as well as to the roads and that in 
the long run every one will be satisfied with it. 

He explains the reasons for some of the trouble as 
follows: Some of the smaller southern railroads origi- 
nating lumber traffic and some of the northern ones 
as well are insufficiently supplied with cars. Their 
connecting roads are glad to furnish cars for moving 
the lumber but do not care to furnish more than are 
needed. In the past these small roads have been able 
to order in cars which would cost them nothing except 
the mileage. Consequently they could without extra ex- 
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pense to themselves keep a large number of cars on side 
tracks at various points ready for delivery to lumber- 
men upon request. Now, however, these cars all cost 
them 20 cents a day and a larger amount if kept over 
thirty days. The result is that these roads have been 
ordering cars only as they have had requisition for 
them, and these orders or requests could not be in every 
case promptly filled. 

In the last issue of the Railway Age this subject is 
discussed and an officer of the Lackawanna road is 
quoted as saying that one connection under the mileage 
settlement plan used to order Lackawanna equipment in 
lots of 100 cars or more and detained them an average 
of forty days per car. The same road this year orders 
the equipment in lots of five cars each and up to No- 
vember 30 not one car had incurred the penalty of de- 
tention longer than thirty days. Many other instances 
are at hand of how the practice of the small roads has 
been changed by the adoption of the per diem plan. 

The effect of such a change upon the shippers along 
the minor lines is obvious, but it is not to be expected 
that the conditions will be permanent. The small roads 
will either secure a better equipment of their own or 
will make arrangements by which they can take care 
of their traffic with the assistance of their connections. 
The purpose of the per diem rule is to get better service 
out of the cars and thus better serve the community at 
large. This is being accomplished, and the instances 
where no improvement has been seen or where shippers 
are discommoded are the exceptions and will disappear 
as fast as the roads adjust themselves to the new con 
ditions. Lumbermen and lumber shippers who are dis- 
commoded are entitled to complain, but we do not be 
lieve that their attacks should be directed at the per 
diem charge itself. That is a fair, logical and efficient 
means for obtaining better car service and it will work 
out to that end in the long run. But the reads should 
be sharply prodded until they give to all their shippers 
the better service which the new rule is intended to 
provide. 


KNOWLEDGE OF WOODS AN ASSET. 


Woods have different characteristics, but no one has 
ever assumed that. any wood is perfect, that is, adapted 
for all uses. As a soft wood the white pine of the 
northwest has stood the test, yet for furniture we must 
look to the hardwoods. Attempt to use these hard- 
woods which are so admirably adapted for furniture 
and interior finish for the cornice or siding of houses 
and the merits of the softer woods would be apparent. 
To expect hemlock long to endure in a position above 
ground where it would come in contract with moisture 
would be senseless, while cypress in such a place would 
be an unqualified success. 

It should be the aim of the retail lumberman to 
know woods in order that his knowledge may be of 
benefit to his customers. He should know the qualities 
of the woods in which he deals and be prepared to say 
which is best adapted to fill the place for which the 
lumber is wanted. The prospective builder, for instance, 
may come to him with the story that he has seen hem- 
lock go to decay when subjected to continued moisture, 
and for this reason object to the wood for any use. It 
is then for the yard man to inform him that for fram- 
ing purposes hemlock is without a superior, and prob- 
ably without a peer, in the great central west where it 
is within easy reach. 

At certain retail points it is accepted as a fact that 
basswood for siding is of little value, an opinion that 
is entertained by the building community for the reason 
that the seed has been sown by the retail lumbermen 
who are so poorly informed regarding the quality of 
basswood that they have circulated the idea that it is 
not adapted for the siding of buildings. These men are 
not thoroughly informed else their story would be of a 
different kind. Where basswood shall be known there 
is no house so expensive that it will not be used on ut. 
In the east it has stood the test for many years, there 
being houses there in good condition which were sided 
before the wood was thought of in the west for siding 
purposes. In this regard the failure of the retail man 
to become acquainted with the real qualities of bass- 
wood redounds to its injury. 

A builder—or at least a repairer—was heard to ask 
a vard man what kind of lumber would best answer 
for a stoop that would often be wet, and made answer 
that up to date nothing had been found to take the 
place of good white pine. This man was not well in- 
formed; consequently the man who was to repair or 
build a stoop failed to get the best possible material 
with which to do so. The lumberman should have said 
to this builder that cypress was what he ought to have. 
Perhaps the yard man did not have cypress, but if he 
did not certainly he would have risen in the estimation 
of the builder if he had given him an intelligent opin- 
ion. 

Another yard man was heard to advise that yellow 
pine finish be treated with oil. If as an inside finish a 
man wanted to damn yellow pine forever he could not 
ao so more effectually than to induce everybody to 
treat it with oil. If this advice were followed it can be 
seen what prejudice would be created against the wood. 
The prospective builder would look at the botch treat- 
ment of the inside fipish and declare he wanted none 
of it in his, and who would with the beauty of the 
wood destroyed in that way? Surely this man could 
not have read a lumber paper of late years. 

It is pleasing to see how the well informed yard man 
helps his customers along. He is of so much assistance 
to them that much of the friction which otherwise 
accompanies building is done away with. If they want 
to know what kind of wood is best in any particular 
place he is competent to tell them. He is an advisory 








board of one in whose judgment there is faith, and to 
whom money for material is cheerfully paid for the 
reason that more than material is received. Advice, it 
is said, is cheap, but good advice is a money saver to 
the man who gets it. To assist the builder in this way 
is a bid for future business that is generally successful. 
The farmer, for instance, does not build a house or 
barn every day, and when he does so it is an undertak- 
ing that may worry him in his sleep. If aided by the 
man of whom he buys his lumber—if he is advised as 
to what is best as regards durability and beauty—the 
job becomes less irksome and the yard man is remem- 
bered as one who has done him a favor. 

It is not so much with the tensile strength of woods 
that the ordinary yard man has to deal, this line of 
knowledge being more beneficial to the bridge builder, 
or contractor of large buildings. It is to know the 
effect. of the action of the elements upon the different 
woods and how they should be treated to bring about 
the best results. There are many men selling lumber 
at retail who would not pass an examination in this 
branch of their business, yet it is a kind of knowledge 
that is within the reach of all, and easily acquired if 
only a little attention is given to it. There are thou- 
sands of dealers who are posted in this regard, and as 
a rule they are the ones who have forged ahead. An 
intelligent understanding of their business has brought 
them trade and the confidence of their customers. 


A FACTOR IN TIMBER VALUES. 


So much interest is being taken in timber land invest- 
ments, particularly as the general public is turning its 
attention in that direction, that it may be worth while 
to emphasize one point which has a most vital influ- 
ence upon the future of timber land values. 

Timber of substantially the same merits and qual- 
ities will differ greatly in value according to the sec- 
tion in which it grows. Magnificent fir timber can be 
bought today at from 50 cents to $1 a thousand feet. 
Yellow pine of substantially the same quality and fitted 
for the same uses will cost from $2 to $3 a thousand. 
Sugar pine, in spite of its recent advances, is worth to- 
day on the stump but a nominal price, while white pine, 
adapted perhaps to more varied uses but absolutely in- 
ferior in the average grade of the product, is worth 
$10. The mountain pine of Idaho can be bought at 25 
cents to 50 cents a thousand, while North Carolina pine 
is worth four times the money. 

There are various reasons for differences in prices of 
woods intrinsically of equal value. Some account must 
be had of conditions under which logging must be done, 
but no country is so rough or mountainous that modern 
logging methods cannot bring its timber to market. 
Some woods are more readily manufactured than others, 
but saw mill machinery has reached a point where there 
is comparatively little difference in the cost of manu- 
facture of oak and poplar. Not many years ago a hard- 
wood mill did well if it turned out 10,000 to 20,000 
feet a day. Now it will produce 30,000 to 50,000 feet a 
day. 

The difference in value of timber and its products 
is not accounted for by these things so much as by the 
one item of the freight rate necessary to put it into the 
world’s markets. All natural obstacles in any locality 
can be, and have been, overcome, but distance cannot be 
annihilated. 

The great lumber markets of the world are on either 
side of the Atlantic, and today and for a generation will 
largely fix the market value of forest products. Find 
the price of lumber laid down on the Atlantic seaboard 
and, subject to incidental variations, that is the price, 
less the transportation charge, that lumber is worth at 
the mill. The value of stumpage is the value of the 
lumber at the mill, less logging and manufacturing ex- 
penses and a moderate profit on the operation. 

These statements may be criticized by some who will 
recall times when lumber has been worth more on the 
Pacific coast than in Chicago, and more in the Missis- 
sippi valley than on the Atlantic seaboard, and more in 
the United States generally than on the continent of 
Europe, but these variations are temporary and due to 
some special reason. In the main and in the long 
run the markets—the great world markets—fix the 
price, with regard to the supply. Where timber is pur- 
chased for immediate operation the short lived influence 
can be taken into account, but when timber is purchased 
as an investment these larger considerations should not 
be forgotten. 





POO 


A LUMBER PAPER’S REASONS FOR BEING. 


An esteemed long time reader of the AMERICAN LuM- 
BERMAN called the other day to say that he did not like 
the paper. Asked to be specific, in order that its editor 
might know how it could be improved, he specified but 
two points. One was that there was too much society 
news in iis columns. He somewhat sarcastically said 
he did not care to know anything about the marriage of 
some young man in the trade. The other point of ob- 
jection was its sins of omission. He said that some 
matters of most vital interest to the people and to busi- 
ness men were not handled at all in the paper. Again 
asked for specifications, he expressed the belief that the 
LUMBERMAN should discuss the single tax theory. 

We state the above to illustrate the ways in which 
different people look at a matter. Sometimes the paper 
is criticized because it does not give more market quota- 
tions. Then when it does publish. price lists it is 
criticized because those lists are not more closely repre- 
sentative of the facts. The objectors forget that to pub- 
lish prices which shall be absolutely correct or need no 
explanation is practically impossible. 

The LuMBERMAN has an enormous clientage of readers 


and advertisers. It is primarily for the benefit of the 
former, and being read it is approved as an advertising 
medium. It has to deal also with conditions throughout 
the entire country and in every department of the lum- 
ber trade. But it is essentially a lumber paper. It 
deals with people and things and conditions related to 
the lumber industry. It does not feel called upon, 
except in some emergency, to go outside of its lumber 
topic. It finds in that field all for which it has room. 

Lumber news alone occupies many columns weekly, 
and when are added to that editorials and other dis- 
cussions as to timber, manufacture, markets ete. the 
mass of matter become so large as to constitute the 
chief objection to the paper as it is today. Yet to re- 
duce this volume of matter is to take away from some 
one the things in which he is particularly interested. 

There are about seventy regular correspondents writ- 
ing to the LUMBERMAN from various points in this 
country and abroad. In addition there are many official 
correspondents, all combining to make the paper the 
newspaper of the lumber trade. As a general lumber 
trade paper it has to deal, as we said above, with peo- 
ple, with things and with conditions. Ignore individuals 
and make the paper purely a price current and market 
expositor, and not only much of its interest but also 
much of its real value would be gone. Let it go out 
into fields of general discussion, into politics, sociology, 
political economy, or religion, and a paper already large 
would become unwieldy or else much of direct’ lumber 
interest would have to be sacrificed. 

What the LUMBERMAN aims to do is to represent all 
sections and all branches of the trade in such a way 
that every one can find some thing of interest and 
value to him. Having gathered the matter together 
it arranges it in the most convenient practicable way 
so that those who are interested in one section or in 
one line of the business or one particular phase of it can 
find what they wish without undue difficulty. Compara- 
tively few people can find time to read every line in a 
paper of the size of the AMERICAN LUMBERMAN, but that 
is not necessary in order to glean from it that which is 
of importance to each individual. 

We maintain that to object to the paper because it 
publishes something which is not of interest to a par- 
ticular individual is hardly fair. On that ground the 
retail lumber dealer in northern New York might ob- 
ject to lumber news from Texas or the fir manufacturer 
in Washington might object to mention of a sale of hara- 
wood timber in North Carolina. We feel that our read- 
ers should be satisfied if each of them can find in the 
paper the news most important for him to know, and 
discussions on the subjects in which he is directly in- 
terested. 

And then it should not be forgotten that the lines of 
influence have wide ramifications in the lumber .busi- 
ness, and it is hard to determine what event is or is not 
of real, though perhaps indirect, importance to any in- 
dividual in it. Many a lumberman has been led out of 
a narrow environment into wider fields of labor and 
profit because of the broad view he secured as a reader 
of the AMERICAN LUMBERMAN. 
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WEAKNESS OF NATIONAL INSPECTION. 


It is announced from Cincinnati that the last ap- 
pointee to the position of official inspector for that mar- 
ket for the National Hardwood Lumber Association has 
resigned because the compensation derived from the office 
was not sufficient to warrant his retaining his position. 
This is the second resignation on the same grounds, and 
it is reported that the Lumbermen’s Club of that city 
will make no more recommendations and that there will 
be no official inspector for the National Hardwood as- 
sociation stationed there. We trust that this last ru- 
mor is not well founded, but certainly the facts are 
such as to lead to the belief that there is a screw loose 
somewhere in the organization of the inspection system 
of the association, especially as the same difficulty has 
been encountered elsewhere, even in Chicago, which is 
a considerably larger market than Cincinnati. 

The LUMBERMAN has insisted from the outset, in 
connection with the official inspection of lumber, 
whether the National association or any other organ- 
ization, that the fee system was wrong; and the late 
surveyor general of the association said that in his 
opinion the ideal system of inspection would pravide 
for compensation in the way of an adequate salary, 
but that the fee system was in effect. because for the 
time being it seemed the only practical way of handling 
the matter. 

The weakness of the system lies in the fact that it is 
adopted ordinarily as a means of settling disputes and 
not as a common means of inspection. There has been 
a division of opinion in the association right along. 
Some have insisted very strongly that a licensed in- 
spector of the association be depended upon for the 
regular work of inspection, while others have held that 
individual inspection, as in the past, should continue, 
with the association inspector acting in a judicial 
capacity, so to speak, to be called upon when needed in 
case of a disagreement or when an official inspection 
at the outset of a transaction was desirable. 

The effect of official inspection that is not the cus- 
tomary inspection has been seen in several markets. 
The ordinary yard inspection is one thing and official 
inspection is another. If disagreements arise under 
the system of yard inspection, then reference is made 
to official inspection entirely or materially different, 
with the result that actual justice is hardly ever the 
outcome. In fact it was just such a double system that 
was largely responsible for the National Hardwood 
Lumber Association. 

In our opinion what is needed is that practically 
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every hardwood lumber inspector in the United States 
should by some means or other be made an official in- 
spector of the National association. Having sccom- 
plished that, the question of compensation would come 
up. It is said that the only fair way to pay for the 
inspection of lumber is by the payment of so much 
per thousand. There is no apparent reason, however, 
why the fee of so much a thousand should not be paid 
directly to the National association, and the association 
pay its inspectors appropriate salaries. In that way 
integrity will be promoted. On the fee basis an in- 
spector dependent upon the amount of lumber he in- 
spects for his livelihood is under a constant temptation 
to seek employment from one party or another and 
he would naturally be influenced to make concessions in 
favor of the party from whom he gets the most busi- 
ness. He might not yield to the temptation, but its 
existence is a fact nevertheless. If, on the other hand, 
he was on a salary basis such temptations would not 
be presented, and his natural disposition to be impartial 
and fair would be strengthened. 

We realize that this whole question is-a difficult one 
and the method by which its practical workings can 
be demonstrated has not yet been found, or if found has 
not been put into effect. To secure enough official in- 
spectors to do all the work, to instruct and control 
them, would require an organization of no mean size 
and executive ability of high order, but we believe it 
is worth doing and that there are brains enough and 
ability enough in the ranks of the National Hardwood 
Lumber Association to bring about this desirable end. 
As long as the question is not fairly faced and settled 
right the uniform inspection of lumber, which is a vital 
principle of the association, will have in it an almost 
fatal weakness and the association will fall short of 
being what it was intended to be and of doing what it 
was intended to do. 





LUMBER EXPORTS AND IMPORTS. 


The lumber industry of the United States is steadily 

growing. Not only does the amount produced by the 
whirring saws of the mills of the United States show 
an increase, but the imports of lumber used in the 
manufacture of fine furniture, which is admitted free, 
also show heavier totals than formerly. This increase 
is not only in the quantity, but the prices paid for the 
stocks are also steadily advancing. 
Th. importation of cabinet woods for the eleven 
moneiis ending November 30 shows a big increase over 
former records in every respect. The table given below, 
showing the extension in thousands of feet and the 
value in dollars, illustrates the steady growth of this 
branch of the lumber trade: 


QUANTITIES, 


1900. 1901. 1902. 
Mahogany ............29,548,000 36,937,000 42,187,000 
Logs and round timbers, 
cubic feet ..........87,967,000 96,425,000 78,410,000 
Ilewn, squared or sided 
timbers, cubic feet. .512,798,000 58,928,000 213,188,000 
VALUES, 
1900. 1901. 1902. 
Mahogany ..........-..$1,683,165 $1,962,891 $2,229,510 
Other cabinet woods.... 1,084,021 1,050,328 872,119 
logs and round timbers. 822,925 333,166 661,066 
Ilewn, squared or sided 
CEMOMES bc cde rc sienwcens 41,876 9,908 39,188 


The increase in the receipts of mahogany for the 
eleven months has been about 14.33 percent, the actual 
increase being 5,250,000 feet, compared with the same 
period last year. The increase last year over the cor- 
responding time in 1900 was a little more than 25 per- 
cent, which makes the net advance in this one material 
during the past two years nearly 40 percent, the 
actual extension being 29,548,000 for 1900 compared 
with 42,187,000 in 1902, a net gain of 12,689,000 feet in 
two years. The United Kingdom and Central Ameri- 
ca are the heaviest two exporters of this wood. 

The imports for November were about on a par with 
the same month last year, some items being in excess 
and others below the amount imported in November, 
1901. 

The increase in the receipts of mahogany for No- 
vember over the same month last year is about 31 per- 
cent in the volume of material received. The increase 
in the price paid for the stock reaching the markets 
was for November phenomenal, showing an average of 
$68.32 1-3 against $58.23 in November, 1901. The year 
as a whole, however, shows a decrease in the price of 
this cabinet necessity. The first eleven months of the 
year show an average price of $52.80 for 1902; $53.17 
for same period in 1901, and $56.96 in 1900, a decrease 
of about 8 percent between the prices for the period 
mentioned between 1900 and 1902. 

The importation of lumber, including boards, deals, 
planks and other sawed lumber of a dutiable nature, 
for the same period was as follows: 

QUANTITIES. 


Dutiable from— 1900. 1901. 1902. 
ERMINE oS. crestssscy eckss cro 8s 494,097,000 548,321,000 689,765,000 
Other countries ...... 1,284,000 377,000 2,086,000 

ME ee iees 495,381,000 548,698,000 691,851,000 
WIG «wes vi-cs wransen 441,170,000 604,111,000 725,453,000 
VALUES. 

1900. 1901. 1902. 

Canada .............++-$5,992,792 $7,410,557 $9,988,630 
Other countries ........ 19,765 29,346 81,529 
WEI aisictie a & wichehees 825,589 1,142,748 1,451,713 
fo | eer 1,180,490 1,208,999 1,634,834 
All other unmanufactured 

woods, dutiable ...... 2,584,422 2,880,325 3,552,804 

LS | anes 4,962 6,517 6,400 


The imports of lumber from British North America 
comprise practically all of the lumber received from 
foreign countries. There are scattering shipments of 
lumber other than that known as cabinet or fancy 
hardwoods, but the amount, as will be seen from the 


. 
foregoing table, is insignificant. The catalog of Ca- 
nadian shipments shows an interesting statement of 
comparisons. The lumber business between the two 
countries has during the last two years grown very 
materially. In 1901 the quantity imported showed an 
increase of about 11 percent over 1900—for the first 
eleven months—and for the same period this year the 
increase over 1901 has been about 26 percent. The 
amount received during 1902 is nearly 40 percent more 
than for 1900. 

Not only has the volume of trade increased, but the 
value has been steadily enhanced, the increase during 
the last two years being in the neighborhood of 19 per- 
cent. The average price in 1900 was $12.13; the aver- 
age in 1901 was $13.70, and the average for this year 
has been $14.51, a net increase in two years of $2.38, 
or about 19 percent. 

The imports for November compare in the following 
manner: 


———1901—_——_ 

Dutiable— Quantities. Value. 
ee SES ccs Cepadasanhexeuedus 85,599,000 $1,218,541 
CUNOE GREENS ov sein hw ee eecee cass 11,000 1,535 
Te eda dan een aaadew eal 35,610,000 $1,220,076 
6 Sara eed dle nae eee dae ee 73,838,000 138,184 
CUNGE. SGN, JOMOMNDID Ce teccsancwnn beeee aed 131,257 
UHeeeemenOnet, TTOG<catacadadcuata Sawaaawe 220,900 
Unmianafactured, Gutiable...<.ccccccs cacdesas 80 

1902——_—— 

Dutiable— Quantities. Value. 
CE, av dae enbceeweeocuseaan 80,198,000 $1,147,833 
COHGP  COUMEEION. 66d ccccuweamwensorces 147,000 12,820 

PED SOMO? Siow Gacciewcuncasas 80,345,000 $1,16 





PRU 2 i/4/o tote aahdn ws Wok Rede Waele es 66,219,000 13 
ChemGr Smet. GUNIADIG 66 ce c exc bccn eeeecadd 166, 
DSIMICCUNON SOOO 5 cscs cincdacsue eaeaseles 257,557 
Unmanufactured, dutiable ..........- weewecee 90 


There is but little difference in the price paid for 
the two months of these years. November, 1901, the 
price was $14.23 and for the same month this year 
the value of the wood was $14.31, a slight increase, 
but not in keeping with the average for the year. 

ihe receipts of shingles for the month were about 
10 percent less than for the corresponding month last 
year, but the aggregate value was slightly in excess 
of the total received for the larger amount received 
in 1901. The average price paid in November, 1901, 
was $1.87, while in 1902 shingles brought an average 
of $2.093. The average prices for the first eleven 
months of the past three years were a fraction less 
than $1.87 in 1900; a little over $1.89 in 1901, and a 
trifle over $2 for this year. 

Add to the foregoing the imports of wood pulp, which 
amounted to 5,204 tons in November, 1901, against 
10,604 tons in November, 1902, makes the value of all 
importation of wood for the month under consideration 
$2,421,307 for 1901 and $2,671,159 for 1902. For the 
first eleven months of the years 1900, 1901 and 1902 the 
total value of the woods imported was $18,670,368, 
$20,467,486 and $25,726,201 respectively, making the 
pereentage of increase a little less than 38 percent. 

The staffment of the exports of lumber, timbers and 
wood products leaves a large balance of trade to the 
credit of the United States. The exports of lumber, 
logs, timbers and similar commodities will be seen from 
the following statement: 

QUANTITIES. 









Timbers. 1900. 1901. ¢ 1902. 
Sawed, feet ........499,665,000 451,968,000 417,622,000 
Ilewn, cubic feet..... 4,628,459 4,545,436 4,197,426 

VALUES, 

Timbers. 1900. 1901. 1902. 
ere. $6,337,174 $5,202,253 $5,531,195 
pO es eee 805,189 826 871,639 


ee ee 3.921.327  8,147.134 —3,7791949 


The total value of all above shipments in 1900 was 
$11,063,690, in 1901 $9,175,768 and 1902 $10,182,783. 
This shows a loss for 1901, which was practically made 
good this year when the total value of exported timbers 
was only a little below the aggregate value of those of 
1900. This is due in a great measure to the overstocked 
condition of the European market, as much of the de- 
ficit is shown in the statement of our trade with those 
countries. Another cause has been the heavy demand 
and high prices offered by home consumers. 

The exportation of deals, boards, scantling, joist and 
similar materials as well as the total value of all man- 
ner of shooks and kindred material exported during 
the month of November, 1901 and 1902, was $2,899,948 
in 1901 and $3.218,037 in 1902, an increase of $318,- 
089, or about 11 percent. 

The aggregate exports of this class of commodities 
for the first eleven months, ending November 30, were 
as follows: 

QUANTITIES, 

Class. 1900. 1901. 1902. 
TANOS. cc ciceavnnaus 1,041,221,000 988,462,000 289,480,000 
SIND ck ccscccvses 53,187,000 35,844,000 29,416,000 


UMN. sca rede s 42'105.709 46,091.969 50,976,017 


All other® ..cccieces 580,501 863,695 482,491 
VALUES, 
1900. 1901. 1902. 
Lumber .........-...+-$18,281,148 $17,579,970 $16,679,384 
SRI siniexcedecnes 113,760 81,680 74,825 


671.263 
605.029 
4,289:940 


576,558 
926,721 
3.547, 700, 


OE GOONS Viccccwcuse 
Bl GRDOF .ccne decane 


NOE. daccc.vesesiucoes 
ee re eee 125,963 128,199 


All others ...--.cccess 3,582,719 3,399,569 

The total value of all unmanufactured material, in- 
cluding lumber, logs, shingles and similar goods, for 
the eleven months was $36,030,992 for 1902, against 
$35,597,088 in 1901 and $37,869,699 in 1900. The net 
result of the last three years’ operation is to show a 
slight decrease in our export trade. 

The exports of sash and doors for the eleven months 
ending November 30 for this last year amounted to 
$1,095,257, against $911,133 in 1901 and $960,165 in 
1900, which shows a balance in favor of the past year 
as compared with former records. 

When other wood products, such as furniture, barrels, 


~) 





molding, trimmings, woodenware, wood «pulp ete., are 
included in the above they bring the total value of the 
exports up to $4,202,213 for November, 1902, and $3,- 


856,899 for November, 1901. 


The value of all wood imports for eleven months 
was $25,726,201 for 1902, $20,467,486 for 1901. and 
$18,670,368 for 1900. The total exports for same period 
amounted to $47,432,330 in 1902, $45,770,236 in 1901 
and $48,503,832 in 1900. The balance to the credit of 
the United States after accounting for all imports is 
$21,716,139 in 1902, $25,303,850 in 1901 and $29,833.464 
in 1900. 

These figures tell the importance of the lumber indus- 
try better than pages of text. 


BABB OE Oe 


ACTIVITY OF THE POACHERS. 


From all accounts 1902 has been an excellent year 
for that class of lumber dealers called “poachers.” 

They have shared with manufacturers, wholesalers 
and retailers in the general prosperity. We suppose 
our readers know what “poachers” are, but for the 
benefit of any who may not understand that cant term 
of the lumber trade we will state that they are people 
who sell lumber, sash and doors ete. to small con- 
sumers in the territory of other dealers. 

A retailer in a country town, for instance, with a 
stock of lumber in yard and shed and depending upon 
the patronage of the residents for his support, finds 
that some one located at a central point, maybe not 
far distant and perhaps in some lumber market, is 
soliciting the trade of those whom the retailer con- 
siders his natural customers and selling them house 
bills or any quantity that will make a carload or ap- 
proximately a carload. These sales are invariably 
made at prices nominally lower than those which the 
local dealer charges, with the result of making the lo- 
cal consumer suspicious of his own dealer, of demoraliz- 
ing prices and diverting trade which is necessary for 
the profitable conduct of his business. 

A notable fact, however, is that while sometimes the 
prices thus made may be actually lower than those 
charged by the local dealer that is not usually the 
case. Substitution in grades is practiced or poor 
grades and poor material are furnished, so that actu- 
ally the consumer pays as much or more—usually 
more—than he would have paid his home dealer. 

While he thinks he is saving money he is actually 
paying more money for the support of a foreign 
dealer. 

Under present conditions of high prices and some- 
times difficulty in obtaining the lumber the bait thrown 
out by these department store lumbermen is greedily 
snapped at by the sucker. Having been caught he 
may be aware of the fact or he may not. If he does 
appreciate the situation he is too proud and_ too 
ashamed of himself to admit it, but instead becomes 
an apologist solicitor for the very concern which 
muleted him. These poachers, or the most of them, 
depend upon the truth of the old saying that “a sucker 
is born every minute,” and profit accordingly. They 
do not expect to sell the same person the second time, 
and in fact seldom ean do so, but one sale to even 
a very small percentage of the consumers is enough 
to keep them busy and to demoralize the trade wher: 
ever they operate. 

The poachers have an overwhelming advantage in 
dealing with the consumer. Shipping in carload lots, 
they include in the sale conditions which give the 
buyer no redress in case the lumber is not up to 
standard. It is sold subject to shipper’s inspection and 
usually must be paid for before delivery. Before it 
can be examined the freight must be paid. Conse- 
quently the buyer is bound to his bargain. The con- 
sumer usually loses not only in the quality of the 
goods but in other circumstances surrounding the trans- 
action. If he is short some items, as is likely to be 
the case, he must go to his local dealer and pay what- 
ever price that dealer is inclined to charge. If he 
has a surplus he cannot return it, as would be the 
ease in de&ling at home, but must keep it. Altogether 
the consumer is out of pocket whether he is aware 
of it or not, and the local dealer loses the sale, while 
the poacher receives whatever profit there may be. 

It is doubtful, however. if the business is as profit- 
able as many people think, and many of the poachers 
would be glad to do business through regular channels 
if they could be assured of a sufficient volume of trade. 
There are some people who are poachers by instinct, so 
to speak, and prefer to do that kind of business; but 
the majority of them offer as an excuse that competi- 
tion compels them to seek a wider trade than they 
can have at home in a legitimate retail way. 

This is particularly the case in Chicago. That mar- 
ket is flooded with lumber from all sections shipped to 
any one who can order a carload. The poachers in the 
Chicago market are the manufacturers and outside 
wholesalers. If the Chicago trade could be retained 
for the local dealers they would have no exeuse to go 
outside. Strong efforts have been made, particularly 
during this year, to organize the Chicago trade along 
the lines of the retaii trade principles, but so far 
without substantial success. However, the parties to 
the controversy are gradually coming together and it 
is possible that sometime the trade will be so adjusted 
that practically all dealers will be content with what 
is recognized as their legitimate business. 

We do not_ mean to imply that in any legal sense 
poaching is@wlegitimate, but that it would be for the 
interest of the trade at large and in the long run of 
each individual if business could be conducted along ree- 
ognized channels. 
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MACHINERY DEMAND AS A SUPPLY 
INDEX. 


This has been an extraordinary year in saw mill and 
planing mill machinery lines and in planing mill sup- 
plies. This is due to two influences; one the desire of 
improving the mills so as to maintain or increase their 
cut, necessitating a great number of improvements 
and a vast volume of repair work, and, second, the 
large number of new mills which have gone into com- 
mission in, mainly, the south and west. The result 
has been to crowd the shops with work and all, whether 
manufacturers of a complete line of machinery or of 
some specialty, have found it difficult to keep up with 
their orders. 

As far as new mills are concerned, those shops which 
make complete lines have had an advantage, for it is 
now quite the thing to order a complete mill from one 
house. Perhaps if an experienced mill builder be em- 
ployed and time and care be taken in the selection it 
may be possible to build a better mill by choosing the 
best features of the various lines, but usually a mill 
can be put up more quickly and it will “go together” 
better if the contract be placed with an institution 
which can furnish practically every detail. . 

But the repair and improvement work has given 
chances for all manufacturers and all have been ap- 
proximately equally busy. The anxiety to increase out- 
put or to save labor has given a great opportunity to 
the manufacturer of labor saving specialties and of tools 
which will accelerate the cut. The same influences have 
been at work in both saw mills and planing mills, and 
along with machinery have gone supplies of all sorts. 
The belting makers have never been so busy, while the 
saw and knife manufacturers have been almost over- 
whelmed with work. There has been a great deal of 
night running and this has involved a larger propor- 
tionate equipment of saws and knives than formerly. 

If we knew nothing further in regard to the devel- 
opments of the lumber business than the activity in 
machinery lines it would be absolutely proven that the 
producing capacity of the country is being steadily in- 
creased. To be sure a good many mills are being 
abandoned in the older localities. Some of them are 
discarded entirely, but some of them are moved bodily 
to other locations while the machinery of others en- 
ters into other mills elsewhere. 

With the output of new machinery larger than ever, 
the increase in capacity of old mills and the large 
amount of repair work that has been going on, it is 
safe to say that the aggregate lumber output of the 
country is not only larger in 1902 than ever before 
but that it will be still greater next year. Of course 
the needs of the country are increasing, but there may 
be many years hereafter when the requirements will 
not be as large as at present, for the country has been 
unusually prosperous and the scanty stocks throughout 
the year have called for a heavier output than ordi- 
narily in order to supply the demand. 

With the increased production, a year of less busi- 
ness activity will probably find the output fully suffi- 
cient, and, following a piling up of stocks, might come 
a period of loWer prices, although at the rate stump- 
age values are advancing, and the way in which the 
general costs have increased, it is not likely that under 
any circumstances the old standard of value can again 
prevail. 

But the increase in capacity during this period of 
prosperity points to a time somewhere in the future, 
probably not many years distant, when the lumbermen 
will have to exercise a conservative control of their 
business to prevent a more or less serious break in 
market values. 





SHORT LENGTHS. 


The northern lumber camps have been remarkably 
free from smallpox up to a recent date but last week 
a number of cases were reported in Minnesota and some 
anxiety is expressed by the state authorities. 





A startling bit of state legislation was the act of the 
legislature of Mississippi in establishing what is called 
a privilege tax requiring lumbermen to pay $25 to the 
state for each 500 acres of standing timber purchased 
when the land is not purchased with it. Consultation 
with attorneys has made it appear that possibly this 
tax would have to be paid annually and that if it were 
not paid it would affect the title to timber already pur- 
chased or that might hereafter be purchased. In some 
sections of that state the practice is very common of 
buying the timber standing on land to be removed. 
While $25 for 500 acres is not a very heavy tax in itself, 
it raises questions which are extremely serious. If it 
were to be paid annually until the timber was cut, or 
for some indefinite time, it might prove a heavy burden 
upon many lumbermen. Consequently a movement is 
under way to contest the case recently brought by the 
attorneys for the state revenue agent for the payment 
of privilege taxes by the purchase of timber from school 
lands, Effort will be made to have the supreme court 
declare the act unconstitutional. Failing to secure this 
relief, the matter will be taken to the legislature. In 
the opinion of the attorneys the act goes far beyond 
the scope ordinarily intended by the legislature. The 
amount involved in the mere matter of school lands is 
said fjo be in the neighborhood of $500,000. Truly the 
lumbermen of Mississippi are having a hard time with 
their legislature. The lumber business is the leading 
manufacturing industry of Mississippi and since the 
lumbermen have been prosperous of late it seems to be 
the proper caper in the minds of the state legislature 


to make it a mark for all the anti-capitalistic legislation 
that can be thought of by the semi-populistic people of 
the state. 





The latest rumor as to lumber freight rates is that 
on January 15 rates from Minneapolis, St. Paul and 
Minnesota Transfer to Chicago will be advanced to 13 
cents, thus doing away with the discrimination against 
Pacific coast products in the way that is advantageous 
to the railroads. 





The receipts of lumber at Baltimore for 1902 are 
reported to the Lumber Exchange of that city as 409,- 
967,672 feet. The quantity handled in the domestic 
trade was 359,395,672 feet and in the export trade 
49,672,000 feet. The value of the domestic business was 
$9,500,000 and of foreign $1,048,653. If the shipments 
made direct from the mills by the Baltimore operators 
were included it is estimated that the total value of the 
Baltimore trade would be $16,000,000. 





Down in Indiana a great deal of interest is being 
taken in private forestry and much encouragement is 
given to the small land owner to put and keep a certain 
proportion of his land under timber. To the lumber- 
man this looks to be a small thing, but if 10,000 farm- 
ers could be persuaded to keep even twenty acres each in 
wood land it would mean 200,000 acres. As a matter 
of fact the wood lot has contributed enormously to the 
saw mill timber supply and will continue to do so 
for all time. 





The lumbermen of the west are now agitating the 
question of adequate forest laws for the protection of 
their property and the lives of those who live in the 
forests. A meeting was held in Portland recently for 
the purpose of drafting suitable laws looking toward 
the prevention of forest fires. It is the intention of 
those at the head of the movement to place their plans 
before the Oregon legislature and urge that body to 
adopt the measures. The plan embraces the enactment 
of stringent laws governing the handling of fires in the 
vicinity of standing timber, and other precautionary 
measures. 





The lumber and shingle manufacturers of Washing- 
ton and Oregon were made happy over the receipt of a 
pre-Christmas present. It came in the shape of a tele- 
gram addressed to General Agent Clock, of the Wiscon- 
sin Central railroad, which read as follows: “The rate 
on shingles between St. Paul and Chicago will not be 
restored to 13 cents per 100: pounds, but will remain at 
10 cents as at present.” Later advices are to the con- 
trary. 


MODERN FABLES—LXVI. 


On Temporary Reformation. 

This is the Season of the Year and Time of the 
Month when it is up to the Lumberman to Disturb a 
Little of the Dust on his Mental Shelves and to take 
an Inventory of his Stock of Morality and Good Dis- 
position to see what Kind of Shape it is in. It is 
50 to 1 that he will find a Lot of Shop-worn good In- 
tentions that Wouldn’t move at a Closing out sale. 
The Lumberman is here spoken of Particularly; in the 
ease of the other Professions the Odds would probably 
be a little Longer. About December 29 a Last New 
Year’s Resolution looks as modish as a Panama hat at 
a Sleigh-riding Function. 

It is therefore Fitting that some New Resolutions 
should be trotted out. There are the Good Old Timers 
concerning the Use of the Weed and shutting off the 
Booze Pipes that can be caught up with a little Lace 
across the Shoulder and some Braid on the Skirt and 
made to look as Good as New. There are also some 
minor Things that enter into the Lumber Business that 
will suggest Themselves to the Man about to become a 
Saint for twenty Minutes. 

The man who warrants Sun-dried Hemlock not to 
Check and Shingles not to Warp and takes an Opti- 
mistic View of similar Matters may see Room for Re- 
form. The Yard Man who guarantees his Coal to be 
Coal and nothing else, when he knows there is enough 
Slate in it to supply the Brooklyn Schools, may find 
some Resoluting to be Done. 

Once there was a Man who bought a Lumber Yard 
in a Certain City in which he was a Stranger. Decem- 
ber 31 he went down to take Possession. He arrived 
at Dusk and when he alighted at the Cheesebox Depot 
he found the Sky in that Part of the City in which the 
Yard was located Red with a Ruddy Glow. He had 
meant to have the Yard insured when the Title passed, 
the Failure of his Predecessor to carry Insurance being 
only One of the Indications why he had Failed to make 
the Lumber Yard Business the Glad, Sweet Song it 
generally is. 

When the new Owner cast his Oliver Optics on the 
Crimson Sky he swore an Oath that if ever he got back 
on his Feet again he would Insure Everything from his 
Hand Grenades to his Asbestos Pipe Covering. Then 
he climbed into a sorrowful looking Hack and told the 
Man to drive out to the Lumber Yard and that if he got 
him there before the Fire was out he would connect 
him up with a Dollar on the Side. They reached the 
Yard in 29:17; and the Terrible Conflagration proved 
to be nothing but a Loud Sunset. Being a Stranger in 
the Town, the New Owner had forgotten that the Sun 
set in the Seventh Ward. 

Moral—Nothing but a Fire will ever make Some 
People realize the Folly of their Ways. 








LETTERS TO THE EDITOR. 


The Supply of Standing Timber. 


PapucaH, Ky., Dec. 24.—Editor AMERICAN LUMBERMAN: 
As a subscriber to the AMERICAN LUMBERMAN and believing 
you to be the best authority on the subject, allow me to 
ask how long the forests of the United States will maintain 
the present rate of cutting? A. O. Dew. 


[We decline to be considered an authority on the sub- 
ject and also decline to recognize any individual or 
association of individuals as authority, for no one knows. 
There is lacking the basie facts on which to predicate 
an answer. There are people, however, who pretend 
to know something about it or who at least have formed 
some conclusions in regard to it and who are entitled 
to a certain amount of respect. Their belief is that if 
the present timber resources of the United States are 
properly cared for the natural increase will supply the 
present demands for forest products indefinitely. That 
conclusion is supported by the history of lumber opera- 
tions in the older timber districts and the AMERICAN 
LUMBERMAN is inclined to the belief that the present 
resources are ample to that end, although if present 
methods are continued it cannot be many years before 
the capital will be reduced so that the annual interest 
on it will not meet the requirements.—Editor. ] 





Who Can Beat This Load? 


Burra.o, N. Y., Dee. 27.—Editor AMERICAN LUMBERMAN: 
As you know we make Indiana oak a specialty in our hard- 
wood business here. We have just loaded and billed out 
from our Buffalo yard Pennsylvania railroad car No. 16,301, 
containing 27,899 feet of oak. If there have been any larger 
carloads of oak shipped than this, we would like to hear 
of them, HucH McLpan & Co, 


LAW FOR LUMBERMEN. 


Separable Logging Contract—Time of Breaking Camp 
Under Season Contract. 
Kerslake vs. McInnis (Wis.), 89 Northwestern Reporter, 
895. April 1, 1902. 

A contract for the cutting, hauling and delivering in 
Lake Superior, setting afloat and booming during the 
fall and winter of 1899 and 1900 of all of the white 
pine timber upon certain land provided for payment 
in installments as the work progressed, with a reserva- 
tion of one-third, which was to be paid when the entire 
amount was boomed, the supreme court of Wisconsin 
holds, was not an entire contract, in the sense that full 
performance must be shown in order to entitle the con- 
tractor to recover anything. Having performed part 
thereof he could recover for such part, though he showed 
no legal excuse for failure to perform the whole, subject, 
however, to the deduction of the actual damages suffered 
by the other party on account of his breach. The re- 
serve fund was a penalty and not liquidated damages. 

Under a substituted contract, which provided that the 
contractor should be relieved from cutting and getting 
in so much of the standing timber as he could not get 
in with his force and outfit during the logging season, 
he and his witnesses testified that his camp was broken 
up somewhere from March 15 to March 20; 
that it was then soft weather; that the water in the 
creek where they were hauling had raised from two 
to three feet; that the men would not walk in the 
water; that the biggest part of the snow had gone; that 
where they were loading there was no snow at all; that 
they had to throw snow in front of the rail to start 
loads; and that under these circumstances they broke 
camp and ceased work. On the other side, there was 
testimony to the effect that the camp was broken up 
about March 12 or March 14, before other camps in 
the vicinity were broken up; that the weather was some- 
what soft then but that it became colder right after- 
ward, and there was good, cold weather for cutting 
and hauling for ten or twenty days afterward. There 
was no testimony which directly contradicted the state- 
ments as to the condition of roads and creek when the 
camp was broken. 

Doubtless, the supreme court says, the contractor was 
required to show that he used diligence in his work, 
and did not quit before the reasonable judgment of com- 
petent men engaged in such business would dictate as 
the proper time. Had he quit in February or any con- 
siderable time before the spring weather may ordinarily 
be anticipated in this latitude, the question would have 
been entirely different. But he did not quit until the 
middle of March—a time when it is well known that 
the weather to be anticipated is a matter of the greatest 
uncertainty; nor did he quit until, by undisputed evi- 
dence, the conditions became nearly or quite impossible 
for the continuance of his work. He was obliged, also, 
to haul his logs down the ice of the creek, and the fact 
that there was from two to three feet of water on the 
ice was without dispute. In this respect his condition 
was evidently different from that of other loggers who 
were hauling in the woods. Under the conditions shown 
and considering the time of the year the trial court 
was justified in concluding that he worked as long as the 
judgment of a reasonably prudent man would dictate. 
The circumstance that, owing to a change in the weather, 
there chanced to be a few days, later in March, when 
logs could have been cut and hauled could have no ef- 
fect. A verdict that he was negligent in breaking camp 
— he did would not have been supported by the evi- 

ence. 











Proof of Title to Growing Trees, 
Davis vs. State (Miss.), 31 —— Reporter, 742. April 
The title to pine trees growing upon land, the supreme 
court of Mississippi holds, is real estate, and such title 
can be proven only by such evidence as is applicable to 
the proof of title to real estate. 
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An Antique Saw and Grist Mill. 

The history of the lumber manufacturing business 
really starts with the sash saw mill—the mill with its 
small blade hung in a frame directly connected with 
the crank shaft of a waterwheel that slowly moved 
up and down as the carriage bearing the log was gigged 
toward it. It was the one or possibly two-man saw 
mill plant of our fathers. Two thousand five hundred 
feet daily product was a good average, and the chief 
sawyer after sawing his logs had plenty of time be- 
fore the next one was completely sawn to remove the 








A PRIMITIVE WEST VIRGINIA MILL. 


stub shots with his adz. Almost universally forming 
a part of these early day and primitive saw mills was 
a little grist mill, which when in good condition would 
grind from five to ten bushels of corn a day. 

One now rarely encounters one of these early day 
saw mills but accompanying this paragraph is a_pic- 
ture of one that is still standing in a remote mountain 
section of West Virginia near Curtin, the original pic- 
ture of which was very kindly supplied to the Lum- 
BERMAN by Charles B. Mayo, the expert woodsman of 
the Pardee & Curtin Lumber Company of Sutton. 





Missouri Apples Come High. 

W. W. Vater, who represents the Port Blakeley Mill 
Company, Port Blakeley, Wash., with office in the Lum- 
ber Exchange, Minneapolis, is very fond of apples. Mr. 
Vater married three or four years ago a charm- 
ing young lady from Missouri, and she also is very 
fond of apples. She remarked to Mr. Vater the other 
day that she was “just dying for some apples from 
her uncle’s farm down in old Missouri,” for they would 
taste so much better than any that could be bought at 
the corner grocery in Minneapolis. 

“Then, too, you know,” said she, “uncle would be 
just tickled to death to send us a barrel, and it would 
be cheaper than buying them—and Christmas will soon 
be here,” she added, with an economical afterthought. 

Mr. Vater quietly approved of the plan, thinking it 
best not to remonstrate when she so much desired some 
apples from Missouri. In due time the apples came by 
express. The express charge was $6, and as the Vaters 
live beyond the free delivery limit and they were not 
at home the first time the expressman called the deliv- 
ery charges amounted to 50 cents, making a total of 
$6.50, whereas the best Missouri apples at the corner 
grocery cost $2 a barrel. But still one learns by ex- 
perience, you know. 


eee 


Deservedly Popular. 


One of the most popular men associated with the 
lumber industry of the country is Gus Kitzinger, of 
Manistee, Mich. His chief business for many years 
has been to market a large proportion of the lumber 
manufactured at Manistee, which he has done on such 








MR. KITZINGER IN HIS COMMERCIAL DEN. 


a moderate basis of cost and in so satisfactory a way 
that he has practically the first call on the larger por- 
tion of the stock manufactured at that point. ‘The 
picture herewith printed shows Gus in his private office 
dictating letters of apology to many of his customers, 
explaining why he cannot fill their orders. It is under- 
stood that Mr. Kitzinger, during the coming year, will 
take on an important saw milling venture in addition 
to his regular commission business. In this new enter- 
prise all his friends wish him the greatest possible 
success, for a man who has spent so much of his time in 
years past in extending favors and in acts of kindness 
to friends and strangers alike is deserving of all good 
fortune. 





A Bit From Old Italy. 


In many sections of the country Italian laborers have 
supplanted the Irishman, the negro and the Chinamar 
in railroad construction work. They bring with them 
their own habits of life and are clannish in the ex- 
treme; but they are great railroad builders, and have 
served a wonderful purpose in this work. Along lines 
of railroad, wherever you see a great stone or brick 
oven built out of doors in a crude and unhandsome 
fashion, you may know that the railroad has been 
built by Italians. In this oven they build a fire, and 
after the stones are thoroughly heated withdraw them 
and insert their queer shaped loaves of bread, leaving 
them until baked. It is very like the oven of the Mexi- 
cans, but still it has features of construction and form 
that differ materially from the clay Mexican ovens one 





AN ITALIAN BAKE OVEN. 


sees in Old Mexico and the territory of New Mexico. 
The picture here shown was made along the railroad 
of the Cherry River Boem & Lumber Company near 
Richmond, W. Va. 





Getting His Money’s Worth. 


A very clever practical joke was played on a prom- 
inent hardwood salesman of New York city recently 
and the trade of the metropolis is still grinning over it. 
The salesman in question is in the habit of standing 
up for his rights. He likes to bring home fruit to his 
family, and when he bought a pound of cherries from 
an Italian vender of fruit and noticed that they 
were short weight he: promptly had the man arrested. 
At the station house the pound of cherries weighed 
thirteen ounces. In the morning when the Italian was 
arraigned the scales showed that the pound of cherries 
weighed seventeen ounces—one ounce overweight. Of 
course the Italian was discharged and the salesman 
went out of court in pretty bad humor, making caustic 
comments on the value of Italian votes in a certain 
Harlem district. At his office he made more remarks, 
none of them complimentary to the police of the neigh- 
borhood. 

A few mornings later in his mail the salesman_re- 
ceived a letter that made him sit up. It was from 
the firm of “Levy & Oppenheimer, 3303 Nosuch avenue,” 
and notified him that suit was about to be brought for 
$1,000 damages for false arrest and defamation of 
character. He was invited to call and see the law- 
yers, and considerable regret was expressed that he 
did not take the trip, as it was several miles out, where 
the “foot” of trolley had never trod. 

Although the salesman worried over the case he swore 
the lawyers would have to call on him before he moved 
a step in their direction. At last his typewriter smelled 
a mouse and the result was that the arch-conspirators 
admitted that it was all a plot. Now all you have to 
do at No. 18 Broadway to put all the lumber dealers 
there in good humor is to ask if “that cherry is under 
weight.” 


HAIL AND FAREWELL. 

He is a stranger that is knocking at our door, and 
we have just bid good bye to a friend—one who has 
been with us through success and failure, through sun- 
shine and shadow. 

The parting has added another line to our faces and 
whitened a little more our already silvered locks. 

From out God’s first temple there comes a requiem 
in which all of us, from timber baron to lumber jack, 
will join. 

The whispering pines, the murmuring hemlocks and 
the sighing spruce, under their weight of winter snow, 
bow down as the cortege of a dying year passes. 

The sorrowing cypress drapes itself with funereal 
garb of swaying moss and stretches out caressing arms 
in benediction. . 

The sturdy oak has rent his garments and stands 
naked in his grief, and the majestie redwood pierces 
the clouds and brings back the comforting message 
that nothing is wholly lost, not even the vanished years. 

The one just gone beyond our ken has left with us 
more than dearest memories. With lavish hand he 
poured into our lives wealth, fame, friendship, love, and 
if between a sorrow lingered it was but to sweeten the 
joys which after came. 

And so we greet the stranger with a timid grasp— 
this young, stalwart form which stands so proudly at 
the doorway is untried, but in his eye there gleams a 
steadfast light which tells of promise. — 

As he crosses the threshold he stoops and lifts to his 
broad young shoulders the burden which the tired arms 
of the old year could no longer bear and renewed 
courage comes to all of us as he leads us forth on that 
road of right as well as might which points straight 
onward to success. . 

ee ee ee ee 


THE KIRBY LUMBER COMPANY’S CHICAGO 
AGENCY. 

Sam T. Swinford, general sales agent of the Kirby 
Lumber Company, Houston, Tex., announces that the 
company has concluded an arrangement with the Chi- 
cago firm of C. D. Benedict & Co., 1445 Old Colony 
building, this city, by which this concern becomes its 
representative for the sale of its lumber in Illineis 
and Indiana, as well as contiguous territory. 
M. Schultz and C. D. Benedict, of the firm above 
named, returned from Texas on Sunday last® after 
concluding the arrangements. Unfortunately Mr. Bene- 
dict was taken sick upon his arrival at Houston and 
for several days was confined to his bed, but was 
able to return home and at recent accounts was con- 
siderably improved and is expected to be at his office 
within a day or two. 

The firm of C. D. Benedict & Co., which was recently 
formed, is composed of Schultz Bros. and Mr. Bene- 
dict, and all of them have had a long experience in 
the yollow pine business throughout thi territory. 
Than Mr. Benedict there is probably no salesman in 
the states of Indiana and Illinois bétter or more favor- 
ably known to the trade, he having been identified with 
the sale of yellow pine lumber as well as sash and 
doors in this section for many years and was a pioneer 
among yellow pine salesmen. As the Kirby Lumber 
Company has an output of 300,000,000 feet a year the 
disposition of so immense a product, or even such por 
tion of it as may be marketed in this territory, will 
be no small task, but in the selection of C. D. Bene- 
dict & Co. it is believed that the Kirby Lumber Com- 
pany has secured such representation as will best for- 
ward its interests. The gentlemen composing the firm 
all have a high standing in the-lumber trade, and 
addding to this their long experience in the business 
may be expected to fittingly represent the great Kirby 
Lumber Company in the sale of its stock to the best 
advantage. 


James 
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A NOTABLE PLANT CLOSED. 


One by one the great white pine manufacturers of the 
north are finishing with their timber and either closing 
their plants for all time or moving them to another 
section. The last to join this throng is the Danaher & 
Melendy Company, which has been operating a big mill 
at Dollarville, Mich. The timber owned by this com- 
pany in that vicinity has been exhausted, the mill hav- 
ing finished sawing the last stick a few weeks ago. The 
company has a large stock of lumber on hand which 
will probably.take some time to market. While the 
company’s timber in this section has been cut it does 
not mean that the Danaher & Melendy Company is out 
of the lumber business. The company has an immense 
quantity of hardwood timber, and it is possible the 
mill formerly used to cut white pine lumber will be 
remodeled and made into a hardwood mill. The partiec- 
ular tract which it has just finished cutting was esti- 
mated to contain 80,000,000 feet when purchased, and 
was added to from time to time as opportunity offered. 
It is estimated that the company has cut at least 
150,000,000 of white pine from it. 

PAPA OOOO 


W. E. Barret & Co. who, as announced in last week’s 
issue of the AMERICAN LuMBERMAN, have established 
themselves in Chicago, moving thence from Grand Rap- 
ids, Mich., make a specialty of west coast products and 
have made arrangements for a large supply of Pacific 
coast materials. They are now in a position to an- 
nounce further expansion in the way of an eastern dis- 
tributing yard*to be located in Buffalo. This yard and 
their office at 102 Law Exchange building will be in 
charge of C. H. Stanton, heretofore with the H. M. 
Loud’s Sons Company, which has retired from the Buf- 
falo trade. 








CO ret ee et ot me 


pi 
m 
ac 
tr 
se 
Ti 
m 
of 
we 
no 


he 
to 
act 
to 


ple 





20 


AMERICAN LUMBERMAN. 


Janvary 3, 1903. 





A New Set of Books. 


Two len Who Believed Themselves Failures. 


“It’s getting near the end of the year, Johnson,” re- 
marked Mr. Taylor, turning to the bookkeeper. “I[t 
might be a good idea to run through the bevks and 
make up a separate list of some of those old accounts. 
Then you had better write to the people and s¢e if we 
can’t get the money. I don’t imagine we will—not in 
one case in ten. Some of those bills are outlawed long 
ago. You can tell them we are opening a new set of 
books with the new year and want to get these old mat- 
ters straightened up. 

“Do you know, Johnson,” the lumberman went on, 
“IT am not so swelled up as I used to be when I was 
your age? I don’t think I have made such a howling 
success of life. Take some of these old accounts as a 
sample of my business ability. Why, if there hadn’t 
been a lot of people who were more honest to me than 
I deserved I would have had to shut up shop long ago. 
I trusted people that I knew would never pay. Not 
much business head about that, was there?” 

“Yet you have done very well, Mr. Taylor.” 

“Yes, as the world goes. But just at this time of 
year a man gets to thinking, and thinking hard. He 
gets to looking back. He sees things in a different 
light. He sees that what he supposed was victory often 
was defeat and what at the time he considered defeat 
was often victory. Looking back with some such clearer 
understanding, I see that for thirty years I have been 
following a different principle than that which I sup- 
posed, I have acquired some money; but I have acquired 
no lasting friends and have built myself no mansion 
in human hearts.” 

“That is unjust to yourself and the friends I know 
you have. But perhaps you refer to the fact that you 
have never-——” 

“Married?” 

“Yes,” replied Johnson and waited for the other to 
go on; but Mr. Taylor turned to his desk as if the 
subject had already passed from his thoughts. 





It was the last day of December. Mr. Taylor drew 
from his desk a cigar that appeared as corpulent and 
elegant as himself and lit it. 

“Did you make out that list of those old-timers, John- 
son?” he asked. 

“Those bad accounts?” 

“Um-hum.” 

“Yes, sir.” 

“Any replies?” 

“One.” 

“About what I expected. 
member the account.” 

“John McGregor.” 

“That’s odd. I was thinking about a man of that 
name today. But there are lots of Johns. and lots of 
McGregors in the world. The McGregor I knew I lost 
sight of thirty years ago. However, I don’t remember 
this John McGregor. Who sold him the stuff?” 

“Hanson. I asked him about it this afternoon. He 
said the man came after dusk in December of ’97 and 
got some clear white pine. He said he had to have it; 
that he knew you and would pay the office. The man 
seemed to want it so bad that Hanson let him have it 
on this say so. He has never seen him since and the 
account appears to have been simply carried along.” 

“That’s the way with people in this town. They 
come up here and tell you fellows that they know me 
and then you let them go ahead and haul stuff away. 
It doesn’t matter whether they know me or not. I am 
the loser if anyone loses and the principal question, be- 
fore you let them carry the stuff off, is whether I 
know them. What does the man say—that it’s out- 
lawed and I can’t collect, anyway?” 

“No—that he hopes to be able to come in and pay 
before the first of January.” 

“Well, he’s got about two business hours left in which 
to do it.” 


Who from—perhaps I re- 





“You spoke about some other McGregor,’ ventured 
the bookkeeper, after a silence. 

“Yes, I did.” 

“An old friend?” 

“An old enemy.” 

“Some business deal?” 

“No, not that. Strange, isn’t it, how a man can 
carry in his heart for thirty years enmity for a man 
he has not seen in that long time? Foolish, too. At 
50 a man ought not to feel like a boy of 20. I don’t 
know why I should unburden my heart to you, John- 
son; and, for that matter, I don’t know why I 
shouldn’t.” 

“T thank you for your confidence.” 

“This man McGregor—I should say boy McGregor, 
for we were both little more than’ boys then—changed 
the whole current of my life. He drove me west.” 

“He drove you west? I don’t understand.” 

“It was a woman. I am wrong again—she was a 
girl. Both of us tried to win her. I could make money 
but I could not make love. McGregor could make love 
—and starve; but I don’t know which is the worse 
starvation.” 

“He married her?” 

“T never knew. She and I quarreied; but it was not 
a lovers’ quarrel. I saw my attentions really bored her. 
I gave up the fight and came out here.” 

“Do you remember her name?” 

“You do me a little injustice now yourself, John- 
son. Had I met her in after life, when the cares of 


life had told upon her, it might have been different. 
But I remember her, remember her as the girl of 18 
I could not hope to win.” 

Mr. Taylor was looking out of the window at the 
great piles of lumber. Johnson waited for him to go 
on, but he waited vainly. At last he went out and 
closed the door softly behind him. 

This was the Mr. Taylor whom he had thought he 
knew so well! 

A few minutes later he tiptoed back and gently 
placed on the yard owner’s desk a list of the bad ac- 
counts, the “old-timers.” Mr. Taylor still sat gazing 
at the great lumber piles, 


An old man in a faded, greenish overcoat and with 
a red scarf about his neck was waiting for him in the 
outer office when he returned to his books. 

“My name is McGregor,” he said nervously, coming 
forward. “I come to pay an account you have against 
me.” 

At the same time he began drawing some small 
change from his pocket. It must have been the jing- 
jing coin, sending its music through the open door, 
that aroused Mr. Taylor from his reverie. He came 
into the outer office with the list of “old-timers” in his 
hand. When he saw the other man his face suddenly 
hardened. After all, the world is not so full of John 
McGregors. 

“Tt wanted to see you yourself, Jim, and tell you 
how it was,’ the man began. It sounded strange to 
hear Mr. James Taylor called by that name. It was 
the first time in thirty years. McGregor seemed to want 
the tale through with in a hurry. 

“Y’see,”’ he went on, “times got kind of bad back 
home and we thought we’d come west.” 

“Wer” repeated Mr. Taylor a little huskily. 

“T married her after you went away.” 

The bookkeeper still did not know “her” name; but 
the two other men understood. 

McGregor’s talk became more rambling while Mr. 
Taylor’s face changed from red to ashy gray. 

“T tell you, Jim,” McGregor began again, “I’ve made 
an awful failure of life. When I came to this town 





“The subject had already passed from his thoughts.” 


five years ago I knew for the first time that you were 
here. I knew then, too, for the first time what a fail- 
ure I had been. Blessed with the love of the best 
woman in the world, try as I might I could offer her 
nothing but poverty. When I come here I saw the 
contrast—me a failure at all I undertook; you the 
richest man our village ever turned out.” 

“If she cared for you,’ Mr. Taylor said, “You were 
richer than I.” : 


“T come today to tell you why I never paid the bill. 
Y’see, when we got here I was pretty hard up. Then 
I heard about you and I found out you was the same 
Jim Taylor. But she wouldn’t let me ask you for work 
and it was little work I found anywhere else. Then it 
wasn’t long before I needed the lumber. I meant to 
pay you but I used the money for her. At last I went 
away and I thought I would send it to you. I did save 
up a little and this year I thought I would come back 
to the place again. A few days back I went to the 
shanty where we used to live and they give me your 
letter. A strange family lives there now but they had 
took the bill from the postman. TI still hadn’t quite 
enough to pay you; but now I have and here it is.” 

“What was the stuff you got?” asked Mr. Taylor. 

“Some clear, white pine,” the other replied, turning 
his face away. “Making that box was the last thing 
I ever did for her.” 

The lumberman crossed over to the mantel and stood 
looking into the fire. It may have been the heat of 
the snapping hemlock trimmings that brought the tears 
to his eyes. 

“[ hope I haven’t come too late, so -you can open 
the new books without my old account,” said McGregor 
at last. 

The lumberman dropped the list of “old-timers” on the 
flames and, crossing over, laid his hand gently on the 
Olucs 8 Shoulder. 

*4.e new books are already opened,” he said, 


TIDINGS OF THE COAL TRADE. 


GENERAL REVIEW OF THE TRADE. 


If there is any improvement in the fuel situation in 
the west it is so slight that it cannot be perceived. The 
winter is now well on its way and coal is about as 
scarce as it has been at any time. The opinion has 
taken possession of the trade that this scarcity is to 
continue until warm weather shall put an end to the 
season of active and general consumption. ‘There has 
not been during the past few days the boisterous clamor 
for anthracite coal that overrode every other consider- 
ation during the previous two months, but this may be 
the apathy of despair rather than the result of any 
satisfaction among consumers. The coal is not to be 
purchased and the users have apparently accepted the 
situation. The shippers have the same heavy tonnage 
inquired for, but the prospective buyers are not so in- 
sistent. They permit their orders once placed to lie un- 
disturbed, waiting the deliveries which they doubt will 
come this winter. 

With the entire country calling for fuel so vocifer- 
ously it is difficult to say whether the west has or has 
not received its fair quota of the precious fuel. Certain 
it is that the calls made upon the Chicago offices are 
excessively large. This center usually has a circum- 
scribed area to supply but just now the entire north- 
west, extending far into Manitoba, is asking for anthra- 
cite. It is needless to say that these inquiries have 
to be turned down, for the coal is not available to send 
to these distant regions. For its own legitimate terri- 
tory Chicago has the most meager stocks. The repre- 
sentatives of most of the producing companies have ad- 
vanced prices 40 cents a ton, or from $6.50 to $7 a ton, 
f. o. b. cars Chicago. The circular price of anthracite 
has been considerably below that for bituminous prod- 
ucts relatively, and in view of the recent prices of the 
latter $7 does not look high for anthracite. This price, 
however, does not represent the market accurately, for 
there is and there will probably continue to be well 
through the winter a portion of the anthracite coal re- 
ceived in the west, which is purchasable by Chicago 
wholesale dealers only at a premium and which is there- 
fore marketable only at a corresponding premium. There 
is great irregularity about these prices and they run 
anywhere from circular up to $10 or $11 a ton. Per- 
haps a large number of the usual consumers of anthra- 
cite have now despaired of obtaining this fuel this 
winter and have arranged accordingly to burn bitumi- 
nous coal or some other substitute fuel. ‘ 

A coal man who returned several days ago from a 
trip through Ohio and Indiana says that never before 
in his experience had he seen so many bob sleds haul- 
ing cordwood and never before had he seen along the 
line of the railroad company so many men engaged in 
those two states in chopping wood. It reminded him 
of the conditions that prevailed in the pioneer times 
when everybody depended upon wood for winter fuel. 
The consumption of wood as one of the substitute fuels 
will be very large this winter, the activity in that di- 
rection being stimulated by the scarcity of coal and 
by the high prices for it. To some extent this diversion 
of consumers to the more primitive fuel should modify 
the demand for coal, but from the present standpoint 
this infiuence is not at all discernible to the coal sell- 
ers. 

There is at many, perhaps most, towns and cities 
throughout the country a considerable amount of ac- 
tual suffering because of the insufficiency of the coal 
supply. Within the past week or two the cry has been 
taken up at Chicago and the sufferers, who are unable to 
obtain the fuel they so seriously need, are in open 
rebellion against the conditions and are making various 
charges against the producers and the carriers. Just 
what degree of increased efficiency the railroad com- 
panies can attain by giving the coal traflie a preference 
over all other classes of freight has perhaps not been 
fully tested, but that something in that direction can 
be accomplished admits of no doubt. For several weeks 
one of the north and south lines through Illinois has 
had in effect an order giving coal this preference and 
last Saturday one of the trunk lines also gave directions 
to all superintendents and trainmasters to give fuel 
shipments the right of way over all freight except live 
stock and strictly perishable goods. And this week in 
the light of greater publicity and official investigation 
some of the other lines are also making supreme efforts 
to get command of the freight that has swamped their 
carrying facilities for months, especially in reference to 
coal. If these efforts shall be continued through the 
winter they should contribute largely to the coal sup- 
ply, for without doubt the mines are able to produce 
enough coal to supply wants if the cars are received in 
ample number and if the roads give prompt service 
in getting the loaded cars to market. 

But conditions this past week have been too adverse 
for noteworthy improvement. The men are not work- 
ing more than half time, partly because the mines are 
not getting cars, partly because of the holiday season, 
always an idle occasion for the underground laborers. 
There have been snow storms in the east, impeding 
traffic and still further distressing both buyers and 
sellers of coal. And, most important of all, the weather 
has been cold, making impossible the further delay in 
buying fuel without intense suffering on the part of 
many buyers and their families. The west is not alone 
in this stress of ill fortune. In New York state boards 
of aldermen have appointed committees to go out and 
buy at any price fuel for the suffering people. The 
few cars of coal thus obtained they have sold under offi- 
cial direction, limiting purchases to a few hundred 
pounds. There have been scenes of violence in some 
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localities and the niceties of personal ownership have 
not always been observed. 

The west has no occasion for congratulation, though 
there be many western mines. The entire northwest 
is crying out for fuel and its cry reaches far. Values 
of bituminous coal at Chicago are irregular, perhaps 
higher here than in the country districts generally. Bi- 
tuminous coals adapted for domestic consumption sell 
on cars anywhere from $4.50 to $7 a ton. Buyers hope 
that milder weather and better railroad service may 
soon bring about a better condition of the market. 





—_—, 


THE OUTLOOK IN THE SOUTHWEST. 


Kansas City, Mo., Dec. 29.—The prospects for secur- 
ing shipments of coal from now on are fairly good. 
Operators here say the railroad companies will be able 
to furnish cars more promptly after the first of the 
year than at any previous time this season. For the 
past two weeks coil has been very scarce in many towns. 
There has been no suffering, as the dealers have man- 
aged to get enough coal to supply the people with what 
they actually needed, but many steam plants have bgen 
hampered in their operations and in a number of cases 
have had to shut down for several days at a time. 

The demand has never been as pressing in December 
as it is at this time. The mines are all behind on 
their orders and the operators are compelled to refuse 
business. The outlook for January business is excellent 
and all the mines will be busy through the month, pro- 
vided the car supply shall be anywhere near adequate. 

On December 15 a general advance was made to the 
trade of 25 cents a ton. This advance was considered 
by the dealers uncalled for as coal was already as high 
as it has ever been in December. The advance was car- 
ried into effect by all the operators as far as can be 
learned with the exception of the Central Coal & Coke 
Company, which company has made no change in prices 
and states that it will not do so. Prices are very firm 
and the market will continue strong for the next thirty 
days at least. There is no Pennsylvania coal coming 
into the market and the abnormal demand for Arkansas 
semi-anthracite coals still continues. 

W. E. Cooper, assistant general sales agent for the 
“4 ©’s” company, with headquarters in Omaha, is here 
today. He says that there has been a great clamor for 
coal throughout Nebraska this month and in a good 
many towns the supply was cleaned up several times. 


ODP PDD PDD PDD PD DPI 
FROM THE NATIONAL CAPITAL. 


WasuineaTon, D. C., Dec. 29.—The regulations of the 
treasury department promulgated on July 3, 1902, es- 
tablishing a rate for allowance of drawback on doors 
manufactured by A. Roberson & Son, of Binghamton, 
N. Y., wholly with the use of imported white pine 
lumber, have been extended so far as applicable to cover 
similar lines of manufacture by T. W. Thayer & Co., of 
Cazenovia, N. Y., provided that in the liquidation of 
entries the quantities of lumber, board measure, in con- 
dition as imported, which may be taken as bases for 
allowance of drawback, shall in no case exceed for 
each size and grade of door the quantities as figured 
for the corresponding size and grade in the schedule 
attached to the manufacturers’ sworn application, dated 
October 16, 1902, officially verified, and now on file in 
the office of the collector of customs at New York. 

In his annual report the supervising special agent 
of the treasury department states that irregularities in 
the importation of logs cut in the province of New 
Brunswick, fraudulently entered free as the produce 
of the forests of the state of Maine, sawed and hewn 
in the province named by citizens of the United States, 
have been inquired into and a system has been estab- 
lished whereby such practices will be prevented and the 
customs revenue augmented. In one instance $4,538.65 
was recovered by means of such investigation. 

Two of the latest measures designed to curb the so 
called trusts and monopolies are fathered by Represen- 
tative DeArmond, of Missouri. The first aims to apply 
bankruptcy legislation to the “trust evil,’ and pro- 
vides that in addition to the grounds of bankruptcy 
now existing by law a corporation or association shall 
have committed an act of bankruptcy and shall accord- 
ingly be subject to proceedings to adjudge it an involun- 
tary bankrupt and wind up its affairs and distribute 
its assets. 

Whenever it shall have issued stock in excess of the fair, 
reasonable value of its property, or whenever it shall have 
given or offered to any person, association or corporation 
any privilege, preference, advantage, facilities, discount or 
rebate denied to or withheld from any other person or cor- 
poration, or whenever for a period of thirty days it shall 
have refused, failed or neglected to effect a settlement of 
any difficulty or ‘dispute with a majority of its employees 
or patrons, or to enter into full and fair arbitration, or in 
good faith to offer to submit to such arbitration all the 
matters in controversy, with a view to the just and final 
disposition thereof. 

Another ground for, which a corporation may be de- 
clared an involuntary bankrupt is whenever directly 
or indirectly it shall have engaged in any conspiracy 
or entered into any combination or undertaking to 
monopolize or aid in monopolizing any product of gen- 
eral utility. Still another ground for such action to 
be taken is whenever any such corporation shall have 
attempted to effect any consolidation, combination or 
agreement with any other corporation, contrary to any 
law of the United States or of any state in which it 
shall offer to do business, or shall refuse to give 
correct information in response to any lawful official 
demand or inquiry. 

The second measure seeks to raise revenue by taxing 
trust and other monopoly goods, wares and merchandise 
at the same rate as if they were imported and paid 
duty under the tariff laws of the country. By the 

. 


terms of this bill the tariff and internal revenue laws 
and the rules and regulations relating thereto, so far 
as they may be applicable, shall be applied and en- 
forced in the levy and collection of the taxes imposed. 
The secretary of the treasury is given authority by the 
bill to make from time to time such other and further 
rules and regulations and require such other reports 
and returns as may be necessary or helpful in the rigid 
enforcement of the law. 


DOORS AND MILL WORK. 
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The new year starts in with bright auspices for the 
manufacturers and distributers of doors and. mill work. 
Searcely any of the distributing houses have been ac- 
tively canvassing the trade during the past two weeks, 
but their attention has been devoted mainly to closing 
up the work of the old year, inventorying of stock 
and preparations for an active prosecution of business 
starting in next week through the year. Still there 
has been a fairly good trade, many door men pronounc- 
ing the demand the past week as being of unusual vol- 
ume and urgency for the holiday season and the gen- 
eral expression having been that December was, all 
things considered, one of the best months of the year. 
Door men usually expect very little business in Decem- 
ber, but the past month was a record-breaker and car- 
ried with it a good augury for an active trade during 
the rest of the winter and spring. 

* * * 

The new prices that have been adopted all over the 
country are proving acceptable to both manufacturers 
and wholesalers and cannot prove otherwise than sat- 
isfactory to retail buyers. Small jobbers may be some- 
what disappointed, for the reason that carload prices 
have been advanced and are now believed to be estab- 
lished on a firm and uniform basis in all territories. 
Still even they should not complain, as they have had 
a picnic in carload prices for several months and if 
they have not improved the opportunity it has been 
their own fault. Prices on both carloads and small 
lots are now established on a proportionately equitable 
basis, leaving a much more satisfactory margin than 
has heretofore obtained for not only the manufacturers 
and wholesalers, but the retail buyers in carloads and 
less than carloads. 

” * * 

One of the chief disturbing factors in the sash and 
door market in previous years has been the sale of 
carloads for delivery in three, four or five months in 
the future, a practice that has resulted frequently in 
much demoralization of prices. This has been abol- 
ished and wholesalers will not now sell on deliveries 
dated more than sixty days ahead. The abolition of 
this custom, added to the shut-down during January, 
which obtains in all the leading stock factories of the 
northwest, cannot be otherwise than productive of 
good. Frequently in times past, however, a shut-down 
has not always been effective, as immediately upon the 
resumption of manufacturing the factories have been 
operated night and day to such an extent that the 
market has rapidly become glutted with the product, 
and the situation would be as bad if not worse than 
if no shut-down had occurred. This time the manu- 
facturers are expecting to make use of their past ex- 
perience and refrain from urging their factories to the 
limit of their capacities when they again resume oper- 
ations. 

a * * 

The Chicago demand has been exceedingly satisfactory 
during the past,month and the new year starts in with 
an excellent supply of orders on hand. Loca? whole- 
salers are conservative in their predictions of business 
for the coming year, Lut without exception look for a 
fair amount of trade right along. They realize, however, 
that much depends upon the manner in which prices are 
maintained, for when conditions are unsettled buyers are 
disposed to become timid and only a short time would 
be required to offset all the good work that has been 
accomplished by associated effort. Stocks in the ware- 
houses are low, but will be replenished materially during 
the coming month. 

* * * 

There is nothing of noteworthy importance concerning 
window glass beyond the fact that prices are now 
established and buyers are generally well satisfied 
with the condition of the market. Stocks in the hands 
of manufacturers are comfortably large and well as- 
sorted. The large order recently given by the jobbers to 


the associated manufacturers is being filled and it is, 


anticipated that another order of large proportions will 
be given in the early spring. Stocks of window glass in 
the hands of sash and door men are not heavy as 
a rule, but may be expected to be replenished heavily 
during January and February. There is more confidence 
in stable prices than there has been for the past two or 
three nfonths, as practically all of the window glass 
manufacturers are in the agreement and only a com- 
paratively small amount of foreign glass is offered. 


* * * 
In New Yop city and vicinity this is the season of 
the year whén the inventorying of stock takes up a 
vreat deal of the time of the dealer and it is expected 
that some demand will follow that always interesting 
operation. At present, as far as the metropolitan dis- 
trict and its suburbs are concerned, trade is somewhat 
quiet, with prices firm but showing no change and de- 
cidedly no tendency toward weakness, 
* + * 

Some of the wood-working factories of Buffalo, N. ¥., 

are idle chiefly on account of the regaiiy holiday 


shut down. The demand is good and will continue 
through the winter, to ali appearances, for actual con- 
sumption is large and building will continue through 
the winter in spite of the weather. The mill owner 
is not really satisfied with his earnings, for the mills 
are not doing as well as the yards, but prices are bet- 
ter than they were and are still going up.” It is re- 
ported that the advances are paid without complaint. 
The new year therefore opens with more promise than 
did the last in spite of the fact that the ominous ten 
years from the last business collapse is to be completed 
in 1903. As a rule manufacturers will go on with 
the utmost confidence. The demand for finished wood 
work is general. All the desk and table featories are 
working over time and new ones are going up. 
7” * od 


At Kansas City, Mo., the demand for mill work has 
kept up longer this winter than ever before, and there 
is still some business being done. The mills in most 
cases have contracts on hand and are running full 
time. The demand for regular sizes is light at present, 
although some car loads are being sold. The inquiry 
is good, and the jobbers look for a brisk spring busi- 
ness. Prices have been rather weak of late, but the 
past week has shown an improvement in the market, 
and it is probable that some advances will be made 
shortly. 

* * * 

Trade in the northwest has practically stopped for 
the holiday season, and traveling men from the Minne- 
apolis and St. Paul factories are all taking a vacation. 
The reduction in prices has not started business to 
any extent, and is not expected to. Jt was felt to be 
necessary by the door men in that section owing to the 
strong competition from Chicago jobbers in that terri- 
tory, who were getting car lots in at what local men 
call scandalously low figures. Local conditions justified 
an increase rather than a reduction, but for the pres- 
ent low prices will prevail. 

. * * 

It is reported by the mills at St. Louis, Mo., that, 
contrary to expectations, there is an abundance of busi- 
ness being transacted and that the majority of the mills 
are filled up with work. This is regarded as a sign 
of the times and mill men feel that a very brilliant 
future is in store for them. This work is both local 
and country business, as there is a large amount of win- 
ter building now in progress and country stocks are 
so light that considerable buying is being done despite 
the season. It is learned from an authoritative source 
that the mills are in a better position to satisfactorily 
handle the trade of the coming spring than at any time 
within recent years and that the prices are morally 
certain to advance with the opening of the spring trade. 
A better feeling prevails between competitors in view 
of the fact that there is an abundance ¢f business for 
all. Just at this time stocks are being invoiced and 
the business of the year is being closed, but many orders 
are being booked and a general air of prosperity pre- 
vails, ? E ° 

At Baltimore, Md., the sash, door and blind trade is 
decidedly quiet at the present time, as the demand for 
the output of factories is much restricted and affairs 
attending the close of the year claim attention and take 
up much time. Prices are practically unchanged and 
the business is in the main satisfactory. 





A NEW COMBINATION, 


A combination is reported to have been effected be- 

tween the shaft and pole companies of the United States 
and an organization perfected. The companies entering 
the combine are reputed to control about 90 percent of 
the entire output of poles and shafts, 
. The promoter of the new concern, F. H. Atterholt, 
of Akron, Ohio, announced the success#il termination 
of his plans on December 24. The company will be 
known as the Pioneer Pole & Shaft Company, incor- 
porated under the laws of West Virginia with a capi- “ 
tal stock of $3,000,000. The first officers have been 
elected and the following constitute the official roster 
for the present year: W. A. Snyder, Piqua, Ohio, pres- 
ident; G. A. Lambert, Muncie, Ind., vice president; 
Frank D. Kiplinger, Canton, Ohio, secretary and treas- 
urer. 

The following companies are included in the incor- 
poration: 

Kile-Ford Company, Akron: Bradley Manufacturing Com- 
pany, Ashtabula; Troy Bending Company, Troy; Warner 
Pole & Shaft Company, Cincinnati; Wellington Bending 
Company, Wellington; Canton Pole & Shaft Company, Sid- 


ney; Troy Carriage Pole Company, Troy; Snyder & Son 
Company, Piqua, Ohio; Buckeye Manufacturing Company, 
Anderson: Anderson Pole & Shaft Company, Anderson ; 


J. H. Smith & Co., Muncie, Ind.: Memphis Bending Com- 
pany, Memphis, and the Campbell & Dann Manufacturing 
Company, Tullahoma, Tenn. 

During their past existence these companies have 
manufactured poles, shafts, bent wood for vehicles, sin- 
gletrees and other wood articles of a similar nature. 
There- will be no great change in the manner in which 
the plants will be operated. Details of the organization 
are now being perfected and will be carried out as rap- 
idly as it is possible to put new ideas and new processes 
in “working order. 

BABB LDL IID I I 
Government Lands in Dispute. 

SrpoKkaNE, WASH.. Dec. 194-The Cameron Lumber Com- 
pany, A. B. Campbell, P. I n and several others are 
made defendants in a sensational suit that has been started 
in the United States court by Unt tates Attorney Fry. 
Attorney Fry claims that the def s have in the past 
two years cut upward of 19,000,000 rete@f timber from the 
government lands without right, and an injunction is sought 
to stop the work. . 


. 








aa 


AMERICAN LUMBERMAN. 


January 3, 1903. 





REVIEWS AND PROPHECIES —CONTRIBUTED BY MEN PROMINENT IN LUMBER LINES. 


In looking back over the record of a year the indi- 
vidual, who has been so busy with his own affairs that 
he has hardly had time to look around him, is glad to 
know that his competitors or his confreres have fared 
as well as himself and is interested in knowing to what 
extent his own experience has been that of the branch 
of the trade in which he is particularly engaged. 
The wisest and best informed men cannot see the whole 
of any given subject and it is for that reason especially 
that conventions are so desirable and that associations 
result in good to the trade. 

The AMERICAN LUMBERMAN stands in the market 
place of lumber news, receiving the current information 
regarding the trade from week to week the year around. 
but its regular correspondents write for hire and many 
of them are not directly, pecuniarily interested in the 
business with which they have to do. Consequently it 
seemed well to the LUMBERMAN at this time to invite a 
few among the many of its friends in the various 
branches of the trade, and representing various inter- 
ests directly or indirectly connected with the lumber 
business, to tell what their experience had been in 1902, 
what that experience had taught them as to the devel- 
opments of the lumber industry and what the outlook 
for the coming year seemed to them to be. 

The response to these invitations was gratifyingly 
large—so large, in fact, that it is impossible in one 
issue to reproduce more than a part of the replies and 
those where practicable have been abridged in order 
to over as wide a field as the space at our disposal 
wo.id permit. 

These invitations were sent out to lumber manufac- 
turers and wholesalers who might be considered repre- 
sentative of their various lines or sections, to retail 
jumber dealers, to men identified with association work 
and finally to machinery and supply men who, de- 
pendent upon the lumber industry, are in a position 
to speak with some authority in regard to it. 

The letters given below, arranged as best they might 
be according to lines of trade or sections, are merely 
the first of the many received, for which we wish to 
thank the writers on behalf both of the LUMBERMAN 
and its readers. 


Views of the Wholesale Trade. 


The following letters from lumber manufacturers 
and wholesalers all have one point in common in that 
they speak of a magnificent trade for the year that 
has passed, though not in all cases quite equal to 1901, 
and they are almost equally unanimous in predicting 
that 1903 will be as satisfactory from the standpoint 
of volume of demand and profit. 

The classification of the letters is not entirely ac- 
curate. Some who are put with northern pine and 
hemlock speak also of hardwoods, while there is a 
cross reference in other letters. Those who speak of 
white pine are nearly all optimistic. Only one throws 
out a note of caution. Most of them, however, speak 
of the increased cost of lumber manufacture and con- 
sequently the necessity of maintaining a higher. range 
of values than was satisfactory a few years ago. In 
general the white pine business for 1902 was meas- 
ured only by the supply and facilities for shipment. 
Some of the writers predict an advance in lumber val- 
ues next season or as soon as the spring trade opens 
in such volume as to demonstrate the shortness of 
stocks. 

The southern pine operators are very hopeful as to 
the future, though not entirely satisfied with all the 
development of the year’s trade. The general opinion 
among these operators seems to be that 1903 is likely 
to be a better year than that which has just passed. 
The volume of city business is particularly noted. 

Those who write in regard to hardwoods apparently 
have little to say. The subject is one which does not 
admit of much discussion, the conditions in that 
branch of the industry being very concisely summed 
up as a demand greater than the supply, stocks well 
cleaned out and prices firm and advancing throughout 
the year, with an outlook for 1903 equally as good as 
for the past year. 

These letters are well worth reading, not merely for 
the facts they present but for the sound trade philoso- 
phy notable in some of them. 
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NORTHERN PINE AND HEMLOCK. 


Reasons for General Satisfaction. 


CHIPPEWA FALLs, WIs., Dec. 19.—The manufacturers of 
white pine have many reasons to be satisfied with the year 
which is now drawing to a close. Conditions have been very 
favorable for logging, driving and manufacturing, and the 
demand for lumber has been all that could be desired. 
Labor has been well employed and well paid, and the man- 
ufacturer has had fair returns for his invested capital and 
for the manifold risks incident to the business. From our 
point of view, with a diminishing supply and an increasing 
demand, everything indicates a continuation of the favora- 
ble market conditions, at least for the first half of 1903, 
and for the balance of the year, contingent only on the 
crops of 1903 and the general financial situation. 

- WILLIAM IRVINR. 


Prosperity to Be Tempered by Caution. 


MINNEAPOLIS, MINN., Dec. 19.—In my state and territory 
we have had an exceptionally good year. The cost of opera- 
tion has increased very much and I think I see now a slack- 
ening up in consumption, which means that we should be 
all careful about how many logs we put in this winter, so 
as not to have to produce lumber beyond the requirements 


of consumption. My opinion is that it will be wise for 
everyone to be cautious and cunservative. 
On the other hand, if we have good crops and good prices, 
I have no doubt but that we shall have another good year. 
THoMAsS H. SHEVLIN. 
Prospective Tariff Influences. 


MINNEAPOLIS, MINN., Dec. 26.—As far as the white pine 
lumber industry is concerned I think the year just closing 
has proved as satisfactory, taken as a whole, as any year 
during this decade. 

The white pine stumpage in the three white pine states 
of the northwest disappearing rapidly, it is natural that its 
value should enhance in proportion. This being a fact, the 
people owning such stumpage and being engaged in the 
manufacturing business have, I think, especially good reason 
to be pleased with the ultimate results of the business of 
1902. It might also be noted that as such stumpage is 
increasing in value the manufacturer who is depending upon 
buying such stumpage, or logs, is passing, as the margin 
between the stump and the retailer will naturally narrow 
down more and more. 

The exceedingly rapid growth of the lumber manufacturing 
industries in the south especially, and somewhat on the 
Pacific coast, must naturally have some considerable bear- 
ing on the lumber business generally all over the country 
during 1903, as must also the agitation of reciprocity. 
Should the Canadian lumbermen succeed in working up a 
sufficient sympathy with the public at large, and the poli- 
ticians especially, to effect final negotiations of reciprocity 
between our country and Canada, which of course would 
mean the free importation of lumber from Canada, or prac- 
tically so, as well as the free importaticn of logs, this 
naturally will have some effect on the lumber business gen- 
erally all over the country. History repeats itself; when a 
business is fairly prosperous the men interested are not 
as watchful of their interests as they are when business is 
not prosperous. This condition of things at the present 
time is liable to give us free lumber. 

Cc. A. SmiruH, President. 
Cc. A. SmirH LUMBER COMPANY, 


On Chequamegon Bay. 

ASHLAND, WIs., Dec, 20.—Our company has just closed its 
most successful season. Prices on merchantable white pine 
and norway averaged $2.50 a thousand better than in 1901. 
We sold no lumber ahead but, just as fast as on the dock, 
made what we considered a fair price and it sold readily. 

This end of Lake Superior is the “last stand’ on the 
great lakes. After our pine stock is exhausted, and this 
will be within two or three years, the buyer must go west, 
south or to Canada for his supply of pine. ‘The Lake Su- 
perior norway is now in the hands of two or three com- 
panies who are disposed to manipulate the stock to best 
advantage. The norway will be exhausted long before the 
white pine, then ore! the only bill stuff material left 
in Wisconsin will be hemlock, and I for one believe that 
Wisconsin hemlock will command more respect during 19038 
and later years than ever before, for the reason that it is 
the only lumber that can be had in several of the northwest- 
ern states at a figure within the reach of the consumer. 
This is practically true of short hemlock bill stuff and com- 
mon boards and strips. 

Regarding the lumber business generally throughou the 
country, can see no reason why prices should not be aain- 
tained or even go higher, as lumber is practically th only 
commodity manufactured of which there ‘s ai ine -asing 
demand and a decrease in supply. C. F. LAT! MmpR. 


As Viewed in Chicago. 


CuicaGo, Dec. 26.—We consider that the season just 
closed has been very satisfactory for lumbermen of all 
classes. Business has been good and prices have been ex- 
ceptionally steady, with no extraordinary pressure from 
either the financial or credit end of the business. The 
threats of unfavorable developments which have been made 
from time to time have not materialized. No markets are 
overstocked and no holders are fearful of declines, Pros- 
pective buyers do not anticipate difficulty in securing sup- 
plies at prices that will leave them a good margin and they 
have no doubt of the ability of their customers to pay for 
what they buy, and they believe that the demand will be 
healthy and of a rising character for the coming year. 

We believe that the output of 1903 of white pine and 
hemlock in this territory will be no greater than for 1902, 
and that norway will be in very diminished supply. The 
value of stumpage has risen astonishingly for several rea- 
sons; first, the general recognition of the fact that the de- 
cline of white pine production after this year will be very 
rapid; second, railroad logging has made it possible to make 
quicker turns in timber transactions than formerly; third, 
recent buyers at high prices have figured that they could 
market their product within a year, thus saving carrying 
charges, risk and taxes, and having the prospect in view 
of a certain market at good prices. 

What will prices be? Some say white pine is worth any 
price asked for it; some, that upper grades are too high be- 
cause substitutes have already been found for them; some, 
that lower grades are too high, partly for the same reason 
and partly because a temporary depletion of stock has causeaé 
a temporary high price which cannot be maintained when 
green stocks become marketable, 

Any calculation based on “demand and supply” and not 
recognizing “substitution” must be faulty. Average prices 
are so much above the experience or history of the lumber 
trade that they set a new mark, beyond which we have no 
experience or record to guide us. The exhaustion of timber 
supplies and the closing of mills in the white pine district, 
or the diversion of their capacity to the production of other 
kinds of lumber; the fact that white pine is in stronger 
hands than ever before, and very largely in the control of 
very capable and experienced operators; that labor and sup- 
plies and all charges upon production are at the highest 
point known; that consumers of white pine never had so 
much money with which to buy it, and many other reasons 
equally forceful render it extremely unlikely that average 
prices will decline. Will they advance? On coarse and 
common inch lumber, hemlock is the first competitor, as it 
is also a substitute for norway in piece stuff grades. The 
demand for hemlock has been large and increasing through- 
out the year, so that shipments have been well up to the 
limit of dry stock, The cost of production of hemlock has 
increased in the same way as the cost of white pine, and 
stumpage values have advanced, both because the lumber 
has advanced in price and has found an increasing market 
and also because of the great advance in the value of hem- 
lock bark and the increasing knowledge of the value of 
hemlock for paper making. The area of hemlock forests is 
comparatively small in amount and restricted as to dis- 
tribution. It is out of the question for hemlock to supply 
a volume of product even equal to the shrinkage in the 
output of pine. 

While the hardwoods are being substituted for some of the 
uses of pine the volume may well be disregarded in any cal- 
culation as a substitute. Canadian pine is also an almost 
negligible quantity. The development and settlement of 
Canadian territory and its normal trade will take care of the 
great bulk of Canadian production without regard to tariff. 
The only real competitors for the next year are the south- 
ern woods, and there can be no doubt that they are a real 
competitor in many lines and that they are being substituted 
very rapidly for white pine. If this were not so pine would 
be worth a ee deal more than it is today. Southern pine 
is an especial menace because the business is in such a 
transition state and so much of the production is in weak 
and inexpert hands. It seems to me, however, that export 


and local consumption will increase very largely and that 
the difficulty of moving yellow pine into white pine markets 
will increase rather than diminish with the increase of 
local traffic on the railroads consequent upon local develop- 
ments of industries and commerce, - 

The far western woods are of great value and will un- 
doubtedly in the near future—say ten to twenty-five years— 
be an important factor in this market. ‘They are not a 
present factor as to volume. Our markets can take only a 
portion of the product of the log, and the weight and bulk 
of lumber which must be displaced by substitution of this 
character before the market will be greatly affected by it is 
so enormous, and the railroad rate necessary to move it is 
such when compared with other commodities that the 
amount which will be moved by rail will produce very little 
effect upon the volume of lumber needed and therefore very 
little upon the price. By the time the isthmian canal shall 
be completed white pine will be substantially gone anyway, 
so I do not believe it has much to fear from far western 
products, 

There is a theory that as pine stumpage is being cut 
closer in the woods the production of the coarse and cull 
grades increases. I doubt if this is true. While we do saw 
into coarser lumber a great many defective logs which 
would formerly have been left in the woods we cut a very 
much larger percentage of small, thrifty timber which makes 
sound commons, and is nearly all above the grade of No. 4, 
— the percentage of better than common is of course 
small. 

Cedar has been high and we see no reason why it should 
not remain so, 

Summary: Given the prospect of good times; an enor- 
mously increased ability and disposition to buy; the tend- 
ency to improve and enlarge every department of commerce 
and manufacturers; the prospective adjustment of labor 
troubles without upheaval and in addition to that the in- 
creased cost of stumpage and of production and distribution 
of lumber; the exhaustion of pine reserves; the imprac- 
ticability of substituting suitable woods in adequate volume, 
and if it is not safe on such premises to predict higher 
prices, we at least fail to see any reason at this time for 
predicting a decline other than the moderate price varia- 
tions from time to time due to the equalizing of local con- 
dition. Grorce H. Hout. 


Conditions Generally Good. 


Burra.o, N. Y., Dec. 22.—I am able to speak from ex- 
perience in only one line of lumber manufacture, and that 
is hemlock. During the calendar year 1902 our trade has 
been quite satisfactory. ‘There has been a steady demand 
for hemlock, and the year will close with a record of the 
largest output we have ever made in a single year. We 
shall probably have shipped during this season about 
170,000,000 feet. 

The conditions in the hemlock trade generally, I believe, 
are similar to those that have prevailed in our own_busi- 
ness. The prospects for the year 1903 are very good. In 
my judgment there will be an advance in the price when the 
spring trade opens. Of course in the east the winter 
months are dull months, and we shall not look for a great 
demand for our product until March. 

The conditions generally are good, except that there is a 
stringency in the money market, There seems to be some 
difficulty in obtaining a ready supply of funds for ordinary 
business requirements. The rates of interest are rather 
high and the banks seem to be inclined to curtail their 
loans. We expect, however, that these conditions will 
change in the near future. Money will gravitate toward 
the east and will be more plentiful as the new year ad- 
vances. The holiday expenditures on the part of all classes 
of people will be very large, and the money which people 
have carried in their pockets for many days for Christmas 
purchases will drift back to the banks. 

We are looking for a prosperous business year in 1903. 

C. W. Goopygar, Vice President. 
GoopYBAR LUMBER COMPANY. 


Indications of Good Demand. 


NortTH TONAWANDA, N. Y., Dec. 20.—I can only give you 
the experience of White, Gratwick & Mitchell. We have 
had a very large trade, limited only in amount to our ability 
to receive stock and make shipments. The volume of our 
business has been largely in excess of former years, Prices 
have been firm throughout the entire year, with a general 
advance in value, comparatively small on the common 
grades and large on cutting up and better stock. We will 
have on the first of January a large stock of lumber, but it 
is all of very recent receipt and not as dry as we wish. 
This, of course, is evidence that the demand is pretty close 
to the supply. This condition we think prevails not only 
with ourselves but with other dealers in this locality and 
elsewhere. The volume of business for December is large, 
and while perhaps there is a little more conservatism in 
buying it only emphasizes the fact that consumption is 
close to the supply, and that there are not large stocks be- 
ing held by the retail trade. We look for a continuation 
of this condition, and while perhaps an advance is not 
possible there certainly is nothing at present that indicates 
lower values. PENDENNIS WHITE, 


One of Their Best Years. 


PITTSBURG, Pa., Dec. 20.—During the past year our busi- 
ness as a whole has been uniformly very good with prac- 
tically a strong, steady demand throughout the entire year. 
Prices as a rule have been extremely firm with the excep- 
tion of an occasional surplus item, 

Taking it on a whole, this has been one of our very best 
years and the conditions surrounding the business have 
been most satisfactory. 

We notice that in some sections the question of making 
still further advances in prices is now being considered, but 
it is our sincere hope that the present fair level of prices, 
generally speaking, may be maintained without any further 
advances, 

In our opinion, lumber today is being sold at a fair value, 
and it will be much better to maintain these values at the 
present uniform standard than to attempt to make any 
further advances. We feel that if the present standard of 
prices shall be maintained practically for the entire year 
1903 most of the manufacturers, jobbers and everyone con- 
nected with the lumber business will be entirely satisfied 
with the year’s results. 

Our prospects, from our opportunity to observe conditions 
among our customers, are very good indeed, and we look 
Ft ag to the year 1903 to be fully equal to the year just 

AMERICAN LuMBER & MANUFACTURING COMPANY, 
. D. JOHNSTON, President. 


PAPAALAM 


SOUTHERN PINE AND CYPRESS. 





From the Arkansas Viewpoint. 


Kansas City, Mo., Dec. 30.—The year just closing has 
been a very peculiar trade year. With a great falling off 
in country trade the manufacturer has been pushed to fill 
orders from the first, on account of the conditions prevail- 
ing in the city markets. Probably at no other time in the 
history of the trade has there been such an amount of city 
building as has made the year 1902 a banner year in large 
communities, The building statistics of 1902 will show at 
sight that almost every city in the country has made a 
record in the amount of yellow pine used, nor has this great 
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increase been confined to them alone. 
village has done its share. 

Crop conditions during 1902 were such that the average 
farmer put his surplus money into restocking and putting 
up what outside buildings were absolutely necessary. We 
do not think these conditions will prevail during the com- 
ing year. 

The coal syndicates in Illinois and Indiana have been 
paying from $100 to $300 an acre for farm land for coal 
purposes. This money has been sent into Missouri, lowa, 
southern Minnesota, eastern Nebraska and Kansas. The 
Illinois and Indiana farmers have bought homesteads for 
their sons and daughters. But there they have rested. 
Upon almost all of these new farms the home buildings and 
out buildings are not such as they are accustomed to see 
and no doubt will be rebuilt in a more substantial manner ; 
but in the majority of cases the purchaser has returned to 
his farm, putting off this investment for another year. 
Take one little country town in Missouri. A customer of 
ours reports that over 100 farms have changed hands within 
a radius of ten miles of his yard during 1902. He said 
that almost all the buildings on these farms are in bad 
condition. 

Taking into consideration good crops and the good prices 
at which the farmer can market his products now, we feel 
there is no question but what the year 1903 will be a ban- 
ner one in the lumber business. The city trade shows no 
sign of falling off, and even if it does the tremendous coun- 
try trade, which must come, will more than make up any 
deficiency in the city market. 

Sawyer & AUSTIN LUMBER COMPANY. 


A Tendency of Increased Expense. 


Sr. Louis, Mo., Dec. 26.—The demand during this year, 
especially for timber bills and all common kinds and grades 
of yellow pine, was enormous, while the supply of uppers 
slightly exceeded the demand. ‘The export trade exceeded 
all previous years, too. The coast mills were crowded to 
their utmost capacity. Yellow pine stumpage increased 
steadily and wages from 10 to 25 percent beyond the pre- 
vious year, yet prices, I am sorry to say, were hammered 
down for the last six months. Our friends were running 
their mills day and night and others doubled their capacity. 
They will find when closing their books that the increase in 
wages and increase in stumpage will have reduced the net 
result below their anticipation. The figures on cypress, 
poplar or cottonwood realized for uppers, compared with 
those we realized for ours, now speak volumes and need 
no further comment. 

In view of the excellent crops harvested this year the 
prospects for 1903 are excellent, and I am sure the demand 
for our yellow pine will far exceed that of the year just 
closing. LEWIS WERNER SAW MILL COMPANY, 

Lewis WERNER, President. 


The Influence of Combinations. 


LAUREL, MIss., Dec. 20.—I would say that the general 
business outlook is favorable from my point of view. 

This country owes abroad a vast amount of money—more 
than most people believe—but the debt is being liquidated 
rapidly by our immense export trade, and the financial 
stringency that at present is worrying a good many business 
men, especially the bankers and speculators in Wall street, 
will be greatly relieved by April unless some unforeseen 
calamity may give such a shock to business interests as will 
weaken confidence in credits. 

I do not refer to a possible war in Venezuela; that would 
not appreciably affect this country’s business. The war with 
Spain did not stop the wheels of industry and prosperity in 
the United States, but the agitation of tariff matters and 
a large demand for a revision of the various schedules would 
do more to unsettle and weaken confidence in business opera- 
tions than any other one cause that can be named. 

The question of monopoly by trusts and great railway 
mergers is one of the most serious that threatens the manu- 
facturers and producers of this country. Already the rail- 
road magnates are talking of advancing freight rates 10 
percent or more to compensate the roads for increased wages 
paid to employees. ‘The facts are that the transportation 
companies are already getting more than 10 percent more 
for their tonnage than they were a year or two ago, just 
simply by maintaining tariff rates instead of cutting them 
at every competing point, ‘Then, too, the increased volume 
of traffic over that of two or three years ago is yielding the 
railroads millions of dollars’ increase in revenues, as wit- 
ness the financial showings of the various roads and the 
increased dividends they are paying while spending many 
millions of dollars for betterments. 

The threat to advance rates still further is a very serious 
one, for it shows a tendency to charge ‘‘all the traffic will 
bear,” an old maxim with railroad tariff makers, and that 
means the taking of a large part of what should be the 
profits of the producers and manufacturers, 

Therefore it behooves the business interests of this coun- 
try to discourage as far as possible all great mergers and 
monopolies. Sinas W. GARDINER, 


North Carolina Pine in Stable Condition. 


NorFOLK, Va., Dec. 20.—The year just drawing to a close 
has, in my judgment, been a very satisfactory one to the 
manufacturers of North Carolina pine, Barring a dropping 
off in prices during July, August and September, our values 
had been strongly maintained, and were advanced during 
the last three months of the year to as high a point as they 
reached during the early part of the year. The strikes and 
unsettled conditions of the building trade since the early 
part of summer did much to curtail the demand during the 
balance of the year and a large amount of building which 
was contemplated early in the season throughout the east- 
ern states was abandoned. In spite of this the demand for 
North Carolina pine has been fully equal to its production 
for the year. 

Now that the disturbing elements have passed away I can 
see no reason why we should not look forward to one of the 
most prosperous years: during 1903 that the lumber business 
of this country has ever known. I do not recall a time 
when the prospects have looked any better than they do at 
present. Unless some disaster which we cannot now foresee 
should overtake this country it is my firm belief that the 
demand for lumber next year will be all that the mills can 
supply and that prices will necessarily have to advance. 

BE. C. FossurGH. 
Cypress in Satisfactory Shape. 

New York, Dec. 22.—In our opinion the lumber trade at 
present is in very good condition. Stocks do not seem to be 
large and the inquiry is fair. The trade may not continue to 
be as brisk as it has been this year, but we look for 1903 
to call for considerable lumber. The railroads are still 
short of having enough carrying capacity to take care of 
the freight that is offered them and the car companies will 
also in consequence be calling for as much lumber as ever. 
The country generally has been so prosperous that no doubt 
it will cause considerable new building, especially in the 
larger cities, where the effects of higher wages have been 
mostly felt. It seems also that there has never been a 
time where improvements of a large nature have been so 
general as are planned at present and this in itself will 
keep labor fully employed. If now every manufacturer of 
lumber does not try to manufacture twice as much as he 
has been accustomed to and in this way tend to overstock 
the market we think that prices will remain where they 
are at present and possibly a little firmer on some kinds of 
lumber. J. C. Turner Cypress LUMBER COMPANY, 

J. C. TuRNwR, President. 


Every town and 


PACIFIC COAST WOODS. 





Steady Demand and Stable Market. 


San FRANcisco, Cau., Dec. 22.—The year’s business in 
our product has been most satisfactory, with a steady de- 
mand throughout the year and a very stable market. There 
was a slight lull during August and September, but the 
market showed a marked improvement in October, with an 
increasing demand up to date, and the present outlook is 
very bright that the market will absorb all the product we 
have remaining of this year’s cut. 

CALIFORNIA SuGAR & WHITE PINE AGENCY, 
FREDERICK F, Sayre, General Agent. 


Prospects in Redwood. 


San Francisco, Cau., Dec. 27.—The business connected 
with the manufacture and sale of redwood lumber, shingles 
and kindred products closes with the year 1902 in as satis- 
factory shape as could be wished from the manufacturer’s 
standpoint, as besides the large local and export demand 
it has developed in a small way the fact that this product. 
if manufactured to meet the ideas of consumers, will in all 
probability develop the market east of the Rocky moun- 
tains to the Atlantic coast into a large and growing trade, 
limited, perhaps, only to the ability of the redwood manu- 
facturers to supply. 

Notwithstanding all the efforts put forth by manufare- 
turers to increase their output this year, statistics show 
that the quantity shipped to all markets will exceed that 
of 1901 by less than 30,000,000 feet, but as a number of 
enlargements and improvements did not become effective 
until late in the year we may look for increased capacity to 
manufacture in 1903 over the present year, but not to any 
large extent. 

In fact the increase of production will be of slow growth 
on account of the peculiar conditions in manufacturing. The 
— obstacles are, first, the large amount of capital re- 
quired to build and — railroads and logging roads to 
reach the timber. All railroads are built of standard gage 
and as substantial as regards equipment and rolling stock 
as an ordinary railroad in order safely and securely to 
transport the huge bulk contained in the redwood log; and 
their construction must conform to the maximum sized log 
that is to be transported. The saw mill must also be con- 
structed on the same line; that is, strong enough to handle 
safely the largest log, which is often 10 to 11 feet in diam- 
eter and up to 20 feet long. 

Second—There must be provided sufficient space, either a 
log pond or boom, for assembling sufficient logs to supply 
the mill and to carry over a stock for winter supply. It 
must be remembered that a redwood log cannot be dumped 
alongside the track and then rehandled, but must be placed 
where it is available to take into the mill when wanted. 

Third—Mill sites are available to only a limited extent. 
There is only one landlocked harbor within the boundaries 
of the redwood belt—Humboldt bay—and mill sites on that 
bay are practically all taken up and in use, while the out- 
side ports on the coast, between Humboldt bay and San 
Francisco, are also all taken and in use, and practically to 
their full extent as far as shipping material over the 
wharves and chutes is concerned. While it may be increased 
to a limited extent it cannot be increased to any large de- 
gree. 

It must also be borne in mind that a large amount of 
the timber that was most available has already been cut off 
and the cost of logging is increasing steadily. 

The outside ports are available to only a limited and un- 
certain extent during the winter months. 

A conservative estimate would not place the increase of 
shipment for 1903 at more than 10 percent over 1902. 

The value of redwood lumber and shingles has been con- 
stantly increasing for the past two years and it is safe to 
say that the upper grades of redwood have increased in 
price in that time more than 50 percent, while shingles 
have participated in the increase but not to so marked an 
extent. The redwood mills are full of orders for three to 
four months ahead and the available supply of redwood 
shingles, dry enough for shipment, is practically nil. The 
spring will therefore open with no supplies ahead and should 
the trade continue as it now looks it is hard to see how 
orders are to be filled. Prices will not doubt be sustained 
and with good prospects ahead may be advanced. 

Timber lands are going into new and strong hands and 
in large blocks, and prices for lands and stumpage are 
steadily advancing, and if as is intimated the profits on 
manufacture are averaging $8 a thousand feet it would seem 
to appear that the lumber millenium had arrived, 


In Eastern Washington. 


SPOKANE, WASH., Dec. 10.—We may state with satisfac- 
tion the difference in standing of the Spokane lumberman 
at the present as against only a few years ago. While not 
so long ago his business was merely a local affair and not 
considered worth much credit, now the lumber industry 
comes rapidly to the front and is considered one of the 
safest and best investments. The entire output of lots of the 
mills around us is bought by eastern dealers and factories 
and the Spokane hotel is never without lumbermen guests 
= often quite crowded by these firms and their representa- 

ves. 

The railroads sold all their timber land and the big mills 
secured it, providing in that way for the demand for years 
to come. r. Clifford, the manager of the Spokane Lumber 
Company, bought about 100,000,000 feet of yard timber and 
sold his entire cut, common and all, to eastern points. 

The Washington Mill Company is starting up its new 
plant, built for the purpose of cutting up shop lumber for 
shipping purposes to the east. The Sawmill Phoenix is to 
enlarge its cut by increasing the single to a double band 
mill, and applying steam instead of friction feed. 

Washington yellow pine appears to be the only wood 
that can successfully take the place of the white pine, of 
which the supply is in no proportion to the demand, which 
is certainly one of the main reasons that our lumber is so 
eagerly bought up. THE SAWMILL PHOENIX. 


The Best Year in Many. 


Lookout, IpA., Dee. 10.—The lumber season is just closed 
here. Every mill is out of lumber of all kinds. This has 
been the best year for the lumber business for a good many 
years. The mills have closed down to log, as it has snowed 
about a foot deep. Everybody expects a big run next season 
and all are going to put in double the amount usually put 
in, Eastern concerns are buying large tracts of timber lands 
here, especially white pine. 

Star Saw MILL Company, 
G. 8. Srevens, Manager. 





THE HARDWOODS. 





Reasons for Price Firmness. 


HERMANSVILLE, Micu., Dec. 24.—From the standpoint of 
manufacturers in the woods at the source of the various 
woods products we believe the advance of prices during the 
past season has been only legitimate and in ratio with the 
increased value of stumpage, labor and supplies which enter 
into the cost of production. 

Every indication points to the fact that the cost of the 
input for the season of 1903 will exceed that of last year by 
a large percentage, and prices should necessarily remain 
firm in all lines of northern woods products, which is also 
indicated by the promising demand, ° 


Any depreciation of prices from an over activity in input 
and a decreased demand would mean a loss to the producer. 
However, we predict that the difficulties confronting woods 
operations will keep the input at or below normal, and that 
the consumption of 1903 will quite equal that of 1902. 

WIsconsIN Lanp & LUMBER COMPANY, 
By G. W. Ear.e. 
The Most Prosperous Year in Sight. 

CEDAR FALis, Iowa, Dec. 22.—This has been with us, as 
we judge it has been with all lumbermen, the banner year, 
having sold far more goods than we ever sold in any pre- 
vious year. The outlook is bright, and if any reliance can be 
placed upon the present indications 1903 should be a better 
year than any previous one. There is, however, one ele- 
ment of danger, the tide must turn, the only question being 
when; as all hope it will be, in the distant future. The 
most serious trouble now is to get something like enough 
stock to supply the demand and this shortage seems to be 
constantly increasing. We, as well as other lumber manu- 
facturers with whom we are acquainted, have made an extra 
effort to supply this demand, but we do not know of any 
who have succeeded to their satisfaction, all having to be as 
well satisfied as possible in getting as near the supply as 
they can. Harris & Cote Bros. 

Record Year for Maple Flooring. 

Detroit, MicH., Dec. 17.—Regarding the maple flooring 
industry, consumption has been larger this year than in 
anv other year in the history of the business. Prices 
have been very steady, yielding a fair return to manufac- 
turers. Maple flooring is growing steadily in favor of 
architects and owners of buildings that require a flooring 
that will stand constant wear. 

With the large amount of building projected for the 
coming year and the revival of real estate it would seem 
a fair inference to draw that business for 1903 will equal 
if not exceed that of the present year. 

WILLIAM M. Dwiaar. 
President Maple Flooring Manufacturers’ Association. 


The Year’s Demand Extraordinary. 

CADILLAC, MICH., Dec. 26.—Our products are hemlock and 
Michigan hardwood lumber and Cabeeed flooring. The 
season just closing has been an unusual one with us owing 
to a steady and urgent demand throughout the year for all 
items on our list. Never before have we experienced such 
a general cleaning up of odds and ends as well as stock 
usually in demand. While values have advanced during the 
year the cost of all items of production is materially higher 
than a year ago. 

Present indications point to about an average log supply 
in this locality and a very promising outlook for at least 
the first six months of 1903, the trade conditions of the 
last half of each year being dependent largely upon crop 
conditions throughout the country. 

CUMMER, DiacIns & Co. 


The Outlook Very Favorable. 


CHILLICOTHD, OHIO, Dec. 19.—We never have experienced 
a better trade in hardwood lumber than we have had in 
the past year. We have been able to sell everything in 
the hardwood trade that we can manufacture at a reason- 
able good price. We have over thirty orders on file at the 
present time and are compelled to turn down orders every 
day. We consider the outlook very favorable for some time 
to come. M. J. Hosier & Co. 

Prospects Never So Good. 

CINCINNATI, OHIO, Dec. 19.—The year just closing has 
been a most excellent one for our own company and I 
think that others in our line will indorse this. We have 
shipped much more lumber than ever before in one year 
and the market has been an advancing one, which of course 
makes the year more profitable to us. I cannot say, how- 
ever, that I am pleased with so much of an advance as we 
have had, as this frequently operates to check consumption, 
although I must confess that at no time in the year have 
prospects seemed so good as today. 

There is very little dry lumber on hand and at the ralil- 
roads in the south and what little there is there comes to 
market very slowly owing to the great scarcity of cars. 
This feature of our business has heen the most disappoint- 
ing during the year. We have been unable to get our 
stock moved as promptly as we would desire, 

I do not think there is any doubt that prices will be 
very firm until the new crop comes on to the market, 
which will be about the 1st of May. I do not know, of 
course, whether the same active demand will be with us 
after that or not. I do know, or expect, that there will 
be a great many logs gotten out during the winter and 
the high prices will undoubtedly stimulate the production 
of logs and lumber to an extent beyond the past year. 

In short, the supply for next year will be good and if 
the demand keeps up as it is today the prices will remain 
as they are. However, this is simply a guess and any 
one is perhaps as competent as the writer to foresee the 
conditions after the 1st of May. M. B. FaRRIN. 


Impossible to Accumulate Dry Stock. 


OAKLAND, MpD., Dec, 17.—We have had a most excellent 
volume of trade this season as manufacturers, and as near 
as we have been able to judge the outlook for 1903 is as 
good or even better. We have been operating to our full 
capacity, mostly hardwoods, and it has been impcasible 
to accumulate dry stock. 

PRESTON LUMBER & COAL COMPANY. 


The Retail Trade. 


In the retail resume for the year is found practically 
the only depressed note. This was to have been ex- 
pected and the coloring of depression is given almost 
entirely because of isolated local influences. such as 
drouth principally, madequate car service ete. The 
drouth conditions are most in evidence in reports from 
the southwest, particularly those from Texas. On the 
other hand one condition adverse to retail prosperity in 
the northern territory has been excessive rains prac- 
tically the whole year. 

In most localities reports are given of bright pros- 
pects for building in the winter, should it be an open 
one, and in the spring in any event. Retailers in most 
localities note the tendency to substitution for those 
woods which have become scarce. Retail sentiment is 
largely buoyant, the more conservative anticipating as 
good a year in 1903 as that which has just expired and 
many looking forward to a prosperity even in excess 
of that of 1902. 


Eastern Conditions. 
Spring Influences an Adverse Effect. 
HartTForD, Conn., Dec. 19.—The lumber business, owing to 
the strike in the spring, has not been as satisfactory as 
usual, but it is much better now, with prospects of an 
active trade the coming year. 
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REVIEWS AND PROPHECIES—CONTRIBUTED BY MEN PROMINENT IN LUMBER LINES. 


Indications of Extensive Building. 


Norwicu, Conn., Dec. 18.—The volume of local retail 
trade in 1902 will exceed that of 1901, but it has been 
largely in the direction of increasing manufacturing facili- 
ties. The high price of material and labor and the uncer- 
tainty attending the latter have prevented considerable 
mercantile and residential building. 

As regards changes in sources of supply, an old lumber- 
man like the writer cannot get over his astonishment at 
the practical disappearance of white pine as a_ principal 
factor in his business. It has been largely supplanted by 
southern woods. Appearances indicate for the coming sea- 
son, should prosperity continue, that building on a large 
scale will be resumed, as people will have become accus- 
tomed to the higher prices and buildings now erected will 
have shown an appreciation in value on account of the 
greater cost of new buildings. ; 

The lumber portion of our business is at the present time 
overshadowed by the excitement in the coal department, It 
is exceedingly difficult to get supplies of either hard or 
soft coal, and the situation is actually alarming. 

Tue EDWARD CHAPPELL COMPANY, 
A. H. Brewer, President. 





Increased Wages a Market Factor. 

Unron Crry, Pa., Dee. 23.—Local conditions justify the 
statement that the prosperity felt in other lines is evident 
in the retail lumber trade in this section. ‘The increased 
wages ruling have counterbalanced the prevailing strong 
prices which would otherwise have been a menace to 
building. Compared with the foregoing year the past 
season has been very satisfactory, the confidence of the 
workingman in the continuance of the present good condi 
tions being shown by his feeling that he is warranted in 
improving his home. With no radical change in the gen- 
eral business of the country we anticipate a prosperous 
season for 1903. CAFLISCH BROTHERS, 


Hoosier Trade and Outlook. 
Consumers Reconciled to Conditions. 


FRANKFORT, IND., Dee, 26.—The closing months of this 
year's business have been somewhat of a surprise to us, 
aus we had not expected near the amount of business we 
have been favored with. Our country trade was very slack 
during July and August. ‘This we attribute to the great 
amount of rain we had during that time and the uncer- 
tainty of the farmers saving their crops. We have had 
enough business during the last four months to bring our 
total amount of sales for the year up to those for 1901, 
which were very satisfactory. We hear some complaint of 
high prices on lumber but we find the average lumber buyers 
or consumers have about come to the conclusion that the 
old times of low prices and clear lumber for No. 1 stock 
have passed. Our trade is largely in yellow pine, poplar 
and hemlock, with a few cars of white pine in stock just to 
look at and think what has been. We find each year yel- 
low pine is crowding out some other stock we were handling 
and it seems to us that it is but a matter of a short time 
when it will be the whole thing in this territory. Prospects 
for our next season’s business seem to be very good. We 
are still putting in ten hours a day in our mill and have 
enough work in sight to run us to the first of February, 
by which time we will look after some new business. 

DeMInNG & THOMPSON LUMPER COMPANY, 
By Grorar L, THOMPSON, 


Views from the Hosier Metropolis. 


INDIANAPOLIS, IND., Dec. 19.—The year has been the most 
satisfactory in our experience both from the position as 
buyer and seller. The market has been steady, with very 
little fluctuation in prices on almost all commodities, and 
nvost products have been firm. This gave the dealer a basis 
on which to figure his future bills. We would compliment 
the producers from the retailer's standpoint upon maintain- 
ing a conservative view of the market, and they have 
changed their prices with care and caution if any change 
was necessary. On the other hand, the retailer has been 
able to figure his bills and had reasonable assurance that 
should the bill be presented to him a few weeks later he 
could furnish it on the basis of prices quoted without any 
speculative feature attending it, and while the cities have 
not had quite as good a trade as last year the country trade 
has more than made it good and the volume of business has 
been equally as much in 1902 as it was in 1901 and ona 
very much more satisfactory basis. 

Collections in the retail yards have been good, better than 
previous years we think. ‘The dealers have been paying the 
wholesalers their bills with promptness and a great majority 
are now discounting them. 

There is one gratifying observation we have made in 
regard to the credits that are extended by the retailers of 
our state and that is there is a limit to the length of time 
they want a customer to have an open account, ‘They are 
becoming better collectors and are insisting upon prompt 
payment of their bills. This accounts for a large number 
of them discounting their bills with the producer. 

Our observations in the past have been from the stand- 
point of both the retailer and wholesaler, as at this time 
we are occupying both positions before the trade. For the 
coming year we see no reason why it should not be fully 
as satisfactory as the year just about to close, and while 
there is no reason to expect a record breaker there is every 
reason to expect a good substantial business that will con- 
sume the product as now produced in all lines, We are 
several years now away from the last panic. The void 
created by that disastrous period has been wholly filled. 
The farmers have had good crops and good prices for a 
number of years. The country is settled and on a solid 
foundation and no material changes anticipated, and, with 
a reasonable demand, which we have a right to expect, and 
with a reasonable production, which will no doubt be forth- 
coming, there should be nothing to interfere with a steady 
volume of business. This, however, could be seriously in- 
terfered with if any association or combination would under- 
take radically to change values other than those adopted by 
the supply and demand. We trust the conservative element 
will prevail to such an extent that no radical changes will 
affect the confidence that now exists in all lines of the 
lumber industry. GREER-WILKINSON LUMBER COMPANY. 


Illinois, Wisconsin and Michigan. 
Northern Inroads of Southern Pine. 


CHICAGO, Dec. 19.—Trade at our yards for the past year 
has been about the same in volume as that of 1901. Owing 
to the difficulty in obtaining northern pine we are converting 
our stocks largely into yellow pine, displacing to a large 
extent northern pine. 

Our fall trade has been very disappointing, possibly owing 
to the bad weather conditions. We are not hazarding any 
predictions for next year’s demands, but hope it will be 
equal to that of the past two years. 

THB ALEXANDER LUMBER COMPANY. 


The Best Year in Twenty-eight. 


LINCOLN, ILu., Dec. 16.—The year 1902 has been the ban- 
ner year for the sale of lumber in retail yards since 1864, 
so far as my knowledge goes; 1902 is far ahead of 1901 in 
both volume of sales and number of feet sold. The outlook 
promises as well as it did one year ago; in fact, as I view 
them, they are very similar. The changes in sources of 
supplies are an important factor, but the degeneration of 
the quality and grading of lumber is a far greater factor. 


The farming interests are very prosperous and as a natural 
result the retail lumbermen are prosperous. 
B. P. ANDREWS. 


A Thirty Percent Improvement. 


Rockrorp, ILu., Dec. 23.—Rockford’s increase from 32,000 
at the census of 1900 to 35,000 at the present time has 
been a healthy and not a boom growth and the eight dealers 
here have enjoyed their proportionate increase in trade. 
Our own business, which heretofore has been almost ex- 
clusively from the city, has been augmented by increased 
purchases of farmers owing to their much bettered condi- 
tion. ‘Total sales for the year will exceed any year since 
1892 and show an increase of 30 percent over those of 1901. 

Indications point to a trade equally as good in 1903, as 
local conditions are favorable to a healthy and prosperous 
year. A. A. 

A Fairly Satisfactory Year. 


CHILLICOTHE, ILL., Dee. 16.—The volume of retail trade 
in this section has been about the same as last year, but 
taking our yards as a whole they have done about 5 percent 
less than last season. Corn cribs were all empty and there 
has been less cribbing sold than usual. On the whole it 
has been a satisfactory year but has not been a record 
breaker, We are selling more yellow pine in the common 
grades than ever before and have sold all the fashionable 
substitutes for white pine in the better grades. We find 
our trade more and more willing to use other woods as 
white pine becomes higher in price. Conditions seem favor- 
able for a steady, healthy trade, but we see no reason 
for expecting any increase in business during the coming 
year over 1902, H. & E. F. HUNTER. 

In a Tobacco Country. 

EpGERTON, WIs., Dec, 22.—Trade in our immediate vi- 
cinity has not been nearly so good during the past year 
as it was during the year previous. ‘This was largely due 
to the fact that last winter farmers were compelled to 
buy all the feed for their stock, and as our section is 
devoted largely to the dairy and tobacco industries this 
meant a heavy load for them. Prospects for the coming 
season look bright. Farmers have disposed of their to- 
bacco crops at a gocd price. ‘The warehouses here are 
now running full force. ‘The fifty odd warehouses employ 
in the neighborhood of 8,000 people and our city with a 
normal population of 2,500 persons has nearly doubled in 
size for the winter months. It would therefore appear that 
the lumbermen should in a measure share in the general 
prosperity. WuHiIttrer Bros, 

On the Iron Mining Range. 

BESSEMER, Micu., Dee. 17.—Our retail trade in lumber 
held out pretty well until about a week ago, when the 
first snow of the season fell and put an effectual stop to 
building here on this Gogebic iron range, but created a 
brisk demand for coal and wood, which still continues, 

BessEMER LUMBER COMPANY. 


Across the Mississippi. 


MINNEAPOLIS, MINN., Dec. 22.—We have in the past 
year made so many changes in our yard system through 
sales and purchases that a comparison of this year’s busi- 
ness with that of former years would not be fair. 

Comparing the business for 1901 and 1902 in the yards 
owned and managed by us, the statistics of 1902 will show 
a decrease of 15 to 20 percent, largely due to the excessive 
rains and early frost in that part of the country, prac- 
tically ruining the corn crop and seriously damaging other 
grains. Irom the same cause we expect the spring trade 
in this territory will show a decrease from last year of 
25 percent or more, while the trade of the fall and win- 
ter of 1903 will depend almost entirely upon that year's 
crop. 

Collections in the above territory are slow and we ex- 
pect to meet the conditions incidental to a tight money 
market for at least the first half of 1908. The banks 
through Iowa and southern and central Minnesota have 
been drawn upon heavily by the land speculators in the 
last year and will not be in a condition before another 
crop to furnish money for new enterprises to any great 
extent. In the north conditions are slightly better (de- 
cidedly so as regards collections); at the same time we 
do not look for as large a business in that quarter as 
that of the year now entering, 

The problem of furnishing the stock for the yards has 
been a hard one for the past year, as we have had to go 
north, west and south for stocks that heretofore we could 
practically supply from our home manufacturers. The 
vexatious delay in getting stock from the coast and south 
has placed us at great disadvantage, conditions that will, 
however, be better this coming year. 

We do not look for immediate changes in the cost of 
lumber for the first half of the year, as stocks, while 
better assorted by an early spring, will be equal only 
to a moderate demand. L. LAMB LUMBER COMPANY. 


Effects of Adverse Influences, 


- -- MINN., Dec. 18.—Our year's business has been 
about 20 percent less than that of the year before in 
volume. We attribute this to the greater or less failure 
of the corn crops in different localities in our territory and 
also to the extraordinary fall of rain and accumulation 
of water on the land this fall, which would have delayed 
building operations had the people had the crop and money 
with which to build. 

Collections are exceedingly slow and disappointing. The 
local banks in the country seem to have been drained of 
their deposits and our customers report great difficulty in 
making loans, 

We do not look for a heavy spring trade, on account 
of conditions set forth in the preceding paragraphs. 

As to the general prospects for the whole of next year 
it is hard to make a prophecy, as it will depend largely on 
next year’s crop. A LINH YARD DEALER IN THRER STATES. 

The Future as Promising as the Past. 

DAVENPORT, IowA, Dec. 26.—The year just closing has 
been a very successful one from the standpoint of demand. 
but the supply has not been so good and the difficulty of 
getting orders filled and the difficulty of raising the selling 
price in proportion to the raise of the purchase price has 
had a tendency to cut profits, so the year of large sales does 
not necessarily mean a proportionate increase in profit to 
the retailer. The scarcity of white pine is making a great 
change in the kind of material used in our locality; where 
a short time ago parties would not take yellow pine piece 
stuff on bills it now goes as readily as white pine. The 
same way in finish—we are putting in cypress with no great 
difficulty, and in shingles the red cedar is very rapidly 
crowding out the white pine, so that in a short time I believe 
the white pine will be as scarce an article in the yards as 
these other woods have been heretofore, Unless something 
unforseen shall happen the trade this coming year should 
be fully as good as that of the past year, with a possibility 
of better results, as we hope the wholesale price has gotten 
close to the limit. GrorGp W. CABLE, JR. 

Anticipating 30 Percent Lessened Trade. 

MARSHALLTOWN, IowA, Dec. 22.—The lumber business for 
1902 in Marshalltown has been about normal. Our records 
show sales better than 1901, but below 1898, 1899 and 1900. 
The city trade would have fallen below the average had it 
not been for a large amount of public and government im- 
provement. The abundance and good prices of last year 
encouraged the farmers to build many capacious barns and 





handsome residences. In fact, one of the finest jobs of mill 
work we furnished this year went into an “ordinary” farm 
house. 

Owing to a partial crop failure in this section and peculiar 
local business conditions the prospects for 1903 are not 
favorable, A conservative estimate for next year would 
place the consumption at about 70 percent of this year’s. 

Although a considerable quantity of hemlock and yellow 
pine is used here there is as yet comparatively little substi- 
tution of other materials for pine finishing, flooring and 
siding. This condition is unusual. 

The percentages of our lumber receipts, exclusive of 
shingles, poles etc., are as follows: Pine, 52; hemlock, 25; 
yellow pine, 16; fir, 4; hardwoods, 3. A. A. Moore, 

Past Satisfactory, Future Promising. 

OSKALOOSA, IowA, Dec. 26.—The past year’s business 
will be fully up to that of 1901. [For the coming year the 
outlook is good. Farmers in this locality are as a class in 
good financial condition and merchants likewise. High 
prices of lumber and other building material do not appear 
to retard building operations. 

JNo. & GEO. KALBACH. 
A Banner Year in 1903. 


HIALE, Mo., Dec, 22.—The volume of retail trade as com- 
pared with previous years has not been as large as usual 
and of a very different character. The trade in this 
territory has been principally repair work. Very few 
houses were built this year, but a very good barn trade 
ran well into the winter. Owing to the large corn crop 
in this section many of our farmers have not had time 
to build what they really needed and the fall business 
has been cut short on that account. ‘To our mind, next 
year should be the banner. year since 1892, as everything 
in this bailiwick is in a more prosperous condition than 
at any time since then. ‘There is a marked difference in 
doing business now and ten years ago, as you must 
anticipate your wants and place some of your orders far 
in advance of your needs. We are often asked the ques- 
tion, “‘Where do you get your lumber?’ and the answer is, 
“The United States.” B. C. DULANEY. 


West of the Missouri. 


Volume Larger, Profit Percentage Less. 


KANSAS Citry, Mo., Dec. 17.—Inventories of our retail 
yards are now being taken and the result so far goes to 
show this will be one of the average years with us. The 
volume of trade has been quite large but the percentage of 
profits was less than during almost any previous year. We 
find the expense of handling the business greater than for 
several years, and owing to high prices having prevailed in 
the wholesale market on almost all kinds of building ma- 
terial it has been difficult for the yards to make a good 
showing. 

This is probably the last year white pine from the north 
will be handled at any of our points except in very small 
quantities, the trade having changed almost entirely to 
yellow pine. Cypress and coast stock, however, will be used 
to some extent for finish purposes and siding. 

Conditions are favorable all over our territory and we 
therefore expect a heavy lumber trade the coming year. 

Foster LUMBER COMPANY. 


Bright Prospects for Building. 


MANHATTAN, KAN., Dec. 15.—-'Trade in this section has 
been very heavy, confined mostly to city building. We find 
that country trade for the past two or three years has been 
much lighter than previous years, this probably being due 
to the increased price of lumber. The increased prices, 
however, do not materially affect city building, but un- 
doubtedly do country trade. Stocks average low for the 
reason it seems very diflicult to get prompt shipments, and 
the railroads do not handle it properly after leaving the 
mills. Bright prospects are evident for house building in 
1903. Cc. A. HAULENBECK. 


Texas Line Yard Trade. 


Wicuitra, KAN., Dee. 24.—-In the localities where we 
operate yards the trade at the larger points for the year 
1902 compares favorably with the year 1901. The smaller 
towns and the country have not used as much lumber 
as they did in 1901. The volume of business compared 
with previous years is a little under last year, but up to 
the average. Iixcessive rains and delayed shipments have 
curtailed the fall trade some. 

The local conditions are favorable for a good spring 
trade. If we have an open winter there will be considerable 
building and the indications are good for the spring trade. 
I'arm products of all kinds are plentiful and bring a good 
price, which will have a good effect on the lumber busi- 
ness. A, C. Houston. 


Where Farmers Are Prosperous. 


OLATHE, KANn., Dec. 24.—This is the year of the greatest 
and most diversified crops ever known in eastern Kansas 
and 1901, the year of the great drouth, the greatest ever 
known. Strange to say, in 1901 our business was the largest 
we ever had by a considerable percentage and 1902, strange 
as it may seem in the face of the great crops, shows only a 
small increase over 1901. This seems to be the case with 
our competitors and other dealers in this vicinity. 

The wheat crop im this section of Kansas was of good 
quality and the yield was from 25 to 45 bushels an acre 
at about 60 cents a bushel. Corn is yielding from 60 to 100 
bushels an acre and the farmers are now getting 30 cents 
a bushel for it. None of them come up to our yard yet 
in automobiles nor do they wear sealskin overcoats or dia- 
monds, but they are putting their houses, barns and fences 
in first class condition. Our trade this year has been di- 
versified; that is, there has been town trade and country 
trade, and there have been some large houses, some small 
houses and a great deal of repairing and rebuilding, but no 
leading feature of the trade. The character of the material 
inquired for is better and every one seems to be wanting 
to do what he does as well as he can. Temporary. and 
shabbily built sheds and barns, which were generally built 
during the period of depression, have been done away with. 
Nothing but substantial buildings are thought of. During 
the coming year we look for a fair volume of trade only. 
Spring trade, we think, will not be particularly large, as 
farmers are always very busy and there will be nothing 
startling doing until after another crop is harvested. We 
believe the period of the highest prices for lumber and farm 
products has passed, 

While white pine is clear out of the market, allow us 
to ask you if the tremendously high prices of white pine 
are not wholly artificial. White pine prices surely are 
beyond all reason and are sustained at the present high 
level because a few people have cornered the white pine. 
Is it not a fact there is yet a very good supply of white 
pine in Wisconsin, Minnesota and Michigan? In view of 
the very unreasonable advance in white pine why should 
not the tariff on lumber be removed and allow the vast for- 
ests of Canadian pine to come in and supply the United 
States instead of offering a premium for the denudation 
of the American forest? Hopces Bros. 


In the Lone Star State. 
Prosperity in Northern Texas. 

DALLAS, Trex., Dec. 22.—The lumber trade of Dallas for 
the past twelve months has, in our opinion, been more 
active than for any similar period preceding. There are 
fourteen lumber yards in Dallas and one in Oakcliff, a 
suburb of Dallas, and we have heard no complaint from 
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any of them as to the volume of their trade. There have 
been a number of large structures erected during the year, 
several of them large implement warehouses of slow com- 
bustion construction, calling for large bills of heavy ma- 
terial. Our seasons do not interfere materially with build- 
ing, so at the present time there is no letup in building 
of either business or residence construction. Prices ob- 
tained for building material are anything but satisfactory 
and those who are investing in buildings are the ones 
profiting by the existing conditions. 

The outlook locally for the coming year is good and in 
our opinion, unless some financial disaster shall interfere 
with general prosperity, the coming year will show a 
notable increase in the volume of building and the amount 
of building material consumed, but the same conditions 
will exist as to close margins; in fact, present figuring 
indicates still closer margins. GRIFFITHS & Co. 

Hope With a Drouth Broken. 

SAN ANTONIO, TEX., Dec. 20.—Business in this locality 
was fully 25 percent lighter in the lumber and building 
line than in 1900 and 1901, due to an excessive spell of 
dry weather extending for nearly two years. As we here 
depend on farming and stock raising for business (there 
are no other industries outside of some breweries), this 
city and vicinity are passing through a period of business de- 
pression that is felt keenly. Luckily there has been no fight 
or cutting and slashing of prices among the dealers in 
this city, and as the prices among the mill men have 
been firm there is no cause for complaint on that side. This 
market has heretofore received its supply of doors, sash 
etc. from the factories of the northwest in Chicago, Osh- 
kosh and St. Louis, but owing to the alleged scarcity of 
good white pine we have been furnished with goods made 
of so-called western pine, which gives poor satisfaction, 
and some of the dealers here have turned to California and 
are supplying their trade with redwood goods, which 
promise to replace the other in time and may cause the 
manufacturers of the northwest to lose their trade in this 


city. 

There have been good and abundant rains all over this 
part of the state and the prospects for a favorable year 
and good business in 19038 are of the very best. 

Ip Steves & Sons. 
On the Top of the Continent. 
The Year in the Centennial State. 

DENVER, COLO., Dec. 17.—Business in Denver for the past 
year has been exceptionally good. Everybody seems to 
share in the general prosperity of the country, and of 
course the lumber merchant manages to get his share of 
business. Throughout the state, which of course is tribu- 
tary to Denver, on account of peculiar conditions existing 
here the business has also been exceptionally good, and we 
think when the balances are struck for the first of January 
every lumberman in the state will have cause to congratu 
late himself. This year, as compared with last, will show 
an increase of 331-3 percent. Doing a large jobbing busi- 
ness throughout the state, as well as our retail business 
located in the three principal cities, we have excellent facil- 
ities for obtaining information, and we believe the above 
estimate is about correct. * * * We believe next year 
will see a larger demand for yellow pine than 1902. The 
prospects for next year’s business are exceedingly bright, 
and if nothing unforseen occurs we prognosticate that next 
year’s business will show an increase over this of from 20 
to 25 percent and be, we believe, the banner year of the 
decade. THR SAYRE-NEWTON LUMBER COMPANY, 

By M. V. GEAGAN. 
Looking for a Fair Business. 


CANON City, CoLo., Dec. 24.—-Our business at this point 
for 1902 has been about 25 percent less than in 1901, and 
the outlook for the coming year is not as good as 1902, but 
we look for a fair business. There are four yards at this 
point, being we think two too many. We have some large 
coal mines south of town and some smelters, but our trade 
is principally with the small fruit growers and the town 
residents. We think the age of low prices is past and ex- 
cept for slight fluctuations in the market prices will re- 
main firm. CAMPBELL LUMBER COMPANY. 

GILBERT CAMPBELL, Manager. 
The New Year Up to the Average. 

DENVER, CoLo., Dec. 23.——-Denver during the past year has 
had a varied experience in the retail lumber trade. A year 
ago the outlook for business was very bright and lumber 
business prospered the first four months of the year. On 
May 1 the woodworkers struck for shorter hours and more 
pay, causing a cessation of building for two months, and 
discouraged very largely prospective building for the balance 
of the year. 

Taking the year as a whole the trade has not been satis- 
factory to the seventeen retail yards in the city. The vol- 
ume of business for the year has fallen short of the average 
at least 25 percent. 

The outlook for trade the coming year indicates a fair 
average of business, considering that Denver is a city built 
of brick and stone, not a wooden structure having been put 
up in the city within twenty years. The volume of the lum- 
ber trade cannot be accurately judged by the value of build- 
ing permits. 

Everything indicates general prosperity in the state in 
mining, irrigation projects and increase in sugar beet in- 
dustries, all of which indirectly benefit Denver. The com- 
ing year ought to be fully up to or above the average im 
volume of busiress. McPuere & MCGINNITY. 

Prophesying a Good Year. 


DENVER, CoLo., Dec. 19.—Lumber trade conditions in 
Colorado for the past year have been very satisfactory. In 
our opinion the increase in sales this year over last will 
amount to from 30 to 50 percent, and taking into considera- 
tion the fact that the agricultural portion of the state suf- 
fered considerably on account of lack of water for irrigation 
purposes and also that several of the mining towns of the 
state have been dull, the sales record for the year seems very 
satisfactory. , 

We are inclined to prophesy another good year for Colo- 
rado, We do not believe that the present high prices for 
lumber from every direction will be maintained during the 
coming year; on the other hand we do not look for any 
sharp decline in the near future, for the reason that the 
abnormally heavy crops throughout the western states are 
suey to be sufficient cause for a heavy spring demand for 
umber. 

In a general way we regard the prospects for the future 
of the lumber business in Colorado as being very favorable 
indeed at the present time, and likely to continue for at 
least the first half of the coming year. 

i From a Beet Sugar Belt. 

Denver, CoLo., Dec. 18.—Retail trade in Colorado during 
the year 1902 has been about the same as 1901; the last 
two years have been a little larger than five years previous. 
The reason for the retail trade increasing during the last 
two years over the previous five is easily accounted for in 
the state of Colorado; times have very much improved, 
greater confidence owing to the political change, and cheaper 
money can be had; more capital is coming into the state 
for investment and a greater good feeling prevails among 
all classes of business. 

While it is true that all kinds of building material have 
very much advanced during the past two years, which in 
many cases has retarded building, at the same time a better 
demand exists for building and in many cases better rents 


are secured, so that in our larger cities improvements will 
continue to go on. 

In our farming district the beet sugar industry has made 
an enormous growth in the last two years and will make a 
much larger growth during the next two years if congress 
shall not interfere by placing free sugar in this country 
from foreign lands. Many more sugar factories will be 
built and thousands of men, women and children will be 
employed in this great industry just begun in the state— 
that of raising sugar beets at a handsome profit. This all 
means many more new buildings, such as starting up new 
towns, improving thousands of new farms, all of which will 
increase the demand for all kinds of building material. 

From the present outlook I do not hesitate to say that 
the prospects for Colorado for 1303 in growth and improve- 
ment should be larger than in either of the last past two 
years and I believe our retailers of building material are in 
much better shape to handle the expected increased demand 
for lumber than they ever were before, and Colorado as 
a state is all right and will furnish her share of orders for 
building material during the next twelve months. 

R y. ENGLISH LUMBER COMPANY. 
W. ENGLISH, Presideat. 


Progress of Association Work. 


Probably in no previous year was more progress 
made in lumber association work than in 1902, the 
close of which found more associations in existence and 
on the whole probably working more successfully than 
at the end of any other year. A number of associations 
which promise to be of importance were organized 
during the year, notable among which were the Hard- 
wood Manufacturers’ Association of the United States, 
the National Lumber Manufacturers’ Association and a 
number of organizations connected with the retail in- 
terest. 

We give below letters from presidents and other 
officers of a number of associations, reserving a good 
many, some of them of first importance, for another 
issue. Those that we give, however, very fairly repre- 
sent the scope of association work. Some of them are 
from local associations like those of Buffalo, Cincin- 
nati and Pittsburg, some represent manufacturers in 
various lines and some retail organizations. 

Aside from the text below, we may say that during 
the year manufacturers have demonstrated the value 
of associations to their interests in a higher degree 
than probably ever before. The Mississippi Valley 
Lumbermen’s Association, the Southern Lumber Man- 
ufacturers’ Association, the Georgia Saw Mill Asso- 
ciation, the North Carolina Pine Association and hard- 
wood associations have all made decided progress. 
There has also been developed a very strong association 
in the Pacific northwest. The year has been a some- 
what critical one with the retail associations, which, 
through their secretaries have developed new lines of 
work and new methods to meet difficulties that have 
risen either because of the attitude of manufacturers 
and wholesalers or from court decisions. 

Among the most interesting and perhaps valuable 
of the contributions in regard to the association pro- 
gress either in this issue or a subsequent one are those 
in regard to the purposes and methods of local organi- 
zations, which are really the basis of all the more 
general associations. 

Sentiment of a Sturdy Eastern Infant. 

Worcester, MASS., Dec. 23.—Our association was a year 
old on the 11th inst. When a year ago a few interested 
retailers got together in the Board of Trade hall, in this 
city, and listened to President Lake, of Connecticut; Secre- 
tary Mansfield, of Connecticut, and Secretary Lansing, of 
Khode Island, we did not imagine the magnitude to which 
such an enterprise might develop, but since we have been 
harnessed up and have come in contact with association 
men we begin to think that “Where there is union there 
is strength,” and that when members are loyal to the 
purpose of the association they are at the same time loyal 
to their own interests, as manifested in the condition of 
their surplus account at the end of the year. s We 
got in line for our annual banquet in March and much 
enthusiasm was developed at this meeting. We were en- 
couraged at this gathering by the presence of many repre- 
sentatives from New York state and city, Connecticut and 
Rhede Island, and we had a royal good time. ; 

While we have not secured the co-operftion of much 
more than one-half of our retailers throughout the state 
as members, we have maintained, we think, a conservative 
position and have taken no steps for which we are sorry. 

We have the co-operation of wholesalers generally, who 
are desirous of afliliating with the retailers, who should 
be their best friends. We are extending as far as possible 
the idea of confining trade on a certain territory to that 
territory. We of course realize that some consuming trade 
is legitimate for wholesalers, but it should not be when 
there are parties on the ground amply able to meet de- 
mands of any nature at a minimum margin. This condi- 
tion does not now exist, but we think efforts should trend 
to that end. j 

In accordance with a vote passed by our association at 
our last annual meeting I have appointed a committee of 
five, consisting of Edmund Wood, of New_ Bedford, chair- 
man; Samuel Hutchinson, of Lynn; C. P. Chase, of Spring- 
field; A. B. Williams, of Taunton, and C. E. Bean, of Law- 
rence, to look into and propose a lien law to take the place 
ef an apology for such on our statute books. We hope 
for a consummation at their hands which will relieve us 
from unscrupulous contractors. Massachusetts has the 
poorest lien law, I think, of any state in the Union, and 
if our Massachusetts associations, both wholesale and re- 
tail, can be credited with the accomplishment of such a 
law, which is of any use, we shall be well rewarded, if in 
nothing else. 

We hope at or before our next annual to get many more 
retailers of the state interested in association work, so that 
our gain will be material and enable us to do much better 
and more efficient work. 

We are firmly of the belief that retail lumber dealers 
have a moral if not a legal right to the trade of all con- 
tractors, of every description, and that no wholesaler should 
consider him his legitimate customer. This is our nucleus, 
and in addition to this we should have all trade on our 
territory, with perhaps the exception of large manufacturers 
who use lumber in the construction of their output. 

Until we have a larger membership and grow to be a 
little older we cannot hope to attain as successful results 
as our sister organizations which have been struggling for 
a dozen years, but we flatter ourselves that we have the 
confidence of wholesalers who are doing a legitimate busi- 








ness and who are inquiring of our secretary as to what 
trade is legitimate, when they formerly went for every- 
thing without stint. s 

Our association is one of the eastern associations which 
cembined as a corporation to assert their rights to the 
trade of all contractors, and we confidently hope that the 
report of the trades relations committee of the national 
wholesalers will be conciliatory on these matters, 
MASSACHUSETTS RETAIL LUMBER DEALERS’ ASSOCIATION, 

P. W. Woop, President 
Increasingly Healthy Growth. 

ANNA, ILL., Dec, 22.—The Southern Illinois Lumber Deat 
ers’ Association shows a healthy growth for the past 
year. We have now on our membership list nearly 100 re- 
tail dealers, covering the territory from Farina south to 
Cairo, and east and west across the state. The prospects 
for the future are bright. We have during the past year 
— in a number of dealers who have heretofore held aloof 
rom us. 

SOUTHERN ILLINOIS LUMBER DEALERS’ ASSOCIATION, 

WALTER GREAR, President. 


In North Central Minnesota. 


GLENWOOD, MINN., Dec. 16.—It gives me pleasure to add 
my testimony to that of hundreds of others as to the mani- 
fold benefits to be derived from associations by the retail 
lumbermen. Our association, though less than a year 
old, has accomplished much indeed to relieve the strained 
conditions that previously existed in many localities and 
has added no small amount to the profits of a great many 
dealers who were before barely ekeing out an existence. 
We believe in all lumbermen getting a reasonable profit; 
if more were attempted the association’s days would be 
numbered, as its underlying principles would then be sub- 
verted, its hope of stability undermined and its usefulness 
practically ended. 

To enable all dealers to make a living profit on all lum- 
ber sold and to establish amicable relations between com- 
petitive dealers based on the principle, “To live and let 
live,” is in my estimation the true aim of local associa- 
tions such as ours. 

NortH CENTRAL MINNESOTA LUMBERMAN’S ASSOCIATION. 
G. B. WoLLAN, President. 


Down in Mississippi. 


Yazoo City, Miss., Dee. 20.—The retail lumber trade of 
this state for the past year has been exceptionally good; 
it has been good for the past several years in bdth vol- 
ume of business done and profits to the dealer. The retail 
lumber dealer of this state is a new factor in Mississippi 
business. Prior to 1897 there were fewer than ten retail 
dealers in the state; these were itere, if you please, by 
courtesy of the manufacturers, who then supplied the 
trade direct from their mills, and only in a few places 
did a lumber yard dare try to exist. In 1897 the Missis- 
sippi Retail Lumber Dealers’ Association was formed, hay- 
ing a membership to start with of five dealers. Working 
on broad and liberal reciprocal agreements, the association 
received friendly encouragement from the manufacturers, 
they realizing that the trade of legitimate dealers was 
better than that of the unknown consumer, and through 
such it was better to supply the consumer, and readily 
adopted the association methods and our members were 
protected from the beginning, The natural consequence 
has been an increased number of regular lumber dealers, 
seattered over the state, and the diverting of supply that 
formerly went direct to the consumer from the mills now 
from the retail dealer to the consumer. Thus through 
the increased number of retail dealers has been created 
an increase of local demand. The convenience of the yards 
made business where without such only necessities would 
have been bought. This, with the rapid development of cur 
state, has given to the retail lumber dealer prosperous years 
since 1897. 

The membership roll of this association shows forty- 
four active members. Sesides these there are about fifteen 
dealers in the state not members. The active members 
carry an average stock of lumber each of 290,000 feet. 
Add to that the stock of the fifteen dealers not members 
and there is carried in fifty-nine retail yards 18,000,000 
feet of lumber, a good showing for retail stocks, I think, 
especially when you remember this is a “mills state’ and 
that from every saw mill point there is a low freight rate 
to the consumer’s territory. 

The prospects for the coming year’s business are bright. 
New railroads have been built and many are now in course 
of construction, opening rich sections, and with the im- 
provement following the opening of new territory the lum- 
ber dealer gets first “rake off.” 

The market value of lumber has in most instances been 
to the gain of the retail dealer. The tendency has been 
an advance and in every instance it has found the dealers 
of this state well stocked. Thus what stock was on hand 
carried the advance value when the market was raised, 
and taking everything into consideration the retail lumber 
dealer has been on the successful side. 

Of all the retail lumber dealers’ associations of the 
Union none has met more general support from the manu- 
facturers and wholesalers than ours. It is a rare thing 
for a complaint to come to this office and a very rare thing 
when satisfactory adjustment is not readily reached. Our 
members are enthusiastic and always loud in their praise 
of the work done by the association, yet we have been 
unable to interest some of the best retailers in the state. 
Just why they stay out of the association is a mystery 
to us. Your valued paper has aided us in reaching the 
position we now occupy and in securing the perfect organi- 
zation we have. We hope you may be abl: to help us 
get these outside dealers enthused. 

ReTAIL LUMBER DEALERS’ ASSOCIATION OF MISSISSIPPI. 
W. G. HarLow, Secretary. 
The Year in Buffalo. 

BurraLo, N. Y., Dee. 25.—At the beginning ot the year 
our membership was twenty-eight firms and now Is thirty. 
Hardwood and pine dealers are about equally represented 
and the combination has been found of greater force than 
two separate associations could be. Meetings are held 
in a private room of some club or hotel, where an inex- 
pensive lunch is served at 1 o'clock, followed by the meet- 
ing. This arrangement has proved pleasant and profit- 
able, as the members are brought together informally 
before regular business is transacted. Meetings are held 
every two weeks during the winter and occasionally at 
other times. 

On January 1, 1902, there was in pile at Buffalo a little 
in excess of 190,000,000 feet of lumber, about 56,000,000 
of which was hardwoods, 90,000,000 white pine and the 
balance norway, hemlock and yellow pine. On January 1, 
1901, there was a total of 178,000,000 feet, including 
55,000,000 of hardwoods and 81,000,000 of pine. 

At the time that these statistics were submitted a 
strong resolution was adopted urging their annual publica- 
tion, together with the receipts and shipments for the 
year, but it has been found impossible to obtain the latter 
from the railroads. 

Arrangements for unloading lumber at this port were 
made by our stevedore committee with the local branch of 
the International Longshoremen’s association. The rates 
agreed upon were somewhat less than those paid the year 
previous and the results have been in every way satis- 
factory. 

Our insurance committee in its annual report noted 
the probable advance by board companies of 25 percent 
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in fire insurance premiums, which later became effective, 
and strongly recommended as an offset that every mem- 
ber take the maximum line allowed by the various lum- 
ber insurance companies. The result of this report and a 
very general agitation of the subject has been the removal 
of over $750,000 from the board to the lumber companies 
at a considerably lower premium. * * * 

A project for establishing a marine insurance company 
was broached last spring and was indorsed by this ex- 
change but has not yet taken definite shape. 

The clause added to all marine policies issued by local 
agents restricting the hight of deck loads and making 
vold the insurance on the entire cargo, if violated, threat- 
ened serious litigation and much chance for loss to the 
insured After several meetings between our committee 
and one from the underwriters the objectionable clause 
was withdrawn until September 1. 

The question of terms of sale has been much discussed 
and strong efforts have been made to have each firm 
in this market insist on the regular terms as adopted 
at Boston, and a committee was sent to the meeting of 
the National association to urge the importance of these 
terms and of uniformity in all markets. 

Two outings were held during the summer at the Bedel! 
house, on Grand island, in the Niagara river, and proved 
as entertaining as formerly. Many invited guests were 
present. 

This exchange has indorsed and given moral and in 
some cases financial aid to several movements of national 
importance, including the Ray bill, amending the national 
bankruptey act; the state commerce convention, favoring 
a 1,000-ton barge canal in New York state; the interstate 
commerce law, amending the law and increasing the powers 
of the commission; the national Reciprocity League con- 
vention at Detroit. 

This exchange voted Chicago for the meeting of the 
National association and sent a large and enthusiastic 
delegation. 

There is no doubt that organization of lumbermen is of 
great value not only for handling local questions but also 
for bringing before state and national legislature the 
opinions and wishes of business men, which should be the 
controlling factor in legislation. 

In all organizing there is the danger of both overlocaliz- 
ing and of overnationalizing, and the perfect system should 
bring to the national association all questions of national 
importance and leave to the local bodies their local con- 
cerns. In this connection it has seemed a great pity to 
the writer that the annual meetings of the associations 
of the lower lakes from Saginaw to Buffalo have been 
discontinued, since these meetings were and always will 
be of great value for the reason that their members are 
competitors for the same trade and buy their stock in the 
same markets. BurraLo LUMBER EXCHANGE, 

KNOWLTON Mixer, Secretary. 


Where Harmony Reigns. 


PirrsspuRG, Pa., Dec, 23.—We have twenty-two members, 
comprising the largest and best concerns in our city. We 
meet every Tuesday noon for lunch and transact regular 
and special business as the occasion demands. ‘To visit us 
at one of these meetings you would imagine it was a 
love feast or a reunion of an old family; whereas we are 
all competitors in business. Previous to the organization 
of our association we were bitter competitors with an un- 
kind word for each other; today this feature is eliminated, 
and while we are yet competitors we are on a friendly 
working basis and the best man wins. 

In our meetings we have learned to understand each 
other; good, bad, strong and weak points are developed 
and credit is given accordingly. Thus it has practically 
eliminated a very serious feature, namely, unkind and bit- 
ter competition. This, in my opinion, is the most im- 
portant feature of all, as it enables us to work along hand 
in hand and in harmony on all important matters, While 
we may not be absolutely perfect in our association, it is 
fair to presume that it is 90 percent perfect, which is as 
near perfection as could be expected. * * * 

Our members no doubt can all honestly state that the 
work of our association has been beneficial in their inter- 
ests; the weekly attendance and the interest displayed 
surely are a true indication. 

The future of our association is more than bright, as it is 
strong in body and healthy in mind, and as I am a strong 
believer in association work I highly recommend it to those 
who are without organization. 

PITTSBURG WHOLESALE LUMBERMEN’S ASSOCIATION, 
J HASTINGS, President. 
Pine Men in a Hardwood Stronghold. 

OINCINNATI, OHIO, Dec, 23.—The Pine Lumber Associa- 
tion of Cincinnati would report that it is very well satis- 
fied with the work of 1902. ‘The volume of business has in 
our opinion increased from 15 to 20 percent over the vol- 
ume of 1901. Prices, while they have not quite come up to 
what they should have been, have been maintained better 
than in former years. 

We are of the opinion that the business of 1903 will 
be an increase over that of 1902. The business interest 
of Cincinnati shows up well for the future of next year. 

Cincinnati is fast forging ahead as a distributing point 
for lumber, and while we represent only the retail trade 
the volume of business of the wholesale trade has grown 
wonderfully. 

THE PINE LUMBER ASSOCIATION OF CINCINNATI. 
Grorce L. Urrer, Assistant Secretary. 


A Michigan Local Body. 


SaGcinaw, Micu., Dec. 19.—Our association has held its 
reguiar meetings for discussion of trade matters. The 
meetings have been well attended and the interest in the 
association work has not lessened during the year. The 
Saginaw Valley Lumber Dealers’ Association at present 
consists of twelve members. The work for the coming year 
will be mainly in the line of the work of the past year, 
namely, the regular monthly meetings for discussion of 
trade matters etc. 

SAGINAW VALLEY LUMBER DEALERS’ ASSOCIATION. 
——_——,, President. 
Cooperage Manufacturers’ Association Prosperous. 

DerroiT, Micu., Dec. 23.—The results obtained from co- 
operation among the manufacturers through this association 
liave been very advantageous and satisfactory, 

During the first year or two of the life of this association 
the real processes by which its work could be of practical 
benefit to the members were under formation and various 
schemes of extraordinary broadness and some impractical 
were suggested, considered and laid on the table. During 
the past year the members have gotten away from any 
erroneous ideas that have heretofore been entertained re- 
garding possibilities of our association work and the result 
has been that of additional knowledge in reference to the 
supply and demand, grade and inspection of cooperage 
stock and a much clearer view into the future possibilities 
of this vast industry, which extends over the entire United 
States vith the conditions different in every locality. 


Statistics of the association show that the manufactur- 
ing plants in Ohio, Indiana and Michigan, which hereto- 
fore have been the principal cooperage stock districts, are 
becoming fewer and some of the principal plants are mov- 
ing into the upper peninsula of Michigan, south into Ken- 
tucky, Tennessee, Missourj and other states wherever a 
fair quality and quantity of elm, basswood, gum or cotton- 


wood can be secured. The woods mostly sought are in the 
order mentioned, as elm for hoops and staves and basswood 
for heading are mostly desired by coopers, who are con- 
tent to use any other material only as the stock itself 
becomes impossible to get in large quantities and cotton- 
wood, gum and other timbers made into staves and head- 
ing can be sold at a much lower price. 

The wire hoops have in a small measure been adopted 
for use in connection with the wooden production, but so 
long as the elm hoop is obtainable at anything like a 
reasonable price it will find a good market. 

Our association work is developing many useful plans in 
connection with the grades of stock and its inspection. We 
have a board of arbitrators on which any of the members 
may call at their option to arbitrate disputes arising be- 
tween the purchaser and seller of material. We have also 
inspectors in all parts of the United States on whom the 
members may call to assist in adjusting differences regard- 
ing grade. The coopers are urged to take advantage 
of these systems and are asked to use them in entering 
complaint against any seller of stock whether he be a 
manufacturer or dealer. 

Our association meeting this fall was held in Detroit. 
The meeting next spring will be in Chicago and next fall 
in Memphis, Tenn. Our last session was one of the most 
interesting and instructive we have ever held and the 
association is growing in members and usefulness. 

NATIONAL SLACK COOPHRAGE ASSOCIATION. 
Water C, HARTMAN, President. 


Growing and Accomplishing Much Good. 
MEMPHIS, TENN., Dec, 19.—Very little has been done 
during the present year. A meeting was held last March 
and the next annual meeting will be early in the month of 
March. Our association is growing and has accomplished 
much good for the members, 
NATIONAL COOPERS’ ASSOCIATION. 
WALKER L. WeLuLrorp, Secretary and Treasurer. 


So Harmonious It Runs Itself. 


Cuicaco, Dec. 23.—The history of the Northwestern 
Cedarmen’s Association during the past year does not afford 
material from which much can be written. It is practi- 
cally a blank page. Since the last annual meeting no 
meetings of any importance have taken place, there having 
arisen in the affairs of the association nothing to require 
any action, worth noting, by the committees. 

The membership has increased steadily and the recom- 
mendations and policy of the association have in all im- 
portant particulars been promoted by the members. All 
feel that the association has been of great benefit and that 
the organization is stronger and the relations of its mem- 
bers more harmonious than during any previous year. 

Our association does not attempt to bind its members 
to any selling list and there is no obligation on the part 
of members to adhere to the recommendations of the price 
list committee. The fact that these recommendations have 
been closely followed voluntarily during the past year is 
excellent evidence that members consider the information 
disseminated by the association as reliable and unbiased. 

It is expected that the annual meeting, at Minneapolis, 
on January 12, will be largely attended, although there is 
nothing of unusual importance to come before the meet- 
ing. NORTHWESTERN CEDARMEN’S ASSOCIATION. 

CHARLES H. Worcester, President. 
Gulf Coast Lumbermen. 


MoBILe, ALA., Dec. 18.—This association was organized 
three years ago last September. It is not and never was in- 
tended to be an association in the full sense of the word, 
as generally understood and accepted. One point is that 
we have never had and never intend to have an ironclad 
price list. The majority of us held to the opinion that the 
output of our mills was our own, to be disposed of as best 
suited our individual ideas, but we did think that we could 
fix our own prices more intelligently if we knew just what 
our neighbor was doing. In short, the association was 
from the beginning a sort of bureau of information. From 
the start it has done good work. It has done more than 
any other organization has ever done to hold the mill 
men together. 

Much of the credit for the good accomplished is due to 
Secretary W. J. Kilduff’s untiring energy. He has made 
it a life work and no man in the south is better fitted 
for this work. What he knows of the pitch pine export 
trade was not learned behind the plate glass doors of a 
counting room but from my wharves here at Mobile. One 
feature of this work, or rather an outcome of the work, 
was the issuing of the weekly bulletin to the trade. This 
little bulletin, being absolutely reliable and as near im- 
partial as is in human power to make it, has been a power 
in the trade. Whether the result of the good accomplished 
by the Gulf Coast Lumbermen’s Association or not, the 
fact remains that the manufacturer of the gulf coast is 
enjoying a period of long delayed and anxiously wished for 
prosperity. GULF COAST LUMBERMEN’S ASSOCIATION. 

J. W. Buack, President. 





Machinery and Supply Men’s 
Views. 


In response to our request of machinery and supply 
men for statements as to the developments of the 
year that is past and the outlook for 1903, there is 
an interesting series of communications, which are 
all characterized by. extreme optimism. We _ believe 
there is not an exception to the statement that the 
year was with each of the institutions represented the 
largest in point of volume of business in their his- 
tory. 

The saw mills and planing mills of the United States 
have made calls upon machinery and supply men larger 
than ever before. A great many new mills have been 
erected, but in addition to that there has been a 
general movement toward enlargement and _ increased 
efficiency. Mills have been equipped for night as 
well as day runs, and the enlargement of capacity and 
a desire to increase the product per man employed, 
have led to an enormous buying of miscellaneous ma- 
chinery and appliances, 

Logging railroads have also been constructed on a 
large scale, and altogether the lumber industry resulted 
in a year exceptionally favorable to the lines of busi- 
ness represented below. 

Perhaps the advertising feature may appear a little 
prominent in some of the following letters, but that 
will be forgiven. Any business man is entitled to be 
proud of success, and what they have to say has a 
bearing upon the history and future of the lumber 
trade proper. 





Demand Greater than Facilities 


MILWAUKEE, WIs., Dec, 23.—Our sales in the saw mill 
machinery line for 1902 have been more than double that 
of any other year since we have been in business, although 
in the one line of band mills it was very nearly equaled 
in 1892 in number of sales. In that year we sold fifty-two 
band mills. ‘Thereafter the business dropped off as a re- 
sult of the depression in the lumber trade until in 1901 our 
sales were twenty-eight band mills. This year we have 
sold fifty-four. But the mills average so much _ heavier, 
many of them being of the telescopic double cutting type, 
that that number means much more than it would ten 
years ago. Notwithstanding that we have greatly enlarged 
and added to our facilities for turning out saw mill machinery, 
we have been unable to handle all of the business that has 
been tendered to us. ‘Trade has come to us from every 
section of the country, but the bulk of it from the south 
and west, and the demands from those sections being un- 
precedented. It is evident that the bulk of the saw mill 
machinery business in the future will come from the south 
and west, and in order the better to look after our Pacific 
coast trade we have recently established an office at Seattle, 
Wash. ‘The outlook for this coming year is certainly en- 
couraging and we predict a large demand for the heavy 
machinery such as we manufacture. 

ALLIS-C'HALMERS COMPANY, 


The Largest Business in Its Career. 


Fonp pu Lac, Wis., Dec. 18.—This has been a remark- 
able year with us, we having done a larger volume of 
business than in any other year of our business career. 
Our business has been confined to no particular section of 
the country, although the south has probably taken more of 
our goods. Our business has also shown a favorable in- 
crease in Canada and the British possessions, including 
Newfoundland; and we look for a still larger volume of 
trade in the next two or three years. 

As you are no doubt aware, we were compelled to in- 
crease our capacity by building a new erecting shop, 
60x250 feet in size, and which we hope to get into during 
the forepart of next year. This will about double our 
present capacity, and next year we expect to begin re- 
building our old plant and increasing our foundry capacity : 
so that some time next year we will have finished one of 
the best and most modern shops devoted exclusively to 
the building of saw mill machinery of any plant in this 
country. GIpDINGS & LEWIS MANUFACTURING COMPANY. 

By C. E. CLEVELAND. 


Saw Mill Makers Content. 


BartLey, N. J., Dee. 20.—During the year the demand 
for our mill machinery has been active and the outlook 
is good for the future. Our direct running mill has had 
quite a run and have made shipments to all sections of 
the country. It is becoming popular wherever introduced 
and we often have repeated sales from former customers. 

The outlook for the coming year is favorable and we an- 
ticipate a good trade in our line of mill machinery. 

WILLIAM Bartley & Sons. 


Orders Worldwide and Heavy. 


SaGcinaw, Micn., Dec. 19.—We have had a remarkably 
satisfactory trade in our resaws and band sawing ma- 
chinery. Our orders have come in from a wide range of 
territory, embracing the United States and Canada, with an 
occasional order from Mexico, England and Europe. 

Although our business has been interrupted to a certain 
extent, caused from moving into our new shops, it has been 
very satisfactory as to volume and we see no reason for 
anticipating any immediate falling off in trade. 

W. B. Mersnon & Co. 
IE. C. MersHon, 


Retrospect and Prospect Satisfactory. 


Rocuester, N. Y., Dee. 22.—The year has been a very 
prosperous one and the outlook for the future is still 
brighter. We have not been shipping our machinery to 
any particular locality but all over the United States, with 
a nice slice into Canada and to Europe. The greatest 
trouble we experienced is the tremendous rise in stock 
and labor and there does not seem to be any chance in 
getting better prices. This is the greatest drawback to 
our business, although quantity helped to make up part 
of this. CONNELL & DENGLER MACHINE COMPANY. 

V. DENGLER, President. 


Busy from January to January. 

New York, Dec. 23.—The year 1902 has been a busy 
one from beginning to end, with no let-up in the constant 
inflow of orders; so much so that we were compelled to 
erect new buildings at some of our branches, which doubled 
their former capacity, and made considerable increase in 
the plants at the other branches. We have also in 
proportion installed at each plant the very latest and best 
labor saving tools for doing perfect work with greater 
rapidity, including universal milling machines, double end 
milling machines, multiple head planers, special shapers, 
radial drill presses, key seating machines ete. 

We have enjoyed a much larger trade in the heavier line 
of planers and matchers and special hardwood flooring 
machines in every section of the country where timber 
can be obtained; there being also a substantial increase 
in the orders for sash, door and blind and furniture ma- 
chinery. 

We have added during the year to our large line of 
machinery, which is the largest manufactured in the 
United States if not in the world, a number of machines 
especially designed to meet the requirements ‘and demands 
of the trade, upon which we have received letters patent, 
resulting in the receipt of a larger volume of business. 

The great activity of trade during the entire year can- 
not well be located in any one particular section of the 
country more than another, but has been universal, extend- 
ing over the entire country. 

There was a marked improvement during the latter half 
of the year in our foreign trade, which extends all over 
the globe. 

There seems to be every indication of a continuance 
of the present prosperity for another year or two. 

, AMERICAN Woop WorRKING MACHINERY COMPANY. 
J. E. McKetvey, President. 


Closing Their Buslest Year. 


CuicaGo, Dec. 23.—The year 1902 has been a most ex- 
cellent one in our line of manufacturing, surpassing that 
of last year and far surpassing any of the preceding years. 
The first eight months were marked by a steady growth 
of orders, but the last four months have been phenomenal, 
orders coming by leaps and bounds, nearly swamping us 
and straining our utmost capacity to fill. 

From present prospects we shall have to more than double 
our capacity in order to meet the wants of our customers. 
Our trade has not been confined to any section or locality 
but has extended over the United States, though a large 
majority of our orders have come from the northwest and 
southwest, while the Pacific coast shows a large increase. 

We are going into 1903 with our books filled with orders 
and with a bright prospect of a large increase over the 
year just ending. 

From our standpoint the prospects for 1903 are bright and 
promising and if congress keeps “hands off’? we see no 
reason why the coming year should not surpass the one 
just closing. FISCHER MACHINE WorRKS. 

E. FISCHER. 
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REVIEWS AND PROPHECIES—CONTRIBUTED BY MEN PROMINENT IN LUMBER LINES. 


Woodworking Machinery a Business Barometer. 


SoutH Boston, MAss., Dec. 22.—As a barometer of the 
country’s welfare, both for noting its present condition 
and forecasting the future prospects, the line of wood- 
working machinery stands pre-eminent, reflecting as it 
does the fluctuating demands of the building trades, which 
in turn represent the pulse of the country at large. Judg- 
ing on this basis, we are now enjoying a period of unques- 
tionable prosperity in which we believe all manufacturers 
of woodworking machinery are sharing, and there is every 
reason to believe that these conditions will continue for 
an indefinite period; certainly there is no cloud on the 
horizon indicating a change, 

Indicative of the wide spread of general prosperity at 
this time, we may say that there seems to be no one part 
of the country having a monopoly of these good conditions. 
The demand for machinery seems to be coming from all 
sections, with no noticeable increase in any one section 
over another, taking into account of course the natural 
overdemand in the virgin forest sections. 

Larger and heavier woodworking machinery tools are 
being made and the customer readily accepts and is pleased 
with the improvements that come with more weight and 
increased capacity. If there is any one pronounced tendency 
of the times as shown in the demand for these tools it is 
along the line of specialization of manufacture and mills 
confining themselves more to a large output for a single 
specialty rather than to a variety of products. Upon 
these lines immense mills have sprung up, with the corre- 
sponding outfit of machinery for producing their specialties. 

Like the general good times which the country now 
has and which no one seemed to prophesy coming, so have 
the magnitude and extent of the lumber mills exceeded the 
conception of any prophet. 

S. A. Woops MACHINE COMPANY. 
FRANK FEF. Woops, Treasurer. 


No Cloud on the Horizon, 


INDIANAPOLIS, IND., Dec. 24.—This is without doubt the 
greatest year ever known in the saw business, the demand 
being much greater and therefore production and sales 
much larger than ever before. Our largest business has 
very naturally emanated from the southern states and 
from the Pacific coast, on account of those sections having 
such a very large development going on in the lumbering 
business. At the same time we ‘have had an increase in 
trade from the central and northern states as well as from 
Pennsylvania, New York, New England and Canada. 

As to future trade, we are happy to say that the pros- 
pects seem very bright for a large business during 1903, an 
unusual number of orders having already been placed for 
shipment during the first four months—the time for the 
mills to be fitted up ready to run in the early spring. 

We do not see any cloud on the horizon and hope to be 
able to make as favorable a report one year from this time. 

BE. Cc. ATKIns & Co., 
N. A. GLADDING, Vice President. 


Taxed Beyond Capacity. 


PHILADELPHIA, PA., Dec. 23.—With the exception of the 
periodical panic year every year in the recollection of the 
writer has been a good one with us, the last four years 
particularly so, and the present year our facilities, although 
double what they were two or three years ago, have been 
taxed beyond their capacity and even at the present time 
we have orders enough ahead to carry us well into the 
coming year, 

As to the section of country we have been most ac- 
tive in will say that our hardware trade is very uniformly 
distributed throughout the country, the volume of business 
in the different territories being in proportion to the popu- 
lation. The same can be said of our mill goods, and taken 
altogether our business is in a very satisfactory condition. 

Henry Disston & SONS, INCORPORATED. 
S. Drssron, Secretary. 


Orders Press Increased Facilities. 


OsHKOSH, WIis., Dec. 19.—Trade with us for the past 
year has been very good; in fact, we have had a splendid 
trade for the last three years. From time to time we have 
added more machinery to our plant in order to get machin- 
ery out faster, but it has seemed that each time we have 
added new machinery the orders have increased likewise. 
Our trade the past year has been nearly equally divided 
between the north and the southeast. We have also had 
a very fair trade from the Pacific coast. We believe 
that business in our line will be good this coming year, 

EF. B. HAYES MACHINE COMPANY. 
J. F. Hayes, Secretary. 


Need for Trebled Capacity. 


OsuKkosH, WIS., Dec. 22.—Our business during the year 
1902 has been all that we could ask for and the indications 
are that the year 1903 is going to be equally as good as 
if not better than 1902. We see no reason why business 
should fall off, provided nothing shall come up to destroy 
the confidence the people now have in the management of 
the affairs of this government. Continue the present policy 
of the government and we are of the opinion that these 
good times will continue indefinitely. 

During the year just drawing to a close our orders for 
shingle ‘mill machinery have come in just fast enough to 
enable us to give our custom¢#rs reasonably prompt ship- 
ments until within the past sixitty days. We are now badly 
crowded in this department and may not be able to ship 
all contracts on time. 

We have been very agreeably surprised in the number 
of orders received for “Simonson” log turners. During 
the past three months we have received a large number 
of orders; in fact, as many as or more orders than were 
received in any one year since we commenced manufactur- 
ing them. We now have orders for twelve of the largest 
size turners and within the last sixty days have shipped 
ten or twelve turners. We are greatly hindered in build- 
ing turners, due to the fact that it is almost impossible 
to get mild steel from which to turn the shafts and cast 
steel castings. 

In the ice making and refrigerating department we are 
badly crowded and cannot accept any more orders. We 
could easily keep our shops running full time on_ ice 
machine orders if we put forth an effort to get the busi- 
ness, but owing to the fact that we have been connected 
with the shingle machinery trade for the past forty years 
we naturally feel that we should give this branch of the 
business the preference. 

During the past year we about doubled the capacity of 
our shops by adding new and improved tools, new build- 
ings etc., and we only wish our facilities were three times 
as great. GEORGE CHALLONER’S SONS COMPANY. 

W. C. RuckMaN, Secretary. 


A Heavy Output. 


Lima, OHIO, Dec. 19.—Our output for the year 1902 will 
be 100 locomotives. These have been distributed pretty 
evenly all over the United States; have made shipment 
of a number to Canada, Mexico, South America and Aus- 
tralia. The outlook for the year 1903 is very bright. As 
we are now moving into our new plant which we have 
been building the past year it will give us a capacity of one 
locomotive a day and we have sufficient orders in hand to 
keep us busy for the first seven months of 1903. We find 
that the tendency for heavier motive power is prevalent, 
as our average sizes are growing heavier each year. We 


are building locomotives from 10 to 150 tons weight. Pros- 
pects are certainly bright for excellent business for 1903. 
THE LIMA Locomotive & MACHINE COMPANY. 
A. L. Waits, President and General Manager. 


Conditions Need No Improvement. 


St. PauL, MINN., Dec. 19.—Doubtless there has never 
been a precedent for a year of such general prosperity in 
business circles. We are of those who hesitate to believe 
that there can be any improvement on conditions governing 
the past year. In fact, we for one desire no improvement. 
It is good enough. If the present zone of prosperity can 
continue it should be entirely satisfactory to every one. 

We are also of those who believe that we are not yet 
on the descending scale, but that present conditions will 
be normal conditions for some time to come, perhaps three, 
possibly five years, but assuredly we expect 1903 to equal 
but not excel 1902. 

We have for over a year been behind our orders and 
no particular stock on hand; and this notwithstanding a 
total production for the year now finished of 25 percent in 
excess of the previous year, and it a heavy percentage in 
advance of all preceding years. We have attained this 
increase in production principally through improved methods. 
more modern tools and general improvements in factory 
appliances. While we have during the past year invested 
about $75,000 in extensions to our plant, yet that has been 
done not with the expectation or the result of especially 
increasing our output but more for perfecting it and sim- 
plifying it. For instance, our iron and steel foundries 
are now the best in the northwest, with ample tools, ap- 
pliances and accommodations, yet with our improvements 
we have devoted very little more floor area than heretofore 
to foundry purposes. 

While we do not expect to be able to keep up with the 
demand for our “American” log loaders during the next 
year, yet we shall endeavor to do so as nearly as possible, 
but at the present time we are obliged to book orders for 
delivery as far ahead as next April. The sections of the 
country to which these machines are principally going are 
the central east, taking in western VDennsylvania, West 
Virginia and Tennessee, and the central south, Mississippi, 
Louisiana, Texas and Arkansas. In the former mountain- 
ous section and in the latter swampy section these ma- 
chines are almost a necessity: and show a profit under 
these conditions that is even greater than in the other sec- 
tions of the country where nature has made it less difficult 
to operate. AMERICAN Hoist & Derrick COMPANY, 

H. S. Woop, Treasurer. 


An Exceptionally Prosperous Year. 


Detroit, Micn., Dee. 20.—The past year has been an 
exceptionally prosperous one with us. Although our ca- 
pacity has been very much greater than formerly and our 
facilities better we have been unable during a number of 
months of the year to keep up with the orders as they 
crowded in upon us. We have recently completed further 
additions to our plant and do not now find our increased 
capacity any too much for business conditions as they are 
at present. Indications seem to point to a continuance of 
these conditions. AMERICAN BLOWER COMPANY. 


The Best Year in Twenty-two. 


CuicaGo, Dec. 22.—The year that is just closing has 
been the best commercially in the history of this company, 
which covers a period of twenty-two years. The lines on 
which we touch the lumber trade are shingle bands and 
metal box straps. The prosperous condition of the country 
generally has so greatly increased the building that we 
believe that in the manufacture of shingles all previous 
records have been broken in the year 1902. The two great 
producing points are the northwest first and the southern 
states second, but we have been more than _ surprised 
at the quantity of shingles produced by the number of 
smaller miils throughout Maine and Pennsylvania. All 
indications in this line point to at least the continuation 
of the present prosperous conditions during 1903. We have 
found also in the sale of metal box straps that all of the 
large manufacturers are at present limited by their ca- 
pacity of production. Altogether the year has been ex- 
tremely satisfactory. Want to say we simply ask for 
scme more of the same kind. 

ACME FLEXIBLE CLASP COMPANY. 
JAMES E, MacMurray, President. 
Demand and Sales Materially Increased. 

CuicaGco, Dec. 17.—Our sales of such sizes of link-belting 
as are used in saw mills have been very much larger than 
heretofore and the demand for lumber trimmers and simi- 
lar machinery from the Pacific coast has materially in- 
creased this year. LINK-BELT MACHINERY COMPANY. 

Dyke WILLIAMS, Treasurer. 


Compelled to Increase Capacity Progressively. 


CuicaGco, Dec. 18.—This has certainly been a prosperous 
year with us, more especially in volume. Leather has 
been very high in the market and price of belting has kept 
very close; otherwise the year has certainly been pros- 
perous. We have added in the neighborhood of 80 percent 
to our capacity and yet at times we were crowded in 
filling our orders. Our increase in the belting line in the 
south has been marked, especially among lumbermen and 
saw mill interests, and is growing steadily. We have of 
course extended our business in other lines materially— 
that is, in electrical business and places where high grade 
geods are needed. 

We are optimistic in regard to the future. We believe 
that we have from three to five years’ good business ahead 
of us. For the coming year we expect to add from 50 to 
75 percent to our present capacity and work fully up to 
the increase. Collections have been good, and in fact in 
every way we consider the year 1902 the banner year of 
our business existence. 

MOLONEY-BENNET BELTING COMPANY. 
JAMES MOo.Loney, President and ‘Treasurer. 
The Largest Year in Its History. 

CINCINNATI, OHIO, Dec. 16.—We are just about to close 
the largest year’s business in our history, and from all 
indications the prospects seem to be encouraging for the 
coming year. THE QUEEN CIty Supply COMPANY. 

GreorcGe Pucnta, President. 
Business Nearly Doubled. 

East WALPOLE, MaSs., Dec. 24.—So far as our roofing 
business goes, we have sold nearly twice as much Paroid 
this year as we did the previous year. It has been dis- 
tributed in all sections of the country and a great deal of it 
south and west, especially among the lumbermen. 

We have had a very heavy trade also among the rail- 
roads both east and west, while the most pleasing case to 
ourselves has been the order which we recently received 
to ship 1,200,000 square feet to the Philippine islands for 
the United States government. The prospects for next 
year we consider most excellent. F, W. Brrp & Son. 


Content With the Old and the New. 

Boston, Mass., Dec. 22.—-We should say that from our 
experience in all parts of the United States all branches 
of business seem to have been in a most prosperous condi- 
tion and the enormous amount of building which has 
been carried on in all directions seems to substantiate our 
views. As we have seven offices in different parts of the 
country we are, of course, in excellent position to judge 
of the business conditions as a whole, and we never in 


our experience have seen so much building going on, not 
only in the north and east but in the west and south. 

The fact that settlements have been made promptly 
and satisfactorily shows that there is plenty of money 
at the present time in the country. The prosperity 
of the farmer is phenomenal, which, of course, has its direct 
effect on all branches of business. 

In regard to the prospects for further developments dur- 
ing the coming year we can simply say that we have 
many large contracts on hand on which Flintkote roofing 
and Magnite cold water paint will be used, some of which 
will run into 1903 and even 1904, and at present it looks 
as if building operations will be as active in the near 
future as they have been in the past. We certainly have 
nothing to complain of, as we feel that we have received 
our share of the business which has been done during the 
past year, and the prospects are very bright for the near 
future. J. A. & W. Brrp & Co. 

—_—————onnesaeaar—arn—rrrre 


THE YEAR IN CHICAGO IN RETROSPECT. 
(From the Record-Herald, Chicago, Jan. 1, 1903.) 

Editor Record-Herald, Chicago, Ill. Probably the 
year 1902 was the most satisfactory to the !umber 
trade at large of any year in its history. That is to 
say, the satisfactory conditions were more evenly dis- 
tributed among all branches of the industry and in all 
parts of the country. In 1901 the middlemen were 
in a very tight position and many of that class made 
no money whatever. Conditions of supply and demand 
pushed the price of lumber at first hands upwards 
rapidly, but it was not easy to get the consumer to 
consent to the advances. In 1902, however, the final 
handlers of forest products and the large consumers 
came to appreciate the real situation as to supply, and 
consequently prices to them were advanced more rapidly 
than to the wholesale trade, so that there was a com- 
paratively fair division of the profits among producers, 
wholesalers, jobbers, retailers, commission men ete. 

There was a good deal of grumbling on the part of 
consumers about prices, but it was of the sort which a 
man makes at drouth or floods. They were recognized 
as the results of entirely natural conditions. People 
outside of the lumber business and a few of the least 
well informed within it talk about lumber trusts or 
combinations, but the better informed know that there 
is nothing of the sort as yet in the lumber trade and 
that price conditions today are the results solely of an 
extraordinary demand which cannot yet be fully met 
by the productive capacity of the country. The latter 
is growing rapidly, however, and it will not be long 
before the product of the saw mills and timber camps 
will overtake the requirement. For the time being 
it is a seller’s market and lumber consumers of neces- 
sity have to bid against each other for the goods they 
need, 

The scarcity of lumber is seen in almost all woods. 
The only important exception is yellow pine, in which 
the higher grades were abundant and comparatively 
low in price throughout the year, though the lower 
grades were high and firm. 

White pine did not advance much except in joists, 
seantling ete., but the market has been strong through- 
out the year, with an advance of perhaps $1 a thou- 
sand on the average grade, leaving dimension out of the 
question. The shortage in the supply of ite pine 
and the higher prices for all the leading lumber woods 
have had a marked effect on the. minor woods which 
ordinarily are neglected but in emergencies may be 
used for substitutes. Consequently such woods as 
cottonwood, basswood and birch are also searce and 
high in proportion to their usual price range. 

The industries of the country have made more than 
their usual requisitions on the lumbermen for factory 
stock, with the result that all the hardwoods are 
scarce and high in price. 

Pacific coast woods have come east of the mountains 
to a greater extent than ever before. They are used 
for sash and door factories, stock, timbers, flooring, 
siding, ceiling and shingles, with some used for house 
finish. 

Chieago has had one of the best years in its history. 
The receipts of lumber for 1902 up to December 27 
were 2,052,893,000 feet, against 1,979,634,000 in 1901. 
The shingle receipts in 1902 were 469,628,000 pieces 
against 320,197,000 pieces during the previous year. 
The value of the lumber trade of Chicago in 1902 was 
$48,269,000, of the shingle trade $1,290,000, to which 
must be added lath, posts, poles, piling, ties, cooperage 
stock ete. so that the grand aggregate would amount 
nearly if not quite to $55,000,000. 

Shipments from this market have shown no gain, in 
fact a slight falling off, indicating that these heavy 
receipts were more largely than in the year before 
absorbed by our local requirements. Shipments for 1902 
were 879,076,000 feet of lumber and 461,330,000 shingles. 
Assuming that the stock on hand at the end of 1902 
was about the same as the previous year—though prob- 
ably it was a little lighter—the local consumption of 
the year was about 1,175,000,000 feet. This enormous 
consumption is due to the activity in all manufacturing 
enterprises that use lumber, in which Chicago is prob- 
ably the leading city in the country, and also to the 
amount of building done locally and in the suburbs 

The building permits for the year have numbered 
over 5,000, with a stated aggregate value of about 
$49,000,000. 

Altogether the lumbermen congratulate themselves 
on an excellent year’s business, and consumers, while 
knowing that they have paid high prices, can realize 
that they have paid no more than under the cireum- 
stances the commodity was worth and have not been 
the victims of combinations and artificial values. 

J. E. Derepauca. 








AMERICAN LUMBERMAN. 


JANUARY 3, 1903. 





IN THE LUMBER ASSOCIATION FIELD. 





' The Mississippi Valley Travelers’ Association Annual Meeting —Its Status on National Organ- 
ization —Preparations for the Wisconsin, Michigan, Southern Illinois, Penn- 
sylvania and Northwestern Retailers—An Excursion to 
Cuba and Other Announcements. 





MISSISSIPPI VALLEY TRAVELING 


ANNUAL. 

MINNEAPOLIS, MINN., Dec. 27.—The annual meeting 
of the Mississippi Valley Lumber & Sash & Door Travel- 
ing Men’s Association was held here this afternoon in 
the oflice of the North Star Lumber Company, in the 
Lumber Exchange building. The meeting was called to 
order by President George P. Thompson and the minutes 
of the preceding meeting were read by Secretary L. C. 
McCoy. The following were in attendance: 


MEN’S 


Those Present. 


George P. Thompson, North Star Lumber Co., Minne- 
apolis 
a White, Wallace & White Lumber Co., Minneapolis. 
James G. Wallace, Wallace & White Lumber Company, 
Minneapolis. 
A. N. Wheeler, Bardwell-Robinson Co., Minneapolis. 
J. P. Lansing, Hughes-Mackintosh Company, Minneapolis. 
Bh. A. Selden, Park Rapids Lumber Co., Minneapolis. 
I’. BE. Reynolds, East Side Lumber Co., Stillwater. 
T. M. Partridge, T. M. Partridge Lumber Co., Minneapolis. 
H. Ff. Partridge, T. M. Partridge Lumber Co., Minneapolis. 
. Nolan, David Tozer, Stillwater. 
Charles Van Velt, Ferry-Baker 


Lumber Co., Everett, 


N. A. Smith, H. B. Waite Lumber Co., Minneapolis. 

W. W. Vater, Port Blakeley Mill Company, Minneapolis. 

1, H. Zimmermann, Kk. H. Zimmermann & Co., Minneapolis, 

C. MeCoy, Curtis & Yale Co., Minneapolis. 

il. TT, Bonham, Curtis & Yale Co., Minneapolis. 

W. EK. Penfield, Pine Tree Lumber Company, Little Falls. 

Hf. H. Collins, Tacoma Mill Co., Tacoma, Wash. 

Henry Webster, Henry Webster & Co., Minneapolis. 

Charles Weston, Minneapolis. 

b. C. Hawksett, McGoldrick Lumber Co., Minneapolis. 

H. DPD. Pettibone, Crookston Lumber Co., St. Hilaire. 

W. O. Barndt, W. O, Barndt Lumber Co., Minneapolis. 
Finances and a New Member. 


The report of T. M. Partridge, treasurer, showed a bal- 
ance on hand of $126.02. 

The application of W. W. Vater, a Minneapolis repre- 
sentative of the Port Blakeley Mill Company, Port 

Blakeley, Wash., for membership was received and Mr. 
Vater was elected a member. 
National Association Plan Opposed. 

President Thompson stated that a matter to come be- 
fore the meeting for consideration was the proposed 
alliance with other associations of lumber and sash and 
door traveling men in forming a national association 
of lumber and sash and door salesmen. He said that a 
meeting was held at the Great Northern hotel, Chicago, 
on Friday, December 19, of committees from the North- 
western Lumber & Sash & Door Traveling Salesmen’s As- 
sociation, the Central Association of Lumber & Sash & 
Traveling Salesmen and the Union Association of Lumber 
& Sash & Door Traveling Salesmen. Shortly before the 
meeting, Frank N. Snell, ex-president of the Northwest- 
ern association and a member of its committee to attend 
the Chicago meeting, had written Fred H. Gilman, of the 
AMERICAN LUMBERMAN, requesting him to ask the presi- 
dent of the Minneapolis association to send a committee 
to the Chicago meeting, and to consider the letter as an 
invitation to be represented. The letter had been sent 
to Mr. Gilman because Mr. Snell did not know the 
names of the officers of the association. As there was 
not time to hold a special meeting and appoint a repre- 
sentative to the Chicago meeting, Mr. Thompson wrote 
Mr. Snell, stating that he believed that the Mississippi 
Valley association would be in sympathy with any move- 
ment brought about for the good of the lumber and sash 
and door salesmen, and that he would be pleased to pre- 
sent to the association at its annual meeting the results 
of the conference in Chicago 

President Thompson then read a letter from L. E. 
Fuller, of Chicago, which accompanied a copy of the 
proposed constitution and by-laws adopted at the Chi- 
cago conference, which appeared in the last issue of the 
AMERICAN LUMBERMAN in full, together with a detailed 
report of the meeting. The letter was as follows: 

CuicaGco, Dee, 24.—Mr. George P. Thompson, Minneapolis, 
Minn.: The writer was requested by the secretary of the 
recent meeting of traveling men, held in the city last IFri- 
day, to acknowledge receipt of your letter to Mr. Snell re- 
garding the position of your association on the federation 
plan and regretting that you were unable to send a repre- 
sentative. 

The secretary of the meeting, Mr. Oxenford, of Indian- 
apolis, stated that he would be unable to prepare a full 
report of the proceedings and asked me to inform you 
that the leading points that were brought out during the 
meeting would be published in the forthcoming issue of the 
AMERICAN LAJMBERMAN, together with the proposed constitu- 
tion. However, I enclose you a copy of the constitution 
as it was adopted for recommendation to a later meeting 
of traveling men. It was suggested that each of those to 
whom this was sent be requested to look it over and be pre- 
pared to make amendments to it, if any are needed, at the 
meeting to be held probably in February, for its formal 
adoption and the organization of the new association. 

We understand that a representative of the other asso- 
ciations will be present at your meeting next Saturday to 
present the matter in due form. Very truly yours, 

L. KE. FULLER. 

To bring the matter before the meeting a motion was 
made by J. P. Lansing that the Mississippi Valley asso- 
ciation join the national organization. Mr. Lansing 
stated that he was present last winter at the annual 
meeting of the Northwestern association of traveling 
men in Milwaukee, where the matter was brought up and 
discussed at some length. He said that it appeared to 
be the sentiment of the Northwestern association that 


a national organization, which would bring all of the 
associations of lumber salesmen closer together, would be 
a good thing. Mr. Lansing took occasion to compliment 
the Northwestern association on the dignified manner in 
which its meetings are conducted, the amount of business 
that is accomplished at the meetings and the apparent 
good to the fraternity of such an association. In con- 
clusion he said he believed that the Mississippi Valley 
association would surely find it to its advantage to be 
associated with other organizations of traveling men in 
a national association, and that if the proposed consti- 
tution was not entirely satisfactory by sending dele- 
gates to the meeting in Chicago the Mississippi Valley 
could have a voice in changing it as desired. 

H. H. Collins spoke along the same line in favor of 
co-operation with the other associations. He said he 
knew nothing about the proposed organization other 
than what he had heard at the meeting, but he believed 
it was along the right line. 

James G. Wallace, H. F. Partridge and others favored 
the plan. 

Kk. H. Nolan did not approve of joining the national 
association. He wanted to know exactly what benefits 
would be derived from so doing. 

The point was raised by EK. H. Zimmerman that the 
Mississippi Valley association had on its membership 
list the names of a number who were now wholesalers 
and could not strictly be called traveling men, but if the 
national association was joined it would be necessary to 
pay assessments for these members or drop their names 
from the list, which would not be desirable. He did not 
approve of the plan. 

W. EK. Penfield also spoke against the motion. He be- 
lieved that the Mississippi Valley association, the oldest 
association of lumber traveling men, had always done 
very well by itself alone, had had many pleasant meet- 
ings and entertainments and he feared that this spirit 
of fraternalism would be endangered by broadening out 
and joining the national organization, 

Kmory White spoke along somewhat the same lines, 
believing it would be a move in the wrong direction. 

Platt B. Walker was called upon to express his opin- 
ion. Mr. Walker stated that while he was not an active 
member of the association he was deeply interested in 
its welfare. He said that the members of the North- 
western association of traveling men were jolly good fel- 
lows and that it was a pleasure to meet among them. 
But, frankly, he could see no benefit to be derived by the 
Mississippi Valley association joining in any national 
movement that would necessitate expense and the bother 
of sending delegates to a meeting in Chicago once or 
twice a year. He believed the association should con- 
tinue as in the past to work for the interest of its mem- 
bers who traveled and had interests in the particular 
territory tributary to Minneapolis, and not bother with 
the other associations of traveling men who covered en- 
tirely different territory. He was very much opposed to 
the motion. 

At length after some further discussion Mr. Lansing, 
with the consent of the second, withdrew his motion and 
substituted for it a motion to the effect that the associ- 
ation send the delegates it would be entitled to to the 
next meeting of the national association in Chicago, 
which he understood would be some time in February. 
This was discussed briefly and on the motion of Mr. 
Collins, who had favored joining the national associa- 
tion but who had observed the opposition to the move- 
ment to be pretty strong, the whole matter was laid on 
the table. 

President Thompson expressed the opinion that the 
action was somewhat discourteous toward the other or- 
ganizations of traveling men, who had invited this asso- 
ciation to join with them. Motion was then made and 
varried to the effect that a special meeting be held in 
the near future to consider the matter further, at which 
time an effort will be made to present further informa- 
tion regarding the proposed national association. 


Election of Officers. 


The election of officers for the association for the en- 
suing year resulted as follows: A. N. Wheeler, presi- 
dent; Charles Van Pelt, vice president; James G. Wal- 
lace, secretary; T. M. Partridge, treasurer. Board of 
directors—W. E. Penfield, H. D. Pettibone and FE. H. 
Nolan. 

After transaction of some minor business and author- 
izing the payment of several bills, the meeting adjourned 
subject to the call of the president. 





PREPARING FOR THE WISCONSIN RETAILERS. 

MILwaAvKEE, Wis., Dec. 30.—The Wisconsin Retail 
Lumber Dealers’ Association will have its annual con- 
vention in Milwaukee on February 17, 18 and 19 and 
from present indications and informal announcements 
made it is safe to say that it will be one of the most 
important conventions that the association has held for 
some years. The Hotel Pfister has been selected as 
headquarters for the convention, and the officers and 
executive committee have a number of special features 
in preparation for the convention which will serve to 
make it interesting socially as well as profitable from 
a business standpoint, 





THE NORTHWESTERN CEDARMEN’S ANNUAL. 


President C. H. Worcester and Secretary Fred H. 
Gilman, under date of December 27, have issued a for- 
mal call for the annual meeting of the Northwestern 
Cedarmen’s Association, which was announced in last 
week’s LUMBERMAN. The text of the call is as follows: 


Pursuant to.'instructions from our board of directors, 
you are hereby notified that the seventh annual meeting of 
this association will be held at the West hotel, Minneapolis, 
Minn., on Monday, January 12, 1903, at 2 p. m. 

The vote of members on the place for holding the annual 
meeting recently taken resulted in favor of Minneapolis by 
a large majority. It was therefore decided by the directors 
to hold the meeting here. The annual meeting of the North- 
western Lumbermen’s Association will be held in Minne- 
apolis the three days following, viz., 18th, 14th and 15th, 
and it will be attended by several hundred retail dealers 
from Minnesota, Iowa and the Dakotas. The date of our 
meeting enables those of our members who desire to remain 
— and meet their friends and customers among the re- 
tailers. 

Reduced Railroad Fare. 


The lines of the Western Passenger Association, the Soo 
line concurring, have made a rate of a fare and one-third 
on the certificate plan for the round trip to the meeting of 
the Northwestern Lumbermen’s Association in Minneapolis, 
and our members who desire can take advantage of this 
rate, providing they remain over the following day, January 
18, and have their certificates signed by the joint agent of 
the railroads. This rate applies from points in Minnesota, 
the Dakotas, Iowa and Wisconsin only, with the exception 
of the Soo line, which extends the rate to Michigan points 
as well. This rate is made providing 100 certificates are 
presented, but heretofore there have always been many 
more than that. It is necessary for those taking advantage 
of the rate to pay full fare coming to Minneapolis and se- 
cure a certificate or receipt therefor, and this certificate 
when countersigned by the secretary of the Northwestern 
Lumbermen’s Association and stamped by the joint agents 
of the railroads becomes good for two-thirds of the price 
of the return ticket over the same road, thus making one 
fare and a third for the round trip. <A fee of 25 cents is 
charged by the joint agent for stamping the certificate, 


The Meeting Important. 


The coming annual meeting of our association should be 
well attended. The year just closing has been a fairly 
prosperous one for our members and association matters 
have moved along smoothly, but there are some matters of 
importance requiring attention at this meeting. From ad- 
vices received at this office the indications are that the at- 
tendance will be large. It is to be hoped that every con- 
cern on our membership list will be represented. 

All standing committees will meet in the forenoon of the 
day of the meeting. The board of directors will also meet 
in the morning. Any matter to be brought to the attention 
of either of these should be in the hands of the secretary 
prior to the meeting. 





THE SOUTHERN MANUFACTURERS’ ANNUAL. 


As previously noted in these columns, the annual 
meeting of the Southern Lumber Manufacturers’ Asso- 
ciation will be held at New Orleans, La., January 20 
and 21. Details of the coming convention are given by 
Secretary George K. Smith, under date of December 29, 
in a circular letter addressed “To Members and Manufac- 
turers Who Will Attend” the meeting and the text of 
which follows: 

Referring to your postal card advising that it is your 
intention to be present at our annual meeting in New Or- 
leans January 20 and 21, 1903— 

The headquarters will be at the New St. Charles hotel. 
Other hotels at which accommodation can be found are as 
follows: Grunewald, Cosmopolitan, Denechaud and St. 
Charles Mansion, also Commercial. 

As 125 gentlemen and thirty ladies are already on the 
list of “those who will attend,” it will probably be edvisable 
for you to write immediately to the hotel at which you 
expect to stop, and engage rooms, thus avoiding annoyance 
on arrival there. 

Winter travel is well under way at the time of our con- 
vention, and the hotels are well filled with the ordinary 
volume of tourists, so it will be necessary to engage rooms 
ahead in order to be sure of acceptable accommodations. 

A rate of a fare and one-third on the certificate plan has 
been secured. 

We wish to ask those who live near New Orleans and 
any who may have and ordinarily use mileage books to 
kindly purchase regular tickets and take certificates, so 
the required number of certificates will be delivered to me 
when called for, and insure a one-third rate returning for 
— who travel long distances and pay a large amount of 
are. 


THE UNION ASSOCIATION’S EXCURSION. 


PirtsBpurG, PA., Dec. 29.—The directors of the Union 
Association of Lumber Dealers have arranged for a 
special trip to Cuba and have secured very liberal 
terms, $100 for the round trip from Pittsburg and 
return, including a special Pullman train from Pitts- 
burg to New York, transportation via New York and 
Cuba mail steamer’s boats to Havana and return, in- 
cluding staterooms and meals en route and Pullman 
accommodations from New York to Pittsburg, with 
stop over at Washington. At this time of the year no 
hetter trip than this could be arranged. Havana will 
be at the hight of the social season—the Cuban Mardi 
Gras. The steamship company has assigned the steam- 
ers Santiago and Moro Castle for the exclusive use 
of the party. A competent guide will accompany the 
excursionists, and every arrangement for the handling 
of baggage, transfers of all kinds and hotel accommo- 
dations at Havana has been made. Secretary F. M. 
Smith, of Newark, Ohio, must be advised not later 
than January 10, so that staterooms may be reserved, 
this reservation being accompanied by a deposit of $25 
for each person going. 





The Itinerary. 

On the evening of January 22 the excursionists will 
leave Pittsburg on a special train via the Baltimore 
& Ohio railroad, arriving at New York on Wednesday, 
January 23. There the party will board two steamers 
of the New York & Cuba Mail Steamship Company’s 
line, the Moro Castle and Santiago, which are chartered 
for the -exclusive use of the lumbermen. The party 
will leave New York at 3 p. m. January 23 on these 
steamers, arriving at Havana on the morning of Tues- 
day, January 27. Four days will be spent in Havana 
and vicinity, leaving there Saturday, January 31. The 
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party will reach New York on the return trip February 
3 and then proceed by special train to Washington, 
where they will spend the day February 4, arriving at 
Pittsburg on the morning of February 5. 

The expense of $100 for the round trip includes Pull- 
man sleepers and steamship berths, one person being 
assigned to each berth. Berths will be assigned in the 
order in which applications will be received. Those 
who have friends desiring to go can secure accommoda- 
tions for them at the same rates as they themselves 


pay. 





THE NORTHWESTERN ASSOCIATION ANNUAL. 


W. G. Hollis, secretary of the Northwestern Lum- 
bermen’s Association, has issued his official call for the 
thirteenth annual meeting of that organization, to be 
held on the second floor of the Masonic Temple in Min- 
neapolis, Minn., on Tuesday, Wednesday and Thursday, 
January 13, 14 and 15, 1903. 

The ninth annual meeting of the Retail Lumber- 
men’s Insurance Association is also announced to be 
held in the Masonic Temple on Wednesday, January 
14, at 10 o’clock a. m. 

The first session of the Northwestern Lumbermen’s 
Association will be called at 10:30 a. m. on Wednes- 
day, January 13. The program of the first day in- 
cludes the president’s address and the annual report 
of the secretary and treasurer, together with the ap- 
pointment of committees and an executive session. 

On the second day, Wednesday, the hall will be given 
over in the forenoon to the Retail Lumbermen’s Insur- 
ance Association for its Ninth annual meeting and in 
the afternoon there will be an executive session for local 
associations. 

On the third day, Thursday, will be heard the re- 
ports of committees and then will also occur the annual 
election of officers. 

The Western Passenger Association as usual has 
granted members reduced rates of,one and one-third 
of the regular fare for the round trip on the certificate 
plan. Members in purchasing tickets at their stations 
will procure a certificate or receipt from their local 
ticket agent. This certificate, when countersigned by 
the secretary of the association and properly stamped 
by the joint agent of the Western Passenger Associa- 
tion, will be accepted by the railroads as good for two- 
thirds of the price of a return ticket. 

The committee on credentials, consisting of A. A. 
Moore, of Marshalltown, Iowa, and D. E. Baker, of 
Traer, Iowa, will be found in the secretary’s office, 908 
lumber Exchange building, prior to the opening of the 
meeting and will issue credentials as well as programs 
and badges. The credentials will entitle members to 
admission to the executive sessions. 





ANNUAL OF THE MICHIGAN RETAILERS. 

The annual convention of the Michigan Retail Lum- 
ber Dealers’ Association will be held at the Cadillac 
hotel, Detroit, Tuesday and Wednesday, February 3 and 
4, preceded by directors’ meeting on Monday. It is ex- 
pected that an excursion will be run to some point in 
Michigan following the convention. Secretary Arthur 
L. Holmes, of Detroit, has been seriously ill for the 
past four weeks and has been hindered in making pre- 
liminary arrangements, but he anticipates an excellent 
meeting, a feature of which will be papers on various 
subjects connected with the retail lumber business. 





SOUTHERN ILLINOIS RETAILERS’ ANNUAL. 

President Walter Grear, of the Southern Illinois 
Lumber Dealers’ Association, advises the LUMBERMAN 
of the annual meeting of that organization as follows: 

Our annual meeting will be held at Cairo, Ill., on January 
27 and 28, next, and the meeting promises to be the best 
we have ever held. We anticipate a large attendance, with 
increased interest, and the local dealers at Cairo are espe- 
cially active in arranging a program that will be attractive. 





PENNSYLVANIANS AT PHILADELPHIA. 


PHILADELPHIA, Pa., Dec. 29.—The eleventh annual 
meeting of the Pennsylvania, Lumbermen’s Protective 
Association will be held in this city on January 8. For 
years it has been the custom of the association to accept 
the hospitality of the Lumbermen’s Exchange and hold 
the meeting in the rooms of the exchange in the Bourse. 
This year, however, rooms have been engaged at the 
Continental hotel and the members will transact their 
husiness there. It is believed that President W. M. 
fames, of Steelton, will be selected to succeed himself 
when the election is held, though there will be changes 
made in the other offices. The year has been a success- 
ful one for the organization and the report of the secre- 
tary will show some encouraging results. 

md 





WANT NEW ORLEANS FOR HEADQUARTERS. 


There is a movement on foot among Texas and 
other southwestern yellow pine men to get the head- 
quarters of the Southern Lumber Manufacturers’ Asso- 
ciation changed from St. Louis to New Orleans. The 
advocates of this removal claim that the increasing 
membership of the association from the extreme south 
warrants them in asking for this change, as the accessi- 
bility of the Crescent City gives better opportunity for 
attendance on the part of the yellow pine manufacturers 
of Texas and Louisiana as well as from states east of 
the river. It would seem that inasmuch as the associ- 
ation is reputed to be devoted solely to the interests 
of the manufacturers of yellow pine, not only of the 
southwest but of the southeast as well, St. Louis can 
hardly be termed the logical meeting point. Yet Ar- 
kansas probably has the heaviest membership of any 





individual state, and should a contest arise as to the 
domicile of the association it is more than probable 
that these members will raise the battle ery of “St. 
Louis,” though many would favor Memphis. 





COMING ASSOCIATION MEETINGS. 


January 8. Pennsylvania Lumbermen’s Protective Asso- 
ciation. Hotel Continental, Philadelphia, Pa. 

January 12. \Northwestern Cedarmen’s Association. West 
hotel, Minneapolis, Minn. 

January 13. National Lumber 
Washington, D. C. 

January 13-14-15. 
Minneapolis, Minn. 

January 13-14. Colorado, New Mexico & Wyoming Lum- 
ber Dealers’ Association. Hotel Adams, Denver, Colo. 

January 20. New Jersey Lumbermen’s Protective Asso- 
ciation. Newark, N. J. 

January 20. Retail Lumber Dealers’ Association of the 
State of Indiana. Indianapolis, Ind. 


axporters’ Association. 


Northwestern Lumbermen’s Association, 


January 20-21. Southern Lumber Manufacturers’ As- 
sociation. St. Charles hotel, New Orleans, La. 


January 20-21. Indiana Lumbermen’s Mutual Insurance 
Company. Indianapolis, Ind. 

January 20-21-22. Union Association of Lumber Dealers. 
Pittsburg, Pa. 

January 22-23. Nebraska Retail Lumber Dealers’ Asso- 
ciation. Lincoln, Neb. 

January 23. Central Iowa Retail Lumbermen’s Associa- 
tion. Pilgrim hotel, Marshalltown, Iowa. 

January 27-28. Southern Illinois Lumber Dealers’ Asso- 
eiation. Cairo, Il, 

January 27-28. Hardwood Manufacturers’ Association of 
the United States. Grand hotel, Cincinnati, Ohio. 

January 27-28. Missouri, Kansas & Oklahoma Associa- 
tion of Lumber Dealers. Kansas City, Mo. 

February 3-4. Michigan Retail Lumber Dealers’ Associa- 
tion. Hotel Cadillac, Detroit, Mich. 

February 11. Lumber Dealers’ Association of Connecti- 
cut. New Haven, Conn. 

February 11-12. Illinois Lumber Dealers’ 
Chicago, Ill, 

February 16. Mississippi 
tion. Minneapolis, Minn. 

February 17-18-19. Wisconsin Retail 


Association. 
Valley Lumbermen’s Associa- 


Lumber Dealers’ 


Association. Milwaukee, Wis. 
February 18. Massachusetts Retail Lumber Dealers’ 
Association. Worcester, Mass. 


March 4-5. National Wholesale Lumber Dealers’ Associa- 
tion. Washington, D. C. 

March —. Eastern States Retail Lumber Dealers’ Associa- 
tion. Washington, D. C. 

March 5. North Carolina Pine Association. Norfolk, 


Va. 

March 11. Rhode Island Retail Lumber Dealers’ Asso- 
ciation. Providence, R. I 

April 9. Phila- 
delphia, Pa. 

April 20-21. National Lumber Manufacturers’ Association. 
Washington, D. C. 

May 21. National Hardwood Lumber 
dianapolis, Ind. 


Lumbermen’s Exchange of Philadelphia. 


Association. In- 
PPPOE 


A PRESENTATION ON THE LONDON CLAUSE 
BILL. 


New York, Dec. 29.—Ernest M. Price, president of 
the National Lumber Exporters’ Association, was seen 
and interviewed last week by the New York correspond- 
ent of the AMERICAN LUMBERMAN. He said: 


If I were to consult my own personal feelings I would 
absolutely refuse to be interviewed or to be quoted to the 
extent of a single sentence. But this is not a personal mat- 
ter. It is a matter concerning the National Lumber Ex- 
porters’ Association, of which I am the president, and as 
such there are several statements which should not be per- 
mitted to go unchallenged and uncontradicted. 

In the first place the reasons which brought about the 
change of stand on the amendment to the Harter bill by 
the National Lumber Exporters’ Association were reasons 


which were threshed out thoroughly by the members of the 
association all summer and were the same reasons which 
had caused the great meat packing interests of the country, 
which had previously fought hard for it, to withdraw from 
its support in the same manner, as per Congressional Rec- 
ord report of proceedings in its issue of December 16, page 
339. 

The National Lumber Exporters’ Association did all that 
was in human power to retire honorably from the position 
it had taken with the milling interests, and in that connec- 
tion it has nothing to reproach itself with in any respect. 

In regard to any alleged “selling out,’’ that is unworthy 
of serious consideration and denial. Our records are open 
to anyone entitled to see them. 


Mr. Price called attention to a number of inaccura- 
cies in the published telegrams and correspondence be- 
tween the Hon. J. A. Tawney and himself. In the first 
place the first telegram from Mr. Tawney to himself 
is erroneously dated December 3; its correct date is 
December 4, and the proof that it was answered by him 
is to be found in Mr. Tawney’s own speech as reported 
in the Congressional Record, page 382. 

This answer was sent, Mr. Price avers, within three 
hours after the receipt of Mr. Tawney’s dispatch, and 
is the telegram already printed in the AMERICAN LuM- 
BERMAN beginning: “Additional and more careful in- 
vestigation has led our members—” 

Another serious error occurs in the first telegram, 
printed as coming from Mr. Price to Mr. Tawney. The 
sentence as printed in the AMERICAN LUMBERMAN reads: 
“But I want your telegraphic advice before taking final 
action.” Mr. Price’s telegram read: “But I acait 
your telegraphic advice before taking final action.” Mr. 
Price declares no telegraphic or other advice was given 
the association on the subject. 

Still another alleged serious error is pointed out in 
the AMERICAN LUMBERMAN’S second telegram. It reads: 
“Impossible to withdraw.” The telegram Mr. Price re- 
ceived reads: “Impossible to withdraw bill.” Had 
such a message as quoted been sent him, he declares, 
the association, though against its best interests, would 
then have honorably stood by the milling interests and 
have supported the bill. 

The final error pointed out is in the last telegram 
from Mr. Price to Mr. Tawney. Instead of “our associ- 
ation requires you to notify all our friends in the 
house,” this should read: “Our association requests you 
to notify,” ete. 

It is also to be explained that the reference to the 
meeting at Baltimore being unofficial, made by Presi- 


dent Price, was regarding the first meeting, held on 
December 2. The second meeting, held on December 8, 
was official, and so was the action taken at that meet- 
ing. 

\ 


The above is the first indication of a genuine reason 
for the change in the attitude of certain members of 
the National Lumber Exporters’ Association that has 
been given to the AMERICAN LUMBERMAN and even that - 
is merely by reference to the Congressional Record. 
In order to complete Mr. Price’s statement, we repro- 
duce herewith the statements made by certain beef pack- 
ing and other interests, from the page of the Congres- 
sional Record referred to by Mr. Price, as follows: 


Swift & Co., by its second vice president, Mr. Louis F. 
Swift, and Libby, McNeill & Libby by its general counsel, 
Albert H. Veeder, signed a petition addressed to the Com- 
mittee on Commerce of the United States Senate, dated Febru- 
ary 13, 1901, and which was in support of an amendment 
to the Harper bill, now generally known as the London land- 
ing clause bill, and which amendment has, we understand. 
passed the Senate and is now before the House and will 
be up tomorrow. This petition was signed by these com- 
panies before they had given the matter due consideration, 
and they have now become convinced, after careful investi- 
gation, that the passage of the bill will be detrimental to 
their interests, and we wish that you would have the names 
of these companies stricken from the petition, or take such 
action as_ will indicate that these companies are not in 
favor of the amendment. Sincerely yours, 

ALBERT H. AND HENRY VEEDER. 


Under date of February 13, 1902, we signed a petition, and 
used our influence with others packers for their signatures 
to the same, addressed to the Committee on Commerce of 
the United States Senate, in which we favored legislation, 
now pending before Congress, for an amendment to the Har- 
ter act, which we believe is commonly known as the London 
landing clause bill. 

Since that time we have investigated and have obtained 
further information on the subject, and are now of the 
opinion that the passage of this amendment to the Harter 
act would cause a reversion to a very antiquated and un- 
satisfactory state of affairs with reference to the discharge 
of cargo at London, and possibly at other ports. 

In changing our position on this legislation it is because 
we feel that our interests and those of the general trade of 
the United States would be injured rather than benefited by 
this legislation. ; 

We ask your very careful consideration of this matter, and 
hope you will see fit to use your influence in opposimg the 
measure, which we understand is still pending in the House. 
Yours respectfuly, Boyp, LUNHAM & Co. 

HENRY ZEISS. 

Having given the subject covered by the bill known as the 
“London clause’ bill, which passed the Senate during the 
first session of the present Congress, and which will come 
before the House during the ensuing session, considerable 
investigation, we feel that we should advise you that we de- 
sire to withdraw our name from the petition in its favor 
heretofore presented. 

We believe from information we have received from our 
London house and others that the advantages that have been 
claimed for the proposed change in bills of lading would be 
more than offset by the unsatisfactory services necessarily 
incident to new conditions, and in view of this we do not, 
ourselves, wish to further ddvocate any change from the 
existing custom. 

Regretting that we are obliged to recede from a position 
in which we solicited your valuable aid, and thanking you 
for the assistance then afforded by you, we are. Yours truly, 

ArMoUR & Co. 


We are the shipping agents for a large number of manu- 
facturers who are shipping their products to London, and 
having our own offices in London come in direet contact 
with the delivery of the goods at destination and the charges 
incident thereto. Franklin's testimony in connection with 
London dock charges is in exact accord with the facts under 
present conditions, and clearly sets .orth what will happen 
if the proposed law in connection therewith is enacted. We 
are personally acquainted with the dock officials in London 
and had personal conference with them there in November, 
and we know they will hail with much satisfaction the enact- 
ment of the proposed legislation. On behalf therefore of 
hundreds of exporters whom we represent we must vigor- 
ously protest against the enactment of a law which will in- 
crease the present cost of delivery of goods in London. 

We are the largest shippers in the United States from New 
York to London of manufactured goods, and are therefore 
in a position to state that if the proposed legislation is 
enacted our customers, who number hundreds, will pay an- 
nually to the London and India Dock Company thousands 
of dollars which they will not have to pay if this proposed 
legislation is defeated. 

At our London office we are daily, in fact we may say in 
hourly, contact with the London and India Dock Company, 
and we are therefore able to make our statements positive, 
and to ask you to lend your assistance to defeat a measure 
which would put into the pockets of the Britishers thousands 
of dollars per annum, which, if it occurs, must of a neces- 
sity be contributed by the manufacturers of this country. 

In the interest, therefore, of the exporting industries of 
the United States we implore you to use every possible 
effort to defeat the measure. G. W. SHeipon & Co. 


In the above it is alleged to be a fact that the pro- 
hibition of the London clause would, because of the 
effect on the other side, be detrimental to American ex- 
porters by increasing the cost of service and limiting 
present conveniences. 

If that be true the packers or any others in similar 
position are not at all to be blamed for withdrawing 
their support from the bill provided they could do it 
honorably, which it will,be hard to convince the millers 
was the case with the lumbermen, for they had worked 
hand in hand. 

Furthermore, these reasons for withdrawal of support 
and the alleged facts upon which they are based were 
as well known when the bill was originally brought be- 
fore the senate and house as they are now. The argu- 
ments made by the vessel interests were the same then 
as now. But then, ‘with these facts before them, re-en- 
forced by a visit of President Price to England and 
the continent, after what appeared toe be the fullest 
investigation, the exporters’ association stood by its 
guns up to the beginning of December, 1902. 

However, we must credit Mr. Price as a man of 
veracity when he says the reasons which actuated the 
packers were those which were conclusive with the lum- 
bermen. It is only to be regretted that he was not 
equally frank a week or two before and it would be 
reassuring to many interested in this matter if instead 
reasons as was the attitude of a year ago.— 


cogent 
EpIToR, 
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Chronology of the Year in St. Louis—Retrospect and Prospect in the Great Yellow Pine 
Center—Prosperity of the World’s Fair City as Evinced by Building and Real 
Estate Figures—Conditions at Missouri’s Western Metropolis. 





THE YEAR’S RECORD IN ST. LOUIS. 
Sr. Louis, Mo., Dec. 31.—The following is a chrono 
logical record of the principal happenings affecting 
the St. Louis lumber trade during 1902: 


January 2—-The Grant Lumber 
Louis concern, purchased the plant of 
Company, of Selma, La. 

January 2—Consolidation of the St. Louis Hardwood & 
Lumber Manufacturers’ Exchange with the Lumbermen’s 
lxchange of St. Louis, the name of the latter being re- 
tained. The election of officers for the ensuing year made 
George E. Hibbard, of the hardwood firm of Steele & Hib- 
bard, president. 

January 3—W. E. Campe, 
field Lumber Company, became 
Moore Lumber & Mill Company. 

January 4—Meeting in St. Louis of the committee on 
values of the Southern Lumber Manufacturers’ Association 
at which a universal shortage of upper grades was reported 
and prices on the left hand side of the list were advanced 
$2 and those on the right hand side 50 cents to $1 

January 21—The Summit Lumber Company, of 
Ark., removed its general office to St. Louis, A. E. 
thorne being in charge. 

January 23—The big new mill of the W. T. Ferguson 
Lumber Company, at Zwolle, La., was placed in commission. 

February 1—Quartered white oak quoted on this mar- 
ket at $44 which, compared with the present quotation of 
$60, shows the improvement during the year. 

February 1—The Weorld’s Fair authorities decided to 
specify cypress for all mill work in connection with all of 
the larger buildings of the fair. 

February 3—Contract signed for the first of the World's 
Fair buildings, the Varied Industries building, calling for 
the use of 7,000,000 feet of lumber. 

February 3—Van Cleave Lumber Company increased its 
eapital stock to $35,000 from $15,000. 

February 4—Announcement that the Plummer-Benedict 
Lumber Company will increase its capital from $20,000 to 
$50,000. 

February 5—The Colonial Lumber & Timber Company 
bought the plant of the Bernice Lumber Company, at Ber- 
nice, La., with daily capacity of 75,000 feet of yellow pine. 

February 6—Local retailers in annual session banquet at 
the Mercantile Club. 

February 8—Philibert & Johanning Manufacturing Com- 
pany, manufacturer of doors and mill work, succeeded by 
William G. Frye Manufacturing Company. 

February 10—Name of the hardwood concern of Tecke- 
meyer & Hader changed to the Teckemeyer, Hader & Wehin- 
ger Lumber Company. 

February 11—-Announcement that the Allen-Wadley Lum- 
ber Company will increase its capital stock to $380,000. 

February 14—The retailers of Nebraska in the city and 
banquet in their honor at the Mercantile Club. 

February 22—Contract for the lumber for the first of the 
World’s Fair buildings secured by the Chicago Lumber & 
Coal Company. 

Vebruary 26—-Conference of 
the Southern Lumber Manufacturers’ 
prices were not changed. 

March 1—The river at St. Louis frozen over, preventing 
the movement of lumber from the cypress mills. 

March 4—General advance in cypress prices. 

March 12—Considerable agitation over the efforts of 
southwestern railroads to increase the minimum weight on 
lumber to 40,000 pounds. Organized effort on the part of 
the lumbermen killed this movement. 

March 12—The Swartz Lumber Company purchased the 
plants of T. G. Morris & Co. and of the Hamburg Lumber 
Company, of Hamburg, Ark., thus increasing the capacity 
of the Swartz company 40 cars a month. 

March 15—E. G. Swartz was made general 
the Holaday-Klotz Land & Lumber Company. 

March 15—W. T. Ferguson Lumber Company opened a 
branch office at Wichita, Kan., in charge of Max I. Mosher. 

March 17—Announcement that the name of the St. Louis 
Refrigerator & Wooden Gutter Company will be changed 
to the’ Grayson-McLeod Lumber Company and that the 
capital stock will be increased to $1,000,000 from $500,000. 

March 19—Meeting of the committee on values of the 
Southern Lumber Manufacturers’ Association at which prices 
on the right hand side of the list were advanced 50 cents 
and those on the left hand side $1. 


Company, largely a St. 
the Selma Lumber 


formerly of the Long-Mans- 
general manager of the 


Upland, 
Silver- 


the committee on values of 
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manager of 


March 19—Word reached St. Louis of the death at Tuc- 
son, Ariz., of Bernard J, Ehnts, a local wholesaler of hard- 
woods. 

March 22—Hoo-Hoo concatenation at which ten candi- 


dates joined the order. 

March 26—Colonial Lumber & Timber Company secured 
the entire output of the Middlefork Lumber Company, of 
Middlefork, La. : 

March 28—The House of Hoo-Hoo definitely organized 
for business at a meeting held in this city. 

March 29—Closing of the offices of the Long-Mansfield 
Lumber Company and removal to Kansas City. 

March 29—Banquet given to Clifford J. Mansfield at the 
Mercantile Club as a farewell token of friendship. 

April 1—The F. H. Jones Lumber Company started into 


the wholesale yellow pine business and opened an office 
in the Chemical building. : 
April 5—Col. F. M. Wood, prominent among hardwood 


people, was killed by a street car. 

April 7—Word reached St, Louis from Houston, Tex., 
of the death that morning of Capt. Fred J. Cooke, of the 
AMERICAN LUMBERMAN and resident of St. Louis. 

April 7—Gravois Planing Mill Company increased its cap- 
ital stock from $15,000 to $40,000. 

April 9—Wedding of Miss Lena Robinson, daughter of FE. 
C. Robinson, to Wilbur Christian. 

April 10—Wedding of William Grayson, jr., of the Gray- 
son-McLeod Lumber Company, to Miss Grace Priest. 

April 12—Funeral of Capt. Fred J. Cooke. 

April 16—Wedding of W. W. Milne, of the Milne Lum- 
ber Company, to Miss Helen M. Blentlinger. 

April 20—Death of R. B. Hatch, an old operator in 
white pine. 

April 24—Meeting of the board of governors of the House 
of Hoo-Hoo, at which considerable business was transacted. 

April 30—Capital stock of the Loyd G. Harris Manu- 
facturing Company increased from $50,000 to $100,000. 

May 3—The Bluff City Lumber Company, of Pine Bluff, 
Ark., opened a sales office in St. Louis in charge of J. Wal- 
lace Ferguson. 





May 5—Louisiana Purchase Exposition postponed until 
1904. 
May 6—Death of George P. Massengale, a prominent 


wholesaler of hardwoods. 

May 14—Meeting of the board of governors of the House 
of Hoo-Hoo at which the plans of the building were decided 
upon. 

ny 15—Fifth annual meeting of the National Hard- 
wood Lumber Association at the Southern hotel. 

May 15—Meeting of prominent manufacturers of yellow 
pine at which no change in prices was recommended. 

May 16—Banquet to the hardwood people attending the 
hardwood convention. 


May 19—Incorporation of the East St. Louis Walnut 
aeeony for $338,000, organized to manufacture walnut 
umber. 

May 20—C. C. Jackson made general 
Laclede Lumber Company. 

May 21—Capital stock of the Koerner-Buder-Borrowman 
Lumber Company, a hardwood concern, increased from 
520,000 to $50,000. 

May 27-—-Meeting of the 
Southern Lumber Manufacturers’ 
prices were not changed. 

May 28—O’Neil Lumber Company opened a branch re- 
tail yard at Broadway and Gratiot street. 

June 4—Decrease in the capital stock of the Philip 
Gruner & Bro. Lumber Company from $150,000 to $100,000. 

June 10—The Teckemeyer, Hader & Wehinger Lumber 
Company succeeded by the Teckemeyer & Wehinger Lumber 
Company. 

June 11—Charles J. Harris bought the interest of J. R. 
Perkins in the Hogg-Perkins Lumber Company, the name 
of the company remaining the same. 

June 12—Ninth annual picnic of the lumbermen of St. 
Louis. 

June 16—Death of Harry Riesenberg, of the St. 
Sash & Door Works. 

June 17—Death of Robert B. Lyle, of the Illinois Steel 
Company. 

June 22—Death of William C. Schnelle, of the Schnelle 
& Querl Lumber Company. 

June 23—Death of Prof. John B. Johnson, prominent 
among lumbermen because of his tests of the strength of 
yellow pine and other woods. 

July 1—Chicago Lumber & Coal Company acquired an 
interest in the William Farrell Lumber Company, of Far- 
rell, Ark 
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July 5—Death of James Stewart, a prominent local con- 
tractor. 
July 8—Twelfth semi-annual meeting of the Southern 


Lumber Manufacturers’ Association at the Southern hotel, 

July 8—Incorporation of the Walter A, Zelnicker Supply 
Company with capitalization of $200,000. 

July 14—-Andrew Hader and Thomas Verhagen formed 
the Hader & Verhagen Lumber Company to do a hatdwood 
business. 

July 14—Incorporation of the Southern Mill & Land Com- 
pany for $50,000 by IF. R. Pierce, A. B. Pierce and E. A, 
Thomas, to manufacture and wholesale hardwoods, 

July 16—Bradley Lumber Company, of Warren, Ark., 
controlled by St. Louis capital, increased its capital stock 
from $20,000 to $200,000. 

July 17—Arkansas Lumber Company, of Warren, Ark., 
opened its general sales office in St. Louis in charge of 
C, J. Mansfield. 

July 22—Executive committee of the Louisiana Purchase 
— granted space at the fair for the House of Hoo- 
Hoo. 

July 22—Moore Lumber & Mill Company became the ex- 
clusive sales agents of the Stephens Lumber Company, of 
Stephens, Ark. 

August 11—Wedding of William Grayson, of the Grayson- 
McLeod Lumber Company, to Mrs. Lucy B. Woods. 

August 11—Name of the Freeman Lumber Company 
changed to the Freeman-Smith Lumber Company. 

August 12—Business of BF. R. Darlington & Co. incor- 
porated for $200,000 under the name of the EE. R. Darling- 
ton Lumber Company. 

August 18—Announcement made that the Allen-Wadley 
Lumber Company would increase its capital stock from 
$30,000 to $75,000. 

August 20—Gifford Pinchot made honorary chief of the 
forestry department of the World’s Fair to aid Dr. Tarle- 
ton H, Bean, the active chief. 

August 21—Wedding of Franz Waldstein, of the Wald- 
stein Lumber Company, to Miss Mary Stunkel. 

August 27—Colonial Lumber & Timber Company made 
sales agent of the Shortleaf Lumber Company, of Bennett, 
La., adding sixty cars a month to the output of the com- 
pany. 

September 1—Whited & Wheless, of Alden Bridge, La., 
became identified with the Allen-Wadley Lumber Company, 
of this city, and announcement made that the sales would 
be handled through the latter company. 

September 1—Construction begun of an eight-story build- 
ing to be used as a permanent furniture exposition. 

September 4—Hoo-Hoo concatenation at which 
candidates were initiated. 

September 10—Milwaukee Annual 
the House of Hoo-Hoo. 

September 11—George Washington Schwartz, of St. Louis, 
made Senior Hoo-Hoo for the ensuing year. 

September 11—Marriage of Oscar Sample to Miss Hospes. 

September 12—-Output of a new yellow pine mill at 
Wyatt, La., secured by Colonial Lumber & Timber Com- 
pany. 

September 15—W. P. Merck severed his connection with 
the Saginaw Lumber Company, purchased the interest of 
A. J. Neimeyer in the Maas-Neimeyer Lumber Company, of 
Indianapolis, and removed to that city. ,. 

September 15—Name of the hardwood concern of Koerner- 
Buder-Borrowman Lumber Company changed to the Koer- 
ner-Buder Lumber Company. 


seven 
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September 16—J. G. Brill & Co., of Philadelphia, ac- 
quired the plant of the American Car Company, of this 
city. 


September 16-——Willard Case Lumber Company, a _ hard- 
wood concern of St. Joseph, Mo., removed its headquarters 
to St. Louis, 

September 25— 
hardwood man. 

September 29—Incorporation of the American Car & 
Truck Company with capital stock of $1,000,000 to operate 
the old plant of the American Car Company. 

October 1—Forest Lumber Company, of Kansas City, 
opened a branch sales office in St. Louis in charge of 
Alfred Bennett. 

October 1—Allotmenf, with much ceremony, of the site 
of the House of Hoo-Hoo at the World's Fair. 

October 6—Banner Lumber Company established a branch 
retail yard at Valley Park, west of the city, and increased 
its capital stock from $25.000 to $100,000. 

October 6—George W. Miles Lumber & 'Timber Company 
began the construction of a new yellow pine mill at Do- 
right, Ark. 

October 8—Complaint of car shortage becoming general. 

October 18—Death of the wife of J. W. Bemis, of the 
Ozan Lumber Company. 

October 18—Kimball Lumber Company succeeded the 
hardwood firm of Rankin & Kimball, E. C. Rankin con- 
tinuing in the business as a manufacturer and wholesaler 
of cypress shingles. 

October 26—Mosberger-O'Reilly-Gram Lumber Company 
succeeded by the Mosberger-O’Reilly Lumber Company. 

October 28—Huttig Sash & Door Company purchased a 
tract of land 1,100 feet by 1,500 feet upon which a new 
factory will be built. 

October 28—Destruction by fire of the plant at Little 
Rock., Ark., of the Forest Hardwood Lumber Company, a 
St. Louis concern. 


Death of Daniel O. Strifler, a prominent 


November 1—Removal of the western sales office of the 
W. T. Ferguson Lumber Company from Wichita, Kan., to 
Kansas City. 

November 1—American Lumber & Manufacturing Com- 
pany, of Pittsburg, Pa., opened a branch office in St. Louis 
in charge of T. C. Skeen. 

November 1—Hendrik Folonie succeeded J. Wallace Fer- 
guson as manager of the St. Louis office of the Bluff City 
Lumber omy ee 

November 5—Meeting of the committee on values of the 
Southern Lumber Manufacturers’ Association at which the 
official price list was rearranged, some items being advanced 
and others lowered. 

November 10—Death of Maj. C. C, Rainwater, of the 
Holladay-Klotz Land & Lumber Company. 

November 18—Banquet and organization at the Mercan- 
tile Club of the “Yellow Piners,”’ a social club among the 
wholesalers of yellow pine in St. Louis. 

-November 29—IFarewell bachelor banquet at the Mercan- 
tile Club to M. L, Fleishel, of the Colonial Lumber & Tim- 
ber Company. 

December 1—Herron Lumber Company, of Mobile, Ala., 
opened a sales office in St. Louis. 

December 4—-Marriage at Memphis of M. L. Fleishel, of 
ee Soe Lumber & Timber Company, to Miss Marie 

rode. 

December 9—Organization meeting at the Southern hotel 
of the National Lumber Manufacturers’ Association. 

December 10—Capital stock of the Baxter Molding Com- 
pany increased to $50,000 from $40,000. 

December 15—The firm of Mercer & Holloway formed by 
S. T. Mercer and J. T. Holloway to do a wholesale business 
in pine and coast products. 

December 15—Death of the wife of Capt. C. I’. Liebke, 
of the C. fF. Liebke Hardwood Mill & Lumber Company. 

December 16—Second meeting and dinner at the Mercan- 
tile Club of the “Yellow Piners.” 

December 18—Purchase by the Garetson-Greason Lumber 
Company of the plant and timber holdings of the Caimp- 
bell Lumber Company, of Campbell, Mo. 

December 20—Koenig Lumber Company removed its hard- 
wood yard and office to larger quarters at Main and War- 
ren streets. 

December 20—-The new Wyeth (La.) mill of the Colon- 
ial Lumber & Timber Company started up. 

December 30--Announcement of the incorporation of the 
River Lumber Company, of St. Louis, with capital stock 
of $25,000, to do a wholesale business in yellow pine, espe- 
cially to cater to the railroad and timber trade. 

December 81—The year ended without one St. Louis 
concern having been mentioned in the trouble column. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Dee. 30.—St. Louis lumbermen cer- 
tainly look upon the advent of a new year with joy 
and without fear, This year was not entirely satisfac- 
tory to all dealers, some branches of the trade not 
having been as thoroughly successful as was predicted, 
although the record for the year of the volume of St. 
Louis business will show that a heavier business has 
been transacted than during any other single year in 
the history of St. Louis as a lumber market. The only 
unsatisfactory conditions prevailing during the whole 
year were in connection with building lumbers, espe- 
cially yellow pine, for which prices did not advance as 
rapidly as had been predicted nor did they maintain 
that advance, and in the extraordinary car shortage. In 
hardwoods the most wonderful situation prevailed in 
that the year started in with rather large stocks and 
prices rather low and there was such a tremendous busi- 
ness that prices advanced wonderfully and it has been 
impossible to keep even a small supply of dry lumber 
on hand. The condition ef local hardwood holdings 
was never so poor as now and the prospects are that 
the receipts of the next six months must be shipped 
out immediately to take care of the factory trade. In 
cypress, gum, cottonwood and many other special 
branches of the trade great progress has been made and 
all of these woods have been able to reach a point of 
industrial importance and maintain it never before at- 
tained. In gum especially much is being done in the 
way of exploiting it as a substitute for other woods 
and St. Louis has taken a prominent part in this and 
will profit materially by it. 

In this connection something may be said about the 
prosperity of St. Louis as a city. The assessed value 
of all properties shows a gain over last year of $23,- 
321,771. Figuring until December 25, the real estate 
transfers aggregate $44,516,974, which is a gain of $10,- 
251,494 over the preceding year. The building statistics 
are also incomplete, but to December 25 they aggregate 
$12,810,170, a slight decrease as compared with the 
preceding year. These figures do not include the 
—" Fair work, which would add materially to the 
totals. 

Dealers and the consumers are resting this week 
from transactions in lumber and are figuring the ac- 
counts of the past year, invoicing stocks and endeavor- 
ing to learn how great has been their profit. Then the 
books of the new year must be opened and the policies 
decided upon before things will again settle down to 
the even tenor of their separate ways. There has been 
considerable inquiry for large lots of yellow pine from 
line yards and other large operators during the past 
few weeks and one of the brightest signs of the times 
is that few local people seemginclined to take on busi- 
ness of this character. Their confidence in the future 
is such that they would rather wait. Orders of this sort 
also show that retailers are beginning to feel that the 
lowest point has been reached and that they are confi- 
dent of a heavy trade this spring. In hardwoods the 
same old story of stock scarcity and high prices must 
be repeated. Conditions are beyond all comparison 
with previous years and are causing much comment and 
careful study. It is generally agreed that there can 
be but one tendency to the market during the next few 
months, but the question now agitating the minds of 
the local people is how long it will last. 

Receipts of this market during the past week aggre- 
gated 27,981,000 feet, while shipments amounted to 
15,384,000 feet. The car situation has improved in 
some sections but it is in the main fully as bad as it 
has been. 

The new mill of the Colonial Lumber & Timber Com- 
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pany at Wyatt, La., started up last week. This mill 
has a daily capacity of 50,000 feet. 

The River Lumber Company was incorporated this 
week with a capital stock of $25,000. The stockholders 
are D. S. Pate, of Chicago, president; C. C. Curry, vice 
president; P. S. Fletcher, secretary, and G. J. Pope, 
treasurer. Mr. Curry, who will also be the general 
manager of the new company, has lately severed his 
connection with the Louis Werner Saw Mill Company 
and is well known in the yellow pine trade. The offi- 
fices will be in the Century building and the business 
will be mainly in railroad and timber bills. 

Theodore Plummer, of the Plummer-Benedict Lum- 
ber Company, reports that his company has bought the 
plant of Forbes & Corlass, at Tuscaloosa, Ala., and 15,- 
000,000 feet of timber, half of which is poplar. This 
mill has a daily capacity of about 30,000 feet. This com- 
pany has also recently purchased about 20,000,000 feet 
of cypress timber in Mississippi and Louisiana which 
will be cut next year. 

The St. Louis Car Company has contracted to fur- 
nish 200 of the 500 cars to be used in the New York 
subway and has bought 300,000 feet of mahogany, 200,- 
000 feet of which was bought in St. Louis, to take care 
of this and other work of a similar nature it has on 
hand. 

There will be a gathering of furniture manufacturers 
of the western country in this city on January 2 to 
participate in the dedication of the new Furniture Ex- 
position building, which will be opened on that day. 
This building, which has just been completed, is eight 
stories in hight, is 100 feet by 155 feet and has an 
exhibit space of 125,000 square feet. It is the purpose 
to run it as a permanent sales house by various furni- 
ture manufacturers, who will in this way sell by sam- 
ple. This is the first building of this sort to be con- 
structed west of the Mississippi river. 

Wilbur E. Campe, general manager of the Moore 
Lumber & Mill Company, will sever his connection 
with that company on January 15. 

The Little Lumber Company has bought the timber 
on 3,100 acres of land in northern Arkansas and will 
erect a band mill at Blytheville, Ark., of a daily capac- 
ity of 40,000 feet. 

The Allen-Wadley Lumber Company is sending out 
lead pencils by the thousand this week to customers of 
the concern and is practically entering into a contract to 
keep them supplied. 

The Koenig Lumber Company has removed its offices 
and hardwood yard to Main and Warren streets for the 
sake of more room. 

The Freeman-Smith Lumber Company is sending out 
a neat and seasonable reminder in the shape of a very 
handsome match safe. 

The American Hardwood Lumber Company is increas- 
ing ita facilities by the acquisition of greater piling 
room. A large tract of land has been secured in the 
neighborhood of its present office in the northern part 
of the city. 

Announcement is just made of the purchase by the 
Garetson-Greason Lumber Company, of this city, of the 
plant and timber holdings of the Campbell Lumber 
Company, of Campbell, Mo, The timber includes 13,000 
acres of land and the purchase price was in the neigh- 
borhood of $300,000. It is the intention to put in an- 
other mill of 40,000 feet capacity and a box factory 
at Campbell. This company is already operating two 
mills and a box factory at Fisk, Mo., and intends to 
make something of a specialty of the box business. 





THE MISSOURI KANSAS DISTRICT. 


Kansas City, Mo., Dec. 29.—A good deal of building 
is going on in spite of cold weather, and there will be 
more or less building trade all through the winter. Out 
in the country retail trade has been tapering off all this 
month and the present cold spell has put a quietus to 
business for the winter. Dealers are not looking for 
anything else than little trade from now until spring, 
and during next month will settle up their affairs for 
this year and get ready for spring business. While a 
large amount of lumber has been consumed in the south- 
west during the past season the lack of house building 
has been noticeable all over the territory and the de- 
mand has run largely to common stock. The territory is 
in unusually prosperous condition. With few exceptions 
the dealers, both wholesale and retail, are anticipating 
a brisk demand, to set in as early as outdoor work can 
be prosecuted without interruption and to continue 
through the season. It is also predicted that whereas 
the demand of the past season ran more largely to com- 
mon stock than usual the reverse will be the case in 
the spring, and that the better grades will have their 
inning, as it is expected that there will be more house 
building in the country next season than for a long 
time. 

Kansas City wholesalers express themselves as pleased 
with the outlook. The year is closing with the mar- 
kets firm all along the line and no breaks in prices are 
anticipated in January. The mills have enough busi- 
ness to keep them going practically through January 
and some business is coming in every day. There is a 
heavy inquiry from the southwest, indicating that deal- 
ers will buy early next year, and the more sanguine of 
the wholesalers here believe that orders will begin com- 
ing in freely right after New Year’s and that a large 
volume of business will be booked next month. This is 
also the opinion of some of the traveling representatives 
who are now in for the holidays, and they report that 
generally stocks are lighter than usual in December 
and that many of their customers talk as if they would 
buy early next year, because of the car shortage and 
the great uncertainty of being able to obtain prompt 
shipments. 


The car situation cannot be said to have improved 
of late. In some localities temporary relief is reported, 
while in others cars are said to be harder to get than 
ever. At this point the lumbermen say that shipments 
will probably be as slow in January as they have been 
at any time during the fall season, as corn is moving 
and heavy shipments of this commodity will be made 
next month. It may be said that the continued car 
shortage is having a beneficial effect on prices, as manu- 
facturers who might otherwise push trade are not anx- 
ious to load up very far ahead with the strong pros- 
pect of not being able to ship more than half of their 
output during the next thirty or sixty days. 

On January 1 Harry C. Wood & Co. will succeed 
H. C. Wood in the wholesale jobbing and commission 
business at Kansas City. The new member of the firm 
is J. D. Brewer, who has until within the past few 
months been in the retail lumber business at Albion, 
Neb. Harry C. Wood is too well known to the retail 
trade of this territory to need any introduction here. 
Mr. Brewer will look after affairs in the office and Mr. 
Wood will spend considerable of his time on the road. 
The firm will handle yellow pine and Pacific coast prod- 
ucts. 

B. H. Smith, manager of the King-Ryder Lumber 
Company, Bonami, La., is here to-day on business. 

W. A. Pickering and T. M. Barham, of the W. R. 
Pickering Lumber Company, left here on Sunday for a 
10-day trip to the mills of the company. They were 
accompanied by their wives. 

Capt. J. B. White left here on December 25 for a 
business trip in the east. 

M. R. Smith, of Council Grove, Kan., passed through 
Kansas City today on his way to Fayette, Mo., where he 
has a yard, 

Harry Swartz, of the Swartz Lumber Company, St. 
Louis, was in Kansas City last week visiting his par- 
ents. 

M. R. Getchell, of Williamsburg, Kan., is here today 
on business. 


THE SOUTHWEST. 


THE EAST TEXAS LUMBER CENTER. 


Houston, Tex., Dec. 29.—Last week orders were 
light; the trade was too busy with Christmas to give 
attention to lumber and it preferred to wait until the 
new year to buy, as long as it was so near. So be- 
tween the two few new orders were booked. During the 
early part of the week a fair number of inquiries were 
received, which shows that retailers contemplate buy- 
ing at an early date. The consensus of opinion seems 
to be that the new year will be a good one in the lum- 
ber business, or at least the early part of it. One of 
the chief reasons advanced is that 1902 has been a 
rather lighter year than usual. Many postponed the 
buying of lumber during the present year, hoping that 
they will be better able to do so another year. In 
many instances it will doubtless be impracticable to 
postpone the purchase for another year, and for this 
reason dealers say that following the light year busi- 
ness will likely be heavier. 

That the amount of lumber sold during the past year 
was light few will deny. The reasons. for the decrease 
have been many and they have likewise been apparent To 
the eye of an observer. On this point Sam T. Swinford, 
general sales agent of the Kirby Lumber Company, said: 


The demand for lumber at present Is not so large as it 
was a year ago. There are two causes to which this may 
be attributed. The crops have been short in Texas and we 
have had to contend with the transportation question as we 
never were forced to before. The railroads have not had 
sufficient motive power and have had to handle our lumber 
by piecemeal. The superintendent of car service states that 
15,000 less cars were handled by the railroads in November 
than there were a year ago. In many instances we have 
not been able to fill rush orders simply because we did not 
have the cars to ship them in. In spite of these facts there 
is today no surplus stock in the state. This is due to the 
almost unprecedented demand for export. We are shipping 
stuff to Germany, Great Britain, Belgium, Austria, South 
America, Cuba and Mexico. This means that export demand 
is taking every grade of lumber that can be sawed from the 
logs from square timbers to 1x3 strips. 

This éxport trade is very attractive to the manufacturers 
and they are giving it their attention as they never have 
before. The demand from Mexico was never better, and 
prices are holding up well. In fact the outlook is for an 
advance in all export goods. 

I am expecting a heavier demand in north Texas and 
Kansas early in the next year. Heavy rains have fallen 
there and the outlook for a good crop is good. The farmers 
will need material and will be encouraged to buy it. 

While crops have been short in Texas the lumberman is 
not entirely dependent on the Texas trade for a living. 
There is a good call for all classes of lumber from Ohio, 
Indiana, Illinois, Iowa, Kansas and Nebraska and some 
splendid shipments are being made into that territory. 

The railroad business had held up well during the past 
year. October and November were the only months in 
which theré was any decrease in the demand. These were 
the months in which the roads were busy moving the crops 
and they could think about little else. During December 
there has been a renewed demand for this railroad stuff 
and if all the roads shall be built that are now seriously 
contemplated the call for this class of material will con- 
tinue good for some time. There are a number of new 
lines to be projected in Texas and Oklahoma Territory and 
these alone will require a world of stuff. On a whole I 
think the outlook for the coming year is good, and we are 
not troubled about any shortage in orders. 


In speaking along the same line J. I. Campbell, of 
the J. I. Campbell Lumber Company, said: 


The past year has not been as good from a lumber stand- 
point as its predecessor. We have had a world of annoy- 
ances from first one source and then another to contend 
with. The crops in Texas were short and that naturally cut 
down our state trade, and to cap it all we suffered the 
worst car famine in the history of the state. This latter 
eause has done us damage in more ways than one, in that 
it not only made it impossible for us to fill more than a 
limited number of orders but also forced‘us to shade prices 
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pelled in some cases to sell lumber for less than we would 
have taken had we been able to get car service. I look for 
an improvement in this line now, however. But that is 
what the roads have been promising us for months now, 
Up to date their relief has been temporary. However, the 
indications for the future are better and I am hopeful in 
this respect. 

In. speaking of Mexico, Mr. Campbell said that while 
the trade in that country had been very good, it had 
been more or less hampered by the unsettled condition 
of the monetary question. He expressed himself as 
confident of a better demand from that quarter if the 
country could be put on a firm basis, which would make 
her money worth something. > 

W. H. Norris had no complaint to make of the past 
year from a business standpoint. He, like the others, 
said that the demand for lumber had been lighter dur- 
ing the preceding twelve months, but at the same time 
he said that a heavier call would only increase the 
troubles of the lumberman. Mr. Norris was slightly 
apprehensive for the coming year, and said that in his 
opinion money was going to be tight. As yet this has 
not been felt, he said, but it will be early in the new 
year. “It is my opinion,” said Mr. Norris, “that mill 
men will be forced to realize $1.50 a thousand less on 
their lumber than they have up to date. The only sal- 
vation that I can see is for the transmississippi states 
to raise bumper crops and for Russia to make a failure 
of her wheat crop. These two things combined could 
ba fail to bring about a much better demand for lum- 

er. 

When asked for a statement of timber conditions in 
the state, Archibald R. MacDonald, one of the most 
prominent young timbermen of the state, said: 


All large tracts of timber in east Texas are under the 
control of the mill men and there is not an acre anywhere 
for sale. During the last sixteen months stumpage values 
have increased 100 percent. Saw mill men are now allow- 
ing the stumpage item in the manufacture of lumber to be 
charged up at 50 cents to $1 more than heretofore. There 
is still plenty of room for these values to increase further 
in east Texas and very little prospect of a decrease; for 
although stumpage rates have increased sharply they are 
yet 60 percent below those of Louisiana, Arkansas or Mis- 
sissippi. And as there are a number. of saw mills,in Ark- 
ansas and Louisiana that will be cut out within three 
years there is bound to be an increasing demand for timber 
situated as all east Texas lumber is, in localities where 
railroad facilities are as good as could be expected and com- 
petition is strong. 

Texas saw mill men are constantly making improvements 
in the manner of manufacturing of their lumber. They are 
putting in the most modern machinery and are substituting 
the modern band saw for the old time circular. Every day 
there are inquiries coming to Texas from the northwest 
looking for saw mill locations and timber investment. 


Houston has a new lumber concern. It is the Conti- 
nental Lumber Company and was incorporated this 
week with capital stock of $100,000, by L. Davidson. J. 
M. West and S. F. Carter. Mr. Davidson is president 
and general manager, Mr. West is vice president, and 
D. Williams is secretary. The new company will add 
between 2,000,000 and 3,000,000 feet to the amount of 
lumber handled through Houston annually. The com- 
pany will own and operate a large shingle mill in Louis- 
iana and will handle the output through the Houston 
offices. 

C. R. Sherrill, who for the past year has conducted a 
successful lumber business in Houston, has transferred 
his interests to Corsicana and in the future will be 
general manager of the Whitesill Brick & Lumber Com- 
pany. 

Lee Campbell, manager of the mills of the J. I. 
Campbell Lumber Company, at Warren, Tex., spent 
Christmas with his parents in Houston. He was ac- 
companied by Mrs. Campbell and little daughter. 





IN SOUTHWESTERN ARKANSAS. 


TEXARKANA, ARK., Dec. 29.—The effect of the holi- 
days has worn off quickly and trade is again coming in 
freely. The new year is apparently going to open up 
well and next year bids fair to be far ahead of this 
one. The car situation is improving slowly, and while 
there has been more or less bad weather, as cold as it 
is lumber dries quickly and shipments can be made 
with reasonable promptness. 

E. A. Frost has been succeeded as receiver of the 
Arkansas Lumber Company, Morton, Tex., by W. H. 
Bonner, of Lufkin, Tex. Mr. Frost resigned on account 
of private affairs demanding his attention. Under his 
direction the business was decidedly successful and the 
general opinion is that Mr. Bonner’s management will 
also result in benefit to the creditors. 

T. W. Roseborough, secretary and manager of the W. 
B. Throckmorton Lumber Company, Wichita, Kan., son of 
Capt. J. T. Roseborough, a veteran lumberman of this 
place, spent the holidays with his parents. 

Watson Walker, manager of the, Southern Pine Lum- 
ber Company’s large plant at Diboll, Tex., was here for 
Christmas dinner. 

J. B. Cullum, auditor of the Big Pine Lumber Com- 
pany, Boggy, Ark., was in Texarkana for a few days 
last week. 

T. L. L. Temple, president of the Southern Pine Lum- 
ber Company, is in Kansas City on business. 

J. P. Hull, commissary manager of the Big Pine Lum- 
ber Company, is here on a short visit. 

Sam Lingard, shipping clerk for the Southern Pine 
Lumber Company at its Diboll mill, has been spending 
a few days with his family here. 


OPPO 


The M. Garland Company, of Bay City, Mich., last 
week shipped one of its 4-saw edgers complete to the 
Elk Rapids Iron Company, Elk Rapids, Mich. This 
machine is very strongly and compactly built, and is 
the neatest appearing machine that could be put into 
a saw mill. It is the product of the highest class of 
material and mechanical skill preeurable. 
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Greates' belt power transmitters the 
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Oak Leather Belt Maker’, Worcester, Mass. 
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Wood by the Ton. 

There is little question but that in a few years the 
general way of selling wood from the yards will be 
by the ton. Already it is being sold in many towns 
by weight, and it is so satisfactory when once intro- 
duced that it is reasonable to expect it will continue. 

It has been common to hint that the man who brings 
wood to market employs art in piling it as loosely as 
possible. In the section of the country from which I 
hailed it was a usual saying that there were men who 
would pile wood in such a way that a cat could be 
thrown through it. The fact is, if weight were em- 
ployed in the sale of articles more and measure less 
there would be more fairness all around. Take those 
potatoes that we buy. I say “we,” for I always class 
myself with you. I want you to understand that I 
rise or fall, sink or swim with you. Personally I 
should feel grieved to own an Iowa farm that would 
not produce enough potatoes for a family of a half 
dozen including the old black cow, hence I do not buy 
potatoes except as Horace Greeley did, at an expense of 
three dollars a bushel for raising them. But when the 
past fall twenty or thirty bushels of potatoes were put 
into your cellar do you think you received that num 
ber of bushels? Not on your life. When I was a cal- 
low young man just launching out in housekeeping, 
with two mouths to feed, and wanted ten bushels of 
potatoes laid in the cellar I was so green as to request 
that the farmer bring his scales along and weigh them. 
But do you think he would? He refused, and when I 
insisted he told me to go to—you know where. But as 








“Come out of Minneapolis in fine style.” 


potatoes were about the only things we expected to have 
to eat that winter I took them just the same. 

You know what a villainous habit your customers 
have of hinting that your scales are loaded when you 
weigh their coal. They may not say this in earnest 
to your faces, but it goes around the air, and there are 
yard men who are so sensitive about it that they ad- 
vertise that they give 2,000 pounds to the ton. They 
labor right along this line when you sell them wood 
by measure. They go out and squint at it, and then 
test it by the yard measuring stick that a dry goods 
house has given their wives. A yard man recently 
told me that a man came back and wanted a rebate of 
25 cents for short measure. I asked him if he paid 
it and he said he did, and when he was saying it he 
looked as though he wanted to kick himself, but you 
know how they come back at us sometimes and we 
stand it for policy’s sake. Our wood rarely holds out 
as we take it from the car, but that does not interest 
our customers, as indeed it should not, for if a man 
buys a cord of wood he is entitled to it no matter if 
the man who sold it to him bought it for a cord and a 
half. 

Weighing wood gives less chance for kicking. Our 
customers can’t be so flip in sizing it up. Any dough 
head can measure a cord of wood, but few will go and 
borrow scales and weigh every stick that is delivered to 
them. I think there we have got the bulge on them. 

I have been in no yard where 4-foot wood is sold by 
weight. So far as I have learned it applies wholly 
to stoye lengths. Yet mary yard men who even two 
or three years ago sold wood exclusively in 4-foot 
lengths now saw it in lengths suitable for the stove. 
The fact is that wood, in common with other forest 
— is being more finely manipulated than of old. 
Wood is becoming more precious every. year, and by 
and by what the prairie states will burn in place of 
it is a question to be considered later on. The good 
Lord only knows what we would have done this winter 
without wood, and when it shall be entirely gone, as 
in a few years it will be, if then the two big monopo- 
ies—the anthracite coal miners and the labor unions 
——take us by the throat as they are now doing it will 
probably icles us to wintering in our cyclone cellars. 

T have not learned that there is any standard weight 








for wood as yet. It wouldn’t be a bad idea for some 
one to spring the subject on a gathering of retail deal- 
ers at one of the conventions and find out what is the 
consensus of opinion as to weight. The weights I have 
heard quoted vary from 2,900 to 3,200 pounds a cord. 
I don’t mean it is sold in that way; it is not sold by 
the cord at all, but by the ton, but in order to know 
how much to ask for a ton we must know how much 
it weighs to the cord. Our car weights ought to tell 
us this, but there are towns into which very little wood 
comes by rail, it being hauled in by team. 


Home of Secretary Porter. 


Improvement in the lumber line is in the air in Oska- 
loosa, and in addition everybody in the city is happy, 
or ought to be, as there is no coal famine. Soft coal 
can be had at an advance of 33 percent over the prices 
of last year, and little else is used here. Coal is not 
handled by the lumbermen except occasionally they may 
swap boards for coal and then sell the coal, or run it 
into their own bins. 

Secretary Porter, of the Southeastern Iowa associa- 
tion, proposed to show me the beautiful town behind 
his bay trotter, Rocket, and brought him out shining 
like a bottle. Mr. Porter has joined the gentlemen’s 
driving club and since doing so has had trouble of his 
own. When on the speedway the other horses shoot 
past him he calls to the drivers and asks them not to 
go so fast. At any rate that is what Warren Kolbach 
tells me. I had no reason to complain of the speed of 
Rocket, however. It was thawing, we were making time 
against the sleighing in the streets and won. Rocket 
was the bridge that carried us well over that fear, 
therefore I speak well of him. 

On the rounds we called at the great greenhouse, the 
second largest in the state, with its 40,000 feet of glass, 
and the proprietor decorated our lapels with white car- 
nations. As we dashed through the streets the people 
looked at us in a way that seemed to say, “Great fel- 
lows they are to be wearing white flowers! Why 
don’t they wear red, or blue, or something that stands 
for another kind of story?” Mr. Porter was not anx- 
ious to wear his carnations after he sent Rocket to the 
barn, and I gave mine to one of Ralph Burnside’s pretty 
typewriters. 

Mr. Porter, who is the C. M. Porter Lumber Com- 
pany, has begun shed improvement in a moderate way 
and will continue it. His competitors have set the pace 
and he will follow. Rocket may not be able to keep 
alongside of the other lightning horses of Oskaloosa, 
but I feel that his owner will not be found in the rear 
when it comes to the end of the shed contest. 

About the time I was in Oskaloosa Secretary Greef, 
of the Central Iowa association, wrote to Secretary 
Porter as to the practicability of holding the annual 
meetings of the leading Iowa associations in time to 
report to the parent association, the Northwestern, 
which would please Secretary Porter did he think it 
possible to do so. As the Northwestern goes into ses- 
sion January 13, however, he is of the opinion that to 
hold the convention of the Southeastern before that 
date would be out of the question, as the first of the 
year so many dealers will be invoicing and straighten- 
ing up their business. Then it may as well be under- 
stood that preparations are required for this meeting. 
I have attended conventions and conventions and -no 
association holds a better meeting than this South- 
eastern Iowa, and two years ago its banquet was de- 
cidedly the most enjoyable I have ever attended. They 
have learned down here that for a few of us to talk 
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in a mediocre way does not make a banquet that we go 
home and remember. 

I saw a batch of letters from the yard men of this 
territory, and the writers generally expressed the deter- 
mination to be in Minneapolis at the Northwestern 
meeting. It is doubtful, however, if Billy McCamp- 
bell will take the dealers of this vicinity in his pri- 
vate car as had formerly been his custom. This omis- 
sion will knock a big hole in the enjoyment of the oc- 
casion. Heretofore I have planned to come out of Min- 
neapolis in big style in this private car, and have done 
so when I didn’t get left. Billy McCampbell’s private 
car is the only one in which I have ever ridden. No 
railroad president has ever invited me to ride with 
him, and I don’t care whether he does or not if he will 
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only keep me in passes so I will not have to count the 
ties. Whatever way we may go, however, we prominent 
Iowans will form a happy band and joyously sing as 
we pass through the hog and corn land, which was de- 
signed for poetry, but there was a screw loose, 

Mr. McCampbell put in from a trip to New Mexico 
the morning [ reached Oskaloosa, and he said he would 
go to Ottumwa with me to keep me out of harm’s way. 
On his southwestern trip he crossed over into Mexico 
to see a bull fight and was apologizing to his friends 
for having fractured the Sabbath slightly, but I told 
him to ease his conscience by charging the infraction 
to the bulls. 

A Perfect Door Hanger. 

In this department, in the issue of November 8, there 
was illustrated a device for exhibiting front doors. Sev- 
eral plans have been shown, but it was no doubt ad- 
mitted by those who are on the lookout for the best 
that this one referred to has advantages possessed by 
none of the others. The device, up to the time of the 
publication named, was the invention of Mark Anson, 








“As true as a dle.” 


Martin Kineavey and C. M. Porter. That it attracted 
attention is shown by the fact that I have heard of 
three yard men who have adopted it. That is what 
tickles me. Every one of us stands in need of some 
way of exhibiting our front doors, and sooner or later 
if we want to be listed with the elect we will have it. 
George Kalbach, of John A. & George Kalbach, Oska- 
loosa, saw a chance to improve this door hanging device 
and made the shoe which is herein illustrated. It is 
made by bending a piece of heavy hoop iron, two inches 
wide and nine inches long, around a block an inch and 
a half square, three and a half inches long, fastening 
them together with two screws, and inserting in the 
bottom of the block a piece of a gas pipe or other iron 
half an inch in diameter and three inches long. Through 
the rail at the bottom of the doors holes large enough 
to admit this pipe are bored, the shoe set in these, the 
doors resting on the shoes, You may remember 
that in the original design a nail was driven 
in the bottom of the the doors, the nail in 
turn slipping into a hole in the rail. If the man 
who wants a door rack will look up the paper of No- 
vember 8, discard the nail and replace it with this shoe 
I believe he will have as good an arrangement for hang- 
ing front doors as he will see in the next ten years. For 
cheapness, simplicity and effectiveness it is really ad- 
mirable. 

The screw eye which must serve as a hinge for the 
door is put a certain distance from the bottom, and 
to do this accurately and quickly Mr. Kalbach uses 
a slat, with a piece of tin attached to the bottom of 
it at a right angle. The tin is placed under the 
door, the slat alongside the edge of it, and through a hole 
in the slat is marked the place in which the screw eye 
should be inserted. The question of getting these shoes 
cast was raised, but it was thought it would be too 
expensive. Mr. Kalbach thinks that for making twenty- 
five of them he paid about $1. I am doing missionary 
work by carrying one of them around in my alligator 
case. I think if yard men knew what was best for 
them a thousand of these racks would be made before 
next Saturday night. 

Extra Fine Shed. 

According to my best knowledge and belief, as the 
lawyers say, the Kalbach door rack as it stands today 
beats the world, and in the Kalbach yard there is a 
shed that in some respects will not fall far short of 
doing. the same thing. The shed is 60x120 feet, with 
an alfey 22 feet, and covered with ruberoid. The build- 
ing is finely finished in every respect, and internally 
painted white. I said to Mr. Kalbach that the novice 
might think it was a dry goods emporium instead of a 
shed from which to shove ouf lumber. George Kalbach 
is a gentleman of ingenuity and method, and evidently 
he built this shed precisely as he wanted it. The 
wareroom is 19x40 feet. The second decks are floored, 
and over the offices are a harness room and a room 
that may be occupied by some employee of the firm. A 
novelty is a tool room, with a nail for every tool and 
the name of the tool inscribed above it. “We would 
know that that is a chisel without the inscription,” 
said Mr, Kalbach, “but you ‘know we all lend tools, and 
when they are labeled in this way we can tell at a 








glance what is gone.” The doors leading into the ware 
room are hung on rollers, and when they are open sim- 
ply turn a catch and slowly they begin to close. No 
time, no thought beyond turning the catch need be 
given them. The office, in the front end of the shed, is 
roomy and nicely arranged. ‘The vault is 4x6 feet. 
What do you think the pioneer yard men would have 
said if they had been told that years hence there would 
have been retail lumber offices all over the country with 
vaults? The painters were busy in the office and by 
this time the firm is in its elegant new quarters. 

This firm has also just completed about as good a 
timber shed as you have ever seen. It is 12 feet wide, 
with two spans, 32 and 36 feet, the frame supported by 
a truss in front. I am not expecting to die rich, and 
my bosom would swell with no very red hot emotions 
if I owned a million gold dollars, but I do feel a de- 
gree of pride in the part I have taken in inducing so 
many of the yard men to store their timbers so that a 
team can be driven along by their side, instead of shov- 
ing them end to into a bin. I believe I am the only 
writer on lumber topics who has advocated this method 
of storing, and other writers of lumber lore have 
thought that for that reason I am a little fooley in 
the head, I understand, but my recompense is that the 
best dealers throughout the country are adopting the 
suggestion of broadside storing. I don’t want the 
yard men to lift their livers out hauling timber end- 
wise from a pocket. I want them to retain their livers 
as long as possible, for they will need them later on. 

Here is a certificate of character for the red cedar 
door: Four years ago the Kalbach people said they 
would put one of the red cedar doors they got from 
Wheeler, Osgood & Co., Tacoma, Wash., to a test that 
might everlasting bust the thing. So in sun, rain and 
snow every working day for the past four years this 
door has been set on the sidewalk in front of the of- 
fice, and just as the four years were up I had the 
pleasure of inspecting it. So far as warp was con- 
cerned iti was as true as a die. It was minus any 
split or crack and every joint was as tight as though 
made yesterday. Beloved, do you know that is a great 
record? I didn’t know before what mighty good stuff 
red cedar is. If the elements for 1,200 days make no 
impression on an unpainted door we may wisely con- 
clude that it is a crackerjack. It is interesting to see 
these experiments. I know of yards where they are 
testing the durability of the different kinds of shingles 
and siding, but I hardly expect to be going that way 
when the tests shall be completed. Many a shingled 
roof will hold fairly good for twenty-five years, and 
I don’t know where I shall be then. It is fairly cer- 
tain that I will not be on earth, and I wish I knew 
where I shall be. 

What particularly attached me to the Kalbach shed 
was the simplicity in the method of framing. I asked 
Mr. Kalbach if he would make me a cross section plan 
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“About as good a shed as you have seen.” 


so that the next man who wants to build a shed of that 
kind may see how it is done, and he kindly consented 
to do so. 

Other New Sheds. 


Ralph Burnside, secretary and general manager of 
the Hawkeye Lumber Company, was just. home from 
taking an inventory of the eight yards of the company, 
and says he has never been able to endure more work 
than at present. It was two years ago that I landed 
in Oskaloosa, not knowing but I was to see Mr. Burn- 
side for the last time. I waded up the street through 
the snow—and now, notwithstanding his friends said 
he would probably die, he has increased his work ten- 
fold and is standing it like a dray horse. That is the 
way the doctors and the public get fooled. 

Of the new sheds of Mr. Burnside the enclosed one 
is 58x120 feet, the alley planked with hemlock and the 
roof covered with ruberoid. The office was built be- 
fore it was expected to accommodate the business of 
the Hawkeye company and now Mr. Burnside wishes it 
was larger. The yard foreman here wants to know 
how to get loads of lumber out of his shed on runners 
to the best advantage. He had sprinkled the floor and 
while it was cold had an ice road, but the ice in the 
town was going speedily and the shed floor was bare. 
T expect there ere several thousand yard men who 
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would rejoice if they could satisfactorily solve this 
problem. One dealer proposes to place two rows of 
small wooden wheels through the center of the shed, 
set in the floor, the rows far enough apart to accom- 
modate the two runners of a sled, and by keeping 
these wheels greased he says the loads could easily be 
hauled out. Other ways have been proposed; still it 
remains one of the unsolved problems connected with 
enclosed sheds. 

In the wareroom there is an adjustable door rack 
made after a plan published in this department, and 
a device for showing front doors. This latter is new 
to me and consists of pulling the doors out in a groove 
in which are set small wooden rollers. The next time 
Mr. Burnside would put in the rack mentioned above 
under the head of a perfect door hanger, but the lat- 
ter was not known when this shed was completed. It 
is this way in a thousand things. In sheds, for in- 
stance, the country is full of yard men who, if their 
present’ sheds were out of the way, would build to 
their liking. 

In this shed there are molding racks as near air 
tight as they can handily be made, pains having been 
taken to line the outside wall with paper. In respect 
to having a window made especially for show pur- 
poses, so far as I know this shed stands alone. The 
plate of glass in this window is 8x10 feet, and in it 
are arranged goods which are seasonable. When I 





“Located on one of the leading strects.”’ 


was in Oskaloosa there was a line of front doors being 
shown. In fly time screens are displayed. Again 
step ladders, newel posts, brackets ete. are paraded 
to catch the eye of the building public. Mr. Burnside 
says that the window has sold goods, but that it is 
not everybody who can tastefully trim a window with 
even wood goods, as our English cousins call them. 
This shed is located on one of the leading streets of 
the town and the front presents a good appearance. 

After all I think that Mr, Burnside’s lumber heart is 
with the double, open shed. At any rate he has built 
a good one in the rear of the enclosed shed, 33x136 feet, 
the posts supported by cement piers, 8x8 inches at the 
top, 16x16 at the bottom, and 12 inches deep. 

The Oskaloosa yard men indulge in a planing mill 
of their own, Manager Snodgrass, “whom I knew in Ma- 
son City as manager of the Lamb yard, being obliged 
to beat the figures of outside shops when he gets jobs 
from even the owners of the mill. That is an odd way, 
still I am told it is the way it is done. 

C. W. Clayton, formerly manager of the yard of the 
Rand Lumber Company, now holds down a position 
in the treasury department at Washington. It goes 
without saying that he has lost in avoirdupois else he 
would not be in the treasury building, for there would 
be no door large enough to admit him. For many years 
Mr. Clayton has taken to politics like a duck to water. 
If he makes as good statesman as he was lumberman 
the country will be safe. J. S. Shirey comes from Cen- 
terville to take charge of the Rand yard. 


Ottumwa Observations. 

A man may be a noted citizen of a state yet know 
little about that state. Ottumwa was new to me, and 
if Billy Campbell had not been there to introduce me 
I don’t know but I would have got run over by the 
street cars. It is a town of 20,000 and if appearances 
are truthful a good business town it is. There is a 
packing house that employs a thousand hands, and 
several manufacturing establishments of which the in- 
habitants appear to be proud. The public school build- 
ings are especially worthy of mention. The town sets 
on more than seven hills, and I would give dollars to 
be placed here a boy so that once more I could break 
my neck coasting. It seems as if I was born to come in 
contact with social functions, and in Ottumwa it was 
the possum dinner that is given annually by the Wa- 
pello Club. Anything that occurs behind club house 
doors is supposed to be veiled from the world, but I 
am going to whisper that Messrs. Thornton, Tisdale, Mc- 
Gavie, Odenwalder—Ottumwa lumbermen—and myself 
ate ’possum like that number of nigs down in Missouri. 
Fred Tisdale, alone, would eat a ’possum at a sitting. 
Ottumwa is only a county and a half from the Missouri 
state line, and during the civil war the confederates 
used to run up in the night and confiscate horses in 
the vicinity. I am of the opinion they ran off all the 
blooded stock, for even unto this day there isn’t a lum- 
berman in Ottumwa who has a horse that can trot in 
six minutes. 

A couple of years ago Claude Thornton migrated 
from Missouri to Iowa and the first he knew he was 
president of the Southeastern Iowa retail association. 
Mr. Thornton is as bright as a new dollar. He was 
educated under the Buffums, at Louisiana, Mo., and 
those justly celebrated yard men have a way of ejecting 
the know-how into their graduates. It has been hinted 
to me that since Mr. Thornton located in Ottumwa 


the other dealers have known they have had competi- 
tion. Mr. Thornton’s company is named the La Crosse 
Lumber Company, in honor of the old alma mater down 
in Missouri. This yard man is an open shed advocate 
and has built as fine double, open shed as you would 
find in a year’s travel. I understand that other im- 
provements are in prospect. A department of builders’ 
hardware and paint has been added, and Mr. Thornton 
explained why he went to dealing in the latter. A 
farmer drove in who wanted a load of shingles and 
asked for the nails witu which to fasten them to the 
roof. ‘Don’t keep them,’ said Mr. Thornton. The 
farmer said he would drive down town to get the nails, 
and he never drove back. It was determined not to lose 
a chance of that kind again and a stock of hardware 
was put in. Mr. Thornton’s home is on the top of a 
high bluff. In the winter he can ride to the heart of 
the city on his hand sled and in the summer he can roll 
down, 

In addition to being a lumberman F. A. Tisdale is a 
grocer, being interested, I am told, in the Tisdale Bros. 
wholesale grocery house. Mr. Tisdale’s shed is the 
jumbo of the town, measuring 106x160 feet. There is an 
old saying that a crow does not know that its young 
is black, and along that line there might be created a 
saw to the effect that no shed owner knows that his 
shed has defects—or rather that he won’t tell of them. 
There are exceptions, however, and Mr. Tisdale is one 
of them. “I would never build a shed like this,” said 
he, as we were walking through the alley. “I should 
not want any more double deck around me. I want 
lumber where I can get at it. As a rule the people 
who buy lumber want to see it, and there are a great 
many who are not in condition to climb the ladder to 
the second deck.” 

The Wormhoudt Lumber Company will build a wide, 
open shed in the near future. Mr. Wormhoudt was so 
busy with his new house that we had to send for him 
to come to the office to see us. It is surprising how 
prosperity has come the way of the yard men. They 
are building houses and buying farms, diamonds and 
sealskins at a great rate. I wish they would buy more 
fast horses. You may have noted that I take some 
interest in a fine horse. Mr. Wormhoudt incidentally 
remarked that he wished he could have a few more 
years like 1901. We all look lovingly back to 1901. 
It was the banner year since 1892. 

In Mr. Wormhoudt’s office hangs a card announcing 
that the Ottumwa dealers will charge 25 cents for the 
delivery of every load, or part of a load, an agreement 
that another yard man told me is lived up to fairly 
well. Of course 25 cents a load will not deliver lum- 
ber, but it is an inducement for the buyer to have his 
stuff delivered in full loads. As a result of thoughtless- 
ness, or don’t care, the average buyer concerns himself 
little with the number of trips our teams make to the 
point of delivery. So far as he is concerned a team 
and driver may as well put in the time delivering a 
bunch of shingles two miles from the yard as a full 
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load. The smartest of us do not of course deliver a 
bunch of shingles with two horses, as we have a light 
delivery rig especially for light loads and quick time, 
but we have not all got them yet. Last summer in a 
yard that does a business of $100,000 a year I saw 
500 shingles and two 16-foot boards loaded into a heavy 
wagon that was drawn by two horses that would weigh 
1,600 pounds each, and away they moved with it as fast 
as sea turtles would crawl. 

Against the fence in the rear end of Mr. Wormhoudt’s 
yard is built a leanto under which timber is piled. Easy 
enough, yet I expect there are a thousand of us who 
would never think of doing it. Those thinkers of ours 
have great possibilities, but many of us are exceedingly 
careful not to work them overtime. 

A. Odenwalder & Co. also carry hardware and paint. 
I have no doubt questioned several hundred yard men 
regarding the profits of their paint departments and 
without an exception they have told me that it paid 
them well. One dealer said he was going out of it, but 
it was for the reason that the druggist of the town, who 
also carried paint, thought that each dealer should stay 
by the customs of old. Any vard man who has a farm 
trade and who cannot make a paint department pay a 
good round .interest on the investment was not cut out 
to sell paint. 

8. L. McGavie showed me two long, wide, open sheds 
and said he would not think of having any other kind. 
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He stands in the same line with Mr. Tisdale in regard 
to single decks. He wants everything on the ground, 
and in his hundreds of feet of shed 1 doubt if twenty 
feet of it is double decked. He says it costs money to 
put lumber high; it cannot be easily inspected when it 
is high, and that it is overlooked and forgotten when it 
is high. He has it in for the high proposition at every 
point. He instanced cases of certain items being called 
for and the yard foreman denying they were in stock, 
for the reason that they were really lost on an upper 
deck. His sheds, when they were built, cost about $3 
a lineal foot. Mr. McGavic is an old timer in the lum- 
ber trade, having run a yard in Ottumwa more than 
twenty-five years, and speaks of these matters from 
a fullness of experience. 

I should say that Ottumwa is a cheap market. Hem- 
lock is largely sold, and one dealer remarked that there 
was no question but that some other wood would lead 
hemlock if only one could be found that was cheaper. 
Competition has been close and I should judge that the 
yard men, instead of educating their customers to use 
high price lumber, have talked cheap lumber to them. 
It is easy in this regard to educate customers up or 
down. 

I doubt if there is another town of the size of Ottum- 
wa in Iowa the yard men of which draw trade from 
so large a surrounding territory. 


Grinnell Paucity. 


If you are up in cyclone history you will remember 
that about twenty years ago a wind storm leveled the 
buildings of Iowa college, in Grinnell. I heard a Con- 
gregational minister who occupies a pulpit in Chicago 
declare that in his opinion the cyclone is the work of 
the devil, and as he is so orthodox that to preach any 
but the true faith would choke him, and as the Iowa 
college is strictly a Congregational] institution, they must 
have thought there that the old fellow was hotly after 
them. A few years ago they had another cyclone in 
Grinnell, when the now worldwide famed Dr. Herron, 
who was a professor in the college, slipped his moral 
leashes and ran off with a rich woman. 

In the lumber line I found so little of general inter- 
est in Grinnell that I was not obliged to reserve any 
storage room in my high dome of thought where mem- 
ory sits on her regal throne. If I lived in a big college 
town I would get flowery after a while. 

The Carney shed is one that would drive the Ottumwa 
low pile advocates to madness. From ground to peak 
the shed is 49 feet high, with three full blossomed 
decks, and a fourth a part of the way. I do not 
remember having seen a taller shed. The ground size 
is 88x165 feet. From the pile of cedar posts alongside 
the shed one might dream that he was not far from a 
Carney, as this family of Carneys has handled cedar 
poles for years and years, B. J. Carney, the Grinnell 
man, being’ one of the wholesale Carneys of Chicago. 

Mr. Carney is of the opinion that brick and cement 
building material must necessarily take the place of 
wood not many years hence. He sees no continuous 
lumber supply except from the Pacific coast, and that 
will be entirely inadequate to our wants. Then, he says, 
those fellows over there will have such a foreign de- 
mand for their product they will care little whether they 
sell any stuff to us or not, a remark similar to the one 
that another great man, in the form of myself, not 
long ago made in this department. Mr. Carney’s cogs 
and mine mash perfectly, which leads me to conclude 
that we are running two big machines. 
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Wisconsin Valley Notes. 


MERRILL, Wis., Dec. 30.—Sanford Close, for some time 
of the firm of Coller & Close, operators at Alder lake 
before the dissolution, entered upon the duties of as- 
sistant manager of the Merrill Lumber Company last 
Monday, filling the position occupied by F. C. Reimers 
previous to his promotion to manager. 

E. J. Brent, superintendent of the Anson-Hixon fac- 
tory, was the recipient of a fine upholstered leather 
rocker from the employees of the factory at Christmas 
time. 

Emil Thomas, the founder of Trout City, alias Earl- 
iny, alias Iicineman, but now dealer in lumber, poles, 
piling, timber land and real estate generally, says that 
he is taking it more easy at this time than he has for 
a good many years. It is the first time in several years 
that he has not been carrying the burden and worry 
of some project in a partially developed state. Just 
now he is doing “a whole lot of thinking,” he said, but 
has not his plans sufficiently developed to make them 
publie. 

The new refrigerator factory at Rhinelander is uear- 
ing completion and it is expected that manufacturing 
will begin some time next month. 

J. T. Owen, of Rhinelander, who went down to Mis- 
sissippi to look over timber lands for a Chicago firm, 
returned last week, reporting that continued rains had 
made his work practically impossible for the present. 

At the annual meeting of the stockholders of the 
Merrill Lumber Company, held last week, the following 
officers were chosen: W. G. Collins, president; A. P. 
Lovejoy, vice president; F. C. Reimers, secretary, treas- 
urer and general manager. 

The Gilkey & Anson Company’s saw mill started last 
week on its day and night run for the winter season. 

H. R. Lehland, lumberman, merchant and mine owner, 








returned last week from a trip out west, where he went 
to look after the interests of himself and other Merrill 
capitalists. 

The mill of the H. W. Wright Lumber Company 
started the first of the week to make boards again, and 
will continue to hum until the return of balmy spring. 

The saw mill of the Heineman Lumber Company, at 
Heineman, has been rebuilt during the fall and has now 
a 10-hour capacity of 50,000 feet. Operations will begin 
there shortly and a busy season is expected to follow. 





IN AND AROUND WAUSAU. 


Wausau, Wis., Dec. 29.—Mr. and Mrs. Walter Alex- 
ander gave a large reception and dancing party at the 
club house Monday evening, in honor of their son and 
his wife, Mr. and Mrs. W. D. Alexander, of Lexington, 
Ill. It was a brilliant affair and greatly enjoyed by 
all present. 

One of the largest real estate deals in the history of 
this section of the state was consummated last week 
when the Central Trading Company, of Milwaukee, sold 
its large holdings in the townships of Rock, Cary, Wood, 
Hansen and Dexter, in Wood county, to Oftelie & Stan- 
dal, of Pittsville. These are lands formerly owned by 
the George Hiles Land & Lumber Company. 


LAKE MICHIGAN PORTS. 


CREAM CITY NOTES. 


MILWAUKEE, Wis., Dec. 30.—The detailed work of 
annual inventories is receiving the attention of lumber 
dealers and manufacturers and filling in days which 
otherwise would be dull at this season. When the com- 
plete results for the year’s work shall be known it is 
said that all concerns, large and small, will have hand- 
some showings to make for the business of the year. 

Former Governor William H. Upham, of Marshfield, 
was here last week and when asked his opinion as to 
the recent statements in circulation to the effect that 
within five or ten years the timber of Wisconsin would 
be entirely removed, he said: 

There is still a great deal of hemlock and hardwood tim- 
ber in this state, and the fellows who secured enough at 
the start have lots of it still on hand. I think if I should 
not get hold of any more I still have enough on hand to 
keep me busy for fifteen years longer. So I am not losing 
sleep over the disappearance of the lumber in Wisconsin. 

From advance information secured at the office of the 
Milwaukee building inspector, who is preparing his 
annual report, the figures show that there has been a 
great increase in the amount of building in Milwaukee 
during the past year. The total number of building 
permits issued was 2,181, against 1,484 the previous 
year. The total amount invested in building this year 
so far quoted is $5,847,323. The increase is not especially 
due to recent large building enterprises such as the 
new Wells building or the Gimbel building of a year 
ago but is due chiefly to the increased number of resi- 
dences, flats, cottages and additions to manufacturing 
institutions. The indications are that the same pace is 








~to be kept up in 1903, as during the past few weeks a 


large number of important building enterprises have 
been announced for the early months of the coming year. 

W. S. Johnson, of the South Arm Lumber Company, 
came down from South Arm, Mich., for the holidays 
but put in a short business trip to Chicago between 
Christmas and New Year’s day. 

J. H. Fowler, of Chicago; John A. Jacobs, of Wash- 
burn, and Eltinge Elmore, of this city, have incorporated 
the Elmore-Fowler-Jacobs Lumber Company with head- 
quarters in Chicago and selling headquarters in the 
vicinity of Washburn. The company will cut cedar 
posts and has a capital stock of $50,000. 

W. E. Powell, immigration agent of the Chicago, Mil- 
waukee & St. Paul railway for the past thirty-eight 
years, has tendered his resignation to the company to 
take effect January 1. In his capacity as immigration 
agent Mr. Powell has introduced to the lumber regions 
of Wisconsin, Michigan and Minnesota thousands of set- 
tlers from foreign countries. 

The Peninsular Box & Lumber Company, of Menomi- 
nee, Mich., recently secured the contract to supply 
$60,000 worth of boxes and wooden crates to the Singer 
Sewing Machine Company. 

John J. Johnson, the factory lumber specialist and 
head of the Johnson Lumber Company, this city, is able 
to be out again and at his office in the Loan & Trust 
building a little while each day after a severe illness 
which confined him to his bed since the first of the 
month. He is suffering from a stomach trouble, and 
will leave next Tuesday, accompanied by Mrs. Johnson, 
for a couple of months’ trip in the south in the hope 
of regaining his health. He will go to the east coast of 
Florida and will stop some time at Rockledge, and 
from there will go to Miami, thence to the Bahamas, 
Key West and Havana, Cuba. He will travel by easy 
stages, see the country, take a well earned rest and vaca- 
tion, and hopes to return in good health. During his 
absence his son, George, secretary of the company, who 
was called home from Portland, Ore., whither he went 
to look into the lumber business on the Pacific coast, 
by his father’s illness a couple of weeks ago, will have 
charge of the business of the company. 





ON MICHIGAN’S WEST SHORE. 
Muskegon, Micu., Dec. 29.—Indicative of the passing 
of Muskegon’s great lumber industry is the action of 
the ‘city council in repealing an ordinance adopted 
January 8, 1872, to regulate the burning of edgings, and 
an ordinance approved July 18, 1881, to prevent the ac- 
cumulation of sawdust and other combustible refuse 
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from the mills within the limits of the city. The 
lumber business has reached such a low point consid- 
ered comparatively with the output of twenty years ago 
that the ordinances were considered no longer neces- 
sary. A new book of ordinances is about to be printed 
and it was thought wise not to burden it with a law 
that will in a few years be inoperative. 

Joseph P. McHugh, bookkeeper for the Muskegon 
Valley Furniture Company, has resigned that position 
to take a similar one with the J. C. Turner Cypress 
Lumber Company, New York. Mr. McHugh will go to 
New York February 1 and will be the third Muskegon 
man to becosie identified with this company, the others 
being Martin J. Hoban and Leo Hughes. 

Mann, Watson & Co. will make novel and convenient 
use of the ice in Muskegon lake. As soon as it is 
strong enough a large quantity of lumber will be hauled 
thereon from F. Alberts & Sons’ ‘mill fo the Mann, Wat- 
son & Co, yards. 


ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MinN., Dec. 30.—No advance will be 
made at present in the list price of white pine dimen- 
sion. This conclusion was reached today at a meeting 
of the price list committee of the Mississippi Valley 
Lumbermen’s Association. Almost the entire morning 
was spent in debating the proposed advance, which was 
strongly supported by some members of the commit- 
tee and other members of the association who were 
present. The conservative members knocked out the 
advance with two propositions. The first was that the 
beginning of the year was no time to make such an ad- 
vance, no matter how well justified; an advance in this 
important item for builders would have a bad effect 
on next season’s building activity, discouraging pros- 
pective home builders. The other reason was the fear 
of competition from yellow pine. At present it is be- 
lieved that there is no overstock of yellow pine dimen- 
sion, but the southern mills could saw this winter stocks 
of dimension which would come into northern territory 
in time for the spring market, and the advance in 
white pine would lead retailers, especially in Iowa, to 
take more kindly to the southern product. 

Seven of the nine members of the committee were 
present today, as follows: Thomas Wilkinson, Burling- 
ton; F. W. Mueller, Davenport; J. D. Bronson, Still- 
water; W. Hayes Laird, Winona; George H. Chapman, 
Eau Claire; Irving E. Goodridge, Minneapolis; William 
F. Brooks, Minneapolis, chairman. The committee au- 
thorized Secretary Rhodes to reissue the list of August 
6, under date of January 1, 1903, with the following 
changes: No. 1 4-inch fencing, all lengths, advanced 
$1; No. 2 4-inch fencing, 16-foot lengths, advanced $1; 
8-inch finish advanced to the same price as 10-inch. The 
advance in 4-inch fencing was made because of the 
searcity in 6-inch, which has led to the general substi- 
tution of 4-inch boards. 


Reports of Stock Holdings. 


The bureau of grades of the Mississippi Valley Lum- 
bermen’s Association has decided not to make a detailed 
compilation of the inventories this year. Experience 
has shown the expense not justified by the results. 
What the trade really wants to know is the total of 
each item of lumber on hand, and this will be arrived 
at without so much detail. The manufacturers this 
year are asked to give only the total amount on hand 
of each class of lumber, the items being as follows: 
Dimension, No. 1 board and strips, No. 2, No. 3, No. 4 
and No. 5 ditto; thick finish and shop; inch shop, D and 
better boards and strips, C and better norway boards 
and strips, mill run, shingles, lath and pickets. In the 
past detailed reports have been sent in during intervals 
of two months, and by the time the laborious compila- 
tion was finished and the report sent out the time was 
past when it was really of any use to the trade. Indi- 
vidual reports will be destroyed, as usual, after the 
summary is made. 


The West Coast Rate Trouble. 

Dealers in west coast products are stirred up over the 
sudden flop of the Minneapolis-Chicago lines, which have 
given notice that they will return to the 13-cent rate 
on west coast shingles on January 15. When the break 
to 10 cents was made two weeks ago, after years of agi- 
tation, the shingle men counted the victory won, but it 
seems that the freight men were only fooling and have 
since come together. The last state of the west coast 
man is worse than the first, for although tariffs are not, 
advices are that the 13-cent rate will hereafter apply 
also to mixed cars of lumber and shingles originating 
on the west coast. These formerly took the straight 
10-cent rate, the same as lumber. It means that shingles 
and lumber will have to be shipped in separate cars here- 
after. 

The west coast men are not disposed to take their 
medicine without a struggle, and will make an emphatic 
protest. They are especially stirred over an informal 
notice given to the effect that the advance will apply to 
all cars leaving the transfer point after January 15, 
without regard to when the shipment originated. This 
would tax many cars that are already on the road. 


In Business for Himself. 


For a number of years J. B. Burkholder has been 
manager of the sales department of the Backus-Brooks 
Lumber Company. He severed his connection with this 
concern, however, on January 1 and opened an office at 
No. 608 Lumber Exchange building, Minneapolis, where, 
as the Burkholder Lumber Company, he will in the 
future engage in the wholesale lumber business. 

Mr. Burkholder spent some time last fall on the 








Pacific coast, particularly in California, where he visited 
his uncle, John R. Wisdom, manager -of the Scott & 
VanArsdale Lumber Company, of San Francisco. He 
made a study of the western lumber situation and as a 
result the Burkholder Lumber Company will make a 
specialty of west coast lumber, representing at Minne- 
apolis the California Sugar & White Pine Agency, of 
San Francisco, in the territory between the Mississippi 
and Missouri rivers. The agency, as is well known, 
embraces about thirty-five mills manufacturing Califor- 
nia pine lumber. Mr. Burkholder will also handle white 
pine and hemlock lumber but will make a specialty of Pa- 
cific coast lumber products. Having had many years’ 
experience in the lumber business he starts in business 
for himself with every prospect of success before him. 


Expansion Necessitates More Traveling Men. 


W. A. Dalgren, who for a number of years has repre- 
sented the Bardwell-Robinson Company, of Minneapolis, 
on the road in northwestern Minnesota and North Da- 
kota, severed his connection with that concern the first 
of the year and will next year travel for the Wallace 
& White Lumber Company, of Minneapolis, and sell west 
coast lumber in his old territory. G. K. Brink, who has 
been with the Wallace & White Lumber Company this 
year on the road, continues with it next year. The 
business of the company has been continually expanding 
and has now reached the point where it necessitates this 
increase in the force of traveling salesmen. 


Holiday Quiet. 

Holiday week as usual finds business practically at 
a standstill. Some predict that buying will begin 
briskly during the first week of the new year, but the 
general opinion is that dealers will wait until the retail 
convention here the second week, and do their business 
while attending the convention. 

The call for the annual meeting of the Mississippi 
Valley Lumbermen’s Association will shortly be out. 
The date for the meeting is Febuary 16 and the place, 
as usual, is Minneapolis. 


Hoo-Hoo Concatenation for Minneapolis. 


Vicegerent W. B. Tomlinson, of Minnesota, is making 
arrangements for holding a Hoo-Hoo concatenation in 
Minneapolis during the week of the retailers’ conven- 
tion, probably on January 13. There has been no con- 
catenation held in Minneapolis during the past year 
and efforts will be made to make this one a big affair. 
Already Mr. Tomlinson has about fifteen applications 
and it is likely that the class will be a large one. Lum- 
bermen at outside points in Minnesota and Wisconsin 
who desire to join the Hoo-Hoo order at this time 
should write Mr. Tomlinson, care of the Red River 
Lumber Company, Minneapolis, in order to be included 
in this class. 

Minor Mention. 

N. D. Allen of the Colman Lumber Company, La 
Crosse, was a Minneapolis visitor yesterday. 

_ H. B. Waite, of the H. B. Waite Lumber Company, 
is on a short trip to the west coast. He left Friday 
evening and is expected back about January 7. 

Chris Muller, of the Mueller Lumber Company, Daven- 
port, Iowa, was here yesterday and today, his principal 
object being to attend the meeting of the price list 
committee. 

H. H. Muehlenberg, the well known retailer of Olivia, 
Minn., and F. M. Leach, of F. M. Leach & Son, Faribault, 
Minn., were looking over the market here this week. 

B. L. Willis, of the B. L. Willis Lumber Company, 
Webster City, Iowa, one of the large line yard concerns 
of the Hawkeye state, was in Minneapolis yesterday 
looking up a suitable office location. He has about con- 
cluded to remove the main offices of the company to 
Minneapolis. The buying has been done for some time 
through L. L. Hill, who is one of the members of thé 
new Menz-Hill Lumber Company. 

The Brooks-Scanlon Lumber Company has bought from 
the C. A. Smith Lumber Company a tract of timber trib- 
utary to the former company’s mill at Scanlon, Minn., 
for $28,625. Ten years’ time is given to cut the timber. 

M. M. McGruder, manager of the Peoria branch office of 
the C. A. Smith Lumber Company, has been in Minneapo- 
lis consulting with the officers of the company about next 
year’s business. He says the section around Peoria has 
had excellent crops and the general prosperity argues for 
a lively spring trade. 

Stanley Raymond, for the past year a traveling rep- 
resentative for the Nelson-Tuthill Lumber Company, 
has resigned his place with that company, and beginning 
with the new year will represent the Shevlin-Carpenter 
company on the road. 

The Diamond Iron Works, of Minneapolis, has the 
contract for constructing a saw mill at Virginia, Minn., 
for Plummer & Ash, of Duluth. The mill will saw 
about 100,000 feet a day, from timber owned by Plummer 
& Ash in the vicinity and other tracts owned by Cook 
& Turrish. 

Clarence Hill, of the Hill Lumber Company, Tacoma, 
passed through Minneapolis the other day westbound. 
He has been on a business trip in Chicago, New York 
and other eastern cities, looking after the prospects for 
trade and selecting agents to handle his specialties. 

W. I. Carpenter, who returned last week from the 
west coast, arranged there to keep open a Seattle office 
with J. R. Owen in charge. Mr. Owen, who has been 
connected with the W. I. Carpenter Lumber Company 
in its Minneapolis office, has also been connected with 
the Monarch mill at Blaine and is well fitted for his 
new duties, 

The name of the Minneapolis Cedar & Flooring Com- 
wy! will be changed to the Minneapolis Cedar & Lum- 

r Company, and articles of incorporation will be filed 
fixing the capital stock at $100,000. The company will 
consist of William Miller, president; Henry Hauser, vice 
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president; J. P. Miller, secretary and treasurer; John 
Martin and Fred W. Piehl, directors. The company will 
continue its offices in the Lumber Exchange and will en- 
large its wholesale yard facilities to keep pace with its 
rapidly growing trade. It has been extending its trade 
in west coast products of late and also handles hardwood 
flooring, posts and poles, basswood and yellow pine. 

Edgar Dalzell, sales manager for the Cloquet Lum- 
ber Company, was in Minneapolis today, returning from 
his Christmas vacation, which was spent with rela- 
tives at Davenport. 

Fred Herrick, manager of the Flambeau Lumber Com- 
pany, Lac du Flambeau, Wis., who resides in Milwaukee, 
will leave next week for a visit to the plant of the Scotch 
Lumber Company at Fulton, Ala., in which he is in- 
terested. Before returning north he will visit Havana 
and spend some time in Cuba. 

Daniel MacGillis, of the MacGillis & Gibbs Lumber 
Company, this city, is visiting the headquarters of the 
company’s Idaho operations at Spokane, Wash. He is 
not expected to return until the latter part of Janu- 
ary. 

¥. A. Hughes, of the Hughes-Mackintosh Company, 
has returned from the west coast, where he negotiated 
one of the important deals of the year in that direction. 
He contracted to handle for next season the output of 
the Northern Lumber Company, of Everett, Wash., con- 
sisting of cedar siding and shingles and fir lumber, the 
last named item forming the bulk of the product. The 
mill of the Northern Lumber Company has a capacity 
of 75,000 feet a day, and A. J. Uphus is known as one 
of the most progressive and energetic mill men of the 
Pacific coast. Everett’s strategic position, with three 
railroad connections, makes the mill especially desirable 
as a feeder for this territory, as in times of car shortage 
it greatly increases the chances for getting stock. 

Mr. Hughes continued the former arrangements for 
the output of three other leading coast concerns, the 
Puget Sound Saw Mill & Shingle Company and the Ex- 
port Mill Company, of Fairhaven, and the Seattle 
Lumber Company, of Seattle. This means that the 
Hughes-Mackintosh Company will be on the market 
next season with a much larger line of products. It 
means expansion at bath ends of the line, and an office 
wilt be opened at Fairhaven in charge of A. B. Martin, 
vice president of the company, who is also secretary of 
the Puget Sound Saw Mill & Shingle Company’s plant. 





NEW PRICES ADOPTED AT MINNEAPOLIS. 
[Special Telegram to the AMERICAN LUMBERMAN.] 


MINNBAPOLIS, MINN., Dec. 31.—A new price list on north- 
ern pine was adopted by the price committee of the Mis- 
sissippi Valley Lumber Manufacturers’ Association today to 
go into effect January 1. The changes are not numerous, 
4-inch No. 1 fencing being made $1 less than 6-inch No. 1 
in the same lengths. Four-inch No. 2 was advanced $1 in 
16-foot. Eight-inch selects were made the same price as 
10-inch. This is equivalent to an advance of $1 on each 
of the above items. 





ON THE ST. CROIX. 


STILLWATER, MINN., Dec. 30.—John McCarthy, A. J. 
Lammers and George A. Lammers, of Stillwater; Wil- 
liam O’Brien, St. Paul, and some Duluth loggers have 
formed a syndicate to invest in timber lands in South 
Carolina. Mr. McCarthy has been there most of the past 
year prospecting and is just back from a stay of three 
months. He says that the company has already se- 
cured 8,000 acres of land on which there is 100,000,000 
feet of standing timber, chiefly cypress, but also in- 
cluding pine, ash, oak and hickory. 

The company is still making estimates and surveys 
of other lands on which it has options and expects 
to acquire a great deal more timber lands, making 
about 500,000,000 feet of timber. The timber thus far 
has cost the company about 50 cents a thousand feet. 
The great majority of this timber is within two miles 
of two railroads. It is the intention to revolutionize 
South Carolina logging operations. At present the 
practice is to girdle trees and when they dry out to 
float logs to mills of primitive construction. This en- 
tails a loss of from 20 to 40 percent, says Mr. McCar- 
thy. His company purposes to erect large modern saw 
mills at convenient points and to haul the green logs 
to the mills by rail. The acquisition of timber lands 
there is slow because it is difficult to make surveys and 
estimates and to get clear titles. The lands in many 
cases have descended from generation to generation 
without deeds. The descriptions are by metes and 
bounds and the obliteration of corner marks makes it 
difficult to make surveys. Mr. McCarthy will soon 
return to the south to superintend surveying and esti- 
mate on lands yet to be acquired. 





UPPER PENINSULA NOTES. 


CALUMET, Micu., Dec. 29.—G. A. Bergland, of Mil- 
waukee, Wis., is erecting a saw mill at Matchwood. It 
will be one of the finest plants in the state. He owns 
an enormous amount of standing pine which he will 
cut during the next few years. He has planned a town- 
site and built a railroad. 

The Big Bay Lumber Company, composed of lower 
Michigan men, has a big plant and valuable holdings of 
timber in the vicinity of Lake Independence. A village 
and extensive outfit have been built at Big Bay at a 
cost of $75,000, but no work has been done. 

Negotiations are pending which are likely to result 
in the establishment of a large saw mill and shingle 
mill at Ontonagon. D. J. Norton, John Hawley—both 
of Ontonagon—and outside capitalists are interested in 
the project. It is planned to construct the plant on 
the old site of the Diamond Match Company’s mill. 





THE SAGINAW VALLEY. 
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EASTERN MICHIGAN NEWS. 


Bay City anp Saginaw, Micu., Dec. 30.—Manufac- 
turers and dealers are closing up the business of the 
year. There is no buying of consequence on the part 
of dealers and the trade is confined to the factory and 
yard business, which has been fair for the month. 
Stocks are very fair in white pine and hardwodd, and 
hemlock dealers report a very satisfactory condition of 
business, barring the difficulty experienced in securing 
cars. Stocks of hardwood are small for the most part. 

M. C. Campbell, superintendent for the Edward Hines 
Lumber Company, Chicago, was in the valley three days 
last week picking up men for the planing mill of the 
company. He took about a dozen men away with him. 
He stated that since May 1 last his company has handled 
374,000,000 feet of lumber. 

F. E. Parker, of Mershon, Schuette, Parker & Co., 
said on Saturday evening that the year had apparently 
been a very good one and the firm had handled a large 
amount of business. 

Chris. Yockey is hauling 1,500,000 feet of lumber 
from his mill on the South Branch of AuSable river to 
Roscommon, where it is to be railed to market. 

The new mill erected by J. B. Peterson at Mullet lake 
is in operation and is doing a fine business. The De- 
troit & Mackinac railroad is building in the direction 
of Mullet lake, the new bridge over Pigeon river havy- 
ing been finished recently. 

L. Littlejohn has his planing mill at Cheboygan up 
and enclosed and the foundations for the boilers are 
in. The mill will be in shape for business early in the 
spring. He is now in Saginaw and Detroit buying the 
machinery. 

The Saginaw Butter Dish factory people are corre 
sponding with Cheboygan parties with the view of re- 
moving the plant to that place. The Pelton & Reid 
property is being talked of as a suitable site. 

It is estimated the plant of the Saginaw Lumber & 
Salt Company at Sandwich cut about 23,000,000 feet 
of lumber the last season. The mill will have all the 
logs it can manufacture next season. 


A gentleman well posted in Ontario lumbering opera- 
tions says that the highwater mark in lumber manufac- 
turing was reached the last season in the Georgian bay 
district and that it will be only a few years when the 
industry there will share the fate it has in Michigan. 
He believes that within ten years the manufacture of 
lumber in that district will dwindle to comparative in- 
significance. 

During last season the mill of the McArthur Company, 
at Little Current, Ont., manufactured 23,175,000 feet of 
lumber. The plant was operated from April 21 to 
October 31, day and night. The cut would have reached 
26,000,000 feet but the firm had some logs in Spanish 
river which failed to get down in time. The plant also 
manufactured 4,000,000 pieces of lath. The logs for 
next season’s run are being put into Beaverstone, White- 
fish and Spanish rivers and the cut, estimated at 30,000,- 
000 feet, is more than one-half sold. 

The mills of Salling, Hanson & Co., at Grayling, have 
resumed operations for the winter and are getting in 
large quantities of logs by rail. There is plenty of snow 
for log hauling in the upper part of the lower peninsula 
and the most is being made of it. 

Henry Connor started his circular saw mill on the 
Hauptman branch of the Mackinaw division last week, 
and is cutting 40,000 feet daily. 


There is a very good trade in hardwood lumber and 
nearly all of the mills north are in motion. Up the 
lines of railroad log run hard maple is quoted at $13 
and $13.50; hemlock is held at $9.50, and basswood 
at $20. Dry lumber has been pretty well sold off but 
there will be a whole lot of stock cut this winter. 


The new saw mill of the I. Stephenson Company at 
Wells will be ready for operation shortly after the first 
of the year. This is one of the largest saw mills in 
the northwest. The I, Stephenson Company will also 
soon be prepared to operate the new flooring plant. The 
past year the company has expended over $125,000 
making improvements to the plant and increasing the 
capacity. The addition of the new mill gives the con- 
pany two large saw mills, a monster planing mill, dry 
kilns, and the latest addition is a large flooring factory, 
one of the largest in the country. 


Peter McRae, acting for the McArthur Bros., of 
Detroit, has contracted with the Escanaba Woodenware 
Company for 40,000 cubic feet of square timbers to be 
delivered at Escanaba. The timbers are to be of rock 
elm of various dimensions and will amount to about 
1,000 pieces. The material will be shipped from Esca- 
naba to Liverpool, England, by vessel early next spring 
and will be used principally for ship building. 

Estimates of the output of the Georgian bay mills, 
including those at Sarnia and Sandwich which manu- 
facture Georgian bay stock, during the season just 
closed give a total of 375,000,000 feet, and scattering 
lots which may have escaped the estimator will not 
increase the total to over 400,000,000 feet. It is not 
expected the mills will get in a stock for next season 
to exceed the output last season. This winter not over 
25,000,000 feet of logs will be put in which will be for 
sale, and the mill firms will generally fall below the 
calculations. There are about fifteen saw mill firms 
in the Georgian bay district that cut an average of 
22,000,000 feet in a single season each and the owners 
of these are making an effort to secure a full stock of 
logs for next season. 
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In a Hurry: 


While we have orders on our books 
for more stock than we can possibly 
load in the morths of December and 
January, we are just as aggressive as 
ever for business, and if any reader 
of the “American Lumberman” is in 
the market for anything in White 
Pine or Hardwood of any des- 
cription, we will be glad on applica- 
tion to furnish list of the different 
stocks we have on hand and offer for 
sale. We doubt whether in the hard- 
wood business there is a concern in 
the country today that has the quan- 
tity and assortment of Hardwood to 
draw from that we have, and we 
shall be delighted to have your im 
quiries. 


WE USE THE TELECODE. 


THE ADVANCE LUMBER CO. 


Cleveland, Ohio. 
be _w 


PUA PRU 
PENDENNIS WHITE. W.H.GRATWICK. G.A- MITCHELL ¢ 
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STEVENS, EATON & Co.,18 Broadway, N ¥. 


+<G. J. KENNEDY, 1090 Ellicott Sq.. Buffalo. 
REPRESENTATIVES: ; FRED 8S. MORSE, Springfield. Mass. 
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DRY WHITE PINE 


LUMBER, LATH AND SHINGLES. 


Haines & Co. 


Dat Ge et Dt 


RED 
CEDAR 266 ERIE ST., 
SHINGLES. BUPPALO, N.Y. | 











Sawyer & Shuttleworth, 
Wholesale Pine Lumber, 


ee et can” BUFFALO. 








WHITE PINE 


Special Timber Bills, Red 
Cedar Shingles, Yellow Pine. 


RIB RIVER LUMBER CO. 





BRANCH OFFICES: Yards and Main Office, 
See = TOLEDG, CGE 


WE USE THE TELECODE. 
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315 Dearborn St., 


American 
Lumberman 
Publications. 


“Realm of the Retailer,” 


Compiled from the best of Mr. Met L. Saley’s 
writings. Replete with practical information. 
Of interest to the retail lumbermen every- 
where. 

Contains practical hints on retail yard man- 
agement, plans and descriptions of lumber 
sheds, appliances for handling and _ storing 
lumber, bookkeeping methods, collections ete. 
ete. 

Any one of the hundred chapters worth the 
price of the book if read and acted upon. 


Iilustrated, 390 pages. 
Price $1.50 a copy postpaid. 








Climax Tally Book. 


A practical tally book designed by a practical 
lumberman. Insures watchfulness and accu- 
racy. A permanent record of shipments. Con- 
venient to handle and always ready. 

The “Climax” tally book is substantially 
bound in sheep, with stiff covers and round 
corners. Hand straps are of heavy leather, 
riveted on. Size of book, closed, 44x84 inches; 
150 pages, 


PRICE: 


One COpy, e e © e $0.75 
Six copies, »« « « « 4.00 
Twelve coples, - - 7.50 





“Law for Lumbermen” 


Contains digest of decisions of courts of last 
resort. Decisions on every imaginable sub- 
ject connected with lumber business. No Lum- 
berman’s Office is.complete without it. 


TABLE OF CONTENTS. 

Part I—Contracts Pertaining to Lumber, Logs, 
Timber, Saw Mill etc. 

fart Ii—Delivery, Transportation, Passing of 
Title, Right of Stoppage in Transit etc. 

Part Il1I—Accounts, Bill end Notes etc. 

Part I1V—Agency, Partnership etc. 

Part V—-Combinations. 

Part VI—Timber Cutting, Trespass, Damages etc. 

Part VII—Booming, Logging, Driving, Riparian 
Rights etc. 

Part VIII—-Liens on Lumber, Logs etc. 

Part IX—Liability for Personal Injuries ete. 

Part X—Miscellaneous. Alphabetical Index. 


Bound in Law Sheep, 280 Pages. 
Price, postage paid, $3.50. 





American Lumberman Telecode. 


A Simple, Labor and Money Saving Tele- 
graphic Code Book. Contains 61,427 code 
words. One word represents each business 
phrase or sentence. One word represents each 
size of each length of each grade of each article 
of lumber manufactured. 
The Telecode is used by Lumbermen in every 
quarter of the United States. 
Bound in full leather, with flexible cover, aou- 
ble cut-in index. 

Send for Prospectus and list of users. 


PRICE POSTPAID: 
One copy, = = e e $5.00 
Twocopies, « + + « 9.00 
Three Copies, - + «+ 12.75 





Published and for Sale by the 


AMERICAN LVUMBERMAN, 
CHICAGO. 





THE KEYSTONE STATE. 


QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Dec. 29.—All that is left for the 
business of 1902 is the figuring up of sales and striking 
off a balance from the books, and there are going to be 
few books of the wholesalers that will not show up a 
pretty array of figures on the right side, though it is 
doubtful if the retailers will be comparatively as far to 
the good as the middlemen. But the whole lumber trade 
in the quiet old Quaker City have something to be thank- 
ful for and, more, they have the bright prospect of doing 
even better business during 1903 than they have done in 
the year now at a close. There has been much to com- 
plain of during the last twelve months—car shortages, 
sharp methods and closer competition—but as the man- 
tle of charity covers a multitude of sins so does pros- 
perity recompense for a plentitude of troubles. The 
yard men are perhaps the most dissatisfied of all with 
the way things have gone. They say they have been 
given the short end of the stick for the last two or 
three years and that they are getting rather tired of 
their bargain. How true, of course, all this may be is 
known by those who have had the bitter experience. 

While the improvements in a building line have been 
many in this city during the year the cost of the work 
is expected to fall $1,000,000 below the figures for the 
banner year of 1901. This large decrease is ascribed by 
contractors and property owners alone to the increased 
cost of building materials in line with every other 
product. It is estimated that the advance has amounted 
to nearly 20 percent, which has been sufficient to deter 
thousands of tax payers from investing their money in 
new and remodeled structures. The total cost of the 
work authorized last year by the bureau of building 
inspection was near $30,000,000. 

The dearth in southern lumber tonnage continues, 
with slim signs of relief. Inability to secure charters is 
becoming embarrassing to some of the yellow pine whole- 
salers who would like to make shipments but who are 
prevented. As high as $6.50 has been offered from 
Brunswick but there were no takers at that price. 
Brokers seem to have nothing to offer in the way of 
vessels at any price, and there is likely to be more wail- 
ing before the end of the season. The high rates paid 
for coal freights to the east have won over all the 
vessel owners and as the demand for fuel will probably 
remain al] winter there is small hope for the lumbermen. 

Eugene B. Nettleton, who has spent much of his time 
during the past season looking after timber interests in 
the south, will give his entire time to those interests 
after January 1. 

George W. Brown, district manager for Mershon, 
Schuette, Parker & Co., is away on a two weeks’ trip 
to the company’s yards at Saginaw, Mich., where he 
will look over the stock and confer with the officers of 
the company. Mr. Brown was up through the eastern 
part of the state last week and found a good inquiry for 
mill work. 

The coasting schooner Fannie L. Child, well known 
in this port, which left Jacksonville on October 16 with 
a cargo of longleaf pine, is long over due and is be- 
lieved to have gone down with her crew of eight men. 
Nothing has ever been heard from the vessel since she 
sailed, and it is thought she went to pieces off Cape 
Hatteras in one of the fierce October gales. 

Nearly 5,000 logs belonging to W. Righter’s Sons & 
Co. got away in the Susquehanna river above Williams- 
port last week, having gotten into the river from Pine 
creck. The boom in the creek had been lifted by the 
presence of ice, leaving nothing to hold the logs. Forces 
of men were started out to catch the timber but it is 
estimated that half a million feet went down the river. 

Augustus McCormick, city salesman of J. F. Hazard 
& Co., Incorporated, will give up his present position on 
the first of the year. It is said he will enter business for 
himself. 

George H. Huganir, representative of E. V. Babcock & 
Co., of Pittsburg, is spending his holidays at his home 
here in Philadelphia, , 








SMOKY CITY TRADE NOTES. 


PirtrspureG, Pa., Dec. 29.—The holiday quietude pre- 
vails. The majority of dealers are closing up accounts 
for the year and not one reports anything but a most 
favorable increase over last year’s record and a bright 
outlook for the coming year. Yard men are taking 
few orders, and these for as early shipment as possible. 
Inventorying is the order of the day. 

W. T. Bowen, of Red Springs, 8. C., one of the J. M. 
Hastings’ Lumber Company’s representatives, was here 
during the past week for the holidays. 

The trade of the Forest Lumber Company shows an 
increase of about 35 percent over last year’s business. 
The greatest volume of trade has been in white pine 
and Pennsylvania hemlock. John Reed Miner, resident 
salesman of this firm at Beaver, has been successful 
in representing the interests of the Forest Lumber 
Company in the Beaver valley. Two new salesmen will 
be put on the road after January 1. 

The Empire Lumber Company, of this city, R. D. 
Baker, president, is about finishing up one of the most 
successful white pine years of its existence and the 
yards at Toledo are now busy stock taking. 

The Nicola Bros. Company has had a rush of business 
through December with an improvement in shipments. 
A cargo of cottonwood, an invaluable product just now, 
is being unloaded at this company’s docks at Cincin- 


nati, 


“Flint, Erving & Stoner are busy settling up the 


‘affairs of 1902 and, not including several large bills 


to be let before December 31, the firm is now 500 cars 
ahead of last year. The company’s correspondence 
has been more than ordinarily heavy during the holi- 
day season, orders being many, in proof that dealers 
are looking for an advance and are trying to get under 
cover before it goes into effect. 

O. H. Rectanus, of Buckhannon, W. Va., and J. D. 
Hitchkoff, of J. D. Hitchkoff & Co., Ashtabula, Ohio, 
were in Pittsburg this week. 

The assignment of Lumberman Spiker, of Mingo 
Junction, Ohio, interested several local firms, though 
to small amounts only. 

It will be interesting news to the many friends of 
Sam E. Putnam, traveling salesman for the John M. 
Hastings Lumber Company, to learn that he expects to 
be in harness again after January 1. 

A yard has been opened in Ashtabula, Ohio, by the 
Middleton Bros. 

A. C. Opperman, manager of the Pittsburg office of 
Mershon, Schuette, Parker & Co.’s establishment, has 
gone to Bell Haven, N. C., on a business trip. 

Ben C. Keator, of the Enos, Henry Company, spent 
the holidays in New York. 

J. J. Heckert, manager of Flint, Erving & Stoner’s 
eg office at Aberdeen, N. C., is expected here this 
week, 

The Valley Lumber Company, of Turtle Creek, Pa., 
has been chartered with a capital of $15,000. The di- 
rectors are, W. L. Hankey, of Wilmerding, Pa.; J. K. 
Miller, of Turtle Creek, and John W. Thomas, of 
Sharpsburg, Pa. 

The Rushkauff Lumber Company, of the Park build- 
ing, has been incorporated with a capital of $75,000. 
The directors are F, W. Ruskauff, William I. Friday 
and Mr. Henninger. 


A New Lumber and Mill Work Company. 


Harry L. Kirk, well known through the Pittsburg 
district as being connected with one of the local sash 
and door houses for the past two years and for whom 
he made plans and superintended the erection of build- 





HARRY L. KIRK, OF PITTSBURG. 


ings and installing of machinery for a large and mod- 
ern factory adapted to the manufacture of special mill 
work and odd sized sash and doors, is president and 
treasurer,of a new company formed at Pittsburg that 
will do business from the start. The concern is known 
as the Kirk Lumber & Mill Work Company and its ad- 
vertisement will be found in this issue of the LUMBER- 
MAN. 

Mr. Kirk’s experience of twenty-two active years in 
business has been from the office, through the mill to 
the management of the door, sash and interior finish 
business, which has afforded him opportunities excelled 
by few if by any. Besides its general line of sash, doors 
and other mill work the company makes a specialty of 
figuring from plans interior finish for large office build- 
ings, apartment houses, custom houses, libraries etc., 
no matter in what locality they may be erected or 
what kind of wood or how elaborate may be specified. 
The Kirk company is also a large dealer in factory 
frames and sash used in steel constructed manufactur- 
ing buildings. Anyone wishing to purchase material in 
these lines may write the company with the assurance 
that orders entrusted to it will be satisfactorily and 
promptly executed. 


BPP PIP PLP III IS 


On their way to the Pacific coast Joseph W. Cottrell 
and Thomas McClure, of Pittsburg, passed through 
Chicago on Monday. The former is vice president of 
the recently organized McClure Timber Company, of 
Pittsburg, while the latter is a member of the same 
concern and secretary and treasurer of the Keystone 
Lumber Company. It was announced in our Pittsburg 
letter of last week that the McClure Timber Company, 
which was capitalized at $500,000, would do an ex- 
tensive timber business. The gentlemen in question 
were on their way to the coast to make arrangements 
for their supply of Pacific coast products, and especially 
of fir timber, 
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THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 


New York, Dec. 29.—Those lumber dealers who have 
refrained from going out of town to spend the Christ- 
mas holidays are devoting their valuable time to count- 
ing up the year’s gains, taking account of stock, laying 
out plans for the new year or studying maps to find 
out where new timber tracts are to be found. 

The retrospect of the year as viewed by most of the 
trade is interesting, instructive and eminently satisfac- 
tory. No matter what lumber may be considered, it 
will be found that 1902 showed a rising market for it 
the greater part of the year. Spruce went up because 
the pulp mills went for the logs; white pine was high 
because of its scarcity; hardwoods were scarce and 
high; hemlock stuck valiantly to high base figures from 
first to last; yellow pine was at times uneven, but 
North Carolina was generally steady and on the up- 
ward incline, and cypress was all that could have been 
expected of it in the way of high figures. 

It was not New York’s conditions that were re- 
sponsible for the fact that it was a seller’s market in 
lumber. Here we still blame the tenement house law 
for our troubles, while the real estate men, builders 
and investors charge it to the high price of lumber and 
other building materials. In a few days the completed 
figures of the year’s building will be ready and then 
it will be shown just how far we are behind what was 
doing last year. The difference will amount to sev- 
eral hundreds of thousands of dollars—perhaps a few 
millions—which proves that it was not because of local 
activity that lumber boomed but in spite of the ab- 
sence of any liveliness. The conditions at the mills con- 
trolled the situation. 

Lumbermen are now fain to believe that investors and 
builders have gotten safely rid of two fallacious ideas. 
If they have, lumber ought to sell in this market 
much more readily the coming year than it has during 
the past. One of these two ideas is that the obnoxious 
clauses in the tenement house bill are ever to be re- 
pealed, and the other is that prices for lumber are likely 
to be lower than they are at present during the year to 
come. With their minds disabused on these two sub- 
jects, the investor and the builder are forced to be will- 
ing to start in again on the good and glorious work 
of building up New York and its:suburbs. Vast im- 
provements are planned, of course, for the next tew 
years, and new residences at nearby points will be in 
great demand. The coming spring and summer ought 
to see a “boom” in this kind. of building and the 
chances are that they will. 

Big fires continue to eat up lumber of all grades. 
Within the past week or so, of two immense conflagra- 
tions one practically wiped out of existence a big piano 
factory, with a loss of about $300,000, and the other 
destroyed the Arbuckle cooperage plant over in Brook- 
lyn, with a loss of $100,000. 

The next to the last week of the year was not lively 
in the building line. Plans were filed for 28 new 
houses in Manhattan and the Bronx borough, to cost 
$866,900, while alterations for the week amounted to 
$183,050. In Brooklyn borough there were 34 plans 
filed, the new houses to cost $363,950, while alterations 
amounted to $7,150. 

A merry party of Canadian lumber dealers left these 
shores a few days ago. It consisted of W. H. McAul- 
liffe, a prominent retailer of Ottawa, Ont.; R. L. Black- 
burn, of the Hawkesbury Lumber Company, Ottawa, 
and Thomas Mackarell, manager in Ottawa for the 
house of Watson & Todd, Liverpool, England. The 
party sailed away on the Oceanic and the members 
plan to return together some time in the Spring. Mr. 
Mackarell will spend his vacation in England, but the 
other two gentlemen have arranged, after a trip to 
Egypt, to devote some weeks to a winter yachting trip 
on the Mediterranean. 

E. H. Barton, of Barton, Thompson & Co., London, 
England, arrived here a few days before Christmas and 
after a short stay left for Mobile, Ala., where he has 
some timber interests. He will remain over here about 
a month. 

T. H. Shepard, of the Shepard & Morse Lumber Com- 
pany, Boston, will leave that city today for a western 
business trip. 

Included among the week’s visitors was C. F. Smith, 
president of the Ocmulgee River Lumber Company, of 
Lumber City, Ga.. Mr. Smith came north to attend 
a meeting of the directors of his company held in this 
city. It was stated that the new double band mill of 
the company is practically completed and that it will 
be ready to start up about January 10. 

The retail business of J. M. Wells & Son, of Green- 
port, L. I., will be continued as heretofore under that 
name, with J. Sheridan Wells, a brother of Henry 
Wells, who died recently, an active partner. 

Recent visitors were J. M. Hastings, of the Hast- 
ings Lumber Company, Pittsburg, and Maurice Tre- 
— of the Montgomery Door & Box Company, Buf- 

alo. 

The Manhattan Lumber Company, of 602 West 
Thirtieth street, is a new concern that, it is said, has 
been running three or four weeks. The backer of the 
enterprise is said to be C. G. Horton. 

Another recent incorporation is that in New Jersey 
of the Baldwin Lumber Company, with capital stock of 
$25,000. The incorporators are John B., Spencer D. and 
Isabel Baldwin, all of Hackensack. 

Rode & Horn, who have been operating a retail 
hardwood lumber yard at Nos. 1 to 9 Lynch street, 
Brooklyn, have been incorporated at Albany with a 








capital of $10,000. The directors are S. J. and M. F. 
Rode and A. E. Horn, ali of Brooklyn. 

J. W: Mackemer, of J. W. Mackemer & Co., No. 45 
eg is spending the Christmas holidays at Allen- 
own, Pa, 





EASTERN CHARTERS FOR THE WEEK. 


_ NEw York, Dec. 27.—Current offerings of transatlan- 

tic freights show no increase but rates appear to be 
well maintained. Timber rates from the gulf to 
United Kingdom and continental points are a little 
stronger than when last reported, tonnage in most in- 
stances being held at 80s and 80s 6d. The situation is 
generally quiet. Further business in deal tonnage 
is reported for forward loading at provincial ports, 
St. John to the west coast of England, spring loading, 
at 33s and from Miramichi at 40s. Owners have ap- 
parently taken a firm stand upon the prevailing basis 
and quote 2s 10d and 3s 3d, according to character and 
tonnage. 

Temporary scarcity of sailing vessels for coast trade 
has prevailed, with a good inquiry for tonnage from 
gulf ports to Buenos Ayres. Shippers offer $10 but in 
some instances vessels are held at a higher level. East- 
ern provincial orders are scarce, but no concession is 
being made under previous rates of $7.50 and $8 for 
Boston and Portland and $8 for the Provinces. Rates 
between southern ports and the West Indies can be se- 
cured on more advantageous terms, owing to the small 
volume of freight offered. There is a fairly good de- 
mand for tonnage between Brunswick and New York 
at $6 to $6.25, but owners are not anxious to contract 
on this basis as another rise is anticipated. Tie rates 
are also higher in sympathy with the advancing tend- 
ency shown by rates on lumber and 18 to 20 cents is 
asked from Brunswick and Fernandina to New York. 

There is a slightly easier feeling in regard to coal 
tonnage rates owing to the increase in offerings of ves- 
sels. The market has not yet settled to a normal basis. 
Current rates are about on the following schedule: 
Sound ports, $1.50 to $1.75; Boston, $2.25 to $2.50; 
Maine, $2.50 to $2.75. 

Below are given some of the lumber charters for the 
week: 

Steamer Smyra, gulf to Holland, timber, private terms. 

Five steamers, St. John, N. B., to west Britain, deals, 
33s, commencing April, private terms. 

Steamer Angelo Padre, Miramichi to west coast of Eng- 
land, four trips, deals, 40s. 

: — Lord of Avon, Jacksonville to Surinam, lum- 
ver, $7. 

Steamer Nedenaes, Hayti to New York, Philadelphia or 
Boston, logwood, private terms. 

Schooner Charles H. Wolston, Wilmington, N. C., to San- 
chez, lumber, private terms, 

Bark Peerless, Kings Ferry to St. Kitts, lumber, $7 and 
towage. 

. — Lady of Avon, Moss Point to Cardenas, lum- 
er, $6. 

Schooner Mary Sanford, Fernandina to New York, lum- 
ber, $6.50. 

Schooner 8S. G. Haskell, Port Royal to New York, lumber, 
private terms. 

Schooner Laura C, Anderson, Brunswick to New York, 
ties, private terms. 

Schooner Grace D. Buchanan, ties, three trips, Brunswick 
to New York, private terms. 

Bark Lillian, Charleston to New York, lumber, private 
terms. 

Spot freight quotations to European ports are: 


Walnut Logs Cooperage 
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FROM WESTERN NEW YORK. 


BuFFAto, N. Y., Dec. 30.—The lake season is closed 
at last and the reports are all in. Buffalo has received 
a little more by lake than in the former season, the 
amount being 208,586,000 feet, as against 200,548,000 
feet for 1901. It is probable also that the rail receipts 
are greater than in the former year, if only on account 
of the activity in the Georgian Bay district, which is a 
good winter rail point from here. It is certain that 
the stocks of white pine are larger than they were a 
year ago, though this is hardly true of hardwoods. 

The big mill of the Montgomery Door & Box Com- 
pany closes the year with a bad accident. One day 
last week the 1,000-horse power engine which runs the 
entire plant wrecked itself and the greater part of the 
mill must stand still until a new hele can be built. 
With the electric power just installed and the small 
engines in-the building most of the tenants are still en- 
abled to operate, but the main mill will be idle for a 
week more. The accident, though vexatious and costly, 
might easily have been much worse. 

Buffalo lumbermen are a very solid quantity this 
year, the changes being very few. Nobody has suffered 
failure and the trade is apparently on a better basis 
than ever before. The death of Charles A. Hurd, the 
retirement of H. 8. Janes from the Janes-Keeney Lum- 
ber Company and the appointment of H. T. Kerr as 
manager -instead, the location here of Vice President 
Woolley, of the Provident Lumber Company, Philadel- 
phia, the closing of the yard of the H. M. Loud’s Sons 
Company and the appointment of C. H. Stanton from that 
management to the position of surveyor general of the 
National Hardwood Lumber Association made up the 
chief changes, all of which have been noted in these 
columns. 

As to the future there is but one difficulty in sight— 
the scarcity of practically all sorts of lumber, present 
or in immediate prospect—but as this condition is not 
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WHITE CEDAR POSTS a vznr 
AND SHINGLES. LARGE STOCK. 


Also Railway Ties, Timber, Piling, Telegraph and Telephone 
Poles. Write us for anything herein mentioned, 


SHINGLE MILLS AT Sault Ste. Marie, Spalding and Rex, Mich. 
CEDAR YARDS AT Cardigan Junction, near Minneapolis, Spald- 
ing, Mich., Sault Ste. Marie, Mich, 


We use the Telecode. 


Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 
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C. H. Worcester Co. 


Try Our 


POSTS, POLES 
and SHINGLES. 
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Cedar 
Products. 


Marinette, Wis. 


























WE HANDLE 
1st. All kinds and grades of WISCONSIN HARDWOODS 
and BASSWOOD. Write for prices. 
2nd. HEMLOCK and CEDAR SHINGLES. Let us quote 
you on whatever you are in the market for. 
3rd. All kinds of PACIFIC COAST LUMBER PRODUCTS. 
Will name delivered price on: 
FIR Floorin~ and Finishing Lumber, 
RED CEDAR Shingles, 
CEDAR 8iding ard Finish, 
CALIFORNIA PINE Uppers, 
REDWOOD Shingles, Siding, Etc. 


G. W. JONES LUMBER CO., Appleton, Wis. 
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Chile Cedar 


DeliveredAnywhere 
(CB Palmer Chicago 
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OUR 
scour. offeet Railway Ties 
In White Cedar Timber 7-Foot. 
, 1,000,000 Choice Extra *A* POSTS and POLES 
») WHITE CEDAR SHINGLES. Orders Promptly Filled. 
Write for Prices. We use the Telecode. 


PERRIZO & SONS, Daggett, Mich. 
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Mince GHOIGE WHITE CEDAR SHINGLES 


Write for delivered prices on 200,000 feet of 
4-4 COMMON BASSWOOD. 
All Kinds of Northern Hardwood Lumber. 


WOLVERINE CEDAR & LUMBER CO., Menominee, Mich. 


TO MOVE AT ONCE, HEMLOCK BOARDS and STRIPS. 


26 M Ix4—I0 to [6 ft. 95 M txiO—I0 to I6 ft. 
114 M Ix6—I0 to 16 ft. 130 M Ixi2—I0 to i6 ft. 
98 M Ix8—I0 to [6 ft. 
190 M Random Width !0 to /6 ft. 
3Cars tin Short C & Better White Pine. 
Car 4 & 6 inch—6 & & ft. O & Btr. W. P. Siding. 


GOOD STOCK, DRY. WRITE FOR PRICES. 
ROPER LUMBER-CEDAR CO., Menominee, Mioh. 
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Atwood Lumber Co. 


STILLWATER, MINN. 


PILING AND LONG TIMBERS 


Standard Pine Shingles 
And Piece Stuff... 
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MILLS AND YARDS AT WILLOW RIVER. 
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Telephone Poles, Posts. 


4-INCH—10, 12, 14, 16, 18, 20 and 25 ft. 
5-INCH 20, 25 and 30 ft. 


Can ship stra‘ght cars of poles or mixed cars poles and 
posts. Send us your inquiries. 


McGOLDRICK LUMBER CO. 
- MINNEAPOLIS, MINN. 








Crookston 
‘Lumber 
Company. 


WHITE PINE 
LUMBER, 
LATH and 
SHINGLES. 


General Offices at 
CROOKSTON, MINN. 


j CROOKSTON and 


Mills at) ST, HILAIRE, MINN. 














PINE TREE LUMBER CO., 


LITTLE FALLS, MINN. 
Manufacturers and Dealers in 


LUMBER, LATH 
SHINGLES, PICKETS. 
MANUFACTURING CAPACITY, 100,000,000 FEET, 
MG. Nowron, Vice Pres. Winonay Min, ety a 


DREW MUSSER, Secy. & Treas., Little Falls, Minn. 
C A. WEYERHAEUSER, Gen. I(gr., Little Falls, Minn.@ at Your Place. 
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Rush Lumber, 
Orders for Shingles and 


Lath. 


We have every facility for shipping your 
orders immediately on receipt, 


C. A. Paltzer Lumber Co. 


Office and Yard, Archer Ave, & Quarry St, CHICAGO. 
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Brothers, 


MARINETTE, 
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WHITE 
CEDAR 
POSTS 
AND 
SHINGLES. 


Don’t fail to ask us for prices 
on your car load order. 


All Goods Made of Wisconsin Pine. 


INDIANAPOLIS, IND. 
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to be met by this market alone it need not be enlarged 
upon. Buffalo is holding its own in every particular 
and as it is going ahead very fast as a city there is 
no special danger menacing the local lumber trade. The 
advent of woodworkers into the district between the 
yards of lower Black Rock and those of Tonawanda will 
bring them closer together than ever before. 

With only 19 building permits for the week 9 repre- 
sented buildings of $2,000 or over, calling for an anti- 
cipated expenditure of $57,623. 

Box makers are pushing up their price, largely on 
the strength of the big and quite unexpected demand 
for boxes in December, which still continues. Some 
mills have been able to get an advance of 10 percent 
lately and no complaining. 

Several of the city box factories are doing the work 
dropped by the Montgomery mill by its breakdown. The 
Buffalo Box Factory, G. Elias & Bro. and M. Zeis & 
Sons are all taking some of it as a neighborly accom- 
modation. Some of the consumers of these boxes have 
been ordering a double amount lately. 

As a rule the lumber salesmen are at home just now, 
sometimes taking a hand at superintending putting 
in the late cargoes from dock to pile. It is reported 
that there are few changes of salesmen this winter, as 
everybody is satisfied with the sales. The continued 
visits of eastern buyers here at this season shows that 
it is no great task to dispose of lumber if one has it. 


THE PACIFIC NORTHWEST. 


PUGET SOUND NOTES. 


SEATTLE, WAsH., Dec. 26.—Christmas week finds the 
mills and lumbermen unusually quiet, but after New 
Year’s the lumbermen will again drift back to their 
offices and the mills will be buzzing energetically. 

E. F. Parker and George Simmonds have asked the 
people of Ballard to contribute a bonus of $5,000 to se- 
cure the building at that point of a plant to manufac- 
ture the Parker rotary stump mills, and there is every 
indication that the bonus will be secured, for the Bal- 
lard Business Men’s Association has made a favorable 
recommendation. : 

Dickie & Kliensmith, at present operating a wood- 
working mill at Ballard, have asked the Ballard Busi- 
ness Men’s Club to buy $10,000 worth of stock in a 
company they are to incorporate and into which they 
will put $5,000, and then they will build a sash and 
door factory. A committee has been appointed to in- 
vestigate and report. : 

Thomas J. Smith, a St. Paul lumberman, is here and 
will remain in this vicinity until after the first of the 
year. He said: “Next year we will need a large 
amount of lumber and shingles from Washington, and 
the outlook is that the same will be the condition in 
all parts of the country where shipments are received 
from this section.” ‘ 

The lumber trade has revolutionized the class of 
sailing vessels entering and departing from Puget 
sound. A significant feature is shown by the shipping 
commissioner. His books indicate that the number of 
“square riggers,” or ships, has decreased and the gain 
has been made in the schooners. This indicates that 
the lumber trade is principally responsible for the big 
gains. ie. es, 

Deputy United States Shipping Commissioner Thorn- 
ton, in discussing the situation, said yesterday: 

The shipping business, and particularly that branch 
which deals with American bottoms, is showing a constant 
increase. Every month this year will show a gain over 
corresponding months of last year, and the largest gains 
are being made right now. 

The falling off in the number of square riggers is ac- 
counted for, I believe, by the fact that the charter market 
is very weak at present. The large number of vessels 
lying at different points on the sound awaiting cargoes 
shows the condition of the charter market. There are a 
large number of vessels seeking charter in the Royal Roads 
and at Port Townsend. Occasionally some of these boats 
are being taken 

The schooner trade, however, is showing a remarkable 
increase. The schooners are being used principally for 
carrying lumber cargoes, and are making the run to the 
islands of the Pacific, South America, South Africa and 
coast points. They carry proportionately larger cargoes 
than the square riggers and are in big demand. 

Arthur E. Lane, eastern manager of the Seattle Cedar 
Lumber Company, with headquarters in New York, is 
in Seattle and will remain until after the holidays. He 
has not been west for three years. Said he: 

The shingle business in the east has been very lively with 
us. It has been a good season, and we look forward to next 
year being as good. In the east the people are slower to 
take to a new article of trade than they are in the west. 
Therefore they had to be educated to the worth of the 
Washington shingles. However, now that the trade is estab- 
lished they are the most popular shingles in the market, 
and the demand is increasing. 

We are handling a small amount of Washington cedar 
lumber in the east, but the trade cannot at the present time 
be called large, for the reason that the railroad freight 
rates will not permit us selling at a figure that will com- 
pete with other lumber. We will have to wait a time when 
rates = be reduced before we may expect much business 
in lumber. 








Enjoyed a Prosperous Year. 

The year just closed has been a very prosperous one 
for the Seattle Lumber Company. Its operations have 
been greatly enlarged. It has purchased a large tract of 
timber, has enlarged its plant and, further, it has built 
up an enviable reputation with the eastern trade for 
furnishing well manufactured lumber. It is the only 
concern on the north coast that furnishes sanded fir 
flooring, and of this it makes a specialty. In speaking 
of the situation, President N. W. Hamilton, of the Se- 
attle Lumber Company, said to the AMERICAN LUMBER- 
MAN representative: 

The year just closed has been one of the most successful, 


if not the most successful, in the history of the coast 
trade. We manufactured and handled during the past year 
25,000,000 feet of lumber in -addition to our shingles ‘and 
lath. This was all manufactured by our single band mill, 
but when the new band which we are adding to our mill 
shall be installed, the coming month, we will practically 
double our output and expect to manufacture at least 40,- 
0C0,000 feet during 1903, running days only, but, and 
should the trade warrant it, we are in a position to run 
the mill night and day; but we have always believed that 
it was much better policy to manufacture a reasonable 
amount, making it perfect in grade and manufacture and 
in consequence entirely satisfactory to the trade, than to 
attempt to care for an extremely large business. 

The indications all point to a heavy demand for eastern 
shipment which will tax the mills to their utmost to sup- 
ply, as the trade and crop conditions in the middle west, 
with few exceptions, have been exceedingly good during the 
past year, and the new territory being opened up in the 
Dakotas by the extension of branches from the various 
trunk lines will have a tendency to increase the demand 
for coast products over last year. 





NORTHERN WASHINGTON NOTES. 


Everett, WasuH., Dec. 26.—Additional details regard- 
ing the burning of the Gauslin & Garthley mill last Fri- 
day night seem to lend color to the theory that the 
cause of the fire was incendiarism. Gauslin & Garthley 
have not yet decided whether they will rebuild or not. 

The Bratnober & Waite Lumber Company, of Clear 
Lake, is making preparations to rebuild its plant which 
was recently destroyed by fire. An up to date plant 
will be put in. 

Fred K. Baker, manager of the Ferry-Baker Lumber 
Company returned this week from a several weeks visit 
to Salt Lake City and Kansas City. He was accom- 
panied on the trip by Mrs. Baker. 

George 8. Long, of Tacoma, of the Weyerhaeuser com- 
pany, was here this week. 

Frank Pendleton, of Pendleton & Gilkey, made a trip 
to their logging camp in the country this week. 

Most of the mills of the city are shutting down sev- 
eral days this week for the holidays. 

The barkentine Katie Flickinger sailed Tuesday morn- 
ing with a cargo of 600,000 feet of telephone poles to 
San Pedro, Cal. The steam schooner Melville Dollar 
also took a deckload of poles to the same port. Both 
vessels will return to take further cargoes. The entire 
number of poles to be shipped is 9,000. 

It is probable that the California Redwood Pipe Com- 
pany will locate a factory here for the manufacture of 
fir water pipe. S. A. Smith, of Los Angeles, secretary 
and treasurer of the company, has been in Everett look- 
ing over the situation. The company has machinery 
ordered for two factories. It is settled that one shall 
go to San Francisco, and the other will be located on 
the sound. Mr. Smith states that Everett stands a 
good show of getting it. It will take about five acres 
of ground for the factory. The machinery and build- 
ings will cost $25,000 and the factory will employ be- 
tween twenty-five and thirty men. It will turn out 
water pipe from three to eighteen inches in diameter. 
The plant will turn out staves, fastenings and every- 
thing complete. 

Ed Seivers, of the H. O. Seiffert Company; S. A. 
Buck, of the Monroe Milling Company; Gus Kimberly, 
treasurer of the Northern Lumber Company, and Ed 
Weise composed a party of lumbermen who left this 
week for St. Paul to hang up thei: stockings in various 
points in Minnesota and Wisconsin. 

In an interview given ouc today, Fred K. Baker, 
manager of the Ferry-Baker Lumber Company, who has 
just returned from an eastern trip, says: 

The indications through the sections of country where 
I was point to an extremely active lumber and shingle mar- 
ket. While no very great change has taken place in the 
lumber market the present outlook justifies the prediction 
that the trade will soon liven up and that the spring de- 
mand for the products of Puget sound mills throughout 
the east will be among the heaviest in the history of lum- 
ber operations on the coast. It cannot be said that there 
is any vast change now in the lumber market, but it is 
becoming decidedly stronger and lots of inquiries are coming 
in. It will not be long until the spring rush will start. 

The shingle market has picked up within the past week 
or so decidedly, and prices are going up. When left the 
market was decidedly flat. On my return I found that 
sufficient orders had accumulated to keep us running three 
weeks; that is, our shingle department. The quotations for 
some time have been $1.50 and $1.55 for Stars. A cus- 
tomer of ours wired an order the other day for Stars at 
$1.55. It was turned down and Stars were quoted him at 
$1.60. He immediately wired to fill his order at this price. 
This indicates the upward tendency of the market. 

Mr. Baker will leave in a week or so on a business 
trip to St. Paul and other central western cities. 

EK. A. Nickerson, of the Clark-Nickerson Lumber 
Company and the Robinson Manufacturing Company, 
has a project on foot to build a big mill at Mukilteo, 
on the sound, about four miles south of this city. The 
daily capacity of the plant is figured at about 150,000 
feet. The building of a mill of this capacity by Mr. 
Nickerson and his business associates has been prac- 
tically settled, and while the matter of a site has not 
been decided upon, if Mukilteo is not chosen the mill 
will be built at some other point on the sound. 

The chamber of commerce of this city has reopened 
correspondence with Loggie Bros., of Whatcom, re- 
garding the building of the proposed $125,000 mill 
at this place. Whatcom is now having difficulty with 
the Great Northern regarding the building of an in- 
shore spur for the mill. The Great Northern makes no 
definite promises in the matter and it is stated that 
there is yet a probability of the company’s coming here. 

The Clark-Nickerson Mill Company made all its em- 
ployees who were non-smokers a Christmas present 
of a $5 gold piece, and the smokers got a box of cigars. 
Last year Governor Clough, manager of the company, 
established the precedent of giving its employees and 
their ladies a ball and banquet at the Monte Cristo 
hotel on New Year’s night. The custom will be ob- 
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served again this year. All the employees are invited 
to a similar function next Thursday night. 

M. C. Healy, of the Port Susan Logging Company, 
is spending his holidays here. Mr. Healy is of the 
opinion that the coming year promises to be one of 
great activity in the log market. He entertains little 
fear that the market on Puget sound will ever suffer a 
decline in price. 

George S. Long, of the Weyerhaeuser company, with 
headquarters in Tacoma, is in Everett this week. 

J. A. Theurer, president of the Canyon Head Lumber 
Company, was here this week. 

W. A. Foster, of Pendleton & Gilkey, spent Christ- 
mas in Seattle. 





IN EASTERN WASHINGTON. 


SpPoKANE, WASH., Dec. 27.—The officials of the Idaho 
state land board have been here en route to Rathdrum, 
Kootenai county, Idaho, where they intended to dispose 
of at auction approximately 100,000,000 feet of white 
pine, yellow pine and red fir, with white pine predomi- 
nating. All of the timber is located in the vicinity of 
the St. Maries river and is known as the St. Maries 
block. ‘The state has numerous other timber holdings 
in Kootenai county, located contiguous to the St. Joe 
and Priest rivers, but these are not offered in this lot. 
The land upon which the timber is located is not in- 
cluded in the sale and the person to' whom the award 
is made contracts to remove the timber within twenty 
years, else it reverts to the state. Eastern lumbermen 
object seriously to these clauses, and on this account 
the sales are not as popular as they otherwise would 
be, but nevertheless representatives of many ‘prominent 
eastern firms will be on the ground to participate in 
the bidding. The timber will not be auctioned in par- 
cels, but bids for the entire lot alone will be enter- 
tained. 

On December 23 at Wallace, Shoshone county, there 
was advertised to be held an auction of 23,000,000 feet 
of white pine, yellow pine and red fir, located in this 
county, and on the following Friday at Moscow, Latah 
county, 10,000,000 additional were to be sold. 

The state expects to realize $150,000 from these 
three sales. They practically close the state holdings 
in Latah county, but there will be remaining over 100,- 
000 acres unsold in Kootenai and Shoshone counties. 
The state has other valuable holdings in other por- 
tions of the state, especially along the Weiser and Pay- 
ette rivers. Exclusive of these sales the state has re- 
ceived during the past two years $508,000 from its 
timber lands. 

Harry C. Gould has sold for $20,000 his remaining 
interest in the Buckeye Lumber Company, together with 
his holdings in 20,000 acres of timber lands, located 
in Stevens county, Washington, and Kootenai county, 
Idaho. About two weeks ago Dan Hoch and Gould 
sold the controlling interest in the company. C. L. 
Hoffman, of Spokane, was the purchaser, and together 
with D. T. Ham, J. F. Herrick, C. P. Robbins and Dan 
Hoch now owns all the stock. The mill is located on 
Hoch’s siding, about sixteen miles north of Spokane. 
At the present time but a small crew is employed in 
making door stock, but arrangements are being made 
for the early erection of a large sash and box factory. 
Mr. Gould left for his home at Oshkosh, Wis., imme- 
diately upon the completion of the deal, where he will 
reside permanently. 

One of the largest timber deals that has been con- 
summated in eastern Washington for several months 
was closed up December 20, when C. A. Lamb, of Clin- 
ton, Iowa, and L. Lamb, of Minneapolis, Minn., secured 
between 125,000,000 and 150,000,000 feet of yellow 
pine on the headwaters of the Wenatchee river. The 
owners were C. H. Weeks, J. C. Jensen, F. E. Elmen- 
dorf and D. Mihills, of Spokane, who received approxi- 
mately $115,000 for their interests. The land formerly 
belonged to the Northern Pacific railway and was pur- 
chased from it only last February. The tract is lo- 
cated not far above the station of Chiwaukum on the 
Great Northern at the head of Tumwater canon, and is 
a most desirable one, being so situated that it can easily 
be placed in the river. The Wenatchee is a good sized 
stream the sources of which are in the Cascade moun- 
tains, and is admirably adapted to driving. Prepara- 
tions are already under way for constructing a boom 
and dam, and it is the intention of the Lambs shortly 
to begin the erection of an extensive mill at Leaven- 
worth, having a capacity of 50,000,000 feet annually. 
Leavenworth is the division headquarters of the Great 
Northern and is on the Wenatchee, about thirty miles 
from its confluence with the Columbia. ‘ 

The Business Men’s Association of Kendrick, Latah 
county, Idaho, is in correspondence with the Blackwell 
Milling Company, of Wisconsin, relative to the estab- 
lishment of a large lumbering plant on the Potlatch 
river near that place, and it is expected that a repre- 
sentative of the company will soon be on the ground 
and give the matter attention. There are many mil- 
lions of feet of yellow pine contiguous to the Potlatch 
river, 

Among eastern lumbermen here recently were E. Rut- 
ledge and C. A. Weyerhaeuser, of Little Falls, Minn. 

The Spokane Lumber Company, whose plant is at 
Milan, Wash., twenty-five miles northeast of Spokane 
on the Great Northern railway, has closed a deal for 
about $100,000 for the purchase of 16,000 acres of tim- 
ber from the Northern Pacific railway. The tract lies 
along the line of the Great Northern, between Milan 
and the Pend Oreille river. The timber is mostly yellow 
Pe although there is some white pine in the tract. 

is company, of which W. C. Ufford is the manager, 
has other large holdings in this district and with its 
present purchase will control 60,000 acres in this local- 


ity. On June 9, 1902, the mill was destroyed by fire 
and since then there has been no output, but it is ex- 
pected that the new mill will be completed and in full 
operation by February 1. It is a modern single band 
mill with a 10-hour capacity of 60,000 feet. The plant 
will also handle the output of other small mills in 
that locality, so the gross output will be in the neigh- 
borhood of 100,000 feet. It is estimated that the com- 
pany has sufficient timber to keep the plant in full oper- 
ation for ten years. 

The state land board of Idaho has granted the Cam- 
eron Lumber Company, of Harrison, a franchise to im- 
prove the Coeur d’Alene river. The company is allowed 
two years in which to complete the work. It will make 
improvements in the river to the extent of $40,000. The 
other lumbermen along the river will be required to pay 
tolls to the Cameron company, the rates of tolls being 
fixed by the state board. 

The Idaho state land board has fixed the rates of toll 
on the St. Joe and St. Maries rivers for the ensuing 
year as follows: Saw logs, telegraph and telephone 
poles etc., under 25 miles, 15 cents a thousand feet, 
board measure; 25 to 50 miles, 25 cents; 50 to 75 miles, 
374 cents; over 75 miles, 50 cents. Stulls and piling, 
25 cents, any distance; ties, cordwood ete., 10 cents, any 
distance. 

The William Howard Land & Lumber Company, with 
headquarters at Coeur d’Alene City, Ida., was the only 
bidder at the sale of Idaho state timber held this week 
in the counties of Kootenai, Shoshone and Latah, and 
secured the approximate 140,000,000 feet for $187,057. 
The timber is white pine, yellow pine and red fir, the 
price being $1.50 a thousand for white pine and 75 cents 
for the other two. The timber alone is sold and if it 
be not removed within twenty years it reverts to the 
state. The land upon which the timber is located is not 
included in the sale. It is the intention of the Howard 
company to erect a large plant, possibly during the 
coming summer, at Coeur d’Alene City. The mill will 
have a capacity of 150,000 feet of lumber in ten hours. 
It is expected that there will be two band saws and a 
gang. 

James Wright, president of the H. W. Wright Lum- 
ber Company, Merrill, Wis., was in Spokane last week. 

F. J. Kolman, of Chippewa Falls, Wis., is here. 

C. P. Lindsley, of Lindsley Bros., cedar posts and 
poles, has returned from an eastern trip. He was in 
attendance at the Interstate Independent Telephone As- 
sociation convention held in St. Paul December 9-11. 





WESTERN WASHINGTON NEWS. 


Tacoma, WasH., Dec. 26.—It is estimated by Victor 
H. Beckman, secretary of the Pacific Coast Lumber Man- 
ufacturers’ Association, that fully 98 per cent of the 
lumber and shingle mills of the state closed down on 
Wednesday, of which the majority will remain closed 
until Monday, while he thinks that fully 60 percent 
will not resume operations until January 2, some even 
remaining closed until a later date. 

Col. C. W. Griggs, president of the St. Paul & Tacoma 
Lumber Company, accompanied by his daughter, left the 
other day for St. Paul and will be absent in the east 
about a month. 

The Metcalf Shingle Company shut down its mills at 
Kelso and Castle Rock Tuesday night and will not re- 
sume operations before January 5. 

C. E. Hill, of the Hill Lumber Company, returned on 
Tuesday night from a trip to New York, via San Fran- 
cisco, Denver and Chicago. He says he found business 
a little slack in the east owing to the near approach of 
the holidays. 

S. G. Larson, of the Manila Navigation Company, is 
in Tacoma this week buying lumber for vessels. Mr. 
Larson is in the market for 1,000,000 or 2,000,000 feet. 

C. W. Lea, of the Lea Lumber Company, who returned 
the other day from a trip up along the line of the Great 
Northern, says that he noted lots of shingles piled up at 
mills which could not get cars to move them. The com- 
pany’s Everett mill is shut down. “The spring outlook 
is very good,” said Mr. Lea. “Prices are holding steady 
and you can depend on it that shingles will go no 
lower.” 

The mills of Ferndale are reported to have closed 
down some days ago on account of the car shortage, after 
storing shingles in every available place. 

The Lincoln Shingle Company, at Arlington, closed 
down December 15 and will resume between February 15 
and March 1. The mill started January 20, last, and up 
to December 1 shipped 32,331,000 shingles by rail. 

The Kalama Lumber Company, Kalama, Wash., com- 
posed of Michigan parties, has purchased the saw mill, 
logging engines and 1,000 acres of timber belonging to 
I. G. Wickstrom. The consideration is said to have been 
$30,000. 

Martin Miller, of the Cascade Timber Company, this 
city, came down from the company’s camps this week. 
The company is now employing 130 men and is getting 
out 300,000 feet of logs a day at its camp on the Tacoma 
Eastern railroad. 

Phillip Reese, of the Wheeler-Reese Lumber Company, 
whose mill is located at Kapowsin, spent Christmas here. 
The company’s new mill is about completed. 

The St. Paul & Tacoma Lumber Company is getting 
out a new price list for distribution to the trade. It 
will be in handy booklet form and will be the most 
complete little article of its kind that was ever issued 
on the coast, containing, besides prices etc., a fund of 
information relative to Pacific coast woods. 

The schooner Philippine sailed this week from the 
Tacoma Mill Company’s mill for San Pedro with 680,000 
feet of lumber. Sesiener Expansion loaded 54,000 feet 
and is now loading 1,400 piles elsewhere on the sound 
for California. Barkentine James Johnson sailed from 














White Pine | 


We Must MOVE 


2,000,000 ft. 4-inch No. 2 and No. 3 Fencing, 6 to 20 ft. 
500,000 ft. 6-inch No. 2 and No. 3 Fencing, 18 & 20 ft. 


Can ship the stock rough, S 1S, or S28; D. 
and M. or made to patent sheathing lath. 


You Get the Benefit. 


If you do not want any of the above let us 
quote you on other stock. 


THE 


Hughes- Mackintosh Co. 


MINNEAPOLIS, MINN. 
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TWELVE INCH NO. 4 


BOARDS. 





We havea 

VERY LARGE WE USE 
STOCK, THE 

BONE DRY. TELECODE. 


YAawkey LumsBer Co. 


Hazelhurst, 
Wis. ; 
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Stock to Offer, on Grade, in Straight 
or Mixed Car Lots. 

feet 4 inch No. 1, 2 and 3. 10 to 16 feet. 

feet 6 inch No, 1, 2 and 3, 10 to 16 feet. 

feet 8 inch No. 1, 2 and 3, 10 to 16 feet. 

feet 10 inch No. 1}, 2 and 3, 10 to 16 feet. 

000 feet 4 inch and wider, 10 to 16 feet, inch Spruce. 

000 feet Tamarack Piece Stuff. 

000 feet £4, 6-4 and 8-4 C and better. 

.000 feet 5-4, 6-4 and 8-4 Shop. 


Write for Prices. 
Gur Planing Mill Facilities are Unexcelled and we Ship Promptly. 


THE WATERS-CLARK LUMBER CO. 


28 Mesaba Block, DULUTH, MINN. 
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We Manufacture for the Trade 





A NICE STOCK OF 


WISCONSIN VALLEY PINE LUMBER, 


Hemlock Lumber Also. 


H. W. Wright Lumber Co. 


MERRILL, WISCONSIN. 
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CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES:—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO., Drummond, Wis. 


MANUFACTURERS ano WHOLESALERS. 
Mixed Car Lots to Retail Trade. We carry alarge stock & complete assortment, 


RY Wisconsin Cork Pine 
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WHITE PINE 


GREEN BAY. } 
RHINELANDER, | WISCONSIN. 


CHICAGO, } 
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Office, Marquette Building, ~ 








SAWYER-GOODMAN Co. 
MARINETTE LUMBER Co. 


Manufacturers of 


Pine, Hemlock, Hardwood 
LUMBER. 


We have no office in Chicago. Marinette, Wisconsin. 


Our only address is 
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LUM B F R SHINGLES, LATH 


AND PICKETS. 


‘We have the best assortment of Dry 
Stock in the state. Our lumber being 
cut with an Allis band insures pur- 
chasers of well manufactured lumber. 


ET 


JOS. DESSERT LUMBER CO0., Mosinee, Wis. 


13 Miles South of Wausau, Wis, 
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iC. Lamb & Sons, 
‘ Manufactarers and Dealers in 

| LUMBER, LATH, 

| SHINGLES, ETC. ! 
¥ CLINTON, ° > -* 
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3 PIECE STUFF 
* ‘We havea large stock of 18 and 20 ft. dry % 
% Hemlock on hand. Our mill runs night and % 
© day all winter, and we can furnish on short 4 
e notice special stock up to 14x16—30. Com- *% 
& plete dry stock 5 million feet. Send us your + 
& inquiries. %* 
& * 
a ; H % 
= Foster-Latimer Lumber Co., Mellen, Wis. & 
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Write Me for Prices. 


Write Pine Srincces ano Latn 


at Duluth. Can ship either by Rail or Water. 


L. C. NOLAN, 
708 Pioneer Presse Bidg. ST. PAUL, MINN. 

















the St. Paul & Tacoma Lumber Company’s mill this 
week with 1,200,000 feet for Sydney. The big United 
States army transport Dix, which is loading at the St. 
Paul mill wharf for Manila, has now all but about 
700,000 feet of her 3,300,000-foot cargo aboard and will 
probably get away January 5. Steamer Melville Dollar 
sailed from the St. Paul mill last week with 587,000 feet 
for San Francisco and steamer Santa Ana took on 
several thousand feet for Valdez, Alaska. British 
steamship Foreric, now at Vancouver, has been chartered 
by the Eddy, Falk & American Trading Company to 
load on the sound for Ching Wan Tao, China, at 42s 6d. 
She will secure part of her cargo at Tacoma. Danish 
bark Sixtus is now loading at the Tacoma Mill Com- 
pany’s mill for Europe and will take 1,200,000 feet or 
thereabouts. 

Mill men have been advised that the Luckenbach line 
of steamships, operated out of New York, is to be oper- 
ated to Puget sound by way of the Straits of Magellan 
and San Francisco in opposition to the American Hawai- 
ian line. The first steamer of the line, the J. J. Lucken- 
bach, formerly the German steamship Saale, is now over 
a month out from New York for San Francisco and Ta- 
coma, As a result of the competition it is stated here 
that special efforts will be made to induce the shipment 
of Puget sound lumber to the Atlantic coast by steamer. 





OREGON LUMBER NEWS. 


PoRTLAND, ORE., Dec. 26.—The Necanicum Spruce 
Lumber Company, of Seaside, has put on a night shift 
and is cutting 75,000 feet daily. Another band saw has 
been ordered, which will add 40,000 feet more to the 
daily capacity of the plant. 

J. C. Broushke, manager of the Coos Bay Mill & Lum- 
ber Company, Marshfield, has returned to his home 
from a business trip to San Francisco. He was accom- 
panied by Mr. Rosenberg, a member of the company. 

C. N. Maw, of Ogden, Utah, will install a planing 
mill at Payette, Ida. The site has been secured and it 
is expected that the plant will be in operation by Feb- 
ruary l. 

Frank Waggy, of Meadows, Ida., lost his mill by fire 
on December 20. The mill and considerable lumber were 
burnt. The loss is about $1,500. 

Oliver Nelson, of Alder Grove, is getting his shingle 
mill into shape to begin operations early in the year. 

W. P. McIntire, of McIntire & Vincent, Rainier, has 
sold out to his partner. Mr. McIntire will open up a 
new camp on 320 acres of timber in the vicinity of 
Rainier, 

The Rainier Mill & Lumber Company, Rainier, is 
installing an electric light plant which will furnish 
light for the town as well as the mill. 

The Oregon Handle Manufacturing Company, New- 
berg, Ore., has just completed its first year’s run, which 
will approximate 5,000 dozen handles. 

The Columbia River & Nehalem railroad has been 
incorporated here by David L. Kelly, Franklin G. Kelly, 
J. M. Long and Alex Sweek, with an authorized capital 
of $100,000. The objects are to build and operate a 
railroad and telegraph line from a point on the Colum- 
bia river near Blind Slough station, on the Astoria 
& Columbia River railroad, in Clatsop county, thence 
in a southeasterly direction to the town of Grand 
Rapids, on the Nehalem river; also a railroad from 
Grand Rapids in an easterly direction to Portland; to 
engage in the business of buying, selling and shipping 
lumber and coal and operating coal mines. 

William Hancock, of Cove, Ore., has bought the saw 
mill plant of Olines, Barth & Patten. The mill is a 
small one and has not been operated for the past two 
seasons. 

The cut of the Booth-Kelly Lumber Company for 
1902, for its four mills, aggregates 112,000,000 feet. 
This company has recently placed an order for five 
Lidgerwood logging donkeys. 

Robert Alexander, of the Pacific Timber Company, 
Cottage Grove, Ore., is spending the holidays with his 
family in Portland. The company intends building two 
new mills near Cottage Grove. 

Hollis Alger, of this city, is securing the right of 
way for a logging railroad from Skamokawa, Wash., 
on the Columbia river, to the timber. 

A. A. Hall, a lumberman on the upper Rogue river, 
has contracted to furnish R. D. Hume, who operates a 
mill at the mouth of the Rogue river, with 100,000 feet 
of pine logs. The experiment will be watched with 
interest and, if successful, it is likely that a number 
of other loggers will follow his example. There is a 
quantity of fine sugar pine timber in the upper Rogue 
country that can be brought to the mills easily if the 
logs can be driven down the river. 

T. F. Martin, of Carroll, Iowa, is in Oregon, looking 
over timber with a view to investing. Mr. Martin is 
the manager of the firm of Martin Nurre, of Blair, Neb. 

The constitutionality of the new boom law in Oregon 
was argued last week in the supreme court. This is a 
subject of vital interest to those connected with the 
logging business of Oregon. 

The Olsen-Nordby Lumber Company, of Portland, has 
been incorporated with a capital stock of $50,000. The 
company has a mill in operation at Rainier and will 
build a second mill. 

Harry D. Angell, of the Wagner & Angell Lumber 
Company, Grand Rapids, Mich., is in Oregon, looking 
over conditions and making his headquarters at Port- 
land. 

The Aurora Water-way & Power Company, of Aurora, 
which filed articles of incorporation last spring, will 
build a mill at the forks of the Molalla. The company’s 
original intention was to drive the logs down stream, 
but the idea was abandoned on account of the low water 
in summer. The company intends to run an electric line 
from the plant to the railroad. 


CALIFORNIA. 
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FROM THE GOLDEN GATE. 


San Francisco, Cat., Dec. 25.—Exports of lumber © 


by sea from San Francisco during November were larger 
than for some months preceding. The following gives 
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The total to Australia is the largest in some time 
and is made up partly of redwood and partly of pine 
and door stock; that is, white pine, the exports of 
which have been very small to the antipodes this year. 


The principal shipments thither have been of redwood, 


from the port of Eureka, and notwithstanding the 
drouth there the shipments to Australia in the early 
part of the year were large. A great deal more redwood 
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would have been shipped to Australia but for the im- © 


possibility of supplying the demand from that quarter. 
There are now five vessels loading at Eureka for Aus- 
tralian ports—Sydney, Melbourne and Fremantle. They 
will carry about 4,000,000 feet of lumber. Then there 
are two other vessels engaged for January-December 
loading from Eureka. 

The exports to Great Britain in November were made 
up altogether of dunnage and the rest of the exports 
call for no special remark. During the month 5,000 
railroad ties valued at $1,450 were shipped to the 
Hawaiian islands from this city. There have been con- 
siderable shipments of ties during the present month, 
The engagements for the past week have been very few 
—only three, and no redwood amongst them. They were 
for Sydney, Santa Rosalia and Tahiti, from the sound, 
Grays harbor and Portland. 

The shingle market has been growing firmer every 
day, principally owing to the very heavy home demand, 
which has left little for eastern shipment, while ship- 
ments to foreign ports have been merely nominal. Con- 
siderable shipping has been going on from Hoopers yard 
at Los Medanos and as receipts of late have been very 
light the stock there has been running down. Next 
spring will see some new mills in full blast and the 
number of shingles manufactured will largely exceed 
those turned out this year. The recent advance will 
be maintained and there possibly will be another ad- 
vance in the near future. 

Another advance in white pine is promised by the 
time that this communication reaches the readers of the 
AMERICAN LUMBERMAN, and as it will be some time 
before any large additions can be made to the stock, as 
there are only two mills now running, it would not in 
the least surprise the trade to find that another advance 
was in order before the opening of the mills next 
spring. 

A. B. Hammond, president of the Hammond Lumber 
Company, has returned from his recent trip to Hum- 
boldt county, where he went to look after the interests 
of his company. He reports the outlook in Humboldt 
county never better than it is at present. 

The schooner Mary Dodge recently cleared from Eure- 
ka for Hilo with 8,562 railroad ties valued at $3,288. 
She was cleared by MacKay & Co. 

The Sierra Lumber Company’s planing mill and box 
factory in Chico is in operation again. 

The new box factory at Verdi has begun operations 
and will give employment to seventy-five men during 
this season. 

The Pacific Lumber Company will give special atten- 
tion during the coming year to the shipment of red- 
wood lumber to eastern markets. The quantity of red- 
wood that will be shipped east during the coming year 
will be largely in excess of that shipped during 1901. 

The number of contracts for new buildings reported 
for the past week was 13, and their value and that of 
additions, alterations ete. was $219,729. 

Regarding the redwood trade situation, the Albion 
Lumber Company states that at present and for some 
time it has been very good, and as a result the company 
has frequently been obliged to reject many orders offered. 
Prices on redwood lumber are very firm and the mills 
are not able to supply the demand. Price has advanced 
recently on pine lumber and the Albion company looks 
for a further advance before long. 





IN THE REDWOOD BELT. 


Eureka, CAL., Dec. 26.—In a recent interview with 
A. B. Hammond, of the Eureka & Klamath River rail- 
road and the Hammond Lumber Company, upon the 
very complicated web of rumor and report that is afloat 
regarding present and prospective railroad matters, 
that gentleman said that winter is a bad time to build 
railroads. Current reports did not seem to worry him at 
all, and he talked and appeared like a man who is “rest- 
ing on his oars.” He said that the difficulties and ob- 
structions thrown in the way of railroad construction 
entering Eureka had had the effect of greatly retarding 
railroad building in this section, but that he had faith 
that everything would work out all right in the end. 
He referred to our splendid bay and harbor and said 
that the commercial center of the harbor and city should 
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be made accessible and approachable to any and all rail- 
roads from all quarters if Eureka proposes to cultivate 
that prominence in the commercial world to which her 
position and natural advantages entitle her. It rests 
with the people of Eureka whether they will invite, 
facilitate and foster an expansion of manufactures, trade 
and commerce, or stifle all progression by unprogressive 
policies. 

Mr. Hammond thought that a victory had been won 
in the right direction for deep sea craft of heavy tonnage 
by the despatch of the large carrier City of Hankow a 
week or two ago with a full cargo, followed by the Har- 
binger and other large craft. Heretofore most of the 
foreign shipments of lumber to long distance points 
were carried from Eureka to San Francisco in small 
steam schooners and there reshipped, passing through 
the hands of one or two firms almost exclusively, the 
transportation and extra handling all around costing 
about $15 a thousand at the point of destination. 

When the big carriers entered Humboldt bay, bidding 
to carry direct from Eureka to foreign destinations car- 
goes at $7.50 a thousand, the owners of the steam 
schooners together with San Francisco interests put up 
a fight through the San Francisco board of underwriters 
to prevent these large craft going to sea with full car- 
goes upon the plea that it was unsafe to cross the bar at 
the entrance so deeply laden—that the capacity of the 
harbor would not admit of such large craft going out 
fully laden, and on that ground refused to underwrite 
their cargoes. Although every sea captain plying this 
route who was not directly interested in the steam 
schooner trade scouted the idea, yet the underwriters 
maintained their ground. Then the citizens and business 
public generally, through the chamber of commerce and 
board of harbor commissioners, took a hand in the con- 
troversy to the end of promoting a careful survey of the 
entrance of the harbor. In the meantime the Lloyds of 
London had consented to insure full cargoes for vessels 
then in port. The result of all this has been that the 
detained vessels have been allowed to go to sea with full 
cargoes, although as yet no fixed rule has been announced 
to govern future like cases. 

D. J. Flanagan and Frank Beckwith are each building 
a new shingle mill on the Van Duzen river to be served 
by the new extension of the Eel River & Eureka rail- 
road, both of which will be in operation in January. 

The Occidenta! mill people have nearly completed a 
new shingle mill just outside the city limits on Eureka 
slough and will go into operation some time in Jan- 
uary. 

The new shingle mill of Whiting G. Press, which was 
to have been completed November 1 but which was 
delayed on account of scarcity of lumber, will be fin- 
ished and started early in January. 

Hiram C..Smith, the new proprietor of the Scotia mill 
and railroad property, went to San Francisco to spend 
Christmas with his family. Many other lumbermen and 
timber capitalists are away for the holidays. 

The Blue creek timber deal of about 10,000 acres, 
which has created considerable talk for the last two 
weeks, is still hanging fire, but the parties in interest 
say that it will be accomplished without doubt. 

The outlook for the coming season for both timber 
and shingles is a very promising one. 





A NEW POPLAR ENTERPRISE. 


The Kenova Poplar Manufacturing Company, which 
was recently incorporated at Columbus, Ohio, where its 
general offices are located, is composed in part of W. A. 
Smith, of Columbus; E. W. Houghton, a well known 
lumberman of Chicago, formerly of Galva, Ill.; A. O. 
Hayward, of Columbus; M. A. Hayward, of Columbus, 
and F, W. Stephenson, of Wyoming, Ill., who comprise 
its board of directors. Mr. Smith, the president of the 
new company, is of the Smith & Sowers Lumber Com- 
pany, of Columbus. Mr. Houghton has an extensive 
line yard business in Illinois and is the vice president. 
A. O. Hayward, secretary and treasurer, is the son 
of M. A. Hayward, of Columbus, and F. W. Stephen- 
son has been associated with Mr. Houghton in the lum- 
ber business at Wyoming, Ill. The company has an 
authorized capital of $100,000, of which $75,000 has 
been subscribed. 

Among other stockholders in the concern, aside from 
the above, are the following: M. I. Brabb, Romeo, 
Mich.; W. O. Houghton, Galva, Ill.; Herbert Hayward, 
Columbus, Ohio; M. N. Perrine, Columbus, Ohio; G. A. 
McClintock, Galva, Ill.; W. 8. McClintock, Galva, IIl.; 
H. P. Hopkins, Bradford, Ill.; E. W. Hopkins, La 
Moille, Iil.; George D. Cross, Columbus, Ohio; George 
B. Cross, Columbus, Ohio; F. E. Way, Chicago, IIl.; 
Miss V. L. Way, Chicago, Ill.; Charles E. Lincoln, 
Columbus, Ohio; F. W. Haselton, Columbus, Ohio; 
William Stephenson, Columbus, Ohio; A. N. Harwood, 
Bradford, Ill.; B. D. Phoenix, Bradford, Ill.; D. J. 
Phoenix, Bradford, Ill.; J. P. Code, Bradford, II. 

F, W. Stephenson, of Wyoming, IIl., will be the su- 
perintendent of the concern and will shortly remove 
to Kenova, W. Va., to take charge of the operations at 
that point, which will comprise a well equipped plan- 
ing mill plant and wholesale yard. M. A. Hayward, 
who is prominently identified with the organization of 
the concern, has the reputation of being one of the 
best posted poplar men in the country. The company 
1s a strong one and under the capable management in- 
dicated above cannot prove other than a successful 
enterprise. 

PPro 
John Hollister. 


Searrin, WasH., Dec. 20.—John Hollister, one of the best 
known lumbermen and authorities on the lumber trade, 
died in this city December 20, from diabetes, with which 
he had been suffering for several months. His wife survives 
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George Russell. 


PHILADELPHIA, Pa., Dec. 29.—George Russell, of Har- 
bert, Russell & €o., the oldest lumber merchant in this city 
and peter = in the United States, died at his home in 
Merchantvil e, N. J., yesterday, in his ninety-third year. 
For seventy years he had been actively engaged in the lum- 
ber business in Philadelphia, and he is credited with hav- 
ing built the first steam saw mill in Pennsylvania. For the 
past five weeks he has been confined to his home suffering 
from the maladies incident to old age, but it was not until 
a week ago that he was forced to take to his bed. Up to 
the last his mind was unclouded and his sight and hearing 
remained unimpaired. Death was due to senile debility. 

George Russell was born in England in 1810 and came 
to the United States in his early youth. He first found em- 
ployment in the lumber yard of Lindsay Nicholson, at that 
time located on Chestnut street, below Tenth, nearly oppo- 
site the site of the present post office. He remained with 
the firm for a period of two years, when he formed a part- 
nership with John Conyers, under the firm name of Russell 
& Conyers, having bought out the interest of his employers. 
This partnership was continued until 1839, when it was 
dissolved and Mr. Russell secured an interest in the firm 
of Harbert, Davis & Co., which afterward became Harbert, 
Russell & Co. At that time the company had a yard at 
Tenth and Callowhill streets, but in 1856 the yard was 
moved to Locust street wharf, Schuylkill river. The yard 
of the company is now located on Twenty-third street be- 
low Locust, where Mr. Russell, the only surviving member 
of the old firm, together with his son-in-law, Frank Baile, 
and his grandson, George R. Baile, have continued the 
business under the old firm name. 

Mr. Russell was financially interested in building the 
first steam saw mill in this state, at Williamsport, and 
the mill is still running. Previous to that the mills were 
run by water power and the cut amounted to but about 
2,000 to 5,000 feet a day. In 1835 Mr. Russell was in- 
strumental in having a steam penne mill built in this city 
at Broad and Arch streets. ‘here was a mighty protest 
at the time from the carpenters, who were pA gana to the 
innovation, as they feared it would take their work away 
from them. 

Mr. Russell possessed many striking and lovable charac- 
teristics. He was an advocate of temperance and never 
used tobacco in any form. For nearly sixty years he was 
an elder in the Methodist Episcopal church, to which he 
devoted much of his time and means. He has held official 
positions in the Arch Street Methodist church since 1563. 
He was a member of the Union League during the civil war. 
Iie was also a member of the Lumbermen’s Exchange and 
the Pennsylvania Lumbermen’s Protective Association. 

A widow and one son survive the deceased. 





Burial of the Late E. A. Foster. 


WAUSAU, WIS., Dec, 29.—Among the many old friends 
from out of the city who were present to pay their last 
tributes of respect to the memory of the late BE. A. Foster, 
whom they all looked upon as a friend, at the obsequies 
in this city last Wednesday were A. H. Stange, L. N. 
Anson, 8S. Heinemann, T. O’Connor, D. M. Phinney, F. J. 
Reimers, Alexander Reed, J. Freies and J. R. McQuillan, of 
Merrill; W. G. Collins, J. F. Wilson and A. H. Woodworth, 
of Tomahawk; L. K. Baker, of Odonah; G. H. Atkins, of 
Babcock, Wis., and many others. Mr. Foster was one of 
those few who are large enough to value a man for his 
true worth, and in choosing friends he seemed to be sin- 
gularly free from bias in favor of wealth or social posi- 
tion. His remains were taken to Milwaukee, where on 
Christmas day they were laid to rest by the side of those 
of his faithful and loving wife, who died about six years 
ago. The following friends and neighbors of Wausau 
acted as pall bearers from his home to the Waukegan sta- 
tion: Active—A. L. Kreutzer, J. N. Manson, M. B. Rosen- 
berry, C. J. Winton, C. F, Dunbar, Frank Kelly, C. C. 
Yawkey and R. H. Jonson. Honorary—James McCrosson, 
Alexander Stewart, Walter Alexander, D. L. Plumer, C. 
W. Hargar, W. C. Silverthorn, M. A. Hurley and D. J. 
Murray. 





Henry Rollins. 


Boston, MAss., Dec, 29.—Henry Rollins, of E. H. & 
H. Rollins, one of the wealthiest lumber firms of Bangor, 
died in Bangor on December 21, He carried on extensive tim- 
ber operations in the earlier part of his career, but was best 
known as a manufacturer of pine gutters, which were 
widely known and even exported. Of late cypress gutters 
have been more largely used, but many builders still cling 
to pine. He was born in Vassalboro in 1823 and started 
in business life as a school teacher, but came to Bangor in 
1849 and decided there was more money in logging spruce 
than in teaching the “young idea how to sprout.” 





Capt. W. W. O” Neil. 


Capt. W. W. O’Neil, who is known from Pittsburg to 
New Orleans, being numbered among the oldest rivermen 
and until recently of the W. W. O’Neil Lumber Company, 
died on Friday, December 26, at his home in Elizabeth, 
Pa., aged 73 years. He was president of the Pittsburg 
Coal Exchange for a number of years, president of the 
Marine National bank of Pittsburg, president of 
the First National bank of Elizabeth, a director of the 
First National bank of West Elizabeth, and a member of 
the town council. He was identified with the Methodist 
Episcopal church. He is survived by his second wife, 
formerly Miss Mary Means, and ten children. 





W. W. Johnson. 


W. W. Johnson, of the W. W. Johnson Lumber Company, 
Company, Minneapolis, died Saturday, December 27, at 
Dallas, Ore., after a brief illness. The news of his death 
came as a shock to his relatives and friends in Minneapolis. 
He has spent considerable time in Oregon during the last 
year or so and was joined some months ago by his son, 
George. He had purchased considerable timber and was 
about to engage in manufacturing. 

Mr. Johnson came to Minneapolis late in the ’80s, buying 
logs each year and having them sawed at one of the cus- 
tom mills, usually the Plymouth mill, and Lng sary the 
lumber to the trade. His son, Charles Johnson, has of late 
years had charge of the Minneapolis business, which he 
still carries on. Before coming to Minneapolis, Mr. Johnson 
and his son Charles were engaged in the retail lumber busi- 
ness at Algona, Iowa, where the remains were taken for 
burial. 





James B. Watson, 


James B. Watson, aged 38, died suddenly at Hendricks, 
W. Va. He was a son-in-law of J. L. Rumbarger, of Phila- 
delphia, Pa., the head of the Rumbarger Lumber Company, 
at Davis, W. Va. His death resulted from heart failure. 
He was a prominent lumber operator, and a member of the 
Masonic fraternity. 





G. C. Payne. 


G. C. Payne died at Roanoke, Va., December 18, after a 
long illness, aged 48 years. Mr. Payne was one of the 
pioneer business men of Roanoke and was president and gen- 
eral ye of the Payne-Shelor’' Lumber Company. He 
leaves a widow and several children, besides his mother and 
several brothers and sisters. 





Keep Your 
Eye 


On this space. 


We will have 
something special 
to offer in the 


near future. 


North Western . 


Lumber Co. 
Eau Claire Wis. 








ee) 
Take Advantage 


of the following few items we have 
on hand, which we wish to move: 


6-4 No. 3 Shop & Bet. 
6-4 C & Bet. Norway. 
8 inch No. 1 White Pine. 
10 inch No. 2 White Pine, 
2x4, 10 foot. 
2x6, 10, 12 & 14 foot. 
2x8, 10 foot, 
Everything in the line of Northern 


Lumber. Annual capacity, over 60 
million feet. 


Alexander & Edgar Lumber Co. 


IRON RIVER, WIS. 
Successor of LEA INGRAM LUMBER CO., and LAKE SUPERIOR LUMBER CO, 
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SHINGLES and 
LATH. 







Our Stock is Large and Complete. 
It will pay you to get our Prices. 


Bradley, Miller & Co. 


WEST BAY CITY, MICH. 
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‘WATSON 


LIVE LUMBER 
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LIVE SHINGLES LIVE FIRM 
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i you want nice dry White Pine stock cut from 

large Cork Pine logs, the same as your grandfather 
tells about, we have the following list of stock cut 
from this class of logs: 


CORK PINE. 
iii sncots 60,000 ft. Se 43,600 ft. 
Saiicsuveceea 13,000 ft. ~ oe ey ye es 
2 eee 574,000 ft. BOE ssesctiene - 7,800 ft. 
iccchsngoes 1,700 ft. 6-4 Shorts ... 30,000 ft. 
ih seasieannin 33,000 ft. 4-4 Mill cull.. 100,000 ft. 


KELLEY SHINGLE CO., 
TRAVERSE CITY, MICH. 














on E, Wood Lumber Co. | 


MILLS AT WOODBORO, WIS. 
WISCONSIN PINE 
LUMBER. 








Room oa Ss ac Acams St. Chicago. 


: WE USE THE TELECODE, LH 











Closing Out 
Our White Pine 
Business. 


We wish to dispose of all 
our WHITE PINE stock 
by the first of the new year. 
The prices that we are 
quoting are moving the 
lumber. 
Write for a stock sheet. 


We Use the Telecode. 











The Record. 


Alabama. 
Light—The Geneva Lumber Company will 
Graceville, Fla. 





remove to 


Arkansas. 

:  ~ simen It is reported that F. W. Kerr & Co. have 
sold o 

Crawfordsville—Munal & Fenner are reported as selling 
out 

Hammet—G. R. Hornback is reported as selling out. 

Hot Springs—Max Fleischer has removed to Memphis, 
Tenn. 

Lester—The report that the Lester Mill Company had 
changed style to the Lester Mill & Coal Company was in 
error. 

Okean—M. S. Shurman is dead. 

Prescott—It is reported that the Long-View Lumber 
Company has been placed in the hands of a receiver. 

Texarkana—The Sabine Valley Lumber Company has re- 
moved to Shreveport, La. 

Winthrop—tThe Klondike Lumber Company 
as having discontinued business. 


California. 

Los Angeles—The Patten & Davies Lumber & Fuel Com- 
pany has been incorporated, with capital stock $300,000. 
The directors are E. W. Davies, A, 8S. Davies, Henry S. 
Patten, F. W. Patten and W. T. Davies. Articles of in- 
corporation have been filed by the California Planing Mill 
Company, giving capital stock as $20,000. he directors 
are N. P. Alexander, Juliana Alexander, P. A. Demens, R. 
Demens and J. A, Anderson, jr. Alexander & Beyerle have 
dissolved. 


is reported 








Colorado. 

Denver—The Middle Park Lumber Company has been in- 
corporated, with capital stock $50,000. The directors are 
George Easton, Gilbert T. Wyland and Edward Patrick. 

Grand Junction—Articles of incorporation have been filed 
by the Grand Junction Planing Mil! Company, giving capital 
stock as $10,000. The directors are P. A. Rice, C. H. 
Mayo, T. S. Ramey. 

Florida. 

Jacksonville—The American Lumber & Export Company 
has been incorporated, with capital stock $15,000. The in- 
eepetatere are B. F. Camp, R. J. Camp and Frederick Lar- 

ns. 

Pensacola—The Kimball Lumber Company has filed a 
petition in Ds atataady giving liabilities as $60,000, and 
assets $40,00 

Georgia. 

Atlanta—A receiver has been appointed for 
Georgia Lumber ee tang 

Thomasville—Articles of incorporation have been filed by 
the Kirby Planing Mill Company, giving capital stock as 


$15,000. 
Idaho. 
Idaho Falls—The Idaho Falls camber Company has been 
incorporated, with capital stock $20,00 
Lookout—H. Stuart has removed to 5 


Illinois. 

Chicago—George T. Burrell & Co. have filed petition in 
bankruptcy. The Central Lumber Company has changed 
style to the Chandler Lumber Company, and the directors 
decreased from five to three. 

Geneva—tThe report that John Wheeler had been succeeded 
by the Cannon Box Company was in error. John Wheeler 
has sold his box factory to the Cannon Box Company, 
which has been eres. = capital stock $25,000. 

Macomb—J. Gamage is dead 

Polo—The nc rath & Attley Lumber Company has been 
incorporated with $50,000 cantial, to succeed eGrath & 
Attley. Also Durant and Stratford, Ill 

South Holland—The Wausau Lumber & Coal Company, of 
Harvey, has succeeded the John Shilling Lumber Company, 
and the style will be changed to the Wausau Lumber & Coal 
Company. 

Sterling—The Moses Dillon Company has been incorpo- 
rated, with capital stock $35,000. The incorporators are 
Moses Dillon, Frank A, Grimes and Moses L. Dillon. 


Indiana. 

Anderson—A charter has been granted to the x “ed 
Chair Company, giving capital stock as $30,000. 
ty — are James F. Fulton, John J. Book and Willis 

. Ellis, 

Rosedale—George Haas has sold his saw mill. 

Sims—The Sims Lumber & Box Company is reported as 
closing out. 

South Bend—The partnership of Stover & Schafer has 
been dissolved. 


the South 





Indian Territory. 

Chiokasha—The Miller Walnut Company has commenced 

a retail business. 
lowa. 

Davenport—A charter has been granted to the Lindsay 
Land & Lumber Company, extending its corporate existence 
for twenty years. 

Dubuque—Articles of incorporation have been filed by the 
L. H. Langworthy Company, giving capital stock as $20,000. 
The officers are L. H. Langworthy. president; M. M. Walker, 
vice president, and C, H. Hubbard, secretary and treasurer. 

Estherville—The L. Lamb Lumber Company has sold its 
line yards at Huntington, Wallingford and this place to the 
Estherville Lumber Company. 

Harlan—Coenen & Seubert have sold out to the Sieffert & 
Weise Lumber Company. 

New London—W. B. Gannaway has sold his lumber yard 
to Arthur Sater. 

Red Oak—F. P. Rathbone, W. K. Graves and J. Q. Rath- 
bone have organized the Red Oak Millwork Company. 

Rippey—Roberts & Davis have bought out the Swearingen 
Lumber Company. 

Kansas. 

Atchison—It is reported that O. W. Ulrich has sold out 
to G. H. T. Schaefer & Co. 

Sycamore—The Sycamore Lumber Company has been in- 
corporated. 

Wichita—The Ransom Lumber Company is reported as 
closing out. 

Kentucky. 

Ashland—B. B. Fannin has sold his interest in the Giles 
Wright Lumber Company to Giles Wright. The business 
will be carried on under the same name 

yn + nee aaa & Patton are selling out to Powell 

obey: 

Glasgow—It is reported that John Catchart is closing out. 

Louisville—Articles of incorporation have been filed by 
the McCowen & McCowen ge a giving capital ‘“ % es 
$75,000. The incorporators are H. ‘MeCo owen, H. 
Menaugh and Noble Cutshaw ee” Gomatncs sais 
Company has been incorporated, with capital stock $50,000 
The incorporators are Charles J. Comstock, John G. Morey 
and Robert B. Woods. 

Maine. 

Mainstream—A. W. Fuller and 
the saw mill belonging to Paul H. Knowlton. 

Portland—J. S. ek a & Son have incorporated, with 
capital stock $50,000. J. 8. Jackson is president and treas- 
urer, 


Michiga 
Benton Harbor—The Benton 8 Harbo ufa 
pany has sold out to W. Hereteieee Sie Pedera 


A. B. Libby have bought 


$25 000. Company has been incorporated, with capital stock 
Hart—Carter Bros, & Co. are out of business. 
Milford—The Milford Manufacturing Company is reported 
as selling out 
Sault Ste. Marie—The St. Joe Island lames Company 
has been incorporated, with capital stock $75, 
St. James—A_ charter has been granted to te Beaver 
Island Lumber Company, giving capital stock as $75,000. 


Minnesota. 
Glencoe—John §S. Davis is reported out of business. 


Hastings—The Thompson Lumber Company has sold its | 


yard on the Hastings & Dakota Railway, and has bought the 
St.. Croix Lumber Ae og > yard in this city. 

St. Paul—The H. C. Behrens Lumber Company has been 
incorporated, < " capital stock $100,000. The incorpo- 
rators are H. C. Behrens, E. R. Behrens and J. H. Roberts. 


Missouri. 


Carthage—The Valley Pine Lumber Company has in. © 


creased its capital stock to $500,000. 
"Kansas City—The Missouri Lumber & Land Exchange 
soba has decreased its capital stock from $50,000 to 


St. Louis—Articles of incorporation have been filed by 
the Southern Mining, Land & Lumber Company, giving capi- 
tal stock as $500,000. The A. Kuenzel Manufacturing 
Company has been incorporated, with capital stock $5,000. 
The a are Andrew Kuenzel, Ernest Kuenzel and 
Louis Kuenzel 








vente ans s eeRU RES 
Mikey 


Springfield—The Springfield ee & Door Company has 


changed style to the Hatton Sash & 
pany. 


Door & Lumber Com- 
Nebraska. 


Berlin—Charles Schrader has sold his lumber yard to é 


W. H. Ireland. 

Fairbury—W. C. Newman has been succeeded by New- 
man & Bone. 

Geneva—Bolton & Bearnes have been succeeded by M. 


Bolton. 
New York. 

Brooklyn—Articles of incorporation have been filed by the 
Rode & Horn Lumber Company. The incorporators are 
S. J. Rode, A. E. Horn and M. F, Rode. 

‘ Hornellsvilie—J. M. Deutsch, of J. M. Deutsch & Co., is 
ea 

New York City—The Baldwin iameet Company has been 
incorporated, with capital stock $25, The incorporators 
are John B. Baldwin, 8S. D. Malden me Isabel Baldwin. 


North Carolina. 


Wilmington—IF’, W. Foster, president of the Fore & Fos- 
ter Planing Mill, Sash & Door Company, is dead. 


Ohio, 

Brookville—Edgar Weaver is reported to have sold out. 

Camden—The South Side Lumber Company has estab- 
lished a retail business. 

Columbus—The Kenova Poplar ema rie | Company 
has been incorporated, with capital stock $100,000, of which 
. re has been subscribed. The officers and directors are 

Smith, Columbus, president; EB. W. Houghton, Chica- 
hod ili., vice president ; oO. Hayward, ongeeay grass 
and treasurer ; M. A. Hayward, Columbus, and F. W. Ste- 
phenson, of Wyoming, Ill. 

— T. Rideout has been succeeded by Cobb & 
Meyer: 
s © aeameatiiaaanal & Aldrig have been succeeded by A. C. 


New Straitsville—It is reported that W. Colkins has been 
succeeded by W. R. Sprankel. 

Sebring—The Sebring Cooperage Mess has been grant- 
ed a charter, with capital stock of $15 e incorpo- 
we are O. H. Sebring, B. H. ine Ow. L. Murphy, 

. C, Sebring and M. J. Sebring. 


Oklahoma. 
Mustang—J. H. Grigsby Lumber Company has been suc- 
ceeded by the J. P. Utt Lumber Company. 
Oklahoma City—Woolridge & Jordan have commenced a 
brokerage business. 
Wellston—Articles of incorporation have been filed by the 
Glenn Lumber Cempany, giving capital stock as $100,000. 


Oregon. 
Elgin—Sappington & Overton have dissolved partnership. 


Pennsylvania. 

Allegheny—The Alexander & McClure Company is _re- 
ported out of business. 

Avondale—W. J. Pusey & Co. have filed a petition in 
bankruptcy ; liabilities, $65,000. The petitioners are S. J. 
Pusey and Samuel Wickersham. 

Carter Camp—White & Van Kuren have begun a wholesale 
and manufacturing hardwood business. 

Pittsburg—The Ruskauff Lumber Company has been in- 
corporated, with capital stock $75,000. The directors are 


ee W. Ruskauff, William J. Friday and H, W. Hen- 

ninger. 
Sercnten—~Chasine Boyden has been declared a bankrupt 
Liabilities, $75, 000; assets 


in the United States court. 
$25,000. 


West Point—Allen Thomas will remove to Philadelphia. 


South Carolina. 
Mullins—The Carolina Lumber Company has been incor- 
porated, with capital stock $20,000. The officers are P. F. 
Cooper, president and treasurer, and L. B. Smith, secretary. 


South Dakota. 
Esmond—aA. 8. Barber will establish a yard at this place. 
Pierre—The Western Woodworking Company has been in- 
corporated, with capital stock $15,000. 


Tennessee. 
© aid J. Blackwell & Co. have removed to Browns- 
vil 

Nashville—Davison-Gebhart Lumber Company has _ been 
succeeded by Charles L. Davison. 


Texas. 

Ft. Worth—The Cowley Lumber Company has established 
a commission lumber and shingle business, 

Houston—The Texas & Louisiana oe es 
been reorganized. The new officers are J. 
dent; W. B. Means, vice president, and F. &. Daniels, sec- 
retary. The Continental Lumber Company has been 
granted a charter, with capital stock $1,000,000. The in- 
corporators are L. Davidson and S. F, Carter, of Houston, 
and J, M. West, of Westville. 

Jefferson—W. FB. Singleton, jr., has been succeeded by 
the Hooper-Singleton Lumber Company. 

Virginia. 

Dewitt—It is reported that the Dinwiddie Lumber Com- 
pany is selling out. 

Williamebure—Artictes of incorporation have been filed 
by the Williamsburg Lumber Company, giving capital stock 
as $7,500. The officers are Henry Monquin, president : 
W. B. Oliver, secretary, and George O. Dahn, treasurer. 


Washington. 

Anacortes—Articles of incorporation have been filed by 
ine eo abO. Northern Lumber Company, giving capital stock 
as 

Ballard—The West Coast Manufacturing & Investment 
Company, which was burned out last fall, has been reincor- 
pee under the name of the McVay & Bolcom Lumber 

realdent The officers and incor eporehers are David McVay, 
dent and ogy plead Johnson, secretary; the 


Btn re W. H. and H, 8. Bolcom 
hela oreeiguine & & "Wallace fie begun a retail business 


Company has 
Means, presi- 





SAREE 


SEP ROE B ET Mer 









1903, 





stock 


orted 
pany 


eaver 
00. 


d its 


t the © 


a 
tha 


2 RAT Er ee se Hae 


oie 


been | 


orpo- 


erts, & 


} in. 


ange 
10 to 
d by 
capi- 
iring 
000. 

and 


has 
Con- 


y the 
are 


»., is 
been 


ators 
in. 


Fos- 


it. 
stab- 


pany 
hich 
| are 
hica- 
tary 
Ste- 
b & 
ae 
been 
"ant- 
rpo- 
phy, 


suc- 

da 

the 
10. 


ship. 


re- 
1 in 
he 
sale 

in- 

are 
Ten 


rupt 
sets 


hia. 


cor 


ary. 


ace. 
| in- 


VnS 


een 


hed 


has 
‘esi- 
sec- 
een 
in- 
ton, 


by 


om- 


iled 
‘cock 
nt: 


by 
‘ock 


ent 
-Or- 
ber 
‘ay, 
the 


ess 














January 3, 1903. 


AMERICAN LUMBERMAN. 





45 





Chuckanut—It is reported that George A. Cooper is out 
of business. 

Enterprise—The Red Cedar Shingle Company has been in- 
corporated, with capital stock $10,000. 

Kalama—lI. Wickstrom has been succeeded by the Kalama 
Lumber Company. 

Lynden—R. Shields has been succeeded by the Bertrand 
Shingle Company. 

Spokane—The McLain Lumber Company has increased 
its capital stock from $50,000 to $100,000. 

Tacoma—The Washington Lumber Company has been in- 
corporated. . 

West Virginia. 

Rowlesburg—George Hays and S. Hinkle are reported sell- 

ing out their yards. f : 
Wisconsin. 

yrantsburg—Charles Saunders has bought the saw mill 
belonging to B. Brown. 

Merrill—J. N. Cotter has bought the entire interest in 
the Cotter-Close Lumber Company.——C. B. Flinn will dis- 
continue business. 

Madison—The statement in our issue of December 20, that 
the Collings Bros. Lumber Company had been incorporated 
was in error. It should have been the Collins Bros. Lumber 
Company. The new company has a capital stock of $50,000. 
The officers are Jacob Mortenson, Oak Park, IIl., president ; 
c. C. Collins, Garth, Mich., vice president, and W. H. Collins, 
Madison, Wis., secretary and treasurer. 

Milwaukee—Articles of incorporation have been filed by 
the Elmore-Fowler-Jacobs Company, giving capital stock as 
$50,000. The incorporators are Eltinge Elmore, of this city ; 
J. H. Fowler, Chicago, and John A. Jacobs, Washburn, Wis. 


NEW MILLS. 








California. 

Eureka—The Hilton Lumber Company is erecting a saw 

mill, : 
Kentucky. 

Salt Lick—The Salt Lick Lumber Company, composed of 
Chicago and Pittsburg capitalists, has erected a band mill, 
with a capacity of 50,000 feet a day. 

Maine. ; 

Machias—The Machias Lumber Company is erecting a saw 
mill at this place. ‘ 

Michigan. 

Boyne Falls—Hood & Wright will erect a veneer mill. 

The plant will cost $30,000. 
Mississippi. 

Lyman—A planing mill is being built at this point by 

the Gulf Coast Lumber Company. 
Montana. 

Columbia Falls—The O’Brien Lumber Company is erect- 

ing a saw mill at the head of Flathead lake. 
Pennsylvania. 

York—E. H. Kesting is building a saw mill 

Cadorus township. 





in North 


Washington. 

Hoquiam—The Lytle Lumber & Shingle Company will 
erect a saw mill. 

Tacoma (near)—A shingle mill with capacity of 130,000 
shingles a day will be erected near here by the Pacific 
Shingle Mill Company. 

Wisconsin. 
— shingle mill will be built here by William 
arks. 





CASUALTIES. 





California. 

Los Angeles—The plant of the Pacific Furniture & Lum- 
ber Company was destroyed by fire on December 24; loss, 
$15,000. 

Idaho. 


Meadows (near)—Frank Wagy’s saw mill was destroyed 
by fire on December 20; loss, $1,500. 


Indiana. 

Bluffton—The lumber yard and plant of A. B. Cline & 
Co. was destroyed by fire on December 20. Loss, $20,000; 
$9,000 insurance. 

Massachusetts, 

Caryville—E. B. Metcalf’s box factory was destroyed by 

fire on December 25. Loss, $3,000; no insurance. 


New York. 
Middletown—The saw and turning mill owned by J. F. 
ae was destroyed by fire on December 21; loss, $10,- 


Brooklyn—The cooperage plant and building occupied by 
Arbuckle Bros. were destroyed by fire on December 26; 
loss, $400,000. 


Wisconsin. 


Appleton—Fire totally destroyed the plant of the Apple- 
ton Chair Company on December 22. Loss $30,000, with 


HY MENEAL. 


Kent-Rosenbaum. 

TPXARKANA, ARK., Dec. 29.—An event of great import- 
ance to the contracting parties and of considerable interest 
to Texarkana lumbermen and others in Texas was the 
marriage on Sunday evening of Miss Lena Rosenbaum, 
acting manager of the sales department of the Southern 
Pine Lumber Company, of this city, to William T. Kent, 
also of this city. Miss Rosenbaum is well known to most 
of the Arkansas, Louisiana and Texas manufacturers and 
dealers and for some months was practically manager of 
the office of the Southern Pine Lumber Company and has 
the reputation of being about the best informed lumber- 
woman in this part of the country. She is a sweet, lovable 
young lady and the Southern Pine Lumber Company loses 
& valuable assistant and Mr. Kent secures a graceful mis- 
tress for his home. Mr. and Mrs. Kent will reside in St. 
Louis, where Mr. Kent has a prominent position in the 
Southern Pine Lumber Company’s office. 

ee i a 








Rowe-Dozer. 

CoLuMBus, OHIO, Dec. 29.—A very pretty wedding was 
Solemnized here on December 25, at p. m., at the bride’s 
home, 204 South Mitchell street, when Howard Marshall 
Rowe and Miss Bessie May Dozer were united in marriage. 
The house was decorated beautifully with a profusion of 
holly and southern smilax. ring the evening music was 
furnished by Miss Belle Misner. The ceremony was per- 
formed by Rev. O. C. Wright before an artistic background 
of palms and under an archway of smilax. 

The charmingly attired bride, formerly a well known 
Music teacher on the west side, is one of the most accom- 
Plished and popular belles of Columbus. Howard M. Rowe, 
the groom, is the son of the well known lumberman W. O. 

we, who was formerly connected with the Michigan Lum- 
ber Company, of this city, and later traveled for a lumber 
concern, in which occupation he met his death by accident at 
Massillon, Ohio, August 8, 1901. Howard M. Rowe Is 
head salesman for Powell & Gobey, of this city, traveling 
through southwestern Ohio. He is a member of the order 
of Hoo-Hoo. 


Charles H, Dozer best 4 Migs Alice M. Rowe 
mald of honor. A prettily appointed weddling RR fal- 


* men in the case of Millett vs. Mullen and others. 


lowed the ceremony. Mr. and Mrs. Rowe will be at home 
after January 15 at 204 South Minchell street. 





Grady-Atkinson. 

Kansas City, Mo,, Dec. 29.—W. E. Grady, representative 
in this territory for the Crossett Lumber Company, was mar- 
ried at Fordyce, Ark., on Christmas day, to Miss Bessie P. 
Atkinson, one of the most charming young ladies of that 
place. The ceremony was performed by the Rev. C. J. Green 
in the presence of a number of the friends and relatives of 
the bride and groom. Mr. and Mrs. Grady left Fordyce for 
Kansas City immediately after the wedding, arriving here 
on Saturday, December 27. 

ODD DID LID I 
Upchurch-Spragins. 

The approaching marriage is announced of Miss Mary Edna 
Soreqies, daughter of Mr. and Mrs. T. J. Spragins, of Jack- 
son, Tenn., to Dr. Harvey Burton Upchurch, of Carrollton, 
Ala. The ceremony is to take place at the residence of the 
bride’s parents, North Royal street, Jackson, at 4 o’clock 
p. m., on Wednesday next, January 7. Miss Spragins is the 
daughter of one of the best known hardwood lumbermen of 
Tennessee, and is said to be one of the most beautiful and at- 
tractive young ladies in that section. The groom-to-be is a 
well qualified physician, who has recently located at Car- 
rollton, Ala., where the happy pair will make their future 
home. The affair will be one of the prominent events in 
society in the southern city. 

a ee 


Simpson-Nelson. 

Frank Simpson, of the lumber firm of gee | & Simpson, 
Middletown, Ohio, married on Saturday, ecember 27, 
at Knoxville, Tenn., Miss Gertrude Nelson, of the latter 
city. The marriage was the result of a romance which 
began several years ago at Asheville, N. C. Mr. and Mrs. 
Simpson were given a hearty reception » the groom's 
friends and neighbors upon their return to Middletown on 
Monday last. 





Snyder-Harris. 

James €. Snyder, a prominent lumberman of Portland, 
Ore., was married to Miss Mary L. Harris, of Stark, Mont., 
at the Presbyterian church at Missoula, Mont., on cem- 
ber 23. The bride is the daughter of W. H. Harris, a well 
known rancher of Missoula county, and is 17 years of age, 
the groom being en years her senior. r. and Mrs. 
Snyder will make their home in Portland. 


_ FROUBLE AND LITIGATION. 


Ce ee 
Further as to the Howell Case. 


In last week's issue of the AMERICAN LUMBBERMAN an ac- 
count was given of the status of the suit filed by the Mer- 
chants Loan & Trust Company of Chicago against Spooner 
R. Howell, former conservator for his wife. There were 
one or two minor inaccuracies in the interview with W. J. 
Calhoun. 

In the early part of 1901 Mrs. Henrietta R., wife of Spooner 
R. Howell, then in San Francisco, was declared Insane and 
S. R. Howell appointed as her guardian, but before quali- 
fying Mrs. Howell was brought back to Chicago. The matter 
was not again taken into court until the early part of 1902. 

On May 15, 1901, Mrs. Howell transferred her real 

estate to Addie G, Weaver. On January 14, 1902, Mrs. 
Howell was adjudged insane and sent to Kankakee as a 
state patient. On the same date the probate court appointed 
S. R. Howell conservator of his wife’s estate upon his own 
etition. The estate was valued at less than $2,500. When 
V. J. Calhoun, a brother of Mrs. Howell, was apprised of 
the action he filed a motion before Probate Judge Cutting 
asking for the removal of Howell as conservator. This 
motion was filed by Attorney M. C. Harper, of 1105 Unity 
building, Chicago, who had formerly acted as Mrs. Howell's 
attorney and whose conduct of the case of the Merchants 
Loan & Trust Company resulted in the verdict of December 
23, 1902, which set aside the deeds of May 15, 1901. Cal- 
houn’s motion for a new conservator was granted and the 
Merchants Loan & Trust Company appointed. 

The decision of December 23 set aside the deeds of May 
15, 1901, as above stated. The Merchants Loan & Trust 
Company, as conservator, is endeavoring to secure an ac- 
counting from former Conservator Howell of the property 
belonging to the estate. In addition to this Howell must 
answer to the charge of contempt of court for not making 
a full and complete report, Howell has given bond in the 
sum of $1,000 for proper accounting for the income to the 
receiver which the Merchants Loan & Trust Company de- 
sired the court to appoint. 

Harry Covert’s connection with the case began in the 
early part of 1902 when he was returned from California 
upon requisition. He had secured a part of the personal 
property of Mrs. Howell, some of which he was charged 
with selling and appropriating the proceeds to his own 
uses. Even after his return it is claimed that he suc- 
ceeded in selling through an agent other valuables in the 
trunks he had in storage at 3014 Cottage Grove avenue, 
which is a storage house of the Great Eastern Express & 
— Company and not Covert’s residence as stated last 
week. 





Ship Builders in Receiver’s Hands. 


Norrotk, VA., Dec. 29.—The William R. Trigg Ship- 
building Company of Richmond, Va., has gone into the 
hands of a receiver. Vice President Liburn T. Myers has 
been appointed receiver by Judge Daniel Grinnan, of the 
chancery court, upon petition of S. H. Hawes & Co., coal 
dealers, for supplies furnished to the amount of about 
$2,000. There have been reports for some time that the 
financial condition of the concern was shaky, but it was 
not anticipated that a crash was so near at hand. As 
soon as the initial suit was filed supply liens began to come 
in rapidly, until they aggregated more than $100,000. 
The total liabilities will amount to a considerable sum. 
It is expected that the affairs of the company will soon 
be in good shape and that the receivership will only 
be a temporary matter. 





Tax Titles Invalid. 

BanGor, ME., Dec. 29.—In 1901, July 26, the Maine law 
courts rendered a decision of great importance to lumber- 
Augusta 
parties held title to large tracts of timber land in Penob- 
scot county against which defendants in the above named 
action asserted a title derived from the state of Maine by 
virtue of a sale of the lands by the state many years ago, 
for the nonpayment of taxes. The decision of the law 
court held the tax titles to be invalid. The holders of the 
tax titles brought suit against the parties who had sold 
them the lands, and who in the terms of the sale warranted 
the title to the extent of $1.50 an acre. A settlement of this 
latter suit, involving thousands of acres of land, has just 
been effected between the parties concerned. all of whom 
reside in Bangor. The litigation began in 1897. 

PDL DPD I 
Attachment for Lumber. 

CoLumMBus, OHIO, Dec. 23.—The H. L. Mooar Lumber 
Company has brought suit in attachment against the Pitts- 
burg, Cincinnati & St. Louls Faye | — any to recover 

y 


a carload of lumber, said to be hel e railway com- 
any. The attachment states that the lumber fs worth 


1, and % in the stim of $800 are asked agai 
the company for failure to deliver former orders of lumber. 
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Facts 
Worth 
Considering 


E 
Dw, 
On 


Excels 
All other 
For Exterior and Interior Covering and 
Finish for all classes of Buildings on 








Woods 
account of its resistance to Fire and 
Insects, Non-Swelling, Non-Shrinking, 
and Lasting Qualities. 


A FULL STOCK OF REDWOOD 


Shingles, Clapboards, Bevel Siding, 
Sqvares, Partition and Rough 
Boards and Plank. Also dealers in 
Pacific Coast Lumber, such as 
California Sugar Pine and White 
Pine, Oregon Pine Flooring, Deck- 
ing, Vessel Timber and Spars. 














We deal direct with the Whole- 
saler, and to the Dealer we furnish 
a List Price, from which we allow 
no deviation, thereby furnishing 
an absolute protection to our cus- 
tomers. For further information 
and prices, address 


Bartlett Lumber Company, 


53 State St, BOSTON, MASS. 


HIGH GRADE | 


a} Soft Yellow Fir Lumber. 


* Red Cedar Lumber and Shingles. 


WE ARE MANUPACTURERS. 


LARSON LUMBER CO 


WHATCOM, WASH. 
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FIRand CEDAR L UMBER : 


FIR SIDING, FIR CEILING. 
RED CEDAR SHINGLES. 


We make 500.000 Red Cedar Shingles daily. Always have a 
good stock for prompt delivery. Let us quote you prices, 


WE USE THE TELECODE. 


PARKER BROS. & HIATT CO. 


PILCBUCK, WASH. 
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THE TELECODE 


Is a systematic and practical arrangement of telegraphic 
words to represent phrases, sentences, and each size 
of each grade of each article of lumber manu- 
factured, whereby otherwise long messages 
become short, cheap and accurate in 
overland and ocean telegraphing. 

If you say so, we’ll send prospectus and sample pages free, 


AMERICAN LUMBERMAN, 
315 Dearborn Street, CHICAGO, U. S. A. - 
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LONG, HEAVY 


FIR TIMBERS 


Anything up to {20 feet 
long, 40 inches square. 























AES AMUABSASCAENR 


WE ARE HEADQUARTERS FOR 


RAILROAD AND DOCK TIMBERS 


and Ship Building Material. 
BILL STUFF —just as you 
want it. Largest orders in 
the quickest possible time. 


SRY SBS By By BY By By By By By Ry By BY 


’ 
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TIMBER LANDS FOR SALE 


in tracts ranging from eighty 
to 50,000 acres. 


Lewis & Crane, 


SEATTLE, WASH. 
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Telecode. 
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OUR SPECIALTY 


DIMENSION SHINGLES | 


In Plain and Fancy Butts. 





8x20—¥%-inch butts. 
34%x20—'%-inch butts. 
4x20—%-inch butts. 
44%x20—%-inch butts. 
5x20—%-inch butts. 
54%x20—-inch butts. 
6x20—%-inch butts. 
7x20—%%-inch butts. 
5x24—-\-inch butts. 
6x24—¥%-inch butts. 
7x24—¥-inch butts. 
5x24—9-16-inch butts. 
6x24—9-16 inch butts. 
7x24—9-16-inch butts. 


4x16—6-2 Inches. 
5x16—6-2 Inches. 
6x16—6-2 inches. 
4x16—5-2 inches. 
5x16—5-2 inches. 
6x16—5-2 Inches. 
4x18—5-2 inches. 
5x18—5-2 inches. 
7 6x18—5-2 inches. 
7x18—5-2 inches. 
; 4x18—5-2% inches. 
5x18—5-2% inches. 
6x18—5-2%4 inches. 
7x18—5-2% inches. 


The Hastings Shingle Mfg. Co. | 


, Limited, 
Head Office, VANCOUVER, B. C. 


MILLS: 


Shingle No. '—Vancouver, B. C. 
Shingle No. 2—Vancouver, B.C. 
Saw Mill—-Vancouver,B.C. 


Planing Mill-—-Vancouver, B. C. ( 





Shingle—Whatcom, Wash. 
Shingle —Sumas, Wash. 
Sningle—Carroll Siding, Wash. 
Shingle—Nooksack, Wash. 














Renee aM tected 


REGON FIR 


DAILY CAPACITY: 


SN S «gs oes sede swde ee 450,000 
eae 150,000 
i St EE Pee: 150,000 


‘We can saw up to 120 feet long, 
and surface 32x32 inch. 


SPECIALTY— 


VERTICAL GRAIN STOCK, 
BOAT TIMBERS, 
SHIP PLANK and DECKING. 


Can furnish SPRUCE as wellas FIR. This is 
especially true in SHOP COMMON. 


Eastern & Western Lumber Co. 


Principal Office and Mills: 
PORTLAND, OREGON. 


Chicago Office: 314 Chamber of Commerce, 
E. BLAISDELL, REPRESENTATIVE, 
Telephone, Main 2538. 
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tve use American Lumberman Telecode, Western Union 
Code. Pacific Coast, Liebers’, A 1 and Southard. 
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HARDWOOD DEPARTMENT. 


AMONG THE MEMPHIS TRADE. 


Mempuis, TENN., Dec. 30.—Business has been very 
quiet in lumber circles here since the last letter, owing 
to the holidays. But few buyers have been on the mar- 
ket and local lumbermen have kept very close during 
the week, enjoying their home life as much as possible. 
Most of the mills shut down for Christmas day, but 
this is about as much rest as the operators of the mills 
got, as stocks are down to such a point that lumbermen 
here are anxious to replenish them by putting in as 
much time as possible. 

The year has been a very profitable one, according 
to the testimony of a number of the larger firms. 
Whether it has been as profitable as was 1899 is an 
open question. One thing is certain, however, and that 
is that while prices during the past year were higher 
than three years ago there was not anything like the 
amount of dry stocks in the hands of the lumbermen 
during the last half of the year as there was at that 
time, which reduced the turn over to no inconsiderable 
extent. However, the year has been a good one and the 
trade here are not making any kicks on the score of 
what was accomplished. They would have liked to be 
able to change some of the conditions surrounding the 
handling and marketing of the timber as well as the 
getting out of stock, but the showing made by the tak- 
ing of stock is expected to be an exceptionally good one 
and they are well satisfied with what the year brought 
forth for them in net earnings. The volume of busi- 
ness was much larger than was the case during the two 
preceding years, the demand was better, prices were 
more remunerative and outcome most satisfactory in 
every respect, 

The car situation is still one of the most perplexing 
problems with which the trade are face to face, aside 
from the general shortage of dry stocks. A large dealer 
stated to the AMERICAN LUMBERMAN’S representative 
this afternoon that he had been handicapped to the exe 
tent of 50 percent during December, owing to the ina- 
bility to obtain empties readily. His shipments daily, 
he said, were two cars whereas he had stock and orders 
enough to have shipped out four cars a day at the 
minimum. He said that only today one of the big 
roads sent him three cars from which he had to tear 
the beds and other paraphernalia used in them for 
bunks by some of the employees of the road. As inti- 
mated in a previous letter, however, it is generally con- 
ceded that the situation is slightly improved. 

To give an idea of the scarcity of dry stocks, J. W. 
Dickson, of the Dickson Lumber Company, said today 
that he was shipping cottonwood within thirty days 
after it was cut and that it weighed four pounds to 
the foot. He said the consignee wanted it enough to 
pay the freight and that he was shipping it in this 
condition under urgent orders. There is little dry 
stock in any direction, though cottonwood is possibly 
searcer than any other item in the list. 

The weather during the past week was slightly more 
favorable for logging operations, but what was accom- 
plished was very small, owing to the wet condition of 
the bottom lands and the long hauls made necessary 
by the exhaustion of the timber close to the streams 
and the mills. But few logs have come out on the rise 
in the Mississippi river and offerings up the stream are 
said to be rather light. 

The prospect is tor an excellent business during the 
first half of the new year. There are many orders on 
the books of the local firms and the demand is still 
excellent, prices having not yet gotten to the point 
where they tend to restrict the call for hardwood lum- 
ber. The worst features in the situation are the light- 
ness of dry stocks and the condition under which new 
stock is being gotten out. Not more than half the 
mills in the interior are running. Firms which have 
dry stocks on hand are in clover, however, and the 
whole situation is regarded as much better than was 
the case one year ago. 

The new 50,000-foot mill of the Schuh-Miller Lumber 
Company, at Selma, Ala., of which J. W. Thomson is 
vice president, is now ready for operation. The com- 
pany has purchased a large tract of timber land adja- 
cent to the site of the plant and has also bought the 
timber rights on other land nearby, with the privilege 
of cutting off the timber within five years. J. D. Allen, 
jr., 2 member of the J. W. Thomson Lumber Company, 
is now at Selma and will likely remain there in con- 
nection with the operation of the plant at that point. 

The McComb City Hardware & Furniture Company, 
domiciled at McComb City, Miss., was incorporated 
during the week under the laws of Mississippi. The 
capital stock is $15,000 and the incorporators are F. 
G. Wheelock and C. M. Speers. 

A large plow factory in which Memphis, Chicago, At- 
lanta and Birmingham capitalists are interested is 
considering Memphis as a point of location. For busi- 
ness reasons the name of the company is not given 
out. If the factory is secured it will add largely to the 

woodworking plants already in operation here. It is 
said that it will be, in a sense, auxiliary to the Chicago 
concern of the same name. 








THE CUMBERLAND RIVER DISTRICT. 
NASHVILLE, TENN., Dec. 29.—There is plenty of tide in 
the river for floating down logs and lumber. The Dud- 
ley and White have made recent trips after lumber and 
now that the rush of hauling Christmas goods is over 
the boats will be devoted mainly to bringing down lum- 
ber. There: are 6,000,000 to 8,000,000 feet up the 





streams entering the upper Cumberland. 


Morris H. Williams, a popular and prominent young 
lumberman of South Georgia, was recently in Nash- 
ville. Mr. Williams is located at Bainbridge and his 
plant there is one of the largest and best equipped in 
the state. 

At this time of year there are a number of raftsmen 
in Nashville, hardy members of the lumber craft who 
perform the perilous work and who have many exciting 
and interesting stories to relate. It was not long 
since that a dozen started to Nashville with 500 or 600 
telegraph poles in their float. After going some dis- 
tance it broke into two sections. Two men were left on 
one section without food or shelter, the shanty and pro- 
visions having been carried away with the section oc- 
cupied by their more fortunate comrades. For two 
days and nights they were at the mercy of the elements, 
but finally the float landed about fifteen miles above 
Nashville. The men were almost frozen and starved, 
but warm fires, hot meals and coffee and whiskey -soon 
set them right. Sometimes it requires several weeks 
to float a raft to the city. Often it is very difficult to 
control the float. When the water is rising with any 
rapidity it must be anchored, for it cannot be kept in 
the middle of the stream, the current having a tend- 
ency to turn it into the bank. One Nashville lumber- 


man who makes it his business to buy timber on the , 


water made the statement that he valued his floating 
property at present at $60,000. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLtuMBus, OnI0, Dec. 29.—This city is having the 
biggest Christmas it has ever had. The merchants re- 
port that their harvest has been the largest they have 
ever had, and there have been and still are great 
numbers of visitors in the city. Local lumbermen are 
taking advantage of this season to take account of 
stock and are all in the midst of their inventories. 
They all report that the past year has been the most 
prosperous they have ever had, and look forward to 
the new year with expectations that it will equal 
and possibly surpass the one just closing. 

No city of its size can present in stronger light the 
advanced life which has been shown in the develop- 
ment of all business interests, both manufacturing and 
commercial, the past year. In every line of trade 
and traffic there have been brought to us increases 
which have been amazing, and some gigantic transac- 
tions have been developed. Energy is certainly being 
shown in grasping the details of pushing to the front, 
and of all lines of business nothing is handled to bet- 
ter advantage than the hardwood industry and nothing 
else has increased so much in volume. 

W. E. Smith, of the Smith & Sowers Company, and 
M. A. Hayward, of the Ford Lumber Company, Ford, 
Ky., are in Cincinnati this week. 

The salesmen of the W. M. Ritter Lumber Company 
have been here this week and are all going down. to 
the mills of their company in West Virginia and Ken- 
tucky. The following salesmen were present: 

T. S. Miller, New York city. 

Charles I. Lee, New York state. 

Hi. I. Soble, Pennsylvania, Philadelphia and vicinity. 

©. A. Spencer, Boston, Mass, 

Harold Robinson, Cincinnati, Ohio. 

F. J. Stone, Indiana and Michigan. 

P. C. Clarke, Ohio. 

FW. BE. Ginn, Ohio. 

IF. B. Pryor, Ohio. 


The W. M. Ritter Lumber Company has_ received 
a barrel of very beautiful holly from its West Vir- 
ginia mills, which adorns its office in very tasteful 
style. 





FROM THE HOOSIER STATE METROPOLIS. 


INDIANAPOLIS, IND., Dec. 30.—Notwithstanding the 
year’s building record in this city is behind last year’s 
about $1,000,000, wholesale lumber dealers say their 
trade has been slightly larger than in 1901. It is in- 
ferred from this t t country trade has been relatively 
better than that of the city. Some wholesalers have 
small patronage here in Indianapolis but make compar- 
atively heavy shipments to outside districts; with 
others the case is reversed. 

Joseph Murray, of J. H. Murray & Co., manufacturers 
and wholesale dealers in hardwood, is spending the holi- 
day week at home here. As the firm has 28,000 acres of 
oak and ash in its big southern tract John H. Murray 
has been heard to say that he expects it will take the 
remainder of his life to clear the patch. Joseph reports 
that the water in the Red river valley was the highest 
on record this fall and that the same is the case in the 
Mississippi valley. The Murray concern has not been 
able to use the tram since around Thanksgiving day 
and the present indications are that it will lie 
idle the remainder of the winter. This interference 
with the full operation of the mills, Mr. Murray thinks, 
is responsible for the upward tendency in prices to some 
extent, Having had three rainy years now in succession 
he says southern lumbermen are expecting a dry year 
for 1903. ‘ 

The A. C. Kies Lumber Company has concluded its 
first year in Indianapolis, though it has a number of 
yards in other parts of the state. Trade was beyond 
the expectations of the company for the first year, 
though it had an advantage over most beginners in 
falling heir to an established yard, that of the Wittmer 
Lumber Company, whose affairs were wound up by 4 
receiver. Said the company’s manager: 

Our yard was full up about the middle of August and 
some members of the company from out of town thought 
we had enough to last until next July. Two months later 


the yard was empty. I think lumber has not seen its top 
price yet. I said last spring it would go higher. Some of 
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my partners did not agree with me. I took one of them 
with me on my southern trip and when we went from mill 
to mill and yard to yard he came to the conclusion that 
it was about a game of grab if you got it at all at any price. 
The company says that so far as it can ascertain the 
outlook for 1903 is good. 
B. D. Brooks, of the Brooks Lumber Company, re- 


‘tailer, says the year on the whole has been satisfactory 


to lumber dealers, and that 

In many cases, however, I have found competition too 
close to get in it. I have always tried to get a profit out 
of my yard but prices have frequently been such this year 
that I could not do that in the face of the competition and 
my lumber in those cases remained in the piles. There 
are some installment houses that do me up—houses I mean 
that buy a carload of lumber on ninety days’ time, sell 
what they can at a profit but sell the remainder at cost 
so that they may be enabled to meet their paper when the 
ninety days are up. I don’t have to do business that way 
and consequently there are times. when I don’t do business. 


Word from the’ south is that Alfred G. Gladden, who 
is seeking cure for a bad case of asthma, has moved 
from Asheville, N. C., to Tuscaloosa, Ala., where he has 
found a physician who cured himself of the ailment and 
believes he can cure others. Mr. Gladden is president 
of the Gladden Lumber Company. He left for the south 
Thanksgiving day and is ready to stay there until he 
gets relief from his suffering. 

Chandler & Taylor report a steady trade throughout 
the year for their saw mill outfits, with the total prob- 
ably 10 percent better than that of 1901. 
shop was expanded during the year to take in the old 
foundry, vacated for new quarters in Rosedale addition, 
where the company is putting up one of the finest 
of modern plants. There are over twenty acres in the 
new site, located .between the Pennsylvania: and’ Big 
Four tracks. The company says there has been no 
material change in prices during the year for its goods 
notwithstanding the advances in raw material and fuel. 
It has a good trade in the south and a growing one in 
Central America. 

FE. C. Atkins & Co., Incorporated, report that the 
growing scarcity of lumber is increasing the demand for 
band saws in the large mills. The company has had a 
good year, about 15.percent better than 1901. The 
sales in the hand saw department were the largest 
in the history of the company and the export trade 
reached a new high mark. Among the evidences of the 
company’s prosperity were the building of a producer 
gas plant costing $75,000 and capable of making about 
3,000,000 feet of gas a day. This will succeed natural 
gas for forge and tampering oven, the supply of which 
has been gradually getting to the zero point for manu- 
facturing purposes, nature being blamed for it by the 
gas companies. This producer gas plant is the first to 
be built in Indianapolis and is considered so successful 
that this fuel is likely to come into more general use. 
The company has made a long expected improvement in 
erecting a fine four story brick and stone office building 
costing $20,000. The office force has been increasing 
year by year and was completely crowded out of the 
old quarters. The new building will be occupied with 
the new year. 

Burnet & Lewis have been nine months at their new 
location, Shelby street and the Belt. Thev have amp). 
ground there, consisting of two whole blocks. They 
spent $6,000 for buildings and nave a switch capacity 
of eight cars. The firm incorporated in May with $°?”,- 
000 capital. A 7-room brick house on the present site 
of the office was moved to another part of the lot and 
is now home for one of the employees, who is thus en- 
abled to be watchman as well as doing other labor. A 
feature of the company’s plant is a commodious hem- 
lock shed in the middle of the yard. The company has 
a large and well assorted stock, cared for in the best 
way. There is an opportunity in this part of the city 
for a mill man. Burnet & Lewis would furnish the 


| building and site, leasing or taking stock. 


| Vanee, 








IN THE WESTERN NEW YORK TRADE. 


Burrato, N. Y., Dee. 29.—The hardwood yards have 
obtained their reduction of insurance rates, though it has 
taken a long time. The rate was formerly 1 percent, 
then it was raised to 1.25 percent by a horizontal ad- 
The new reduction makes the basis .66 percent, 
though it is stated that no yard is able to get less 
than .72 and the average will run from .95 to 1.10 
percent. 

The Empire Lumber Company reports about 3,000.000 
feet. of oak, most of it quite dry, with half a million 
each of cypress and ash, at the mills in Arkansas. 

Seatcherd & Son are making a big effort to keep 
their Memphis saw mills running and there is talk of 
moving them to the timber tract to facilitate the work, 
there is so much delay to the log trains. 

The Buffalo Hardwood Lumber Company is getting 
good results from its Arkansas mills, and there is re- 
port of larger territory to draw from in that section. 
The bargeload of cottonwood coming up the Ohio from 
the Arkansas mills of the company is due in Cincinnati 
this week. It is reported that the demand for cotton- 
wood eastward to take the place of poplar is increasing. 

Another big wood-working plant for the northern 
suburb of this city is to be a table factory, and there 
is Boston as well as Buffalo capital in it. It is pro- 
moted by the same Buffalo people who started the new 
town of Elmerton, of which it is to be a neighbor. The 
desk factory of the American Cabinet Company, of 
Elmerton, will start up this week with 200 men, The 
new company is to follow suit. There is report of-a 
third concern, with Chicago capital in it, to locate in 
the same district. ae 

A Rochester buyer in the Buffalo hardwood district 
says there is no demand for cypress for outside work; 
it all goes for inside finish. 


The machine 


CENTRAL SOUTH. 


ee a al 
MATTERS AT MOBILE. 

MosILe, Ata., Dec. 29.—The timber market has been 
demoralized by the Christmas holidays and very little 
business was transacted. The arrivals at Mobile were 
3,000 pieces and the city mills made 3,000 pieces. Stocks 
on the gulf have been increased 2,000 pieces since last 
report. In the face of an increasing output and a de- 
creasing demand the market is not so strong as it was 
thirty days ago. The increase, however, in the output 
is really more in anticipation than in reality. The 
market price at Mobile is 18 cents and the demand for 
large timber is enormous. Every South American, South 
African and even every Cuban cargo now contains more 
or less timber. The interior market is not dead by 
any means and the railroads are buying large quanti- 
ties of timber, hence there are many outlets aside from 
the European markets. 

There is now a plethora of logs at gulf ports. The 
arrivals at Mobile were 3,000 to the city mills and 4,000 
market logs. The market is quiet and weak, few sales 
being made during the past week. All of the mills 
are well supplied and manufacturers are not inclined 
to stock up at present prices, being content to run along 
on stocks in hand and take their chances of a decline 
in the market. While there are plenty of logs at Moss 
Point, Miss., prices there are high. The demand at that 
place is urgent for the logs as the stocks in the booms 
had become almost exhausted. 

The stocks of hewn timber coming in to Mobile are of 
inferior grade and sales are difficult and prices weak. 
Good stock is active at last quotations. 

In prime there is little change to report. Prices re- 
main at last quotation, with an urgent demand. Sev- 
eral of the interior mills are figuring on cutting prime 
and indications are that the output will be considerably 
stimulated. However, the demand will absorb the 
output however large, hence the price bids fair to re- 
main firm. 

Exactly the same conditions obtain regarding heart- 
face floorings. The interior mills will make large quan- 
tities, in connection with their interior floorings. 

The demand from South America is large. The trade 
is good and demand enormous, but mills do not seek 
this trade as formerly as this grade is finding an outlet 
through other channels. From England comes a de- 
mand for what is known as “Rio prime deals,” the 
grade of which -is one heart-face, 3x9, to show some heart 
on the other side. This grade even allows some sap on 
the heart face and is much easier cutting than the reg- 
ular Rio deals, as these call for a certain percentage 
of 30 feet and up, while the former have no percentage 
of long lengths. South American grades are now going 
to Mexico and Cuba. 

The Cuban market is fairly active but the great 
amount going forward is conducive to a weak market. 
The reduction on tariff duties will undoubtedly stimu- 
late business. The holidays have cut the output down 
about 50 percent on the gulf. Very little business was 
closed during the week, as the spirit of the holidays has 
a similar effect on both buyer and seller. 

Among the mills turning their attention to the ex- 
port market is that of the Scotch Lumber Conipany, 
Fulton, Ala. This mill will put in a new band mill, 
also a gang, and new planing mill machinery, bringing 
the capacity of its plant up to 100,000 feet a day. A 
large percentage of this will find outlet via Mobile. 
The mills at Mobile have a good supply of logs and 
the larger ones are being cut into sawn timber, while 
the smaller ones are cut into Central American, Mexi- 
can and Cuban schedules. 

M. L. Elsemore, Fred Herrick and D. W. Harrigan, 
owners of the Scotch Lumber Company, have recently 
purchased for $250,000 the plant of J. R. Nevers & 
Co., Saucier, Miss., on the Gulf & Ship Island railroad. 
The plant has a logging road and ten years’ cut of tim- 
ber. The new concern will be known as the Elsemore 
Lumber Company and will cut largely for the export 
market via Gulfport, Miss. It will build a planing 
mill and make other improvements, increasing the pres- 
ent capacity of each department. The concern is backed 
by ample capital and will control several thousand 
feet of wharfage at Gulfport. Mr. Elsemore will make 
his home at Saucier and will devote his entire time to 
the new company. 


CRESCENT CITY NOTES. 


New Orteans, La., Dec. 28.—There have been few 
visitors in New Orleans during the. past week, most of 
the lumbermen celebrating Christmas at their own fire- 
sides. 

R. H. Downman has agreed to contribute an article 
on the cypress industry to a southern number of one 
of the big weeklies, while Charles Rein, of Orange, Tex., 
will handle pine. The two articles should prove inter- 
esting. 

Col. Joseph Rathborne, president of the Louisiana 
Cypress Company, is home again after a business trip 
to Chicago. 

The Mechanics, Dealers & Lumbermen’s Exchange 
held its annual meeting last week. 








Kansas City wholesalers claim that while there are a 
great many retail dealers visiting that city they are 
more engrossed in the sentiment of the day than at- 
tracted there by their business interests. 

BABB LPLI IIIS 

Saginaw valley saw mill men are sending buyers 
throughout the lower district who are making contracts 
with owners of small tracts of timber, the logs to be 
supplied to the Saginaw mills. Has it come to this, 
Brother Benjamin? 
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51 Dexter Horton Bank Building, 
Minneapolis Office, 731 Lumber Exchange, SEATTLE, WASH. 


| PACIFIC FIR COMPANY, 











ARIZONA SOFT PINE 


WHOLESALE 
LUMBER. 


LOUIS WUICHET, 


308 Home Insurance Bidg. 


Write for Prices, CHICAGO. 
We use the Telecode. 


: CALIFORNIA 
WHITE .AND SUGAR PINE 


ee ee 
: OUR SPECIALTY 


LONG FIR TIMBERS 





SAWED TO ORDER. 


FIR AND SPRUCE 


OF ALL KINDS. FLOORING, CEILING, ETC. 
Daily Capacity, 250,000 Ft. Car and Cargo Shippers. 


Portland Lumber Company, 


OFFICE AND MILL, 
Foot of Lincoin St., PORTLAND, ORE. 
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RED CEDAR SHINGLES 


FOR QUICK DELIVERY. 


FIR 


LONG FIR JOISTS AND TIMBERS. RED CEDAR 
SIDING. SUPERIOR PLANING MILL EQUIPMENT, 
Write for Prices. 


Hl. B. Waite Lumber Co, 


MANUFACTURERS, 
MINNEAPOLIS, MINN. 
Address all Correspondence Minneapolis. White Pine Yards, Minneapolis. 
WEST COAST MILLS—Clear Lake, Wash.; Granite 
Falls, Wash. ; Getchell, Wash.; Ballard, Wash.; Park- 
er’s Spur, Wash. 
Wo use AMFRICAN LUMBERMAN Telecods. } 
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RAILROAD 


Car Material 
SUPPLIES IN Of Ever 


Description. 
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P Rei Cedar Shingles. 


We carry a stock at La Crosse, 
Wis., for 


Quick Shipments. 


We own our own shingle mills in 
Washington and buy cuts of others. 

We are manufacturing 1,000,000 every 10 hours. 
Mills located so that shipments can be made over all 
Transcontinental lines. Wire your order at our 
expense. 





Send all Correspondence to our Eastern Office. 


C. H. NICHOLS LUMBER CO., 


Batavia Bank Building, 
i Western Office, SEATTLE, WASH. LA CROSSE, wis. 
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FIR TIMBERS 


up to 100 
feet long. 


SURFACED 
up to 32x32 in. 


SIDING, 
FLOORING, | 
CEILING. 








W.I. McKee @ Co. 


Manufacturers and Wholesalers 

LUMBER: SHINGLES: 
FIR, SPRUCE, IDAHO PINE, REDWOOD, 
CALIFORNIA REDWOOD. RED CEDAR. 


QUINCY, ILL. 


TELECODE. 
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SPRUCE 


Bevel Siding and Shop Long and Large Timbers, 


HOQUIAM, WASH. 


CEDAR SHINGLES SPRUCE BOXES 


The Best. No taste—No odor. 
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VERTICAL GRAIN 


Fir Flooring. 


RED CEDAR 
LUMBER AND SHINGLES 


DAILY CAPACITY: 





Lumber 
Shingles 
Dry Kilns 


If you deal directly with us we 
can save you money. We make 
prices delivered at any station 
in the United States. 


Address all Correspondence to 


SL Paul & Tacomd Ler C0. 


TACOMA, WASH. 





Chicago Office, 1533 Marquette Bldg. 
REPRESENTEO BY 


HARRISON G. FOSTER. 


Telephone, Central 364. 
We use the Telecode. 


A. G. Foster, Vice-Prest. 
J.J. Hewitt, Ass't Treas. 
George Browne. Sec'y. 


C. W. Griggs, Prest. 
E.G. Griggs, 2d V-Pres't. 
Henry Hewitt, Jr., Treas. 


WIRELESS AND WIRE MESSAGES 


Are shortened and simplified by using the TELECODE. 
Specimen pages and prospectus free 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 








SOUTH ATLANTIC COAST. 


SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, Ga., Dec. 29.—This is not different from 
all other seaports in having difficulty in getting wharf 
laborers to work during the holidays, and for this rea- 
son work in loading lumber vessels during last week 
did not .progress. It is not probable any of the ex- 
porters will be caught for demurrage charges for de- 
lays caused by a shortage of labor, for they all took 
into consideration the usual difficulty in getting the 
roustabouts out during Christmas week. Moreover, it 
turned cold here on Wednesday, and this is as bad as 
the holidays about keeping laborers arjund their fire- 
sides. 

The opening of the new year will find practically all 
the exporters here with many orders ahead. One firm 
says that it will start out the new year with orders 
for upward of 8,000,000 feet of yellow pine lumber and 
ties. Not only have all a good business, but con- 
stant inquiries are being made, with the chances that 
more business will develop soon. In the east building 
material is in great demand, with exporters being asked 
constantly to bid upon large orders in the market. 

The Ocean Steamship Company has not yet decided 
whether lumber will be hauled by its new Boston and 
Savannah line, which has just been established. Local 
exporters have large connections with Boston and con- 
siderable business is done out of this port with that 
market. The demand there has recently shown an im- 
provement and the exporters see chances of building up 
a larger business if they can obtain the benefits of 
water rates. The line was originally established for 
hauling cotton exclusively, but it is now thought that 
enough business is in sight to warrant the steamship 
company in booking lumber also. 

No complaint of scarcity of cars is heard here and 
the movement to port continues free, with lumber piling 
up at the different docks. No work was accomplished at 
the mills the latter part of last week but it will be 
resumed today. A shut down of a few days would soon 
wipe up the small stocks now reported at the mills in 
this section. a 

W. B. Stillwell, secretary and treasurer of the South- 
ern Pine Company of Georgia, says that he does not 
expect to see any reduction in the prices for lumber 
soon. The demand from all sources is all that can 
be desired. Conditions, he says, are favorable from 
every standpoint. 


THE MIDDLE GEORGIA COAST. 


Brunswick, Ga., Dec. 29.—The outward movement 
of lumber was more pronounced last week compared 
with previous week, reaching 4,681,656 superficial feet. 
The foreign cargoes went to the United Kingdom and 
Spain, and amounted to 1,629.000 feet. The coastwise 
cargoes amounted to 3,052,656 superficial feet. Ship- 
pers are gladly paying advances in freights in order 
to charter sufficient tonnage to move cargoes that are 
accumulating extensively upon the docks. Rates are 
quoted from $5.75 to $6.25 on lumber, 16 to 17 cents 
on ties, Brunswick to New York. Recent charters from 
this and nearby ports shows the following: 

From Brunswick—Schooner Sedurck. lumber. to New York, 
private terms; schooner Phineas W. Sprague, lumber to New 
York, $5.75; schooner Helena. lumber to New York. private 
terms; schooner Martha EB. Wallace, railroad cross ties, New 
York. private terms. From Sapelo, Norwegian steamer 
Aguila, to continent and United Kingdom, timber. private 
terms. Other coastwise charters are: From Darien—- 
Schooner Madeline. lumber to New York, private terms: 
bark John Swan, from Fernandina to New York, railroad 
cross ties, 18 cents. 

The movement from the interior continues strong 
and reports show excellent conditions prevailing. La- 
bor is a little sluggish on account of the holiday sea- 
son, but seems willing to wear back into position a 
little quicker than usual. A large fleet is now in port 
loading and a larger one is enroute. 

Foreign trade gives promise of being in better pros- 
nective shape than for the same period last year. 
The Spanish trade has been very good, and will con- 
tinue so. South American trade has been disappointing, 
also that of the West Indies, all of which could have 
been large if steamship lines could have been inau- 
eurated. Demand by sail tonnage has been good; still, 
the steamship lines from New York would get the busi- 
ness. Millions of feet of lumber have been shipped from 
here to those markets by coastwise steamship lines to 
New York and reshipped from there, with a lesser 
freight, made possible on account of a “mutual agree- 
ment” of interest, a situation that no doubt interfered 
with a larger business from here and a condition that 
the lumber interest is being aroused to, with a view 
of correcting. 

Shipments from Fernandina for the past week 
amounted to 906,753 feet. Reports show a large move- 
ment from the interior to this port. but a scarcity of 
tonnage has again caused a small interest. 

At a recent meeting of the Taylor-Cook Cypress Com- 
pany, Brunswick, Ga., it was decided to issue the ad- 
ditional $40,000 worth of stock, making the company’s 
total cash capital, $100,000. , 


THE GEORGIA SAW MILL ASSOCIATION. 

The meeting of the Georgia Saw Mill Association held 
December 22 at Savannah was very lightlv attended, 
owing to the near approach of Christmas and the indis- 
position of anvbody to get far away from home; but 
a special meeting will be held this month in Florida, 
while the next regular meeting will be at Tifton. Ga., 
February 10. At the latter date delegates will be 
elected to the annual meeting of the National Lumber 
Manufacturers’ Association. 


OLD DOMINION NOTES. 

NorFo.k, VA., Dec. 30.—The majority of the mills in 
this vicinity are inactive and probably will be until next 
week, in spite of the fact that there is plenty to do. The 
mill crews are scattered for the holidays and nothing will 
be done until they return to work. 

The new dry kiln of the Mills Manufacturing Company 
at Raleigh, N. C., was recently put in operation. It will 
have a capacity of 40,000 feet of lumber. 

Bell & Morrison, of Elkin, W. Va., have bought the 
Peck and the Boggies tracts of timber land on the 
Greenbrier river for $30,500. It is reported that they 
will build an extensive lumber mill. 


THE MONUMENTAL CITY. 


BALTIMORE, MD., Dec. 30.—Lewis Dill, retiring presi- 
dent of the Lumber Exchange, in his address at the 
last annual meeting of the exchange adverted to one 
subject which is of the greatest importance not only 
to the lumber trade of this city but to the mercantile 
and manufacturing interests generally. This is the 
systematic diversion of trade from Baltimore by means 
of arbitrary rates, in which the steamship companies 
and the railroads have joined hands. As Mr. Dill perti- 
nently pointed out, although nominally a’ differential 
of 3 cents a hundred pounds is allowed on goods 
shipped to Baltimore from the west as against the 
New York rate, owing to the shorter railroad haul here, 
the practice of making straight through rates on ex- 
ports has wiped out this difference, and this port is 
even at a disadvantage. The result of this condition 
has been to send by way of New York goods which 
ought to find an outlet by way of Baltimore, and the 
local exporter is compelled to turn trade away from 
his own town, billing merchandise over the longer 
routes, to the corresponding benefit of New York and 
Boston. The straight through rate, combined with the 
numerous sailings to all distant points, gives New York 
a lead which threatens the direst consequences to Bal- 
timore, notwithstanding the location of the city 200 
miles nearer the west than Gotham and the congested 
state of the harbor there, which has sent up the termi- 
nal and lighterage charges to exorbitant figures. If 
Baltimore had a rate as low as natural conditions ad- 
mit of New York would be out of the competition en- 
tirely. As it is, the trade tributary to this city is 
forced artificially into other channels, a development 
that should arouse to action the entire business com- 
munity. Lumbermen in common with other merchants 
and manufacturers are beginning to regard the combi- 
nation of railroads, whereby the Baltimore & Ohio 
passed into the control of the Pennsylvania, as a direct 
and alarming menace to the prosperity and progress 
of this city, and look anxiously for relief to the execu- 
tion in all their scope of the Gould plans, which will 
give this city a competitive system and at least in a 
measure restore the port to the position it once held. 

The gradual encroachment upon the extent of public 
wharfage through sales or lease of wharf property to 
individual firms or corporations, which has been in 
progress for some time, is being viewed by not a few 
lumbermen with considerable apprehension. A wharf 
property has just been sold to the Hammond Ice Com- 
pany and another lot is shortly to be disposed of under 
an ordinance passed by the city council and signed by 
the mayor. The municipality is realizing good prices 
for these properties and viewed in one sense their sale is 
good business. But there is another side to the ques- 
tion. Lumbermen point to the fact that the lumber 
trade done by Baltimore firms and companies amounted 
last year to $16,000,000, which places the business in 
the front rank of commercial and manufacturing enter- 
prises and entitles it to great consideration. A busi- 
ness of such magnitude requires large facilities in the 
way of storage places and wharves. It is contended 
that in view of the direct and indirect benefits derived 
from the lumber trade it is bad policy for the city to 
reduce its holdings of wharf property, even though the 
induceménts offered seem very attractive, for while to 
sell the wharves means a temporary gain the injury 
which will be inflicted upon the lumber trade by the cur- 
tailment of facilities will be far greater and the detri- 
mental effects will continue for years, so that such 
sales are against public policy and evince remarkable 
shortsightedness. There is talk of starting a systematic 
agitation of the subject with a view to convincing those 
in authority that the true interests of the city lie in 
a direction opposite from the course lately pursued with 
regard to the public wharves. 

PAAR 


TIMBER LAND NOTES. 


RUSSELLVILLE, ALA., Dec. 27.—A syndicate of New York, 
Massachusetts and Wisconsin capitalists. headed by F. R. 
Weber, of Boston, has purchased 60,000 acres of timber 
lands, lving in northwestern Alabama, near the Mississippi 
line. The price paid was in excess of $100,000. 

Bartow, Fra.—A sale of 200,000 acres of timber lands 
in Polk and Osceola counties has recently been made to 
W. H. Mattox, of Bartow, and F. R. McConnel, of Russell. 


OrTawa, ILu.—I. W. Packard. president of the Home Tele- 
phone Company, recently purchased from the government 
1,280 acres of fir timber lands in Oregon. 


CADILLAC, MicH.—Charles MeNeil has sold to the Mich- 
igan Iron Company, Limited. 16,320 acres of hardwood tim- 
ber lands lying in the vicinity of Newberry, for $120,000. 

DvuLUTH, MINN., Dec. 23.—A deal has just been consum- 
mated here by the C. A. Smith Lumber Company, trans- 
ferring timber lands in St. Louis county, valued at $28,000 
to the Brooks-Scanlon Lumber Company. At the time of 
the execution of the deed $9,541.70 was paid over, $9,- 
541.65.to be paid on or before November 12, 1902, and the 
same sum on or before November 12, 1902. The Brooks- 
Scanlon Company is given ten years in which to cut the 
timber. 

DuLuTH, MINN., Dec. 24.—Frank Sheldon has sold to the 
Backus-Brooks Company timber lands in St. Louis and 
Itasca counties valued at $79,642.60. The buyers have 
twenty years from date of the deed to remove the timber. 
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LOGGING NOTES. - 


ST. CROIX RIVER NOTES. 

STILLWATER, MINN., Dec. 30.—James E. McGrath, of 
this city, has taken the initiative in prosecuting log- 
ging camp “bums.” At other places this prosecution 
has not been given attention and their habits have 
become very expensive to loggers. Recently Mr. Me- 
Grath hired Louis Rowels and Edward McCafferty to 
go to one of his camps. Their transportation was 
furnished, as also were some supplies. The men stopped 
at Willow River and filled up on drink. They were 
found there by the sheriff and brought back to this 
city. They pleaded guilty in the municipal court and 
were sentenced to thirty days in the county jail and 
also to pay fines of $25 besides costs that amounted 
to about as much more. They are serving their time. Last 
year Mr. McGrath made an example of two other men 
who paid fines and costs to the amount of about $60 
each and worked them out in one of Mr. MeGrath’s 
camps. Mr. McGrath is the largest single logger on 
the St. Croix. He has twenty-two camps, located on 
Snake river, Chesley brook, tributaries of the St. Croix, 
in Aitkin county, Minnesota, and employs 1,200 men, 
600 head of horses and a physician. He has a kit 
valued at’$100,000 and it will cost him $500,000 to 
bank his logs this winter. He is a new man in logging 
operations and is fast pushing the way to success, 

The Musser-Sauntry company will begin hauling logs 
next week over the Omaha road to the St. Croix a 
short distance below this city. The logs come from 
the vicinity of Hawthorne, Wis., and 20,000,000 feet will 
be hauled during the winter. A number of other firms 
will bring logs in large quantities to this city over the 
Northern Pacific road during the winter, spring and 





summer. Among such are George H. Atwood, of this 
city; the Tabor Lumber Company, of Keokuk; Zim- 
merman & Ives, Guttenberg; Ott, Muesser & Co., Du- 
buque. 





IN THE WISCONSIN VALLEY. 


MERRILL, WIs., Dec. 30.—With bright, crisp, sunshiny 
days, elegant sleighing and the outlook favorable for 
operating there is no reason why manufacturers and 
jobbers should not feel especially favored in their eall- 
ing at this time. All indications are that they will 
make the most of the opportunity. 

J. W. Posey is logging for himself at Grandfather, 
but will also put in a bunch of 500,000 feet for the 
Gilkey & Anson Company, making about 1,500,000 feet. 

Mike Holland, who is operating the Pickerel lake 
camp of Brown Bros., of Rhinelander, will put in a 
scattering lot of about 3,000,000 feet. 

Albert Stephenson, one of the most successful young 
loggers of this vicinity, is operating near Garth this 
winter. 

At the camp of the H. Wl. Wright Lumber Company, 
near Plum lake, hauling began last Monday. The 
foreman of this camp reports that the scarcity of men 
is over and plenty of help can now be secured. 

Dr. U. O. B. Wingate, secretary of the state board 
of health, was in Merrill on Sunday. He is much in- 
terested in the smallpox question and has made every 
effort during the past few years to stamp the epidemic 
out entirely. He is much gratified to learn that the 
lumber camps are thus far practically free from the epi- 
demic and what few cases there are are of a compara- 
tively mild form. 





NORTHERN-CENTRAL WISCONSIN NOTES. 


WAUSAU, WIs., Dec. 29.—A cold wave struck this sec- 
tion the latter days of last week and was followed by 
a fine snow storm, making sleighing perfect and greatly 
facilitating the bringing in of large quantities of the 
products of the forests hereabouts. 

As there are times during the winter the roads and 
bridges in the city are so devoid of snow as to make 
it almost impossible to haul heavy loads over them, 
the Underwood Veneer Company has inaugurated a new 
system that will meet with the approval of farmers 
generally. Two skidways have been erected east of this 
city where farmers may unload instead of hauling their 
logs to the factory. The only difference is that they 
receive $1 a thousand less at these skidways than at 
the factory, the company hauling in the logs when it 
desires. ‘There are certain seasons when the farmers 
will gladly take $1 less in preference to hauling to the 
factory and there are other times when they will un- 
doubtedly make the whole trip. It is optional with 
them. 

There seems to be a scarcity of men for the woods 
and other work this winter. The labor agencies through- 
out the country claim they cannot find men enough to 
fill the demand. The complaint is that they are unable 
to furnish anywhere near the number wanted. Labor- 
ers of all classes are wanted and the wages are higher 
than they were last year Ait this time. One labor agent 
said in Milwaukee on Tuesday thdt he had places for 
300 men in the northern woods, but that the situation 
was not changed from that of previous years, for Ife 
had never been able to supply the demand. 





IN EASTERN MICHIGAN. 


Bay City, Micu., Dec. 30.—O. FE. Elsemore came down 
from the Sudbury (Ont.) district last week. He said 
there is about a foot of snow over there and the streams 
and swamps are frozen solid; that the quantity of logs 
put in this winter in that district will not exceed two- 
thirds of the original estimate as the weather during 
the fall was wet and unfavorable for logging. Chicago 


and eastern dealers have gone into that region since 
the close of navigation and have picked up about afl of 
the lumber on the mill docks. 

The directors of the Spanish River Boom Company 
held a meeting in the office of E. Hall at Detroit Decem- 
ber 19, and the annual stockholders’ meeting is to be 
held at Windsor January 14, next. 

On December 13 a meeting was held at Sudbury, Ont., 
of parties interested in an organization to be known 
as the Vermillion Boom Company. It was attended 
by representative lumbermen who put logs into the 
Vermillion and its tributaries. It is the intention 
greatly to improve the streams and drive the output 
under one organization, instead of each firm looking 
after its own logs as heretofore. It is estimated there 
is 1,000,000,000 feet of timber to come out of the 
streams named, and 100,000,000 feet has been rafted 
this year. The parties have applied for a charter. 

James Norn, of Standish, is running a camp of forty 
men. He owns 6,000,000 feet of timber in that vicinity 
and expects to lumber 1,500,000 feet this winter. 





IN THE UPPER PENINSULA OF MICHIGAN.. 

CALUMET, Micu., Dec. 29.—Loggers report that ex- 
cellent progress is making in the woods. The recent 
cold spell and blizzard have helped matters, but oper- 
ators who are cutting in the swamps say that there is 
water under the deep snow. 

Barney Lingreen is putting in 1,000,000 feet of pine 
in Matchwood township for the Diamond Match Com- 
pany, to go to Green Bay, Wis. 

The Houghton Lumber Company has a man purchas- 
ing hemlock logs on the Fire Steel and Flint Steel 
rivers. It is paying $5.50 a thousand for all it can get. 
The timber will be sawed at Portage lake next summer. 

Ferguson Bros., of Ishpeming, have established sev- 
eral camps, giving employment to 225 men. The Chi- 
cago Lumbering Company has begun operations, but is 
in need of men. Cedar dealers say that a larger amount 
of cedar will be cut this year than for several years. 
Ties and posts are in demand. Forty-five foot poles are 
in demand in large quantities, but the market is over- 
stocked with smaller sizes. 

W. C. Baudin has contracted to put in 3,000,000 feet 
of logs for the Houghton Lumber Company in the 
South Range district. He has established camps on 
the Misery river. 

The Two Rivers Manufacturing Company has several 
camps on the Escanaba river and will cut about 6,- 
000.000 feet this winter. 

W. H. Acker, of Munising, recently bought a large 
tract of timber near his saw and shingle mill at Six- 
teen Mile lake, in Alger county, which will last him 
several years. He is lumbering heavily. 

M. R. McGee’s camps on the Copper Range extension 
have been disbanded, the men going into the woods. 
Thomas Jackson, another contractor working on the 
Copper Range extension, has moved his men into the 
woods near L’Anse, and will cut several million feet for 
the Tamarack-Osceola people. 

The Oliver Mining Company is going into lumbering 
this winter on a large scale, finding it too inconvenient 
to depend upon jobbers. Its timber camps are strung 
along the North-Western railway between Marinesco 
and Watersmeet, furnishing employment to 200 lumber 
jacks and 50 or more teams and teamsters. 

Log hauling for the winter has begun on the Menom- 
inee river, and from now until the close of winter train 
loads of logs will be run into Marinette and Menomi- 
nee daily. The Wisconsin & Michigan road expects to 
handle about forty cars daily. Two steam log loaders 
wili be used, one at Eugene Houte’s camp and another 
at the Worcester company’s camp. The Milwaukee road 
will inaugurate its log hauling service at once. Among 
the Menominee river lumber firms which will receive 
logs by rail are the N. Ludington Company, Sawyer- 
Goodman Company, Marinette Lumber Company, Burns 
& Hicks, Donovan & O’Connor, A. Spies, Bay Shore 
Lumber Company, Davis & Stitt and others. Eugene 
Houte will put in 6,000000 feet of logs for the Bay 
Shore people and the Worcester company will cut 6,- 
000.000 feet for Burns & Hicks. 

C. A. Senecal, of Lake Linden, will cut 1,000,000 feet 
in Ontonagon county this winter. Berrime Cantin, an- 
other Lake Linden contractor, has established a camp 
at| Lakewood in Ontonagon county, and will cut 2,000,- 
000 feet of logs. 





IN FAR NORTHEASTERN WOODS. 


Bancor, Me., Dec. 29.—After a great thaw and sev- 
eral days of bare ground eastern Maine is again cov- 
ered deep with snow, more than a foot on the level 
having fallen in Friday night’s storm. For this snow 
there was a hard and generally smooth bottom, so that 
now the roads in the woods and elsewhere should be in 
good condition. The interruption caused by the rain 
and warm weather cost the loggers dearly in some 
places, but as a rule the season thus far has been a 
fairly good one, while from now out good hauling may 
reasonably be expected. Up to this time, as a rule, not 
much hauling is done, the crews being engaged chiefly 
in chopping, but this year hauling began early in many 
operations and so the lack of snow, even for a week or 
two, has been felt more than usual. 

J. H. Gibson. of Clinton, who returned last week 
from the operations of his firm, Newhall & Gibson, on 
the upper Kennebec, says that when he left there was 
about eight inches of snow, and that on rough roads 
ten inches more would be needed to make good haul- 
ing. This firm will turn into the Kennebec next spring 
4,500,000 feet of new logs and 1,500,000 old logs, and 
they are employing sixty men in two camps. : 

Lawrence, Newhall & Page, of Shawmutt, will cut 
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7,000,000 feet, mostly spruce, on Alder stream and 
Dead river, and 3,000,000 on Holeb Town, Kennebec 
waters. On Alder stream they will use three of Lom- 
bard’s steam log haulers, 

Sharp & Blanchard, who recently purchased the Pet- 
tengill saw mill at Portage lake, Aroostook county, 
have six camps in the woods near the lake this win- 
ter, getting out 8,000,000 feet of spruce to be manu- 
factured in the mill. 

The Wilson Stream Dam Company has been organ- 
ized in Bangor for the purpose of building and main- 
taining dams, with sluices and sidebooms, at the out- 
let of upper and lower Wilson ponds in the town of 
Greenville and Township No. 8, range 10, and at the 
outlet of Rum pond; in the stream between the Wil- 
son ponds, and on Wilson stream, running from lower 
Wilson pond, into Sebee lake; also to remove ledges and 
other obstructions to driving in those waters. The in- 
corporators are E. T. Spencer, Oldtown; N. M. Jones, 
Lincoln; Samuel Sterns, Ezra L. Sterns and Stephen 
D. Benson, Bangor. Samuel Sterns is president and 
Stephen D. Benson treasurer. The capital stock is $10,- 
000, all paid in. 


LAKE ERIE PORTS. 


FROM THE FOREST CITY. 


CLEVELAND, OuIo, Dec. 29.—Lumbermen last week 
had two respites from business; one on Christmas day 
and the other on Saturday, when all were forced to 
close shop because of the great snow storm. Therefore 
the week’s output of lumber was necessarily small. The 
storm caused the most complete stoppage of business 
and was the most severe since 1896. What little lum- 
ber was moved was largely to fill old orders, as the 
new ones that have been booked were largely for ship- 
ment after the beginning of the new year. 

Prices are held steadily at lists and there is no 
change anticipated except possibly a slight advance on 
some of the better grades. 

Building throughout the city continues uncommonly 
good for the time of year. Permits for new buildings 
and improvements were issued last week representing 
an Outlay of $131,700, which is $71,200 in excess of 
those issued for the corresponding week in December 
last year. 

Traveling men are now all in and most will likely 
“vacate” until somewhere about the middle or latter 
part of Janua:y. All in all they have had a very suc- 
cessful year .and ‘well deserve a little outing. 

Among visitors here last week were Frank Weybrecht, 
of the Weybrecht’s Sons Company, Alliance, and Frank 
Smith, ‘secretary of the Union Association of Lumber 
Dealers. There was also a salesman from an _ out-of- 
the-way locality for this market—John Murphy, from 
Liverpool, England, of Vincent, Murphy & Co. The 
firm’s specialty is African mahogany and it is said it 
is not only a large dealer in this wood but in many 
other foreign woods. The Martin & Barris Company 
gave Mr. Murphy an order for seven carloads of ma- 
hogany. 








ee ee 
TRADE AT TOOLEDO. 

ToLepo, Onto, Dec. 29.—The last week was a quiet 
one, as is usual at this time of.year. The weather also 
has been stormy enough to retard whatever movement 
there might have been. General conditions, however, are 
satisfactory and the outlook encouraging. Estimates of 
lumber stock will be late in materializing, as there were 
large arrivals late and much of this is still on the docks 
unassorted., 

Local trade is still up to the average and the factories 
are all busy closing up 1902 business. 


NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 

Boston, Mass., Dec. 29.—The past year has been a 
prosperous one in spite of the strikes, car shortages 
and other impediments to business, and as there is 
plenty of money to spend the yard men are devoting 
their time to their Christmas shopping and the travel- 
ing men report “nothing doing.” Dullness is expected 
at this season, as many of the lumbermen are prepar- 
ing to take account of stock and do not desire to re- 
ceive any shipments while this is in progress. 

“Going, going, going” seems to be the motto of Tom 
Ripley, whose departure for the Pacific coast has al- 
ready been announced. Several times have his dutiful 
friends killed and offered the fatted calf (alias a 25- 
cent veal stew at the Oak Grove cafe); several times 
have they plastered their tear stained handkerchiefs 
upon their mirrors, but Tom could not be persuaded to 
dematerialize. On December 13 there was a general 
sigh of relief when it was found that he had actually 
started, but now there is apprehension, tinged with in- 
dignation, at the news that he is still at his home in 
Rutland, Vt. But many of us will miss him and others 
will. give him a warm welcome when he returns in the 
spring, though he says that he is not coming back. 

C. S. Hirseh, of C.’S. Hirsch & Co., of New York, 
visited Boston last week to secure orders for long and 
shortleaf yellow pine. He does a very satisfactory 
business here, especially in rough rift, for which there 
is a good demand. 

F. B. Folsom, of the Whiting Lumber Company, also 
made a flying trip to this city, picking up on his way 
some good orders for moldings. He reports excellent 
trade, with the mill full of: orders and running over- 
time. He has never seen-the-demand as good for poplar 
of all classes. - 

F. L. Pattee, of the Woodsville Lumber Company, in- 








tends to start about the first -f the year for California, 
where he has extensive orange groves in full bearing. 

Isam Mitchell, of Brockton, also has extensive orange 
interests in southern California and left early in No- 
vember to oversee the gathering of this year’s crop. 
There is universal sympathy with him on account of 
the illness of his daughter, Mrs. Hart, who has man- 
aged the yard in his absence for several years. At first 
her sickness was thought to be of a slight nature, but 
it rapidly became so serious that an operation was 
found necessary, from which she is slowly recovering. 
She possesses natural business ability which has been 
cultivated by experience, so that she is fully as success- 
ful as most men, and her cheery welcome and smiling face 
make it a pleasure to visit her office. 

The Amasa Pratt Lumber Company has been char- 
tered at Augusta, Me., with an authorized capital of 
$100,000. F. L. Dutton is president, W. lL. Beedle is 
treasurer, both of Augusta, and the directors are all 
Lowell men, consisting of Amasa Pratt, Guilford D. 
Farley and Murray H. Pratt. 

C. W. Boynton, of Wendell F. Brown & Co., Boston, 
returned on December 20 from a trip of three weeks 
among the yellow pine mills. He reports that business 
is good, especially in Florida, and that the prospects are 


HOO-HOO DOINGS. 


At Clay City, Ky., December 19. 


Officers :—Snark, George W. Schmidt; Senior Hoo-Hoo, 
Hughs Moore; Junior Hoo-Hoo, Roger D. Williams; Bojum, 
Will H. Hartwell; Scrivenoter, James B. Hall; Jabberwock, 
0. H. Pollard; Custocatian, Frank B. Russell; Arcanoper, 
B. R. White; Gurdon, T. B. McCormick. 

Initiates :— 

William Edward Belford, Torrent. 

John Walter Chalfin, Clay City. 

Bill “Collector”? Combs, Lexington. 

George Lee Congleton, Winchester. 

Albert Crittenden Day, Clay City. 

Patton Y, Drake, Slade, 

James T. Duff, Browne. 

Peter “Presbyterian” Duffus, Pontiac, Mich. 

reorge Volney Frazier, Oil Center. 

John Hudson Hardwick, Stanton. 

Victor “Conqueror” Nobeck, Clay City. 

Patrick Henry Olwell, Browne. 

Robert Richard Perry, Winchester. 

Joseph Morris Ramsey, Winchester, 

James Crews Rash, Clay City. 

Samuel Ross Russell, Clay City. 

A. Porter Steele, Clay City. 

Albert Martinius C, Stiles, Torrent. 

John Henry Stricklin, Lee City. 

Charles Butler Waller, Athol. 

Hiram Clay Warmouth, Clay City. 

Edward John Wilson, Cincinnati, Ohio. 


A Class at the Crescent City. 


New Or.LbPANS, LA., Dec. 29.—A big concatenation of Hoo- 
Hoo was held here on the evening of December 27 in the 
banquet hall of the St. Charles hotel and was attended, be- 
sides local members, by a few prominent lumbermen from 
other states, 

The concatenation was one of the most successful ever 
held here. W. H, Norris, of Houston, Snark of the Universe. 
presided. G. M. Reddy officiated as Vicegerent Snark, and 
the following other officers lent their aid toward making the 
concatenation a success: 

Junior Hoo-Hoo—FEd. Schwartz. 

Bojum—John BH, Williams. 

Scrivenoter—B. J. Marks. 

Jabberwock—W,. G. Wilmot. 

Custocatian—B. B. Curtis. 

Arcanoper—W. S. Lowenstein. 

Gurdon—Robert A. Hoyt. nes 

The following kittens passed through the initiation 


successfully and became full fledged Black Cats: 
Cc. W. Lively. Fred Hagan. 








W. B. Harbeson. L. H. Williams. 
R. FE. Duffy. Rudolf Gierfert. 
BE. A. Roberts. Cc, F. Campbell. 
Cc. EB. Duperier. S. B. Sweetman, 
Cc, F, Mooresen, John Sweetman, 
P. G. LeBourgeolis. P. F. Strieman. 





At Lawton, O. T., December 13. : 


Officers—Snark, T. H. Rogers: Senior Hoo-Hoo, George 
A. Todd; Junior Hoo-Hoo, N. S. Darling; Bojum, A. B. 
Snow; Scrivenoter, J. H. Foresman; Jabberwock, Rollin 
Conklin; Custocatian, Robert A. Meyer; Arcanoper, J. C. 
Summers; Gurdon, George W. Whittier. 

Initiates : 

Albert Bullion Bissell, Lawton. 

John James Brown, Anadarko. 

Guy H. Calhoun, Lawton. 

Charles David Canaday. Cordell. 

Wallace Robert Canfield, Lawton. 

Roy Frank Champlin, Lawton. 

Thomas A. Church, Lawton. 

Clarence Raymond Dowlin, Granite. 

James Franklin Gibson, Lawton. 

Samuel Dee Howell, Mountain Park. 

Frank Scantling Karr, Lawton. 

William Kowltch Miller, Cache. 

Claude Jake Musselman, Lawton. 

Turner Braxton Page, Anadarko. 

Charles Warren Payne, Lawton. 

Walter Sloan Robinson, Anadarko. 

Jarrett Wesley Stotler, Anadarko. 

James Franklin Tedford, Lawton. 

Robert Clark Temple, Granite. 

Frederick William Turtle, Oklahoma City. 

L. Andrew Williams, Cement. 


Notes of the Order. 


Vicegerent Paul Terhune is making preparations to in- 
itiate a large class at Pittsburg, Pa., during the session of 
the Union Association of Lumber Dealers, which will occur 
in that city January 20, 21 and 22. The concatenation will 
be held on the night of January 20. 

Vicegerent W. B. Tomlinson will hold a concatenation at 
Minneapolis, Minn., January 13. The Northwestern Lum- 
bermen’s Association will meet in Minneapolis January 13. 
14 and 15, and the prospects are that a large number of 
visiting lumbermen will be present at the concatenation. 
This concatenation was first announced for January 15 but 
has now been definitely fixed for the night of January 13. 

W. F. McFeiger, of Los Angeles, Cal., has been appointed 
by W. H. Norris, Snark of the Universe, as Vicegerent Snark 
for the southern district of California. 

Vicegerent Snark P. T. Langan, of Cairo, Ill., announces 
that the big annual concatenation usually held in that city 
will occur on the night of Wednesday, January 28, during 
the convention of the Southern Illinois Retail Lumber Deal- 
ers’ Association. A banquet will be given after the con- 
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catenation at the Halliday house. These Cairo concate- 
nations are famous throughout the country, and the pros- 
pects are that this meeting will be a record-breaker. Ex- 
tensive preparations are being made by Brother Langan 
and his assistants, who will spare no pains to make this 
event worthy of the city’s reputation. 





The Outing Line. 


Evolution of a Favorite Railroad from a 
Logging Tramway. 








THE MANISTEE & NORTHEASTERN RAILROAD. 


One of the most remarkable railroad histories of the 

United States is that of the Manistee & Northeastern 
railroad, in Michigan. Appended hereto is a map show- 
ing the route of this road. The original line was built 
as a logging railroad, but through the wise and con- 
servative management of Edward Buckley it has become 
a general commercial road of no inconsiderable import- 
ance. ‘ 
The remarkable feature of the railroad is the fact 
that it has been .practically a money earner from its 
very start. While the ordinary logging railroad has 
been a temporary affair, built simply for the purpose 
of clearing a timber area, and then being’ pulled up 
and moved elsewhere, the Manistee & Northeastern has 
become a permanent and profitable railroad investment 
of the northwestern section of the lower peninsula of 
Michigan. ’ 

In brief this is the history of the road: In 1880 
Edward Buckley and William Douglas formed a co- 
partnership with the object of carrying on a logging 
business. The firm name was Buckley & Douglas. The 
original capital invested was but $1,700. The only re- 
serve fund of the firm was made up of individual en- 
ergy and push. 


In 1886 they contracted for the purchase of the ex- 
tensive Ruddock & Nuttall property, including mill site 
at Manistee. About the same time they conceived the 
idea of a standard gage railroad running north from 
Manistee to Traverse City. In 1887 they began the 
construction of the Manistee & Northeastern railroad. 
The line was surveyed with the idea of reaching the 
extensive timber holdings of themselves and other lum- 
bermen of Manistee, but at the same time the perma- 
nency of the undertaking was not lost sight of. 

In 1892 rails were laid into Traverse City and a fine 
brick depot was constructed. The seventy miles of 
main line between Manistee and Traverse City has 
opened up to the public one of the finest fruit belts of 
the northwest. The settler is following rapidly in the 
footsteps of the lumberman, and each new year shows 
a marked increase in the agricultural tonnage of the 
road. Extensive marl deposits have recently been dis- 
covered within two or three miles of the main line and 
a.large cement factory is now assured. 

Several permanent branches have been added to the 
main line mileage; one to Onekama, a distance of three 
miles; another to Empire Junction, seventeen miles, and 
a third to Cedar City, four miles. The last named is 
now being extended twenty-one miles through the most 
fertile portion of Leelanau county to the well known 
resort of Omena on Grand Traverse bay. Rails will be 
laid this year for more than half the distance. This 
will make more accessible the already famous resort 
region of Grand Traverse bay. 

The passenger business of the line has steadily in- 
creased, the season of 1902 surpassing all previous years. 
The road is crossed and recrossed by the finest trout 
streams of Michigan, and has been aptly termed the 
“Outing Line.” 

Another important branch is projected, which will 
soon add materially to the revenue of the company. In 
fact, four miles have already been constructed. It 
leaves the main line at a point about the center of 
Manistee county and will cross the northwestern portion 

of Wexford county, termi- 
nating in the south central 
part of Grand _ Traverse 





of the 
MANISTEE % NORTHEASTERN 
RAIL AGAD 
ANQ CONNECTIONS 
. ° 
Scale of /Ules 


4 

( NY 

PRANKIOR’ 
iN 


\ 


















county, thus entering one of 
the richest agricultural dis- 
triets of the state. 

These several branches, 
acting as feeders to the main 
line, enable the road to 
originate a large amount of 
business, while its conneec- 
tion with the Pere Mar- 
quette, Ann Arbor, Grand 


Harbor Springs 
- je 
ty FO 


Rapids & Indiana _rail- 
roads and numerous boat 
lines gives to its 


territory the markets of 
the entire northwest. The 
accompanying map outlines 
the new location of the 
road and its extensions 
now under construction. 
Four passenger trains 
run over the main line anel 
Honor branch daily, afford- 
ing prompt and efficient ser- 
vice to the public. In the 
matter of equipment the 
road owns ten locomotives, 
nine passenger cars, 191 
box cars and 36] flat cars, 
snow plow, steam shovel ete. 
That the management is 
in capable hands is demon- 


Manecelons 


‘Kal. 
a strated by the fact that the 
June, 1902, report shows 
Fife Lake the operating expenses to 


be but 514 percent of the 
gross earnings. 
The earnings for the fis- 


_— cal year ending June 30, 

Maton 1902, were as follows: 
e ee $ 65,558.96 
lee 260,277.91 
Other earnings.... 2,751.24 
Us ccs was $328,588.11 

Less operating ex- 

i” rere. 169,261.36 
AonLAac Net earnings. .$159,326.75 
The net earnings thus 


shown are equal to 6 percent 
on an investment of $2,655,- 
445.83, while the actual cost 
of the road to date is but 








STATEMENT OF INCOME AND OPERATING EXPENSES FOR 


$2,037,190.03. The. follow- 
ing statement covering a 
period of fourteen years 
speaks for itself: 

FOURTEEN YBARS. 


Year Ending Average Gross Operating Net 
Dec. 31. Mileage. Earnings. Expenses. Earnings. Deficit. Surplus. 

RUMI alec 6: 6n4:.eip Se ga aE a hae Meee ate 2,580.79 PES ee (oe eee 
Ey acs we diated Ka eae Re eee eeeey ex 40.00 47,033.02 Gawenee 8} 83 ' elesaves Gees” 2 weurtens 
ae a Ate ao Giek os ae arn aedere are aa aie 59.71 89,057.87 Sueenee «6©§ «6FTBTTAD .kcusses $ 7,577.43 
RECS Satin chan duios We eeorne wetlnts 59.71 112,635.30 Lae. 8 8=—&s See oes po re ree 
UME oor RE a he a-o Naren See eS eee enn 81.98 137,302.72 131,969.90 See  S saccwes 5,332.82 
i, BEES rr rt meee 86.48 205,815.71 131.101.00 GES a saonne 74.714.71 
NE sack 59 ir ch aj a wales a Wr eaten laren 89.48 168,931.68 121,765.50 if 3) 47,166.18 
MESS 5 a5 og s RRO RRR ANKE ERS 90.48 206,535.14 137,492.74 oe. , lL 69,042.40 
Mee SH Gee eh ace aes cae e ey 90.50 221,056.91 128,787.05 CS” | eee 92,269.86 
NE Sid aha ie’yi0 0G Men oe vibe ee a hiaistwel 94.90 244,248.15 141,039.86 pC 8 | eee eee 103,208.29 
TS Ga: Bier’ «9 a 6X a-4le Soe ecd Nin MELD Seon GS a 107.94 267,179.02 161,820.06 pl ST ee 105,358.96 
MN ez ches Vina a Bea Rak Kasia nia Bae 107.27 304,671.03 164,693.27 a, eee 139,977.76 
SES sid Stslasas cin ise Wari e sla amdlerale oe ae 107.27 325,772.59 185,540.38 po fs rer 140,232.21 
OES wip Tete hc bial ainre wake c Ke Marae Ds 107.27 337,208.00 172,319.00 166,880.00 wwe cc's 164,889.00 





$2,670,027.9: 
LL PARAS SUCH CEMEO UNE D Ede eEsEAe bkele vaeceeeus 932,456.16 


3 $1,737,571.77 $949,769.62 $949,769.62 
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“ELK” BRAND OF 
MAPLE FLOORING. 


Manufactured by the Elk Rapids Iron 
Company, at Elk Rapids, Michigan. 
The quality is the best that the latest 
improved methods and machinery can 
produce. We can ship this flooring in 
full cars, or part cars, along with Hem- 
lock, White Pine, Shingles or Lath just 
as wanted. We solicit your orders. 


THE STEARNS COMPANY 


GRAND RAPIDS, MICHIGAN 


We are gone sales agents for ‘the 
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DENNIS BROS. 


Manufacturers and . 
Wholesale Dealers in 


Hardwood Lumber. 


We are in the market for OAK, ASH, 
HICKORY and other Hardwood Lumber 
for which we pay cash. Prompt Shipments 
Direct from our Mills by Rail or Water. 


CORRESPONDENCE SOLICITED, GRANT) RAPIDS, MICH. 


LONG DISTANCE TELEPHONE. 
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John Arpin Lumber Co. 


GRAND RAPIDS, WISCONSIN. 
Mills and Yards at Bruce, Wis., on the “Soo” Line 


Also at Arpin, on the C M & St. P. Ry., C. & N. 
W. Ry.. and Wisconsin Central Ry. 


General Assortment of Hardwood, 
ALSO HEMLOGK AND PINE. 


Make a specialty of High Grade Flooring, Basswood 
Ceiling, Siding and Moulding, at our Bruce plant. 
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ASSORTED 
MICHIGAN 
HARDWOODS 


J. F. Quigley Lumber Co, 


921 MICHIGAN TBUST BLDG, 
GRAND RAPIDS, MICH. 


Fred W. Upham Lbr, Co, 


WHOLESALE 


WISCONSIN and SOUTHERN 





HARDWOODS 


CHICAGO. 





Old Colony Bldg., 











Our Planing Mill is 


runing eateeiyn DASSWOOD, 


MIXED CARS MOLDINGS, SIDING AND 
FINISHING BOARDS, 


SANFORD & TREADWAY, Menominee, Mich. 


GOODLANDER-ROBERTSON LUMBER CO, 


HARDWOOD LUMBER, 


Mixed Cars of Lumber Memphis, Tenn. 


A Specialty. 
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PLAIN OAK, 
QUARTERED OAK, 
ASH, CHERRY AND 
MAHOGANY. 








2600 N. Broadway, St. Louis, Mo. 


Blue Ridge usw 


Rough or 


White Pine *““ 


We Are Headquarters for 


WEST VIRGINIA YELLOW POPLAR, 


(Surplus 40 Cars 1s and 2s,) also 


Plain and Quarter Sawed White Oak. 
Basswood, Ash and Hemlock. 





ALL BAND SAWED, 
ROUGH OR DRESSED. 


W. M. Ritter Lumber Co. 


General Office, COLUMBUS, OHIO. 











MICHIGAN HARDWOODS 


THE WHITE MILL PRODUCT. 


MAPLE, ELM, BEECH, 
BASSWOOD, BIRCH, ETC. 
HEMLOCK LUMBER. 
ANNUAL CAPACITY 
80,000,000 FEET. 
CEDAR SHINGLES. 


Prompt shipments direct from our mills by rail 
or water, or from our yards by rail or canal, 


CARGOES A SPECIALTY. 


Wwe. H.WHITE & Co. 


Wholesale Forwarding Yards: MILLS: 
NORTH TONAWANDA, N. Y. BOYNE CITY, MICH. 
JAS. A. WHITE, Manager at Tonawanda. 


















































12,000,000 feet of well 
selected Rough Poplar 
on hand. 





BEVEL SIDING, ALE AND BEER 
DROP SIDING, STAVES AND 
CEILING, BASE, HEADING, 
CASING, SHELVING, ; DOOR JAMBS, 
CORNER BOARDS. WINDOW JAMBS. 








SWANN-DAY LUMBER C0. 


CLAY CITY, 
KY. 













LOCAL AND PERSONAL. 


———erwrorornn~m. 


Charles F. Thompson, jr., manager of the Missis- 
sippi Lumber Company, 1225 Old Colony building, this 
city, has been during the past week in Quitman, Miss., 
where the saw mill plant of his concern is located and 
will probably remain there for another week. 


J. M. Attley, treasurer of the Sagola Lumber Com- 
pany, 1535 Oid Colony building, this city, left on New 
Years day for the mills of the company at Sagola, 
Mich., to look after logging operations and other mat- 
ters. Jie expects to be absent about two weeks. 


Tue LUMBERMAN had a call on Tuesday from Alan- 
son M. Himes, wholesale and commission lumber dealer 
at Buffalo, N. Y. Mr. Himes was making his first 
visit to the west for many years, but seemed to be en- 
joying his trip, which was made in company with his 
wife and family. 


The C. C. Mengel, Jr. & Bro. Company, of Louisville, 
Ky., has sent out a beautifully engraved card to its 
customers and friends throughout the country wishing 
them a Prosperous and Happy New Year, a courtesy 
that will be heartily reciprocated by that extensive 
concern’s many well wishers in the lumber trade. 


Reuben Knox, manager of the Ford River Lumber 
Company, Ford River, Mich., was in the city during the 
past week on a visit to his family and relatives. Mr. 
Knox, who was formerly a prominent factor in the Chi- 
cago cargo market, states that he is having plenty of 
inquiry for his company’s stock for delivery next season, 
but does not care to sell much until February or March. 


J. D. Bolton, a well known hardwood man formerly 
of this city, and during the past year with the C. Crane 
Company, of Cincinnati, Ohio, has formed a connection 
with the American Lumber & Manufacturing Company, 
of Pittsburg, Pa., as manager of the hardwood depart- 
ment of that concern. Mr. Bolton will go to Pittsburg 
to assume his new quties on Monday next, 


Robert H. Jenks, the extensive lumber dealer of 
Cleveland, Ohio, was a visitor in Chicago on Monday 
last on a hurried business trip. Mr. Jenks recently 
returned from a several months’ tour in Europe and 
looks the picture of health. He was enthusiastic over 
his experiences abroad and evidently had a most en- 
joyable outing. He reported the lumber trade satisfac 
tory in every way. 


E. D. Johnson, one of the well known wholesale and 
commission men of this market, with offices at 1630 
Old Colony building, left on Wednesday last for a visit 
to Oshkosh, Wis., his former home, and was accom- 
panied by his family. Before he went away Mr. John- 
son said he had had a most successful year in his lum- 
ber business and expressed confidence in the trade of 
1903, notwithstanding Jim Hills dismal predictions. 


Alfred Moucheron, a wholesale dealer in lumber, of 
Brussels, Belgium, was in Chicago this week looking 
up some quartered oak and walnut stock for his market. 
He says that trade in his country is pretty good just 
now and that American lumber is getting to be quite 
popular there. Mr. Moucheron expects to stay in this 
country about six months, making his headquarters 
chiefly at New Orleans, from which point he is ship- 
ping considerable cottonwood. 


The McGrath & Attley Lumber Company has been 
incorporated at Polo, Ill, to succeed the firm of Me- 
Grath & Attley at the retail yards at Polo, Durand 
and Stratford, Ill. The company has a capital of $50,- 
000. J. M. Attley, of Chiego, has been elected presi- 
dent, J. T. McGrath, of Polo, secretary and treasurer, 
and W. F. Attley, of Polo, vice president. Mr. Attley 
says that the company has had a prosperous year at its 
retail yards and that prospects are good in its territory 
for the trade of the coming season. 


Ed Munger, manager of the Alexander Lumber Com- 
pany’s yard at Canton, IIl., and for years prominent in 
retail association work, made one of his annual visits 
to Chicago this week to settle up the accounts of the 
old year with his company and to make arrangements 
for this year’s trade. Mr. Munger said that the lumber 
trade in Canton had been extremely gratifying dunng 
the past season and he had every reason to expect a 
good trade for 1903. For many years Mr. Munger was 
located at Waverly, Ill., but says he has no reason to 
be dissatisfied with his change of location. 


Henry C. Christy, manager of the Advance Lumber 
Company, of Cleveland, Ohio, and president of the Em- 
pire Lumber Company, of Buffalo, N. Y., and Empire, 
Ark., announces that he has arranged with S. P. C. 
Hostler, of this city, to represent both the above com- 
panies in Chicago during the coming year, Mr. Hostler 
has a wide acquaintance and an established trade and 
representing two such complete stocks as are handled 
by these companies will surely command a large and 
profitable business. Mr. Hostler’s office address is 154 
Lake street and his telephone number is Main 3868. 


W. E. Hooper, manager of the lumber department 
of the Wisconsin Lime & Cement Company, Chamber 
of Commerce building, this city, returned last week 
from a northern trip, where he has been in the interest 
of his concern. Mr. Hooper states that the company 
with which he is affiliated will hereafter do a more 
extensive business in wholesale lumber than heretofore 
and is acquiring mill stocks to that end. -The company 
has made a specialty of handling lath as well as lime 
and cement and transacts an unusually large business. 
Mr. Hooper states that lath is still firm in price and 


not very plentiful and he looks for a steady market the 
coming year. 

D. W. Higbie, the veteran lumberman of this market 
and who does a wholesale and commission business with 
offices in room 305 Woman’s Temple, was around ex- 
changing New Year’s greetings with his many friends 
in the trade this week and in this connection called on 
the LumMBERMAN. Mr. Higbie says that his trade dur- 
ing the year just closed was fully double that of the 
preceding year and was most satisfactory in every way. 
He handles almost everything in the shape of lumber, in- 
cluding northern pine, southern pine, oak, basswood, 
cottonwood and poplar, besides Washington red cedar 
shingles, and having the confidence of his customers 
and a thoroughly practical knowledge of the business his 
trade is rapidly extending. 

Another big white pine mill has been closed down 
in Wisconsin. This time it is that of the Shell Lake 
Lumber Company, of Shell Lake, Wis. It is a double 
band and double gang mill with the summer time ca- 
pacity of 40,000,000 feet a year. That the business 1s 
closed up for good and all is shown by the fact that 
this mill is for sale and when the mill gnd the few 
remnants of lumber shall be disposed of the ground 
will be cleared and turned to other uses. This has 
been one of the leading lumber manufacturing concerns 
of western Wisconsin. Its president is Artemus Lamb, 
of Clinton, lowa,; its vice president, Lafayette Lamb, 
Clinten, Iowa, and the secretary and treasurer, Fred- 
erick Weyerhaeuser, of St. Paul. The manager of the 
company for many years has been Captain W. R. Bourne, 
a veteran soldier as well as lumberman. 

The Central Lumber Company, which for a number 
of years past has conducted a yard at 145 Elston ave- 
nue, this city, will henceforth be known as the Chandler 
Lumber Company, the stockholders in that way showing 
a merited appreciation of the manager of the concern, 
Homer W. Chandler, who has been engaged in the lum- 
ber business on the north side for many years past. 
The officers of the Chandler Lumber Company elected a 
few days ago, are as follows: President, J. W. Embree; 
vice-president, M. F. Rittenhouse; secretary and treas- 
urer, H. W. Chandler. This concern has a capital of 
$80,000 and does a handsome lumber business. It is 
still occupying the old offices at 145 Elston avenue, but 
will remove March 1 to its new location across the 
street, where the yard is already established’ and where 
the construction of new and elaborate sheds will be at 
once begun. 

George W. Eichholtz, of Indianapolis, Ind., was in 
Chicago on a brief business visit this week. Mr. Eich- 
holtz has lately become a stockholder in the Mount 
Olive Lumber Company, of Mount Olive, on the Gulf 
& Ship Island railroad in Mississippi. The company 
was organized last June and is composed mainly of 
Indianapolis people, F. H. Young, of that city being 
president. It owns 100,000,000 feet of yellow pine tim- 
ber, with a mill of 30,000 feet daily capacity and a 
first class planing mill and dry kiln plant, the latter 
consisting of two kilns with a total daily capacity of 
60,000 feet. It also has a sawing contract with another 
mill of 50,000 feet daily capacity. Mr. Kichholtz re- 
gards it as one of the neatest little mill plants in 
the south. He looks after the sales for the concern 
and reports an excellent trade, 


Ferdinand Durselen, son of Hub, Durselen, the well 
known buyer of American hardwoods and southern pine, 
at Antwerp, Belgium, arrived in the city on Christmas 
night direct from Europe and remained here some days 
as the guest of A. G. Wetmore, manager of the outside 
and foreign department of the Paepcke-Leicht Lumber 
Company, of this city. Mr. Durselen is an occasional 
visitor to this country in the interest of the Antwerp 
business. From Chicago he went on Tuesday last to 
Louisville and from there proceeded to New Orleans, 
Mobile, Jacksonville and other points south, intending 
to remain in this country about six weeks. His father’s 
business has recently been enlarged materially, as noted 
not long ago in these columns, having established a 
branch house at Havre, France, which will greatly facil- 
itate the distribution of his product in that country. 





OPTIMISM. THAT PAYS. 


(Continued from Front Page.) 


of whom, at its annual meeting for 1902, elected him 
with enthusiastic unanimity Snark of the Universe, its 
highest office. He is also a member of the Houston 
Club, of the Elks’ Club and of the Houston turners’ 
association. Perhaps because of the high plane to 
which he has elevated his ideal of womanhood or, more 
probably, because of the standard which he entertains 
of womanhood, born of his first conception of the other 
sex in his boyhood’s home, he is yet a bachelor. His 
father and sister live on the old family estate in New 
Hampshire, the objects of the care and solicitude of a 
good son and brother. 

Mr. Norris is a director of the Houston Lumber 
Exchange and a member of the Lumbermen’s Associa- 
tion of Texas and is chairman of its committee on 
Lumber Review. Other organizations of which he is a 
member include the Cypress Shingle Association of 
Louisiana and the Missouri, Kansas & Oklahoma Asso- 
ciation of Lumber Dealers. Though necessarily much 
engrossed in business, he has a keen relish for outdoor 
life which, to his regret, he has little opportunity to 
indulge. He is a lover of fast horses and owns one, 
“The Kid,” with a record. Mr. Norris lives at the Rice 
Hotel in Houston. 


A man he seems of cheerful yesterdays 
And confident tomorrows. 
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The LUMBERMAN is pleased to acknowledge a welcome 
call from Mr. Durselen during his stay in the city. 


Two visitors from the Pacific coast to the east re- 
cently have been Charles E. Perry and D. C. Henny, 
both of San Francisco. The former is manager of the 
San Francisco yard of the Excelsior Redwood Com- 
pany, and the latter, who is somewhat of an electrical 
expert, is manager of the Excelsior Wooden Pipe Com- 
pany. These are both institutions controlled by C. 
A, Hooper & Co., the well known redwood people and 
capitalists of San Francisco. They have been in the 
east since the latter part of November, their particu- 
lar mission being to investigate the application of elec- 
tricity to planing mill use on a large scale. By cor- 
respondence they have been engaged in this work nearly 
a year and now have been personally investigating. 
Some time ago the Hooper interests purchased a large 
tract of land with about three miles of deep water 
front at Los Medanos, twenty-five miles or so above 
ban Francisco, known to fame as the redwood shingle 
depository, and where the Messrs. Hooper expect to 
build a very large planing mill in connection with a 
yard designed to take care of the eastern trade. In- 
vestigations of Messrs. Perry and Henny encourage 
them to believe that they will be successful in equip- 
ping a large planing mill with electrical motors in a 
way that will be conducive to economy and safety. 


Thomas 8. Whitten, general manager of the North 
Wisconsin Lumber & Manufacturing Company, of Hay- 
ward, Wis., was in Chicago a day or two this week on 
a business visit. Mr. Whitten was formerly for a 
number of years associated with the Winona Lumber 
Company, at Winona, Minn., and is a practical saw 
mill man. He went to Hayward last year at the time 
the mill was acquired by the Hines interests and has 
made a good record in handling the affairs of the Hay- 
ward concern in the interval. He states that the com- 
pany is making quite a number of improvements about 
its mill, among other things erecting a trestle 1,500 
feet long for unloading logs, constructing a $10,000 
burner, remodeling its saw and planing mill and has 
recently completed a new machine shop and blacksmith 
shop and an addition to the planing mill 60 x 40 feet 
in size, also adding to the latter a band resaw. The 
company, which also owns the large store and the 
Sawyer County State bank at Hayward, is putting in a 
large electric light plant, having organized for that 
purpose the Hayward Klectrie Light & Power Company, 
and it has a franchise to light the city as well. It is 
expected that the repairs to the mill and alterations 
about the plant will be completed so that the mill will 
be ready to start up March 15. Quite a number of 
logs are being secured and it will have from 55,000,000 
to 60,000,000 feet to cut next season and will run day 
and night. As is well known, these logs are exception- 
ally high grade as northern logs go now, running 
largely to shop and better. Mr. Whitten says that the 
company has on hand at the present time about 21,000,- 
000 feet of lumber, much of it above the average in 
quality, and is prepared to make prompt shipments. 





SURVEYOR GENERAL C, H. STANTON. 


We were favored with a call on Friday of last week 
from C. H. Stanton, of Buffalo, N. Y., who was recently 
appointed surveyor general of the National Hardwood 
Lumber Association in place of Maurice M. Wall, whose 
business duties prevent his further occupancy of that 
position. Mr. Stanton will also be in the lumber trade 
on his own account after January 1, with office 102 
Law Exchange building, in Buffalo. He will be eastern 
representative of W. E. Barrett & Co., of Chicago, and 
as such will also be manager of a storage and distrib- 
uting yard in Buffalo to handle the Pacific coast prod- 
ucts of that firm. Mr. Stanton has been connected with 
the H. M. Loud’s Sons Company for nine years and for 
the last five years has been manager of its Buffalo yard. 
He is a lumberman of long and wide experience. With 
his father he was interested in the lumber manufactur- 
ing trade in Michigan before his connection with the 
Louds. Since that institution found its pine resources 
dwindling it has given particular attention to the hard- 
woods on its lands, and its Buffalo yard has been to a 
considerable extent a hardwood yard. As manager of 
this business Mr. Stanton has had a large, practical 
experience in the hardwood branch of the trade and 
has gained the reputation of being a competent inspector 
and an excellent judge of lumber. The. H. M. Loud’s 
Sons Company is retiring from the Buffalo trade, fin- 
ally closing its yard at’ the end of 1902, and this gives 
Mr, Stanton the opportunity again to engage in busi- 
ness on his own account. It is believed that in Mr. 
Stanton the National Hardwood Lumber Association 
has found a suitable successor to Mr. Wall, who de- 
veloped unusual ability in the performance of the try- 
ing duties of the office of surveyor general. 





THE WEEKLY REGISTER. 
Among those interested in the lumber industry visit- 
in the city during the week ending with Wednesday were 
the following: 


A. R. Rogers, Minneapolis, H. H. Hayden, Eau Claire, 
Minn, » Wis. 


W. Herron, Mobile, Ala. C. D. “Johnson, St. Louis, Mo. 
’. H. Stanton, Buffalo, N.Y. J. G, Morris, Oshkosh, Wis. 
. C. Winchester, Grand Rap- C. I. Millard, St. Louis, Mo. 
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ids, Mich, W. B. Heineman, Wausau, Wis. 
W. H. Gilbert, Ashland, Wis. W. N. Hallam, Des Moines, 
E. A. McClennan, New York __Iowa. 

city. M. H. Coolidge, Minneapolis, 
Arthur Hill, Saginaw, Mich. inn, 
F. Kelly, Goshen, Ind. M, B. Magruder, Peoria, Ill. 
W. G. La Rue, Duluth, Minn. W. W. Catlin, Minneapolis, 
M. M. Darr, Buffalo, N. Y. inn. 


N. N Cargill, La Crosse, Wis. 


FINANCE AND TRADE. 


As a general proposition the railroads of the United 
States showed a substantial increase in both gross and 
net earnings in 1902 over the preceding year. The ex- 
ceptions are comparatively few, but among them is the 
New York Central, which falls slightly behind its ree- 
ord of 1901. But this is due, it is said, largely to the 
heavy amounts that have been put into improvements 
out of earnings. This road during the last six months 
of the two years shows an increase of $888,000 in gross 
earnings in 1902 but an increase in operating expenses 
of $1,456,000, making a heavy decrease in the net earn- 
ings. The condition was substantially the same with 
the Lake Shore & Michigan Southern and the Michi- 
gan Central, both of which showed slight increases in 
gross earnings, but also slight decreases in net earn- 
ings. The Lake Erie & Western, however, showed a 
slight increase in both. 

- * . 

According to the British Board of Trade Journal 
reports as to the foreign commerce of the principal 
countries show that the United Kingdom was the 
greatest exporting country of the world, followed close- 
ly by the United States, with Germany third and 
France fourth. The figures for these four countries in 
the order named were as follows: $234,664,000; $221,- 
464,000; $160,905,000; $138,710,000. The colonies of 
Great Britain, however, add greatly to the business of 
the empire. Following the first four the leading ex- 
port nations were, in order of their importance, Brit- 
ish India, Belgium, Austro-Hungary, Russia, Italy, 
Canada, Spain. The United Kingdom, of course, heav- 
ily leads in imports, 

* * 

The Railroad Gazette estimates the railroad con- 
struction of the United States during 1902 at 6,026 
miles, a greater amount than since the heavy con- 
struction of the ’80s, the record for 1901 being 
5,368 miles. Oklahoma heads the list of states with 
570 miles of new line, Texas is second with 496 miles, 
Arkansas third with 371 miles, while Indian Territory 
is fourth with 363 miles. That is a remarkable bunch- 
ing of the returns, indicating the activity in railroad 
construction in the southwest. The states in which 
over 200 miles of road were built were Georgia, LIli- 
nois, lowa, Missouri and New Mexico. 

* * * 


It is hardly probable that this congress will do any- 
thing to change the currency situation. It is possible 
that some discussion of the subject will be indulged 
in, but it is not thought that any laws will be adopted. 
The treasury bureau does not favor the Fowler bill in 
its present shape. Secretary Shaw, after inquiries 
among the leaders in both house and senate, stated 
that he had been using every influence at his command 
to secure some action by congress for the establishment 
of an elastic currency, but that he could see no pros- 
pect of immediate relief. The necessity for some action 
on the part of our law makers that will do away with 
periodical stringencies in the money market is con- 
ceded by every business man. The means by which a 
safe and pliable currency can be established is a ques- 
tion the importance of which has been demonstrated 
by the recent panicky feeling in market centers and 
the desperate remedies required to relieve the situation. 
It required considerable care to tide the ship of finance 
safely into 1903. 

* * * 

The last months of 1902 will long be remembered 
on account of the difficulty in securing fuel. The end 
of the strike in the anthracite regions by no means 
ended the fuel supply question. The prolongation of 
this strike caused winter to set in with practically no 
provision being made for fuel either for steam and 
foundry purposes or for domestic consumption. Chi- 
cago is now in the throes of a coal famine which is 
said to be due to the avarice of the coal dealers, and 
which is now being investigated by the state. The iron 
trade of the east is being hampered by lack of an 
adequate supply of fuel, and the same is true of other 
industries, though it would seem the larger consumers 
are supplied in preference to individuals. 

* * * 


Chicago is the second city of importance in banking 
circles in the United States. The total clearings of the 
Chicago banks for 1902 were $8,394,872,351 compared 
with $7,756,372,455 in 1901, a gain of $638,489,896. 
The balances on hand at the end of the year were $653,- 
201,396 in 1902, against $690,404,197 in 1901. New in- 
terests are being attracted to the field by the showing 
made. There were two consolidations made during the 
past year, that of the Metropolitan National bank with 
the First National and that of the Merchants with the 
Corn Exchange National. The trend of matters has been 
toward expansion rather than consolidation, as evi- 
denced by the establishment of six new banking houses, 
viz: The Federal Trust & Savings, the National Bank 
of North America, the Drovers Trust & Savings, the 
Stock Yard’s Savings, the Colonial Trust & Savings 
and the Chicago Savings bank. There are two others 
that will probably begin business in a short time, the 
Mercantile National and the Imperial National, the 
organization of which has been about completed. The 
capitalization of the national banks has been increased 
during the last twelve months from $19,900,000 to $24,- 
900,000. The capital of the state banks has been in- 
creased from $13,400,000 to $21,800,000. The deposits 
for the first half of the year amounted to nearly $465,- 
000,000 to compare with about $350,000,000 in 1901, 
but the end of the year shows a slight deficit in this 
respect, 


Dette ce 4 aman eg ae ce 
: Federal Trust & Savings Bank: 


CHICAGO. 
La Salle Street, Northeast Corner Adams. 


Capital, $2,000,000, Surplus, $500,000. 
BANKING, TRUST AND SAVINGS DEPARTMENTS. 


We solicit the accounts of banks, corporations, firms and 
individuals, with the assurance of courteous treatment. 


OFFICERS: 
E. H. GARY, Chairman of Board. 4 
THOMAS P. PHILLIPS, President. 
NATHAN G. MOORE; Vice President. 
* CHARLES 8S. CASTLE, Cashier. 
F. J. SCHEIDENHELM, Asst. Cashier. 
EDWIN L. WAGNER, Asst. Cashier. 
IRVING J. SHUART, Secretary. 

BOARD OF DIRECTORS: 
BE. H. Gary, Chairman of Board, U. S. Steel Corporation. 
Norman B. Ream, Capitalist. 
W. J. Chalmers, Treasurer Allis-Chalmers Company. 
Charles Deering, Deering Harvester Company. q 
P. Phillips, President. 
B. Shedd, Knickerbocker Ice Company. 4 
E. Nusbaum, Capitalist. 
. G. Moore, Wilson, Moore & McIlvaine, Lawyers. 
J. N. Vance, Prest. National Exch. Bank, Wheeling, W. Va. 
D. W. Burrows, D. W. Burrows & Co., Insurance. 
W. E. Phillips, Treasurer Dolese & Shepard Company. 
E. J. Buffington, President Lllinois Steel Company. 
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THE INTERSTATE TRUST 
AND BANKING COMPANY, 
OF NEW ORLEANS, LA., 
WITH A PAID UP CAPITAL 
AND SURPLUS OF TWO 
MILLION DOLLARS, HAS 
EXCEPTIONAL FACILITIES 
FOR HANDLING THE AC- 
COUNTS OF LUMBERMEN. 
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: Do You Ship in Car Lots? 


If so you should have the 


The Recognized Author- 


RED BOOK, iy’ crtiner creas 


it Contains the Names of Concerus Engaged in the Following Lines, 
Together with their Financial Standing: 


LUMBER LINES—Cedar Posts, (Dealers and Manufac- 
turers), Interior Finish Manufacturers, Moulding Manufac- 
turers, Lumber Dealers, wholesale and retail, Planing Mills, 
Saw Mills Sash, Door and Blind Dealers and Manufacturers, 
Stair Builders, (Operating Mill), Wood Box Manufacturers, @ 
Hardware Dealers, carrying stock of sash, dors and blinds. 

MANUFACTURERS of Agricultural Implements, Cars, 
Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 
Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, 
School and Sewing Machine Furniture, Show Cases, Store and 
Office Fixtures, Trunks, Veneers, Wagons, Wood Floors and 
Mantles, Wood Pumps, Woodenware, Wind Mills. 

The Book is also a Bank Directory, Railroad Guide, At- 
torney’s List, Express Directory, etc. Contains more 
names and information than any other publication of the 
kind. Published in January and July and covers the 
United States and Manitoba. Thoroughly organized col- 
lection department in connection. Claims collected any- 
where. Try us 


Lumbermen’s Credit Association, 


Established 1876. | suite git Tacoma Butding, CHICAGO. 
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Fire Insurance at Reduced Cost 


for Lumbermen and Woodworkers. Our success is due to— 


Careful Selection, Thorough Inspection, 
; Economy. 


Let us figure with you on your next expiring insurance. 


PENNSYLVANIA LUMBERMEN’S 
MUTUAL FIRE INSURANCE CO., 
916-917 Drexel Building, PHILADELPHIA, PA. 
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Wants »« For Sales 


The department of the American Lumberman 
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that takes care of your little needs. Try it. 


















































tart inkin siemens 


a 


TBR Gels hr en a ese Re 


F = 
(ae LE 


ee Oe 


ee ee 






















ee ee 


54 





AMERICAN LUMBERMAN. 


JANUARY 3, 1903. 














|" HARDWOODS. “Wag 




















We are exclusive 








Walnut Manufacturers 
and Exporters. Ample stocks, 
high class lumber. 





Always in 


the market for good Walnut Logs. 


WE USE THE TELECODE. 


Lesh, Prouty @ Abbott Co. 


EAST CHICAGO, INDIANA. 














Annual 
Black et 
7,000 000 Feet. 
- Export Trade 
d fiw Our Specialty. 
Always on the 
Market 
Lu mber for Good 
Walnut Logs. 
Ample Stock 3-8 
to 16-4 in, in all SPI CIALTY Write for 
Grades. Prices. 





Penrod Wainut Corporation, 


KANSAS CITY, MISSOURI. 


CUMBERLAND RIVER 
YELLOW POPLAR LUMBER 


We have it Rough and Dressed—SIDING, 
CEILING, FLOORING and MOULDINGS, 
EXPORT STOCK IN ANY THICKNESS. 


T. J. ASHER & SONS, 
Rey Teleco’. WASIOTO, KENTUCKY. aw 


GEO. D. EMERY CO. itercrectarer 
Mahogany Lumber, 
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It Has No Equal!—What? 


























Veneer Department. 
Mahogany. a Wholesale Only 
ure ainu 6 
eaccsemos. |... Spanish Cedar... 
Margue uetrie Woods, Cigar Box Lumber 
ood, and Veneers. 
Hungarian ‘Ash Office, Mill, Yard, Salesroom, 


Nos. |! to 41 Broadway, CHELSEA, MASS. 
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‘ MANUFACTURERS OF ALL KINDS OF 


WISCONSIN HARDWOOD LUMBER, 


ALSO WHITE PINE. 


N. C. Foster Lumber.Co. 


FAIRCHILD; WIS. 
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| OAK LUMBER AND PILING, 
} RED CEDAR POSTS, POLES 
AND PILING 
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FOR YARD 
AND 
BRIDGE 
TRADE. 


Nebraska Bridge Supply & Lumber Co. 
300-352 Bee Bidg:., OMAHA, NEB. 
Mills and Yards at Judsonia, Ark., and Edgefield, Tenn. 
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THE MARKETS. 


CURRENT MARKET CONDITIONS. 


1902 IS DEAD. The year passed quietly away, but 
the results are still in evidence, and the year will live 
in the minds of the lumbermen as one that brought 
them much prosperity. There is every indication that 
the new year will witness a continuation of the work 
begun by its predecessor and that 1903 will see even 
greater successes reaped by the lumbermen. The week 
passed quietly. A large number of the mills were closed 
in honor of the week and the general sentiment was 
one of rest. While the volume of business transacted 
was relatively small, this condition was due to the 
spirit of the times rather than to any break in former 
conditions. Building in all parts of the country is be- 
ing hampered by the weather conditions and _ conse- 
quently the demand from retail yards shows to less 
advantage than formerly. The demand for cars in 
which to ship coal is still causing some delay in han- 
dling lumber, but the general car situation has im- 
proved. On the whole, conditions are excellent for the 
season, and the outlook is for a continuation of past 
prosperity. 











* * * 


The Pacific Coast lumbermen have closed the most 
prosperous year in the history of the lumber industry 
of the west. Orders are still plentiful, especially for 
redwood shingles and lumber. Shipments for the past 
month show to good advantage, and there is an increas- 
ing foreign trade reported. A large part of the mills 
of Oregon and Washington have been closed during 
the past week, some of them not to resume operations 
until well after the first of January. The week has been 
quiet, and business on a holiday basis. The outlook 
for the coming year is considered good. Weather con- 
ditions during the last two weeks have been excellent 
and this has tended to facilitate the loading of ves- 
sels. The deliveries of redwood to vessels have been 
phenomenal. California mills have been closed from 
one to two months at this season of the year in the 
past, in order to give the owners an opportunity to 
have them thoroughly overhauled, but this year prac- 
tically none of them will observe the custom, owing 
to the orders now on hand that must be cared for. 

* * * 


Improved car service has given the southern pine man- 
ufacturer an opportunity to ship part of the orders 
wiuch have clogged his books in the past. There is 
no great amount of new business being booked at this 
time, and interior trade is reported quiet, though by 
no means dead. The shipments to South American 
ports have been of limited volume. Yard stocks in 
the interior are reported extremely light, but the re- 
tailer has not yet made up his mind as to when he 
will stock up. The improved car service should per- 
mit of reasonably prompt shipment from this on. The 
increase ‘in the output, added to the decreasing in- 
quiry for spot delivery, has caused the export market 
to ease off somewhat. 


The central markets report no developments of special 
note. There was considerable adjustment of old ac- 
counts indulged in by the wholesale men and distribu- 
ters, but no change of special importance developed. 
The market is sailing along in the same pleasing man- 
ner as during the past few weeks. The feeling in yel- 
low pine is one of confidence, and while new business 
has not been pressing, there is no disposition shown to 
push sales to the detriment of profits. The cypress 
men have been having a quiet two or three weeks, but 
are not discouraged, as the demand has been exception- 
ally good for the season. The amount. of winter build- 
ing going on in the central states and the factory de- 
mand makes the outlook for winter trade very pleas: 
ing to dealers. 

as * * 

Logging conditions are now almost ideal. A heavy 
snow, followed by a slight thaw and then a freeze in 
northern Minnesota has given the loggers a road _ bed 
that cannot be-improved upon. In some parts of Wis- 
consin operators claim that the swamps are not frozen 
hard enough to permit work to the best advantage, 
but in the more heavily wooded sections this difficulty 
is not experienced. In some of the logging centers 
operations have been delayed owing to the open 
weather in the early part of the season, and in such 
instances the log crop will not be as heavy as antici- 
pated. The weather has changed for the better in 
Maine and the difficulties encountered at the beginning 
of logging in that section have ceased. 

* a * 

Trade in northern pine is not very active just at this 
time. Holders of this stock do not seem to care to push 
sales, and buyers are employing a hand to mouth pol- 
icy, so that business has in consequence been light. 
There has been few further developments in regard to 
the stock of white pine now in the hands of distribu- 
ters and it is not known whether or not it will be 
sufficient for the demands of the consumers. 

* * * 


Hardwood stocks are gradually losing ground and 
prices steadily growing stronger, especially with refer- 
ence to quarter sawed oak. Holders are now talking 
of $70 to $75. Other oaks, basswood, and cherry are 
also searce. Prices of basswood are unchanged, but 
cherry commands almost any price. Hemlock is firm, 
with moderate stocks, but it is not thought there will 
be any increase, as builders claim they are now paying 
every cent they can afford for it. 

* * * 


North Carolina pine is being offered at slight con- 
cessions in some of the eastern. markets, but manufac- 
turers claim that the situation does not justify any re- 
duction. Stocks'are said to be a negative factor and 
not at all in keeping with market conditions. Buyers 
are somewhat inclined to hold off, pending the arrival 
of what they term a more stable market, but sellers 
state that this will be done at their own expense as 
when the spring’ demand opens there is bound to be a 
stimulated market and one that will warrant higher in- 
stead of lower prices. The majority of the Atlantic 
coast mills have been closed during the past week, but 
operations will immediately be resumed where such 
observance was the order of the day. Savannah re- 
ports laborers difficult to secure and delay in loading 
vessels on this account. 

* * * 


Prices of southern pine in the east. show consider- 
able variance. The supply in the hands of the yard 
men is fairly large, but the mills do not seem to have 
much in their yards. There has been no change of 
note in the hardwood market either in the eastern or 
central trade centers. Quarter sawed oak continues to 
live high. Poplar is reported very scarce in the east 
with but little prospect of materially increasing the 
supply for some time to come. The demand has not 
been so urgent, owing to the high prices asked for 
available stocks. Cypress in eastern markets is in a 
fairly satisfactory condition, but stocks are unusually 


Northern Pine. 


Chicago. Snapping cold weather has combined with 
labor troubles to restrict the movement of lumber from 
the Chicago yards during the past week and the show- 
ing of shipments to the city and country does not 
make up a record for the week that compares at all 
favorably with the week preceding, nor with the clos- 
ing week of previous years. The yard dealers have 
all been getting ready for the annual inventory work 
this week, on which they intended to start bright and 
early on "New Year’s day. One of the largest yards 
has been shut down for a week because of strikes 
and inventory. Sales are naturally restricted at this 
season, but the ordinary dullness is intensified on ac- 
count of these unusual conditions. These factors of 
the situation can be, however, but temporary, as it is 
expected that next week accumulated orders will be giv- 
en close attention and in all probability January will 
prove to be a busy month. 

The year just closed has been one of the most pros- 
perous years that the lumber trade of Chicago, or of 
the entire country, for that matter, has ever enjoyed. 
Receipts have been heavier than in any year since 1893, 
aggregating 2,100,000,000 feet, while shipments have 
approximated about the same as last year, viz., 900,- 
000,000 feet. Stocks have been reasonably well assorted, 
but scarce enough to fully maintain prices, which 
have steadily advanced through the year. Pine piece 
stuff was selling from the “yards at the beginning 
of 1902 at $15.50 and $16. At this date sales are 
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being made on the basis of $18.50 to $19. Other items of 
common lumber have advanced proportionately, but the 
advance in shop and better lumber has been phenomenal. 
A year ago l-inch A select could be bought from deal- 
ers at from $60 to $63. Today its price ranges from 
$70 to $75. One and a quarter to 2-inch shop sold 
in January, 1902, at $40. Today it brings approxi- 
mately $50. Clear finish a year ago was $70 and today 
is $80 or more. Other items of good lumber have ad- 
vanced proportionately. Thick uppers, for instance, 
are selling at $90. No. 1 common stock boards in 8- 
inch and 10-inch widths were quoted twelve months ago 
at $22, but are now selling at $23.50 to $24. No. 1 
fencing sold a year ago at $24 and today is quoted at 
$28; 2x12 in 14 and 16-foot were selling at $20.50, 
while the present quotation is $22.50. Hemlock piece 
stuff is also up from $13 to $15.50 and $16 and so on 
through the list. 

Judging from the number of building permits that 
have been issued during December it seems reasonably 
certain that the building volume of the country will 
be fully as good this year as last, especially in the 
city, where a great many contracts of large proportions 
will shortly be undertaken. Industrial activity of all 
kinds is unimpaired and dealers catering to the car 
building industry are having an active requirement. 
Country trade is momentarily dormant, but the gen- 
eral report of retail dealers is’ favorable to a big de- 
mand commencing in the early spring. ; 

Building permits issued by the Chicago building de- 
partment during the week ending December 24, 1902, 
were as follows: 





Class. No. Value. 
SE SR o.oo 4 bs 6 eae de a eae 3 1,600 
$ 1,000 and under $ 5,000... 21 64,900 

5,000 and under RN inc weeds 10 74,500 

10,000 and under (Prey 7 99,000 
25,000 and under 50,000........... 7 264,000 
50,000 and under 100,000........... 2 100,000 
TMD Riaianea new Od eb eeeecea news 50 $ 604,000 
TOU! PPCCCRINE, WOOK circ 6 ci cecvnecsces 58 777,000 
Total corresponding week 1901........ 74 74,850 
Total from January 1, 1902, to date. ..4,997 48,548,030 


Building permits issued by the Chicago building de- 
partment during the week ending December 31, 1902, 
were as follows: 


Class. No. Value. 
NEMEC ita hii oer als: & srs. @ aie erornanrera ‘ $ 1,900 
$ 1,000 and under $ 5,000........... 12 22,600 

5,000 and under a Pe 2 12,000 

10,000 and under Sse ids ewe 1 10,000 
25,000 and under DR b6ctbuveee 2 60,000 
50,000 and under 100,000........... 2 115,000 
RUM os ee eislvt cde se be eae tenn 23 221.500 
TPOthl PLSCORINE WOR ock ccvicccccavess 50 604,000 
Total corresponding week 1901....... 34 273,600 
Total for the year ending at 4 o'clock : 
i es er rrr errr 5,020 48,769,530 


Chicago Receipts and Shipments. 
Reported by George F. Stone, secretary of the Chicago Board 
of Trade. 
RECEIPTS FOR THE WEEK ENDING DEC. 27. 
LUMBER. SHINGLES 


MaRS J ccSiaecasceniceloeven town Add acdewdeansnuncr a ae 





1901.0 2. cc cccccccccccvcccece coos cece se eeeeee +eeee 23,275,000 7,170,000 
IMCTEASE « «+. coer cee ceeeee eee weeeee 900,000 
Decrease - scsscscen 2000008 





RECEIPTS FROM JAN. 1 TO DEC, 27, INCLUSIVE. 
: LUMBER. SHINGLES 








1902.. se cece serccesccscccescceccccccces SOMEMEGOO . GRMEELOGD 
1901... 00 eee cede cccccccocceoccesesccceectce I OMNOMOOR SNULI07.000 
INCTEASE...- 6. eee cece ee cece crew eens 74,259,000 149,431,000 


SHIPMENTS FOR THE WEEK ENDING DEC, 27. 
LUMBER. SHINGLES. 





| Vwrerrerrr rrrercerr errr rrr rect eer ce re 12,076,000 7,657,000 

WOOD oo vc ccccsccccrdccccscccccccsccessectsrececcee 12,434,000 5,753,000 
TOO, . kccicdatcncecetavese Peyerr 1,904,000 
pi Perr rere rrr reek Oe 358,000 


SHIPMENTS FROM JAN. 1 TO DEC 27, INCLUSIVE. 
LUMBER. SHINGLES 
senceeeseeeeseeeeess 879,076,000 461,330,000 
SEE eM tee Aree Peter eee eee ee eT 888,324,000 287,072,000 


INCTOREO.. 00. ccccccscccccccesecose 174,258,000 
Decrease....++++ Cees ccce ceeece cece 








9,248,000 


Minneapolis, Minn. The price list committee of the 
Mississippi Valley Lumbermen’s Association, which met 
here this morning, agreed on a new list which is prac- 
tically a reaffirmation of the one now in force, under 
date of August 6. An advance of $1 was made in No. 
1 4-inch fencing, all lengths, and in No. 2 4-inch, 16- 
foot length. Light-inch finish was put on the same 
seale as 10-inch.- The threatened advance in dimen- 
sion was not made. The more conservative spirits pre- 
vailed with the argument that an advance at the pres- 
ent time would discourage building operations and les- 
sen the demand for all grades of building lumber. No 
one questioned that the shortage warranted an advance 
and that an additional 50 cents could easily be secured 
for all dimension in stock. However, fear of yellow 
pine competition doubtless worked as a consideration 
against the advance. 

Holiday week brought its usual falling off in traffie 
and both receipts and shipments showed an approximate 
lessening of half a million feet from the previous week. 
The two items continue to run very close together, with 
shipments a little in excess. Receipts and shipments for 
the week ending December 29 were as follows: 


Receipts. Shipments. 

TUOBGRY . 6 cde vicetienveceves 784,000 544,000 
eo bikise eae nn See 304,000 928,000 
Fw ae Bayern ea aidkate atime 800,000 544,000 
PO 448,000 576,000 
DN Na Sai btds contac Sie tints 640,000 400,000 

PI chase scrle Kort piece aus 2,976,000 2,992,000 
EMG WEEE -o sie rec vceccecses 3,424,000 3,520,000 
NE ok 6-5 cra sane ed ecco 448,000 528,000 

*Holiday. 


Buffalo, N. Y. It is quiet in the white pine trade, as 
dealers are not anxious to push trade at a disadvantage. 
Buyers are not after anything unless they must have it. 
Still the feeling is everywhere strong, and with appar- 
ent reason, for the actual consumption of lumber east 
is so large that there must be a heavy movement made 
to meet it. There will be a return to business in a 
week or so that will make up for all the slackness now, 
for only the inventory season and the holidays are in- 
terfering with it now. By that time the roads ought 
to get into better shape for handling their freight, 
though some shippers have been so badly handicapped 
by the lack of cars that they are almost in despair. 
There is no change in prices and the average dealer is 
not looking for any just now, though the advance in 
hardwoods may send pine up also. It is felt, though, 
that pine is high enough, with nothing but oak at all 
in line with it. As a rule there is enough in every 
grade to last until spring. Norway pine has been very 
scarce for a long time, so other woods are taking the 
place of it in many cases. If they were plenty the 
substitution would be general, but southern pine is not 
easy to get and hemlock is going up. Former estimates 
of liberal stocks of white pine continue. 





Boston, Mass. The tendency of prices is distinctly 
upward, as stocks are.low and it is certain that there 
will not be any more pine ready for the market until 
spring. The demand is consequently much curtailed. 


———eeeEeeeOeeOeeeesee 


Baltimore, Md. Movement continues to be restricted, 
consumers purchasing only for urgent wants and the 
speculative element being almost entirely eliminated. 
But values rule high and very firm and the situation is 
kept well in hand by the manufacturers. The railroad 
car shortage is less in evidence now than during the 
fall, but still impedes the movement of lumber consid- 
erably. But even with this factor eliminated values, 
it is thought, would rule just as high. Quiet is ex- 
pected to prevail until the new year shall be well 
started, and the present high prices may keep activity 
within relatively narrow limits even after that time. 


eee 


Philadelphia, Pa. Trade has simmered right down to 
almost the right notch. Here and there a fellow wants 
to buy a little of something, but the entries in the order 
books of the salesmen are few and far between. It 
cannot be said that business is more quiet than it was a 
year ago. There is no change in prices on the part of 
holders of stock. 





Spruce. 





New York City. Even the holiday season cannot 
put a stop to the active conditions in the spruce mar- 
ket. Trade is somewhat duller than it has been— 
that is noticeable and is also expected—but still there 
is an excellent inquiry, a fair demand, and some little 
stock is moving. 

~~ 

Boston, Mass. The cargo mills are nearly all closed 
for the season and the large rail mills are well filled 
with orders at list prices, for prompt shipment. So 
many of the smaller mills will start soon and are now 
soliciting orders for random that the price of this is 
rather weak. Clapboards are practically out of the 
market, and there is a sharp demand for lath and 
furring at top figures. 


White Cedar. 


Chicago. Operations in the cedar district are active 
and a full stock will be put in, according to the present 
outlook. The stock of poles carried over from the last 
season will be somewhat heavier than usual. Posts are 
scarce and firm. Shingles are quiet and steady. The 
cedar operators will hold a meeting at Minneapolis on 
January 12, but it is not believed that much change in 
prices will be effected. 











Hardwoods. 





Chicago. In hardwoods the old year wound up with 
the most flattering record existing in any department 
of the lumber industry. At the opening of the year 
demand was fair, but prices were low, and from the 
very beginning of 1902 until its close there was a stead- 
ily increasing demand and constantly hardening prices. 
In almost every variety of hardwood lumber a substan- 
tial advance was recorded for the year, in some cases 
amounting to as much as 30 to 35 percent. Quarter 
sawed white oak, which was selling a year ago at from 
$45 to $50 in carload lots, is now bringing from $60 
to $65 and is scarce at that. Quarter sawed red oak, 
which could be bought a year ago for something like 
$40 or perhaps less, is now selling at $50 or better. 
In plain oak there has been but little change, the 
range a year ago being from $31 to $33 and at the 
present time from $33 to $35 or perhaps a dollar or 
two more on occasion. Basswood is selling, whenever 
there is any to be found, at upward of $30, while a 
year ago it could be purchased for $25 to $26. Cotton- 
wood has advanced probably $5 on log run stock, maple 
$5 or 33 percent, poplar fully $10 or over 30 percent, 











SHINGLES AND LATH, 
MOULDINGS AND 
FLOORING, 

CEILING AND SIDING, 
TIMBERS AND TIES, 
SASH, DOORS AND 
BLINDS, 

TURNED WORK, 
COLUMNS, 

SPECIAL JOB WORK. 


Abundant Dry Kiln and Planing Mill Capacity. 








ANNUAL CAPACITY: 


Lumber over 100,000,000 feet. 
Shingles over 500,000,000. 


OPERATING THE FOLLOWING 
MILLS: 
Bowie Lumber Co., Ltd., Bowie, La. 
Jeanerette Lbr. & Shingle Co., Lid , Jeanerette, La. 


Iberia, Cypress Co., Ltd., New Iberia, La. 
Des Allemands Lumber Co., Ltd., Allemands, La. 


Largely interested in and draws from White- 
castle Lumber & Shingle Co., Ltd,, Whitecastle La. 


Also controls the output of the Creole Cypress 
Co., Des Allemands, La., and the Opdenweyer 
Cypress Co., Ltd., New Orleans, La. 


Send Orders to New Orleans Office 
or mills direct. 


We use the Telecode. 
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ENOCHS BROTHERS 
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acta LvmMBER ComPANY, 


Manufacturers of 
can aL Long Leaf Yellow 
DRESSED STOCK. Pine Timbers. “Eg 


Mixed Carloads a Specialty. 
ORVISBURG, - ° MISSISSIPPI. 
We use the Telecode. 


CAR SILLS ANP ALL 
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LONG (LONG LEAF YELLOW YELLOW 
PINE 
AND CYPRESS 
LUMBER, SHINGLES, 
LATH. 


RAILWAY TIES A SPECIALTY. 


PINE MILLS AT CARMONA, 
ROCKLAND, SARON, NONA. 


ANNUAL CAPACITY 
150,000,000 FEET, 


WM. CAMERON 
& CO. 


INCORPORATED. 


WACO, TEXAS. 





SEND ALL INQUIRIES TO WACO, TEX. 


WE USE THE TELECODE. 
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and gum about $5 or something like 20 percent, with 
other woods in proportion. 

The only restriction on the volume of hardwood trade 
at the close of 1902 was due to the lack of a supply of 
lumber and the shortage of cars, which latter has been 
by no means an insignificant factor. Those dealers 
who cater to the trade of the country in lots of from 
one to a hundred carloads in an order are having about 
all the business they can handle and are getting most of 
it without solicitation. Stocks of lumber are abnor- 
mally light and the demand appears to be as good 
during this usually dull time of the year as it was 
when the fall trade was in full swing, consequently 
there is no shading of prices and no likelihood of any 
for months to come. There is apt to be a very heavy 
cut of hardwoods in both the northern and southern 
sections of the country this winter, but under the most 
favorable conditions it can scarcely surpass the demand, 
besides filling the great void that exists in reserve 
stocks of the yard men and industrial consumers. 

Local dealers say that their inquiries during the past 
week have been just about as heavy as at the busiest 
period of the year and that there seems to be no 
stock available with which to fill a large proportion of 
them. How consumers are going to get along for the 
next few months without lumber and even with liberal 
substitution for the wanted varieties, is a problem that 
-hardwood dealers are not able to solve. The consum- 
ers themselves appear to be doing more or less worry- 
ing on the subject, but some of them are evidently 
not yet educated up to the high prices that are being 
asked, though that they will have to come to it is a 
foregone conclusion. 

Quartered white oak is one of the rarest items on 
the list and is bringing constantly higher prices, sales 
being made lately as high as $65, while few are noted 
as low at $60 or $61. Plain white and red oak are 
quiet but firm and in good request at somewhere 
around $35 for inch firsts and seconds in carload lots. 


, eae 


St. Louis, Mo. Practically no business is being trans- 
acted, as both wholesalers and consumers have their 
minds on stock invoicing, balancing of books and out- 
lining of policies for the new year. The year has been 
one of general prosperity for all hardwood people. Stocks 
were fairly large a year ago, prices have advanced 
during the whole year and there is now a smaller sup- 
ply of hardwood lumber in St. Louis than ever before. 
As to the future the one opinion is that it will be 
many months before the supply of hardwood lumber in 
the country will be able to cope with the demand. It 
can be seen how prices have advanced when it is stated 
that local quotations on quartered white oak last Jan- 
uary were $44 whereas $60 is the quotation of today. 
Other woods show an even greater proportionate ad- 
vance than this and no wood on the hardwood list has 
not advanced. As much trade was handled by the St. 
Louis people as they could find the stock to take care of 
and they are keeping their buyers at work in the 
southern producing country. The present production in 
the fields worked “by St. Louis buyers is much lighter 
than it was a month ago and conditions are such that 
there can be no heavy production during the next 
sixty or ninety days. 

In the oak market there have been no advances in 
prices this week because of the desire to do little busi- 
ness until stocks are invoiced. There is a voluminous 
inquiry for all kinds of oak but little actual trading 
has been done. Prices on all items are strong but it is 
a matter of some comment that plain sawed stock has 
not advanced to a greater extent than has been the 
case. This wood is still quoted at $29 to $30 for green 
lumber, not as great an advance as should have been 
made in view of the change in other oak items. 

Gum is daily growing more scarce at points of pro- 
duction and prices have advanced considerably during 
the past thirty days. This wood is enjoying considerable 
activity and is being purchased very heavily by the 
box and furniture people. Practically no cottonwood 
is coming in and it is impossible to obtain a quotation 
on it. Ash, hickory and the other woods are in very 
poor supply but all are wanted and all command very 
satisfactory prices. 





Columbus, Ohio. ‘The market remains steady under 
a fair demand and depleted stocks. The prices re- 
cently adopted by the Hardwood Manufacturers’ Asso- 
ciation of the United States, which has its headquarters 
here, are as follows: 

Price list of hardwood and poplar lumber, adopted by 
the Hardwood Manufacturers’ Association of the United 
States, September 15, ye In effect October 1, 1902. 

All prices are based f. b. on Ohio river points, which 
take a rate of freight of 19 cents to New York city and a 
lu-cent rate to Chicago, IIl. 

The standard gers and dressing rules of the Hardwood 
Manufacturers’ Association of the United Staets, as revised 
and adopted June 3, 1902, govern all stock shown on this 


ist 

This list supersedes all former issues. 

Note—In arriving at prices for surfaced stock delivered. 
use the same basis of weights as for rough stock. 


PLAIN RED AND WHITE gar. 
oO. 


No. 2 

1 and 2. Common. Common. 

J eee eee oe + $34.00 $24.00 $15.00 
oe ee - 85.00 25.00 16.00 
err rrr rr rr rr cr. 36.00 26.00 17.00 
MEE ws 0 0:0:0:400 6600050004 27.00 27.00 18.00 
SM-inch 2. ccccccccccesece 40.00 80.00 21.00 
inch shinee bese vo eisneas 42.0 82.00 23.00 
ee Geer rer er ++. 45.00 85.00 26.00 


QUARTERED WHITE OAK. 
SOUTHERN STOCK. WESTBRN STOCK, 


No.1 No. 1 

1&2. Co 1&2. (Com. 

l-inch ...... $55.00 $32.00 t-inch ......$60.00 $38.00 
14-inch .... 57.00 385.00 1 Winch cooe 62.00 40.9% 
1%-inch .... 58.00 86.00 1%%-inch .... 63.00 41.00 
2-inch ...... 60.00 88.00 2-inch ...... 65.00 43.00 





p> ane RED OAK. 
SOUTHERN STOC WESTERN STOCK, 





102 “No. 1 aa No.1 
q ‘om. 1 Com. 
SAE 66 snake 45.00 $28.u0 1-inch --$45.00 $26. 
1%-inch .. 47.00 30.00 1%-inch ... if 28.00 
1 i-inch ‘ 48.00 31.00 ¥%-in oon Se 29.00 
2-inch ..... - 50.00 383.00 2-inch ...... 50. 1.00 
ASH. 
No.1 No.1 
1-Inch $36, 56 $26.00 2%-Inch $46. rr $30 0 
MEER 6:00 08s B i MCR occ 00 0 
1%-inch .... 42.00 82.00 3-inch ...... 48.00 38.00 
1%-inch 42.00 82.00 4-inch ...... 48.00 38.00 
2-in ae - 44.00 384.00 
BASSWOOD. 
0.1 No. 2 
1 and 2. Common. Common 
BNR, 2S Ses ack ob wleee’s -..-$32.00 $25.00 $19.00 
NEN, sca cio doraie weaee 33.00 26.0 20.00 
ce PET err --- 83.00 26. 20.00 
ae ; occccces CAO 27.00 21.00 
WALNUT 
No.1 No. 2 
1 and 2, Common. Common 
Rs seis Siow hake pee eek 95.00 $47.50 $32.00 
14-inch Sbcie te vee - 110.00 55.00 37.00 
1%-inch ........ wibieinaniors 10.00 55.00 37.00 
SURG Cp caroa eas ia 5a once aeee 55.00 37.00 
ZYy-inch ......eeeeee coos aD 62.50 42.00 
MEIN hae gk oko atete ns See 135. 67.00 45.00 
oe EE TERE ere ee - 145.00 72.50 48.00 
Counter tops, $200.00. 
CHERRY. 
o.1 No. 2 
land 2 common. Common 
PUNE i pri Nig raise Gs8'G ab tal cate --$ 85.00 7.50 $22.00 
eR, o's: pin wisdsic ean eaere 100.00 45.00 27.00 
1%-inch auisive ane «+» 100.00 45.00 27.00 
WUE Save esas ealerelnce ne bine 00.00 45.00 27.00 
2 es a ree ee 115.00 52.50 82.00 
SABCN 26600 Seale siaave aaa 125.00 57.50 385.00 
a eee -- 135.00 62.50 38.00 
Counter tops, $190.00. 
CHESTNUT. 
No. 1. Sound 
1 and mmon. Wormy. 
ARNO ee ieee hun eases -..+$35.00 $25.00 $17.00 
pe err tro 40. 00 18.00 
RIEL Fasc -cnce ete wie ac so 0) 30.00 19.00 
i ee ena cosvee Ga.00 32.00 20.00 
POPLAR—ROUGH STOCK—WIDB. 
Wi zune. No.1. No. 2. 
-inch....18 to 27 inches..... ..+-$50.00 $44.00 $36.00 
-inch....24 to 27 inches ...... -. 55.00 49.00 41.00 
-inch....28 inches and up. -». 65.00 55.00 45.00 
4-4-inch....18 to 23 inches..... ---. 55.00 47.00 42.00 
4-4-inch....24 to 27 inches ..... --- 60.00 55.00 47.00 
4-4-inch....28 inches and up... - 70.00 60.00 52.00 
POPLAR—RANDOM WIDTHS. 
No.1 No.2 No.3 
1&2. Selects. Sope. Co Com. Com. 
-inch ...$34.00 $26.00 $26.00 $24.00 cscs ‘SReUO 
¥4,-inch - 86.00 29.00 29.0) 25.00 2008 14.00 
1-inch - 40.00 32.00 32.00 28.00 $20.00 15.50 
1\%-ine : 0 84.00 84.00 30.00 22.00 17.00 
14-inch 42.00 84.00 34.00 30.00 22.00 17.00 
2-inch .. 2.00 84.00 384.00 380.00 22.00 17.00 
2%-inch .. 47.00 oie peer 86.00 28.00 20.00 
8-inch .e-.. .00 ceive eee 86.00 28.00 20.00 
4-inch .... 49.00 nine ae 88.00 30.00 Bee 
1° -“ingeamaaaes 
& 2. 1&2. Com. 
OER cisSaynss $e 4 $35.0 OO Bee cicses --$50.00 $42.00 
5x5 ocesee Se 38.00 9x9 ........ 52.00 44.00 
GEG cecccves 46.00 38.00 10x10 ...... 54.00 46.00 
TXT .....06. 48.00 40.00 12x12 1.233: 56.00 48.00 
POPLAR—BOX BOARDS. 
S tO 32 ICN 6.6. cccccccwe peEKeee vies $36.00 
DO 00 00 MMCHOD 65.0 65.6006 ero rrr 
POPLAR—BBEVEL SIDING. 
No.1 No. 2 
No. 1. Selects. Common. Common. 
SGIDGD 5. o0ks0m ee $23.00 $19.00 bs ry 00 oy +4 
4x5-inch $0ndeene Meee 18.00 4.00 
aX4-inch ..... 21.00 17.00 is 00 io. 00 
Standard sizes; : strip dressed to 27-32 before resawing. 
POPLAR—PATENT OR DROP SIDING. 
No.1 No. 2 
No. 1. Selects. Common. Common. 
CREE. oss o0000es.v cco $33.00 $26.00 $18.00 
65-inch .... waeeeeee > 32.00 25.00 17.00 
WUD. 506 6mke vanene 87.0 31.00 24.00 16.00 


S.. face, 3%, 4% and an inches; finished thickness, %- 


POPLAR—CEILING, 818, M & B13. 


No.1 No. 2 
1 and 2. Common. 


A Common, 

ez 4, 5 and 6-inch...... $19.00 $15.00 - $12.00 
x3, 4, 5 and 6-inch..... - 23.00 19.00 15.00 
5gx3, 4, 5 and 6-inch...... 27.00 23.00 19.00 


For yellow face, add $3.00 per M. %-inch and 13-16-inch 
same as drop siding. 


POPLAR—STANDARD FINISH. 
Standard finished face measure, 24%, 3%, 4% and 5%- 


inch. If stock is required finished on the %-inch, strip 
measure must be counted 34%, 4%, 5% or 64-inch, 
POPLAR—PARTITION, 828, M & B28, 
No. No. 2 
1 and 2. Common. Common 
1%x4, 5 and 6-Inch....... 080. 00 vee 00 vin +4 
5x4, 5 and 6-inch........ 33.00 28. 


00 
BS nny and 13-16-inch, 4, 5 and 6-inch, add $2.00 a 4 
rice of drop siding. 
tandard sizes and weights same as ceiling. 
ceeenees strips surfaced two sides to 1 16-inch thick- 


4, 5 and 6-inch—Same as 6-inch drop siding. 

2 and 8-inch—Add $3 to price of 6-inch drop siding. 

9 and 10-inch—Add $5 to prige of 6-inch drop siding. 

11 and 12-inch—Add $6 to ce of 6-inch drop siding. 

Surfaced four sides to 13-16-inch in thickness, to 44-inch 
less than actual width, add $1 per M to the above prices. 

POPLAR—MOLDINGS, 

Under 3-inch, 65 percent discount off National list. 8- 
inch and over, 60 percent discount off National list, in tots 
of 1,000 feet or more. In smaller lots add 15 percent. 


WEIGHTS—DRY LUMBER. 





Pounds. Pounds. 

Plain white oak..... 4,000 Basswood ,......... 2,400 

Quartered i a oak. 4,000 Walnut ............ 8,800 

Plain red oak sarees (See CROPEF  ccccccvccece GOO 

} > earned red oak. > £000 RMEG. visvesvess - 2,800 
POPLAR—BOARDS AND PLANKS. 

ounds. Pounds. 


1- inch. dressed to %- 
1- toon, resawed, rough 2) 400 
apocecess SERS Bevel siding ........ 900 

3% -inch, ‘Yough.. -.- 1,000 Drop siding ........ 2,000 
-inch, rough ..... 1,400 %-inch ceiling ...... "900 
-inch, $28" to %-in. 1.000 minch i eee } :200 


“rou g 
1-inch and thicker, 
82S 2 


5g-inch, rough . inch ceiling . 1500 
54-inch, Jed as %- in. 1,300 -inch ceiling ...... 2,000 
hehe oe 100. Lath sccccssccccccee 650 
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GENERAL, 


Gages and widths of drop siding: Thickness, %-inch; 
width. 4-inch, worked to 34-inch; 5-inch, worked to 4%4- 
inch; 6-inch, worked to 5%4-inch face. 

Bevel siding widths: 6-inch, worked to 5%-inch; 5- 
inch, worked to 4%-inch; 4-inch, worked to 3%-inch face. 

Stock dressed four sides to be counted 44-inch wider than 

fter working. 
eles ote—-When the cents in delivered prices are 12% cents 
or under, drop to lower quarter; when over 12% cents, 
raise to next quarter. 

SPECIAL RANGE OF WIDTHS ON ROUGH STOCK. 

Under 9-inch, same miscellaneous widths. 

9-inch to 11-inch, inclusive, $1 per M extra. 

12-inch to 16-inch, inclusive, $4 per M extra. 

17-inch to 20-inch, inclusive, $8 per M extra. 

Over 20-inch, write for prices. 

For specific widths, add to random widths, 7-inch and up, 


and 2nd grade only: 
17-inch wide, add ...-$2.00 18-inch wide, add ...$ 8.00 
12-inch wide, add .... 3.00 20-inch wide, add ... 10.00 
14-inch wide, add .... 4.00 22-inch wide, add ... 12.6) 
16-inch wide, add .... 5.00 24-inch wide, add . RM 


For wide run of stock, add to prices of random widths, 
q-inch and up, 1st and 2nd grade only: 

10-inch and up wide, add $1. 

12-inch and up wide, add $3. 

For stock all 16 feet, add $2. 

For stock al) 14 feet, add $2. 

For stock 14 feet and 16 feet, add $1. 


RNIN 66 kc éwie bese ceases $1.00 per M extra 
Elim Gryim@ ...ccccscecce 1.00 per M extra 
Bundling 


So Ce hERCCHRE RHO S 1.00 per M extra 





Indianapolis, Ind. The present concern of -dealers 
here is as to the future of prices. Are prices going up? 
The general verdict is that they are. The Indiana oak 
market is a day-by-day affair almost and the price this 
week does not indicate what it will be next week. Sales 
of two cars of first and second quartered oak at $56 
and a car of plain at $35 were considered low by most 
dealers to whom the price was named and a car of 
mixed at $50 was considered to have been given away. 
But the owner wanted to dispose of it quickly and had 
no trouble to do so at that price. First and second 
poplar is quoted at $40 and common at $30, a jump of 
$5 this month, and there is a prevailing opinion that 
a similar rise is billed for January. Common red gum 
is offered at $19, with sap common and cull $15. Gum 
is to go higher, ’tis said, because it is taking the place 
of poplar for many uses and is thus coming in greater 
demand. There is nothing to prevent cottonwood from 
advancing, either, it is claimed, for it, too, is filling 
some places heretofore occupied by the popular poplar, 
now getting scarcer and higher. Reports to dealers here 
from southern mills indicate that cypress must go 
higher, for stocks are comparatively low and the demand 
is constantly growing. 


OOOO 


Nashville, Tenn. Lumbermen are preparing to take 
stock and find just how much better off they are on this 
January 1 than last. Everybody is busy and singing a 
hopeful note. Prices will undoubtedly hold up all win- 
ter. Quartered oak, good and common, is $12 higher 
now than a year ago; chestnut is $5 higher; poplar has 
advanced $10 to $15 in the last two years, and several 
other woods are proportionately higher than twelve 
months ago. Few buyers have been in recently and in 
this respect buyers have had a quiet time. 
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Memphis, Tenn. Demand is still in excess of the 
supply in most directions. Quartered white oak con- 
tinues the strongest item in the list, with plain red a 
good second. The former is selling at $52 to $60 a 
thousand feet, with some sales reported during the 
week at $62. These prices cover 1, 14 and 2-inch stock. 
Ash is in very strong position, with good demand re- 
ported. Cottonwood is very scarce as compared with 
‘the call and prices range from $23 to $24. The most 
liberal offerings are in the higher grades. Poplar is 
stiff, particularly for box boards, and cottonwood box 
boards are at the highest price on record. Plain white 
oak is in fair call, while quartered red is but moder- 
ately wanted. There is a considerable scarcity of logs 
in every direction and particularly in cottonwood. One 
large dealer who makes a specialty of handling cotton- 
wood reports that there will be a shortage of fully 50 
percent in cottonwood logs during the next four or five 
months and possibly longer. Few logs came out on the 
high water and logging operations, owing to the incle- 
ment weather and the wet conditions of the bottoms, 
are down to the minimum. 


es eee 


Norfolk, Va. No business of any extent will be 
transacted until after next week. Dealers report 1902 to 
have been a very satisfactory year, and the outlook 
for 1903 is considered very encouraging. The demand 
for poplar and oak continues very active and values for 
all classes of this material are being well maintained. 
Foreign shipments of hardwoods have been very ex- 
tensive, the demand from foreign quarters being un- 
usually active. 

eee 


New Orleans, La. The hardwood market continues to 
improve. Large shipments to the other side are being 
constantly made and the prices realized are getting 
better straight along. It is believed that the spring 
trade will be the best known for some years, and the 
exporters are all feeling thoroughly satisfied over the 
outlook. There has been an unusually : satisfactory 
amount of tonnage this fall and ocean freight rates 
have been comparatively low. This has helped out ex- 
ports considerably. 





New York City. Satisfactory conditions as to de- 
mand and even firmer conditions as to prices seem to 
mark the hardwood lumber market every day. Scarci- 
ty of supplies at the mills is marked and as long as 
this keeps up and there is no drop in the demand 





either here or abroad these firm conditions as to prices 
may be expected to continue. The slackening off in 
demand usually noticeable at this period is nothing to 
what usually prevails. 





Buffalo, N. Y. Demand is such that practically all 
dealers report a decrease of stock and no prospect of 
making up the deficiency right away. The scarcity of 
quartered oak is such that the present price, $66 to $68 
for inch, is not considered enough. One dealer is cer- 


tain that it will be $70 inside of two weeks. Others 
agree that the tendency is in that direction. The scare- 


ity of oak is equaled by that of basswood and cherry. 
Basswood does not go up materially, as it is used in 
many branches of the business that cannot afford to pay 
a high price. Cherry makes its own price. Every 
dealer has his own and if the first customer fails to pay 
it the second takes it. There is some white ash on 
the market, but it is not in much demand. Black ash 
and elm sell well, and red birch is wanted everywhere. 
There is less call for maple than formerly. 
PAPAL III 

Boston, Mass. Quartered oak still thinks that it is a 
flying machine and is quoted at $75, with few sales. 
Plain white oak and ash are in the neighborhood of 
$42 for inch, with thicker much higher in proportion. 
Little white ash is called for, as brown ash seems to 
fill the bill at $40. Maple is still druggy and elm very 
quiet. Most of the orders for maple flooring are going 
to local mills, or to those in New York state. The 
rise in price seems to have turned the trade away from 
the association mills and largely increased the demand 
for yellow pine. 

PPP PIA 

Baltimore, Md. As was to be expected, trade in all 
hardwoods is decidedly quiet at present, but this does 
not reflect on the strength of the market and is due 
in the main to the effect which the close of the year 
always exerts upon the situation. Notwithstanding 
the limited demand, however, the range of values is 
high and firm. In fact, sueh stocks as quartered oak 
and prime quality ash have gone up during the past 
week or two, quartered oak, both white and red, being 
$2 to $3 higher than the previous quotations. This rise, 
taking place in the winter, indicates what might be 
expected with the requirements sharpened by more fa- 
vorable conditions. The car shortage is still an em- 
barrassing element in the situation and puts lumbermen 
on their mettle in devising ways and means to secure 
delivery. Efforts are being made to induce the rail- 
roads to expedite shipments, and the conditions are 
expected to improve slowly. The export business is dull 
and a large part of the movement that would go natur- 
ally through this port is being diverted in consequence 
of arbitrary conditions, which tend to deprive this city 
of its advantages. 





Hemlock. 


Chicago. Hemlock has not been behind its competi- 
tors in the lumber field in increased prices during the 
past year. For years in the past it has maintained a 
level of low prices and there were few who dreamed 
that it would ever approximate its present quotations. 
At the beginning of 1902 dealers were selling short 
hemlock piece stuff from the Chicago yards at $12.50. 
Today it is bringing from $14.50 to $15.50. There is 
no particular shortage of stock in this market, as all 
the dealers appear to be well supplied and the prospects 
are that there will be an abundance also for next sea- 
son’s consumption, as logging operations are proceeding 
actively and it is the intention of northern manufac- 
turers to get in a big stock of logs for their spring and 
summer sawing. It is to be hoped that the supply 
will not be so heavy, however, as to create a demoraliz- 
ing surplus, as the main trouble with hemlock in past 
years has been that too much of it was manufactured. 
Hemlock in carload lots from the mills is being sold 
in Chicago at about $14. Northern representatives do 
not report any great amount on hand at the mills and 
very likely by spring stocks in the north will be ex- 
tremely low. 
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New York City. Trade has livened up a little the 
past week, despite the fact that a dull period was 
looked for and would not have surprised any one. 
There is a much better inquiry and some good orders 
have been placed. Prices keep firm on all lines and 
sizes. 

PALAIS 


Buffalo, N. Y. There is a report that the price of 
hemlock is to go up again before the end of winter, 
but one of the heaviest manufacturers says it is not 
true, which ought to be the best of evidence that the 
price will remain where it is, $15 base at Buffalo. This 
is high enough for the builder and is close to twice as 
much as it used to be. So far there is not much com- 
plaint of prices, so that any slackening off in business 
will not be laid to hemlock. There is a better stock 
of it than there was some time ago, and the production 
is fairly good. The demand, especially for boards, is 
strong and will continue. 





Boston, Mass. Northern boards are unchanged at 
$15 to $15.50, and Pennsylvania No. 1 at $13.50; No. 
2 at $15 to $15.50; 10-foot at $13.50. There is some 
call for plank at $17.50, but most of the yards have 
good stocks on hand. 

PPP PI IIE 


Philadelphia, Pa. Were there plenty of hemlock to 











be had there is no doubt that the wholesalers would say 





We hold the 
RECORD 
for Quick 
Shipments. 


A SPECIALTY OF ODD SIZES. 


OURMOTTO: “Get there, Lli.”’ 
WRITE, WIRE OR TELEPHONE. 


W.W. Herron Lumber Company, 


Long Distance Telephone. 








Telecode, 











Long Leaf Yellow Pine 


DIMENSION SIZES. 
ROUGH OR DRESSED. 


LONG LENGTHS A SPECIALTY. 


Dry Kilns and Planing Mill. 
North Carolina and Long Leaf Pine. 
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vis Central and Connection 


KENTWOOD LA 


North Carolina. Pine 


Rough and Dressed. 
; Bill Stuff, Virginia, North and South Carolina Pine 


and Georgia Pine shipped promptly. 
} Correspondence solicited. 


Ryland & Brooks Lumber Co. 


Tolecode, 21 S. Gay St., BALTIMORE, MD. 
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The Ensign Lumber Co. 


J. Lee Ensign, Manager, 
Tifton, Georgia. 
Georgia Yellow Pine Lumber. 
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FOSBURGH 
LUMBER CoO. 


MANUFACTURERS 


North : 

a ough and 
Carolina / ris, 
Pine 
Car or Cargo Shipments. 

NORFOLK, VIRGINIA. 


Eastern Sales Office: 












Exchange Building. - BOSTON. 


N.C. 
~o« PINE 


DAILY CAPACITY, 
175,000 FEET....... 


Camp Mec. Co. 


Franklin, Va. 
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Rough or 
Dressed 
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Goldsboro 
N. C. Pine 








Can be had any 

size, any kind. 
We can ship di: 
rect from point 
of growth. 





Write or Telecode, 


Johnson & 
Wimsatt, 


Washington, D. C. 








business was very dull. As it is they have precious little 
to offer and they are well satisfied to struggle along, 
filling the few orders which are coming into their hands 
at this season, Values remain firm. 





Poplar. 





Chicago. No variety of hardwood lumber has shown 
a more deserving and justifiable advance, nor reached 
apparently a more permanent level than poplar. Sales 
have lately been made in this market at fully $10 
above the prices that were ruling a year ago; but 
while the general market does not probably show as 
wide a disparity there is still a substantial gain in 
prices of at least 35 percent in the last twelve months. 
The manufacture of poplar is mainly in such strong 
hands that it seems likely that present prices will be 
maintained, as the wood is being substituted in so 
many uses for high grade white pine that for these 
purposes it will be henceforth deemed indispensable. 
Stocks are of late more freely offered and the pros- 
pects are that the mills will have a good supply of 
logs this winter, but the void in the hands of dealers 
and consumers is so great that it is not likely much 
of an opportunity will be afforded for prices to sag. 
The yard men who have poplar in stock here are selling 
it easily and at their own prices and find it difficult to 
keep well balanced assortments. In fact, there are 
very few dealers who are able to keep any assortment 
whatever, as a great deal of it goes out as fast as it 
is unloaded. 

PAP LD DDI SIS 


Boston, Mass. ‘The market is now at $46 for inch 
ones and twos, with thicker in proportion. Some mills 
have even raised the price $1 more, but this has cur- 
tailed the demand, and a big run of logs would weaken 
prices materially. 

rrr" 

Baltimore, Md. Poplar is seasonably quiet, but this 
condition has not influenced prices in the least as far 
as a decline is concerned. The range of quotations con- 
tinues steady and very strong, buyers being in the 
market in surprising number when the time of the 
year is taken into account. Milling operations are 
going on satisfactorily, it is stated, and the output of 
lumber is comparatively large, but stocks are quickly 
taken up, and even the absence of a brisk foreign de- 
mand does not seem to weaken the situation in the 
least. 





Pacific Coast Woods. 


San Francisco, Cal. The weather has been fine for 
the whole of the week, and there has been no obstacle 
to loading at Mendocino ports on account of storms and 
no vessels bar bound at Eureka or other ports in Cali- 
fornia, while there have been ample opportunities for 
good deliveries for local trade. This has brought about 
some improvement in this direction, but not to the ex- 
tent that might have been anticipated. In fact, some 
lumber carriers have come to hand in ballast. This ap- 
plies more particularly to redwood, though it is appli- 
cable to fir as well. Deliveries in redwood on the 
whole will be better than was anticipated in the early 
part of the month and December as a whole will be 
about as was stated in the last review, unless the fine 
weather should be succeeded by storms for the balance 
of the month. But the present outlook is not good 
for offshore deliveries. Nevertheless the year in the 
redwood market as far as deliveries are concerned has 
been a phenomenal one; nothing like it has ever before 
been witnessed in the state. December deliveries would 
have been considerably larger but for the fact that 
many of the mills have been getting out railroad ties 
to fill the contracts made some time ago and many of 
the vessels engaged in the trade have brought down 
loads of ties instead of lumber. As far as can now be 
estimated the shipments from the redwood mills this 
year will be about 20,000,000 feet larger than those of 
1901, and as the demand and consumption were much 
larger than those of last year there must be a much 
smaller stock on hand than there was a year ago. The 
stock remaining over at the end of 1901 was heavily 
drawn on to make up for the increased sales of the 
present year. At present there is as good a demand as 
ever and the actual opening up of winter does not seem 
to have made any difference in this respect. Buyers 
are as pressing as ever, and dealers have just as much 
difficulty in meeting the demand. The mills are pressed 
to their utmost. 

Generally they have been in the habit at this season 
of closing down for a month or two to clean up and 
straighten out matters, but this year some of them 
will not do so. Some have been closed for a couple of 
weeks, and of course this has not improved matters, 
as the demand has not fallen off a particle. Some 
will run through the whole winter, but others will not, 
and this will make things worse than they are now un- 
less the demand may ease up. It is not likely to do so 
materially as the numerous buyers of realty are anxious 
to improve their purchases and this improvement gen- 
erally takes the form of two and three story ranges of 
flats where lumber is the principal material used. 

As to prices in redwood it can be said that the tend- 
ency is toward higher figures. The base is of course 
list 12. On some items, however, that are more difficult 
to supply than are others the manufacturer can get 
from $2 to $3 more a thousand. After a few weeks, it 
is thought that the list will be more rigidly adhered 





to as the mills that are now closed down will be then 
running. 

Local deliveries of fir improved during the past week 
and this made up to some extent for the shortage of 
redwood. The market is very firm and nothing is talked 
of but higher prices. Receipts for the week ending 
Tuesday, December 23, inclusive, were: Fir, 4,345,000 
feet; redwood—Del Norte, 221,000 feet; Humboldt bay, 
533,799 feet; Mendocino ports, 2,840,500 feet; grand 
total, 7,940,299 feet. 

PAPAL PDL LS 

Tacoma, Wash. Export business is brisk and rail 
trade is satisfactory to manufacturers of this vicinity. 
Nearly all of the mills of the state closed down Wednes- 
day for Christmas. Some will resume Friday, others 
Monday and many will not begin sawing again until 
January 2. According to annual custom nearly every 
logging camp in western Washington is closed down 
for holiday week. In Tacoma the mill men are devot- 
ing their attention largely to inventories and annual 
overhaulings. Inquiries are coming in right along. 
Prices are firm. The railroads and the car builders are 
placing liberal orders and the demand for factory lum- 
ber is active, particularly in spruce. Logs remain stiff, 
the fir list now in effect being as follows: 

No. 2, $2.50; merchantable in lengths up to and includ- 
ing 40 feet, $8; flooring logs, diameter 28 inches and up, 20 
to 32 feet long inclusive, $10; decking logs, 33 to 50 feet 
inclusive, $12; over 50 feet, $14; merchantable long tim- 
bers, 42 to 50 feet inclusive, $8.50; 52 to 60 feet, $9.50; 
62 to 70 feet, $10.50; 72 to 80 feet, $12.50; 82 to 90 feet, 
$14.50; 92 to 100 feet, $16.50; special contracts for every- 
thing over 100 feet. ‘ 

The cargo trade of this port for December to date 
amounts to 8,860,000 feet as against only 5,872,172 
feet for the entire month last year, and with other 
cargoes yet to be dispatched before this month ends. 
For sailing vessels, prompt loading at North Pacific 
coast ports, lumber charter rates are as follows: 

Sydney, 31s 3d to 32s 6d; Melbourne or Adelaide, 37s to 
38s 9d; Port Pirie, 35s to 36s 3d; Fremantle, 47s 6d to 
50s; Geraldton, 50s; Noumea, 40s; Suva, 40s; Hawaii, 
$5.50; West Coast direct, 35s to 40s; Guayaquil, 45s; 
Guaymas, $6; Santa Rosalia, $6.50; Buenos Ayres, 40s to 
45s; Hongkong, 40s; Shanghai, 37s 6d to 40s; Kaio Chow 
or Wei-hai-wei, 40s; Port Arthur, 40s; Talien-wan, 40s; 
Taku, 45s; Newchwang, 40s; Japan, 37s 6d; Manila, 40s to 
42s 6d; Calcutta, 47s 6d; Vladivostock, 40s; South Africa, 
52s 6d to 57s 6d; United Kingdom or continent, f. 0., 50s. 
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Kansas City, Mo. Dealers in this territory are being 
advised that an advance of $1 a thousand has been 
made on No. 1 fir flooring, Nos. 1 and 2 fir drop siding 
and ones and twos fir ceiling. While no other advances 
have been made on coast stock the markets are all very 
strong, and wholesalers here expect to receive notices 
of advances almost any time. Fir flooring is very 
scarce and hard to find at any mill. Other kinds of 
lumber are more or less scarce and the mills are all 
oversold. The inquiry in this territory is active and 
jobbers here look for a brisk call for all kinds of coast 
lumber next month. 





Buffalo, N. Y. There is still much speculation over 
the prospect of introducing Pacifie coast and Rocky 
mountain lumber as far east as here, but the usual 
thing has happened. The shipments made here to in- 
troduce them have been made by people who did not 
look up the situation, and they sent us lumber for the 
most part that did not compare favorably with ours 
and no second orders were given. The new redwood 
shingles are an exception to this. 





Southern Pine. 


St. Louis, Mo. While there is no great amount of 
trading this week the volume of inquiries has seldom 
been greater, indicating that retailers are somewhat at 
a loss’ as to the outlook from a wholesaler’s point of 
view, and are anxious to get in closer touch with the 
situation. It also bears out the reports that country 
stocks are much lighter than usual and that heavy buy- 
ing must be indulged in in the near future. Whole- 
salers predict an early opening of the spring trade and 
all seem to expect a price strengthening in the near 
future. Prices on finish have hardened during the past 
ten days while those on the right hand side of the list 
are not quite so strong as at last report, a condition 
causing some comment. There is a strong call for 
special bill stock and many large orders are being fig- 
ured on, which is very unusual at this season. Car 
builders are also buying freely. 

A number of reports received this week from the 
southern mill country show that the outlook is consid- 
ered unusually bright. In some sections of the south 
the car shortage has eased up a trifle but there is still 
trouble at all points west of the river and in some 
sections east. Many mills during the past five weeks 
have not been able to run more than two-thirds time 
and all of them are shut down for this week and next 
week because of the holidays. On the whole the situa- 
tion is very satisfactory as reported by the St. Louis 
_ and it is believed that spring trade will start 
early. 








_ Chicago. A phenomenal growth has been observed 
in the yellow pine trade in Chicago territory during 
the year just closed. The extraordinary scarcity and 
high price of white pine has been the primal cause of 
the increase, while the substantial character and varied 
adaptability of the wood has made it a permanent 
constituent of all retail and wholesale stocks through- 
out this district. It can now safely be assumed that its 
consumption will keep on growing, and its territory 
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widening until for ordinary purposes it will practically 
supplant the northern wood in the latter’s own field. 

Prices on yellow pine have not advanced materially in 
this territory during the year, though most items are 
as high as they were at the opening, while a few are 
considerably higher. The price on flooring, ceiling, siding 
and other dressed stock may be ruling slightly lower 
in some territories than at the beginning of the year 
1902, while on small dimension, timbers, car sills and 
car material generally somewhat better prices are being 
obtained. On the whole the year has probably shown 
a slight improvement. 

Mill representatives here do not report any undue 
activity in the local demand, but say that they are hav- 
ing a good many inquiries for timbers and other items 
for future delivery. The car shortage is a serious hin- 
drance to early shipment, but nevertheless a great many 
are buying on the theory that by the time the lumber 
can be shipped it will just about meet their wants. 
The gain in favor of yellow pine has no doubt been 
much stimulated in the retail trade of late by its fav- 
orable price and this may account for much of the 
mid-winter trade that has lately developed. There has 
been more of this kind of buying in the north this winter 
than most people have imagined and it is likely to 
prove a sustaining factor in prices. 

—eoeeerorO 

Kansas City, Mo. There is a confident feeling among 
the yellow pine men here and this feeling is noted at 
other points. The month has closed with no noticeable 
break in prices, and while some specials have been is- 
sued they are not as numerous this year‘as usual and 
the market has held up well. No noticeable effort is 
being made to force trade at the expense of profits and 
the situation is such that few of the manufacturers 
care to load up very heavily on orders unless they can 
get list prices. The close of the year finds the mills 
with orders enough on hand to keep them running 
from three to four weeks. Some orders have been can- 
celed, but in spite of slow shipments dealers are dis- 
posed to let the orders stand, to be shipped as soon as 
possible. In some quarters it is rumored that prices 
will be higher when spring buying begins, but these 
rumors are not given much credence and the indica- 
tions are that present quotations will remain effective 
at least through January. At the same time there is 
nothing to warrant the belief that there will be any 
weakening from present values, and it is entirely likely 
that there will be fewer concessions offered in January 
than have been this month. 

Some business is coming in right along and the de- 
mand is rather better than usual in the last week in 
December. There is a large inquiry and many of the 
dealers are feeling the market preparatory to placing 
orders for spring stock. A disposition is evinced to get 
into the market right after the first of the year and 
the yellow pine men here are looking for a good demand 
next month. 

The car situation is not improving as some expected it 
would. On some lines cars are scarcer than ever and 
all mills report trouble in making shipments. It is cer- 
tain that shipments will drag slowly all through Janu- 
ary, while it is not at all improbable that the shortage 
will continue to a greater or less degree through the 
entire spring. 

eee 

New Orleans, La. Most of the yellow pine mills in 
this section shut down from one to two days last week 
on account of Christmas, some of them closing Christ- 
mas eve and remaining closed for the remainder of 
the week. The demand for pine is stronger than two 
weeks ago and the outlook for the spring trade most 
encouraging. Prices are looking up. The car shortage 
in the interior is still a serious problem, but even this 
aspect of the trade has improved. 

ee ee a 

New York City. Considerable inquiry for yellow 
pine is noted just now, and as the mills are already 
well supplied with orders an exceedingly active mar- 
ket during January is expected. Prices keep firm and 
the feeling is even firmer on figures than it has been. 
The renewed export demand is credited with much of 
the improvement. 

PAPILIO 

Boston, Mass. ‘There is the usual wide range in 
prices, apparently the result of differences in quality 
and manufacture. A rift varies from $31 to $33, B 
rift from $25 to $27, with the lower grades in propor- 
tion. The mills do not seem to be overstocked with or- 
ders, while the yards have a good supply on hand. 

eee 

Philadelphia, Pa. ‘There is still a fair demand for 
longleaf pine not alone from the city but from points 
nearby. Could the shippers get vessels on charters that 
might be considered equitable there would be a happier 
feeling among all hands. Added to this trouble there 
is still a searcity of cars in some sections and even 
with the light business being transacted this is proving 
an annoying feature. The inquiry remains heavy, 
though few orders are being placed as yet for early 
delivery. 





North Carolina Pine. 


Norfolk, Va. An element of quiet prevails in this 
vicinity in view of the holidays and the mills will 
probably not resume full operations until next week. 
The conditions of the market, however, continue satis- 
factory and the mails are bringing in -numerous_in- 
quiries and orders. The demand shows unusual activ- 





ity, indicating that the new year will be ushered in 
under very favorable conditions. Prices continue firm 
and there is a probability of the figures on some of the 
grades going up a peg or two if this abnormal demand 
shall continue. The shortage in the supply of box 
grades of lumber has had a tendency to induce manu- 
facturers to demand a premium for this material and 
as a rule they get it. The movement of the better 
grades is increasing and the demand includes the entire 
list. The mills are crowded with orders and the out- 
look for 1903 is very promising. 

ee ee ee 

Baltimore, Md. Lumbermen are now too busy with 

stock taking and other occupations incidental to the 
close of the year to pay much attention to market 
conditions and prices are to go hard after trade, and the 
movement is accordingly restricted to such business as 
is developed by the immediate necessities of consumers. 
But the prevailing lull does not affect prices, which 
remain firm and, aside from occasional fluctuations in 
box grades, which are determined by the varying vol- 
ume of receipts, the tendency is slightly upward. No 
quotable advances are reported, but there is a stiffness 
about the whole range of prices which suggests the 
probability of a bullish movement with the development 
of a spirited demand. The weather has of late been 
cold and unfavorable to construction work and lumber- 
ing operations, but so far the ice in the bay is not of 
sufficient thickness or heavy enough to obstruct the 
movement of vessels. Accordingly receipts keep up and 
are at the present time perhaps slightly ahead of the 
requirements. 

or reer 

New York City. From all accounts supplies at the 

mills are practically nothing at all—at least nothing 
commensurate with the output and the demand—and 
the belief gains strength that prices, especially for the 
lower grades, are sure to advance within the next 
fortnight. Meanwhile a good business is being done 
right along and it is impossible to place orders for 
three months’ delivery. 

PPPIP PPPS 


Boston, Mass. There is a distinctly weaker tendency 
here and many of the mills are still willing to shade 
the list to secure desirable orders. Retailers look for 
even lower figures and are holding off from placing their 
orders awaiting a drop. The mills are showing their 
usual good policy, and it is likely that many people 
will regret that they did not place their orders at pres- 
ent prices. 





Cypress. 





St. Louis, Mo. One noticeable feature of the present 
trade situation is the light stocks being carried here. 
They are somewhat heavier than were those of October 
and November but are still below the normal for this 
season. It is ugual for local people to put in rather 
large stocks before the beginning of winter as river 
navigation closes and it is impossible to bring in lumber 
by that route for almost three months. It does not 
seem that the present supply in St. Louis will be ade- 
quate to meet the early spring demand, although it is 
said that as much lumber was brought in during the 
fall as could be purchased. Because of this condition 
and also because there is even now a fair trade in 
cypress, prices are holding rigidly to a high basis and 
there is every confidence in the situation. 

Kansas City, Mo. The cypress people are having a 
dull spell as compared with other portions of the year. 
They are not idle, however, and more orders are coming 
in than ever before at the close of the year. Prices are 
rigid, with rumors of an impending advance and a 
number of dealers are either placing orders for spring 
stock or are getting ready to do so. The mills are now 
in excellent shape to get out mixed cars of yard stock 
and will be for the next month or so. After that, how- 
ever, the situation will likely be different, as the pros- 
pects are for the greatest demand for cypress yard 
stock next spring that has ever been known. 

PBAPL LL 

New Orleans, La. ‘The cypress manufacturers are 
winding up one of the best years in the history of that 
wood. The mills throughout the year have run stead- 
ily and have had all the business they could handle and 
the prospects for spring trade are very good. Sev- 
eral of the cypress mills are now closed down for re- 
pairs; this is the only time of the year they can afford 
to close down. Business usually falls off about the mid- 
dle of December and remains quiet until about the 
middle of January, when the spring orders begin to 
come in good volume, so during the period of dullness 
the mills get in shape for another year’s run. Stocks 
are not heavy but they are well assorted and by the 
time the spring trade opens up the cypress mills will 
be in good shape to take care of the orders. The ac- 
cumulation of shingles has been worked off. Texas dur- 
ing the last sixty days has placed orders in good vol- 
ume and the mills that had big stocks of shingles have 
been able to reduce them considerably. 

PPPPPD PPL 

Chicago. The market for cypress is steady and quiet, 
in keeping with the season, and there is a substantial 
undercurrent of strength. A great many buyers are in- 
quiring for stock to see whether or not there are any 
weak spots in the market, but are finding none. Quite 
a good deal of middle south cypress is coming in and 
this is finding ready sale at close ‘to the gulf cypress 
list prices. Stocks are not freely offered, but are suffi- 


cient for the momentarily restricted demand of the holi- 
days. Buyers are looking ahead, however, and whenever 
they see a chance to obtain a few carloads for delivery 
from three to six weeks in advance, are placing orders. 
The past year has witnessed an advance of from $34.75 
for inch firsts and seconds at the beginning of last year 
to $41.25 for the first of 1903, a gain of about 17 
percent. 





New York City. Prices hold steady, but the de- 
mand is rather quiet, as has been the case for .almost 
a month. Still supplies are ample and it is felt that 
the call is only delayed. 

SAP 

Boston, Mass. The supply of dry stock is very low, 
and as the demand for dressed stock by rail continues 
good prices are satisfactory. There is some difference 
of opinion about cargo lots, but it can safely be said 
that desirable consignments will find ready sale. 

RPPPAAPALS 

Baltimore, Md. The cypress trade Is so well regu- 
lated by the several associations of manufacturers as to 
leave relatively little room for variations. As far as 
can be learned price lists are firmly adhered to and 
the variations in figures are slight. Here and there a 
dealer will be enabled by peculiar circumstances to get 
stock at a special price, but as a rule it is a case of 
meeting the terms of the producer to get supplies when 
needed and in sufficient quantities. The business here 
is largely restricted to local requirements. 





Cooperage. 


Chicago. The market is not particularly active just 
now on account of the holidays. Lard tierces have 
slacked off a trifle, being now quoted at $1.25 offered 
and sales. Pork barrels are steady at $1.10. Pork 
staves are offered sparingly and are holding firm at 
$21 and $22. A few hoops are arriving and prices are 
steady at previous quotations. There is some tight 
barrel cooperage coming in from the country, but sup- 
plies are generally scarce. There is a light stock of 
elm staves and hoops and prices are holding firm. 
Basswood heading is steady at 5 cents and offerings are 
light. 
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Minneapolis, Minn. A slight weakness in patent 
hoops is reported and some sales have been made close to 
the $10 mark. The market runs from $10 to $10.50. 
The drop is attributed to slow buying on the part of 
coopers and stocks that for the present seem ample. No 
one is able to tell what the market will do next. Staves 
are steady at $8 to $8.50 for No. 1 Michigan and $7.75 
to $8 for No. 1 Wisconsin. Oak staves are stronger, sell- 
ing from $7.60 to $8. Heading is firm at 4} cents, with 
some dealers holding out for 5 cents. : 

PAP PBPIP PPE 

St. Louls, Mo. Trading is light by local cooperage 
people. With the majority there is a feeling of satis- 
faction that the year is ended, as the latter half of it 
has not been particularly profitable. The new year, 
however, shows better prospects as the trading during 
December, in most lines, has been heavier than during 
any one of the six preceding months. Values are hold- 
ing at about the same basis as at last report and it is 
believed that a stronger demand for tight packages, 
which will undoubtedly prevail after January 1, will 
tend to place prices on a higher plane. 


Shingles and Lath. 


Chicago. Prices on Pacific coast shingles are con- 
siderably mixed and quotations irregular. Late quo- 
tations here are $2.98 for 5 to 2s and $2.58 for 6 to 2s, 
while choice As are quoted at $1.98. White cedar shin- 
gles are steady, but there is a very small inquiry at 
present and stocks are in fairly good volume. No, 1 
white pine lath are firm at from $3.75 to $4 in carload 
lots. No. 2 white pine lath are selling at $3 delivered 
here and No, 2 mixed at $2.75. Prospects for the com- 
ing year in lath are considered good by well posted 
dealers and manufacturers, as stocks are not likely 
to be any more plentiful than they were during the 
past year. 
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Minneapolis, Minn. There is little stock in transit 
and nearly all that arrives is put into yards for future 
use. The demand is light, except east of Chicago, where 
dealers are placing some orders hurried in to head off 
the advance in rates January 15. Dealers are sore over 
the changeableness of the rates, which leaves every one 
with a feeling of insecurity. The local market is firm, 
Extras commanding $2.45 with very little deviation and 
Clears selling at from $2.80 to $2.85, according to con- 
ditions. 

oer 

Tacoma, Wash. The red cedar shingle market is 
doing little more than resting this week. Prices show 
practically no change. Most of the shingle mills are, now 
shut down, as is usual in holiday week. It is esti- 
mated by association officers that 98 percent of the mills 
of the state are closed and that 60 percent will not 
resume operations before January 2. Cars are yet none 
too numerous and the supply of shingles on hand at 
many points is large. Inquiries are not as active as 
might be expected. Buying is confined mostly to the 
line yards and to people who can take shingles in stor- 
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age in the east. Few retailers are buying except for 
speculation. 


—_—eeorerreeaer 

San Francisco, Cal. Receipts for the week were very 

light, only 2,587,000. The market is very firm. 
PIII 

Eureka, Cal. Orders are holding good, though things 
have been quiet and the output somewhat lessened 
during the present month on account of heavy weather. 
About 15 percent of the Humboldt product of shingles 
is kiln-dried and goes direct to the eastern markets; 
35 percent goes to the association’s dry yards in south- 
ern California, and then east; the balance are marketed 
green on this coast. The price was raised 10 cents on 
December 6. The prospects for the coming season are 
most favorable for a large and increased output at full 
prices. 

Kansas City, Mo. The red cedar shingle situation is 
fairly satisfactory. In this section a good demand is 
reported for December and prices are firm at the previ- 
ous quotations of $2.61 for Stars and $3.03 for Clears 
on Kansas City rate. Some offers are being made for 
future delivery, but the mills as a rule are not willing 
to accept business in this way and are taking orders 
only for immediate shipment or as soon as they can 
get out the stock. 

BAP 

Buffalo, N. Y. ‘There is considerable complaint on 
the poor quality of red cedar shingles. The idea is that 
the Pacific coast people are getting their trade estab- 
lished and are growing careless. There is a good winter 
demand for all sorts of shingles, with an adequate 
stock. The standard for price making—red cedar Per- 
fections—sells for $4.35, as formerly. 


Advertisements will be inserted in this department 
at the following rates: 
For one week, - - . 
For two weeks, - . ° “ 
For three weeks, - - - 60 cents a line. 
For four weeks, - - - - 76 cents a line. 
Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


|  Wanted:Employees 


SHIPPING CLERK WANTED 
For Chicago sash and door factory. Must understand 
frames and moulding. Address, stating experience, 
“T. 7,” care of AMERICAN LUMBERMAN, 


26 cents a line. 
45 cents a line. 











WANTED-—AT ONCE. 
An experienced man to take care of and operate a Wick’s 
No. 1 52-inch gang. To the right man, good salary will be 
paid. Address CAMP & HINTON CO., Lumberton, Miss. 


WANTED—MILLWRIGHTS. 
Ten experienced, millwrights at once. 
H. C. McDANIELS LUMBBER CO., Wesson, Ark. 
A CORPORATION OPERATING FACTORIES 
In all sections of the country, and consuming twenty mil- 
lion feet of lumber annually, would like to open correspond- 
ence with a first class lumber man, with the object of em- 
ploying him to take charge of the purchase and distribu- 
tion of their lumber. A thorough, practical knowledge of 
pine, chestnut, poplar and oak is essential. Give full de- 
tails as to experience, qualifications, age ete. References 
required. Correspondence confidential. 
Address “L. §S.,” care of AMERICAN LUMBERMAN. 


WANTED—SUPERINTENDENT 
For planing mill and lumber yard. Must be practical, have 
a thorough knowledge of the value of factory lumber for 
cutting up purposes, and understand handling of men. 
Send references. Position open Jan. 1st. 
McCLAIN LUMBBR CO., Spokane, Wash. 


WANTED—A SUPERINTENDENT 
For the outside operations of a large hardwood timber 
proposition. where land is stripped of all timber values. 
Must be thoroughly experienced,;and a hustler. Address 
with references, and state experience and salary wanted. 
“BLACK,” care of AMERICAN LUMBERMAN. 


WANTED—A SALESMAN 
To handle hardwoods and white pine in Eastern Penna.. 
New York and New Jersey. One competent to buy and 
grade hardwoods. BOX 280, Berwyn, Pa. 


WANTED—YOUNG MARRIED MAN 
Preferred to take charge retail lumber office and figure out 
house plans etc. No bookkeeping included. Good position 
to live man. CLARK LUMBER CO., Barberton, O. 


WANTED-SALES MANAGER. 
Must be familiar with lumber and sash and door business. 
Send references. Position open Jan. Ist. 
McCLAIN LUMBER CO., Spokane, Wash. 


WANTED-—20 GOOD MILLWRIGHTS. 
Large job. Write, stating age, experience, who worked for, 
how soon could come if wanted. 
F. EB. VAN ALSTINE, Kirbyville, Texas. 


WANTED—A GOOD, SOBER LATH MILL MAN 
At our cypress mill at. Jacoby, La., to work either by the 
thousand or by the day. DODGE & SUNDBERY, Cairo, Ill. 
































WANTED—FIRST CLASS GANG FILER 
To file a Wickes gang. Must understand running Covel 
automatic grinder. Permanent situation for the right man. 
Apply, giving references, to 
EASTMAN, GARDINER & CO., Laurel, Miss. 


WANTED-BENCH CARPENTERS 
For general planing mill work, including hardwood doors, 
interior finish ete. Steady work given. 
STERLING PLANING MILL & LBR. CO., Chillicothe, O. 


WANTED-—FILER AND FOREMAN. 
First class, to take charge of a band mill cutting 30,000 
ft. of cottonwood and cypress per day of ten hours. State 
experience and references, and salary expected. 
R. F. LEARNED, Natchez, Miss. 


WANTED—MILLWRIGHT. 

An A No. 1 millwright capable of taking full charge of 
gm for an Allis band and Mershon resaw, with shin- 
gle mill. 

BUTTERS SALT & LUMBER CO., Ludington, Mich. 








WANTED—CHICAGO CITY SALESMAN 
For jobbing house, in glass, sash, doors, blinds. Give expe- 
rience and reference. Address 
“S$. 3,” care of AMERICAN LUMBERMAN. 


WANTED—BY A CHICAGO HOUSE 
A party located in Wisconsin or upper Michigan to act as 
buyer and inspector of cedar poles and posts. Must be 
experienced in the cedar trade and give satisfactory refer- 
ences as to qualifications, correct habits and reliability. 
ddress “S. 1,” care of AMERICAN LUMBERMAN. 


WANTED—PLANING MILL MAN 
Reliable, practical with $5,000 to $15,000 to take interest 
in an up to date plant; good money maker; success as; 
sured. None but reliable and competent man need apply. 
Address “S$. 10,” care of AMERICAN LUMBERMAN. 


WANTED. 
Experienced, reliable lumber pilers, saw mill men and men 
to work in logging camps. Splendid wages. Write for 
further information. Work to begin first of March. 100 
men wanted. 
LA MOINE L. & T. CO., La Moine, Shasta Co., Cal. 











WANTED—ESTIMATOR 
22nd St., Chicago, sash and door house. 
Address ° 

“S. 4," care of AMERICAN LUMBERMAN. 


Country figuring. 
No plan work. 


WANTED—AT ONCE. 
An up-to-date saw mill superintendent. One competent to 
handle crew and keep up repairs on machinery and mill- 
wright work. Send references, stating salary expected and 
how soon can come. 
ALEXANDER LUMBER CO., 805 Fisher Bldg., Chicago. 


WANTED-—SALESMAN 
Sash, doors, blinds, glass. Chicago house. Give experience 
and references. =e 
“gs. 5,” 





care of AMERICAN LUMBERMAN, 


WANTED—A FEW FIRST CLASS MILLWRIGHTS. 


Apply in person or by letter to J. W. BROWN, 
Care La, Central Lumber Co., Clarks, La. 


WANTED-—AN ESTIMATOR 
Having had considerable experience in the wholesale busi- 
ness. Apply by letter to 
JOHN A. GAUGER & CO., 22nd and Laflin Sts., Chicago. 


COMPETENT ESTIMATOR WANTED 
By wholesale sash and door house in Chicago. State expe- 
rience. Address “R. 1,” care of AMERICAN LUMBERMAN, 


WANTED-—SALESMEN 
To handle red cedar shingles on a commission basis. 
Address “R. 3,’ care of AMERICAN LUMBDERMAN. 


WANTED—A COMPETENT OPERATOR 
For a Barnhardt log loader, by 
CROSSETT LUMBER CO., Crossett, Ark. 


nett 
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WANTED—POSITION 
By expert lumberman, as foreman in saw mill, estimator of 
standing timber or to take charge of logging crew. Can 


manage men. Hardwood preferred. Reference. 
Address Il, J. FEIGHT, Findlay, O. 


SITUATION AS SUPERINTENDENT. 

A practical millwright and superintendent is ready for 
engagement with up to date saw mill. Can take entire 
charge and keep machinery in order. 

Address “T, 6,’ care of AMERICAN LUMBERMAN, 


LUMBER BUYER WANTS POSITION 
In the south for a good reliable concern. Best of refer- 
ences. Address “R. 5,’ care of AMERICAN LUMBERMAN, 


WANTED-—SITUATION BY LADY 
As stenographer with lumber concern; good references from 
pregent employer. Two years’ experience in lumber office. 
LOCK BOX 204, Campbell, Mo. 


WANTED-—POSITION AS YARD MANAGER 
By young man with five years’ experience in retail yards. 
Age 25; sober, reliable and a hustler. 

Address “RF. J.” care of AMERICAN LUMBERMAN, 


WANTED—TO KNOW OF MILL COMPANY 
In Virginia or West Virginia in need of expert band filer. 
dress “T. 5,” care of AMERICAN LUMBERMAN. 






































WANTED—POSITION AS FOREMAN 
Of yellow pine planing mill. Best references; 10 years’ 
experience. Address “T, 17,’ care of AMERICAN LUMBERMAN, 


WANTED-—POSITION CIRCULAR MILL BOSS. 
Will file and hammer and keep up mill. 
Address “T. 19,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT. 
Man of unquestionable integrity; 20 years’ experience in 
sash, doors and lumber; thoroughly understands northern 
and southern grades; also all kinds mill work. Chicago 
position Suenene, Le 








” 


»’ care of AMERICAN LUMBERMAN. 


WANTED-SITUATION IN WASHINGTON 
As manager, buyer or salesman. Have managed a wood- 
working factory for 12 years. Have fair knowledge of lum- 
ber business, am a good buyer and an expert salesmdn; un- 
derstand machinery; can handle men successfully. 

Address 1210 21st St., Des Moines, Iowa. 
WANTED-—POSITION AS FILER OR FOREMAN 
In first class mill, either circular or band; none but first 
class firms who are willing to pay first class wages need 
write; references as good as J. P. Morgan can be given. 

Address “Cc. J.,” care of AMERICAN LUMBERMAN. 
WANTED-POSITION BY SAWYER. 

First class, experienced band or circular sawyer. 
rienced in all kinds of lumber. Best of references. 
Address “T, 10,” care of AMERICAN LUMBERMAN. 


WANTED -POSITION AS ENGINEER. 
Man experienced with large mills, both north and south. 
Address PARCE BARBER, 510 Pine St., Monroe, La. 


WANTED-—POSITION AS BAND SAW FILER. 
Single or double cutting: experience in northern and south- 
ern woods. Strictly temperate and industrious. Satisfac- 
tory references. Work guaranteed. Come at once. 

Address “T, 21," care of AMERICAN LUMBERMAN. 


WANTED—POSITION 
As circular saw filer. First class reference. 
Address “FILER,” 18 Water St., Randolph, Maine. 


WANTED-POSITION IN RETAIL YARD. 
Three years’ experience. Can give good reference. 
Address “S. 6,’ care of AMERICAN LUMBERMAN. 
WANTED-—POSITION AS MAN4GER 
Of retail yard or traveling salesman. Best of reference. 
dress “S. 7,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS ESTIMATOR 
Or manager of sash and door office. ‘Thoroughly familiar 
with plans and details. Address : 
“S. 2,” care of AMERICAN LUMBERMAN. 
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AN EXPERIENCED SHIPPING CLERK 
With good references desires to make a change. Address 
“SHIPPING CLERK,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION AS PLANING MILL 
Foreman. Can give best of reference. 
Address “S. 16,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SAW MILL SUPT. 
By a practical saw mill man; 22 years’ experience with 
two of the largest mill companies in the country. Wants 
position with first class concern, white pine or Pacific coast 
preferred. Address ‘“S. 15,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT 
Of saw mill or logging department. Best reference fur- 
nished. Address “S. 12,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BAND SAW FILER. 
Single or double cutter. Reference Shell Lake Lumber Co. 
A. C. HOLT, Shell Lake, Wis. 


WANTED—POSITION AS BOOKKEEPER 
With a wholesale lumber concern by a young man, age 27: 
has had several years’ experience; can furnish best of 
reference as to ability and character. ‘ 
Address “S$. 17,” care of AMERICAN LUMBERMAN. 


SITUATION AS SAW MILL BOOKKEEPER 
Wanted by young man, who can give Al references as to 
character, ability and experience as an accountant. 

Address “R. 6,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS CIRCULAR FILER 
In first class circular mill of large capacity, pine or hard- 
wood. Am also practical millwright; can set up and keep 
machinery in order. dress 

“R. 23,” care of AMERICAN LUMBERMAN. 


EXPERIENCED BAND SAWYER 
Wants position. Can handle steam feed or twin engines, 
steam nigger. Best references. 
Address “Pp. 17,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION AS MANAGER OR 
Assistunt manager of a saw mill operation, by a thoroughly 
practical Jumberman. Willing to buy a small interest in 
plant. Can market entire output. Engaged at present as 
assistant manager of a large operation. 

Address “P, 26,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BOOKKEEPER 
By a young man, 30 years of age: have had 5 years’ expe- 
rience; am a hard worker, and can furnish best of refer- 
ence; location, Chicago preferred. 

Address “N. 12,” care of AMERICAN LUMBERMAN. 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as easily for you. Buyer and seller 
brought together quickly through the medium of this de- 
partment at small cost. Send in your ad and let us esti- 
mate its cost. 


WANTED-—POSITION AS GENERAL MANAGER 
Or superintendent: or would take mill by contract. Twenty 
years’ experience in mill business. Would like the far west. 

H. J. BROWN, Warren, Ark. 


WANTED-—POSITION AS BOOKKEEPER 
With a wholesale or retail concern; age 28; can furnish 
good references; at liberty Jan. 1. 

Address “Pp. 20,” care of AMERICAN LUMBERMAN. 


YOU’LL BE SURPRISED 
At the results from advertising in the Wanted and For 
Sale columns of the AMERICAN LUMBERYAN. The best is 
yours if you send us an advertisement. 


WANTED-—POSITION BY YOUNG MAN 
As traveling salesman, yard manager or foreman of large 
yard. Thoroughly experienced and have good references. 
Address “J. 7,” care of AMERICAN LUMBERMAN. 


WE FURNISH NON-STRIKING SKILLED LABOR. 
When in need of band, rotary or shingle saw filers. filers’ 
helpers, sawyers, setters. edgermen, millwrights. engineers. 
mill machinists. blacksmiths, mill foremen, yard foremen. 
inspectors, graders or lath manufacturers correspond with 
the N. W. M. M. S. L. ASSN.. Branch No. 2. 
Box No. 152, Ashland, Wis. 





















































WANTED-POSITION AS MILLWRIGHT 
To build or rebuild or run a saw mill: can furnish draw- 
ings or work from them. Age, 60 years; 33 years’ expe- 
rience ; good refetence. Address 
“F. G. O.,” 501 Som St., Menominee, Mich. 





MANUFACTURERS AND WHOLESALE DEALERS 
In need of traveling salesmen, address 
ROBERT BLACKBURN, Sec., 
Northwestern Lumber & Sash & Door Traveling Salesmen’s 
Association, 1011 Wells Bldg., Milwaukee, Wis. 








